» 1925 


————. 


ER 
1 books 





“rman, 
<a 


le after 
issistan 

Whole 
Nn yeiurs 
d south 
e, three 
n ployed 
‘rman, 


rman. 


— 


lumber 
lace a 


rman, 
— 
R 

Pr large 
nd goo¢ 
line of 
rian, 
—— 
| 
lumber 
ile Jum 
Ptroit, 
rman, 


T 
rs old 
Can ge 


rman, 


— ee 


d retaj) 
witha 
Vailable 


rman, 


ION 

ving ip 
nnection 
y under 
lifornia 


Z expe. 
he best 
1 where 
alanced 
y where 


alary 4 
but op 
present 


rman, 


lorthern 


rman. 


Mar. 
ce, 
rman, 


ir Saws 


rman. 


vat yol 
ee §&t., 


| AGER 
; thirty 
rs with 
e, 
‘man, 


»rience 

t; als 

3. Can 
Ky. 





ks and 
years 


man. 
_—— 


to es 
my ep 


man. 
— 


d ship 
inufac & 
tin @ 
esman 
es and 
ired to 
- labor 


man. 
— 


whole: 
dea: 


man. 
— 


anager 
all de 





COPYRIGHT 1925 BY AMERICAN LUMBERMAN 
Index to Advertisements, 98-99 Table of Contents, Page 33 





NORIHWESTERN [UMBEYYAN eine APR THE TIMBERMAN 


ESTABUSHED 1873. CXAN. 1,18 99) ESTABLISHED 1886. 


Office of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 


PUBLISHED WEEKLY ~ FOUR DOLLARS A YEAR 
WHOLE NUMBER 2631 CHICAGO, OCTOBER i, 1925 SINGLE COPY 25 CENTS 


























| 
| The Best Insurance Against the “Rainy Day’ F | 
It seems to me that [ | | of waste, continued over 
we will not have reached aidan aaa a period of years, it is 
the full measure of OUF | Chairman's Office possible for the average 
rae cee. | Oct. 6, 1925. , oo — 
service until through American Lumberman, man to face the ap 
some means we can Chicago, Illinois. proach of old age with a 
holine | ao Gentlemen: ea ee 
men and women, and letter dated Oct. 1 and am glad to express serenity, knowing that 
; js my Opinion on the question: "When should BE ao 
that includes most of us, a man begin to spend money for pleasure- he will have sufficient to 
- a . | before or after he owns his home?" 5 ae a ~ 
sound iri aaineaaeuy doc- I think a man should not commence to pe ide for his dec lin 
trine. I think it is quite spend money unnecessarily, that is, above ing years.—William FE. 
| ° the costs of living in reasonable comfort, hes . Tee 
possible to work out an | until after he owns his own home. | Knox, retiring president 
economic plan and_ to With kind regards, I am American Bankers’ As- 
Sincerely yours, 


show people that by | sociation, at national 








regular—even though | KZ, , | convention held at At- 
| small—savings, and by | : out lantic Citv, N. J.. Sept. 
systematic curtailment a _ 7 _ 29, 19235. 


;  Bomanz a 





Courtesy of Cotlier’s. © 1925 The End of the Trail That the Thriftless Travel 














man. 














2 AMERICAN LUMBERMAN 











“i 
STARR 


SS ESTE BOARS 


= 
AS 


Financing Sound Growth 


In the present trend toward 
larger units in the lumber 
industry, new capital is fre- 
quently required. 
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We invite those who find it 


desirable to interest new cap- B 
ital under these conditions, a 
to submit their problems to di 
this organization which has Ee 


had years of experience in 
financing the Forest Indus- 
tries. 


LACEY 
Securities Corporation 


Illinois Merchants Bank Bldz., 
231 So. LaSalle St., Chicago 
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Robbins Flooring 
Gets Big Job 


More than 1,850,000 feet of Robbins 
Flooring was recently laid in a new ware- 
house in Kansas City. This is said to be 
one of the largest single orders of flooring 
ever placed. Except for 62,000 feet which 
went into the general offices, the flooring 
was laid without sanding, just as it came 
from our plant. 


\ 13.16"x2'," Clear Birch Flooring 
/ 13/16"x2'," No. 1 Maple Flooring 


ROBBINS FLOORING COMPANY 
RHINELANDER, WIS. 
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Pick Your Needs 
From These Items 


If vou are on the lookout for more 
than ordinary values, we believe you 
will find the stock we are. offering 
will measure up to your requirements. 
Every item offered is up to our regular 
standards in every respect. Better wire. 


200,000’ 4/4” No. 3 & Btr. Spruce 
175,000’ 6/4” Ne. | & Btr. Soft Elm 
80,000’ 6/4” No. 2 Soft Elm 

15,000’ 5/4” No. 2 & Btr. Soft Elm 
50,000’ 5/4” No. 3 Com. Soft Elm 
100,000’ 4/4” No. 2 & Btr. Soft Elm 
100,030’ 4/4” No. 2 & Btr. Soft Maple 
50,000’ 13/16x2%4,” Factory Maple Flooring 
30,000’ 13/16x24%4” Factory Birch Flooring 
20,000’ 13/16x1'%” Clear Birch Flooring 


Hi) KoNEELAND-McLURG 
Si LUMBER COMPANY 





WISCONSIN iyaMenta silent 
“HARDWOODS::. Phillips, Wis. illips, Wis. 


‘HEMLOCK: F ies 
SO PINES Age ~ 
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MAPLE AND BIRCH $& = : : 
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oe Investigation 
es 


By reason of our special lumber 
sales service and our “open and 
above board” methods of dealing 
with buyers, you are assured the 
exact grades for which you pay. 


Northern Hardwood 
and Hemlock Lumber 


We handle the entire outputs of the 
Weidman Lumber Co., Trout Creek, 
Mich., and Bergland Lumber Co., 
Bergland, Mich. Let us tell you why 
your invoice comes directly from the 
mill making shipment and how it bene- 
fits you. 


Weidman - Vogelsang 
swiebuetuc, Lumber Co. 


GRAND RAPIDS, MICH. 
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Sound Objections to Federal Capital Stock Tax 


N VIEW OF THE CERTAINTY of tax revision at the next Con- 
gress, business men are urging the advisability of including 
repeal of the capital stock tax in the legislative program. 

Attention has been drawn to the fact that though this tax purports 
to be a levy on capital stock, it is really imposed upon all the assets 
of corporations. Inasmuch as assets of every description, including 
even goodwill, are considered in fixing the valuation for tax pur- 
poses, there is wide range for estimates and for differences of 
opinion between representatives of the revenue bureau as well as 
between them and the taxpayers. The method of arriving at taxa- 
ble values also necessitates new valuations each year, causing end- 
less vexation to taxpayers as well as multiplying the number of 
bureau employees. 

Interest in the repeal of the capital stock tax is not confined to 

any single industry or to any one class of business men. The tax 
1s objected to because it is not based on sound principles of taxation. 





It bears no relation to the earnings or the ability of the corporation 
to pay. It is harassing, inquisitorial and uncertain. It leaves room 
for endless controversies between taxpayers and tax bureau repre- 
sentatives, and when a return is once made there can be no assur- 
ance that it is final and conclusive. It is believed that the revenue 
realized from the capital stock tax is disproportionate to the trouble 
and expense involved in its collection. 

Inasmuch as Federal legislators already are considering tax re- 
vision, it is important that reasons for repealing the capital stock 
tax be brought to their attention without delay. On another page 
(38) Frank G. Wisner, president of the National Lumber Manu- 
facturers’ Association, and Mrs. F. H. Stone, accountant for the 
Southern Pine Association, point out some of the objections to the 
tax and give many sound reasons for its repeal. It is understood 
that the ways and means committee of the House of Representatives 
will meet Oct. 19. Announcement has been made that Wilson Comp- 
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ton, secretary-manager of the National association, will appear 
before the committee principally to urge the repeal of the capital 
stock tax. Lumbermen are urged to bring the matter to the atten- 
tion of their representatives and senators in order that they may 
be informed when the repeal receives consideration on the floor. 


A New Form of Credit Inflation 


HE FRONT PAGE OF THE AMERICAN, LUMBERMAN this week 
T is intended to be a contribution by this newspaper to the cause 
of thrift, systematic saving and home ownership. That there 
is abundant need for such endeavor will be conceded by all who 
have observed the startling trend toward extravagance and the 
hasty assumption of onerous financial obligations, fostered by the 
extended payment system of selling luxury goods of every sort, and 
even some staple commodities. 

At the fiftieth anniversary of the American Bankers’ Association, 
held at Atlantic City, N. J., recently, the fostering of sound economic 
instruction and the encouragement of personal thrift as a bulwark 
against dependency in old age, were outstanding features, as is sug- 
gested by the remarks of the retiring president of that association, 
quoted on the front cover. 

Of far-reaching importance was the establishment of a fund of 
$500,000, practically all of which was subscribed before the meeting 
adjourned, for the purpose of endowing one hundred scholarships 
in economics; thus affording students in our colleges greater oppor- 
tunity for education in the principles which underlie all rightly con- 
ducted business and industry, which the sponsors feel to be one of 
the surest guaranties of continued national progress and prosperity. 

A speaker at a joint session of the national convention of the 
Associated Business Papers and the National Conference of Busi- 
ness Paper Editors, held in Chicago this week, called attention to 
the fact that the extended payment system of merchandising has 
already created a “national debt” of more than four billion dollars. 
In other words, many thousands of individuals have mortgaged their 
aggregate future income to that extent, in order that they might 
immediately possess various articles, mostly luxuries, that either 
are worn out or greatly depreciated in value by the time they are 
paid for. The speaker asserted that while this has no doubt been a 
considerable stimulant to current business, it may prove to be a 
boomerang to trade in the future. 

There are not lacking signs that thinking people are becoming 
seriously concerned as to the possible future effect upon business 
if this inflation of credit continues to increase at the rapid rate that 
it has in the recent past. An encouraging sign is that the agitation 
of the subject and the almost universal condemnation of the sys- 
tem by all except those who hope to reap a little immediate profit 
therefrom is creating a revulsion of feeling. Of course, no economic 
considerations will affect the naturally thriftless persons to whom 
the extended payment system makes its strongest appeal, but there 
is another large class of people who at first were misled by the 
specious “sales talk’ concerning the convenience and alleged ad- 
vantages of this method of payment, but who have faced about and 
are becoming settled in their determination to get out and stay 
out of debt. This feeling is reflected in comment made by a lumber 
dealer in the Realm of the Retailer this week. 

The campaign of education that is now going on should at least 
have, the effect of warning the potential victims of this uneconomic 
and unwholesome system for forcing the sale of luxuries beyond 
the legitimate capacity of purchasers to pay for them from accumu- 
lated or current earnings, so that if they walk into the quagmire of 
excessive and unjustifiable debt they will do so with their eyes open. 


Building All the Year Through 


a aca TO A QUESTIONNAIRE conducted by the De- 








partment of Commerce in coéperation with the construction 

industries show that the winter “trough” in construction is 
being gradually leveled out. During the last two years winter 
building has shown increases over that of former years, and while 
favorable weather may have been a factor in producing this result 
there is no reason to doubt that the drive in behalf of all-the-year 
building is producing definite results. 

While in cases of urgent need construction work has always been 
carried on in winter time, it has been almost the universal practice 
to slow down or stop building during the coldest period of the year. 
Investigation and experience has shown that, except perhaps in the 
most northern sections and during extreme weather, work can go 
ahead as rapidly and as profitably as in summer. The fact is that 
the very cold days are relatively few in number in the United States 
and they need not delay or hinder building much more than do the 
extremely warm or the rainy days of summer. It is hardly an 
exaggeration to say that custom or psychology has been as potent a 


factor as temperature in checking winter building. 

If, as there is no reason to doubt, the increase in winter con. 
struction has been brought about by a concerted drive on the part 
of the construction industry, the drive should be continued until 
this work is going forward all the time. To bring about this desira. 
ble condition requires concerted effort in each community. 

A good example of what can be done in this direction is afforded 
by the experience of Rochester, N. Y. The Community Conference 
Board of that city has been promoting winter construction for sey. 
eral years, and it has recently published a booklet showing both 
methods and results. The entire booklet, which is entitled ‘What 
One Community Has Done to Help Stabilize the Building Industry,” 
is an inspiration. In the summary of results appears the following: 

During the first winter the board was in operation, 1921-22, a 
considerable number of Rochester’s 7,000 building tradesmen 
were out of work. As a result of publicity urging winter re- 
modeling and redecorative work, over 17,000 days of work were 
provided. This plan has been followed each year since and as 

a result during the winter months of December to March in- 

clusive, an increasingly large amount of work has been fur- 

nished. Statistics of the local department of buildings show 
that building permits issued during this period have increased 

from a former 20 percent of the annual volume to a present 27 

percent. It is believed that these results have been accom- 

plished largely through the efforts of the Community Confer- 
ence Board. 

The Rochester conference board has the coéperation of the large 
builders of the city as well as of others. An example cited was 
that of the board of education, which during the last winter author- 
ized 38,000 hours of repair and remodeling work, of which over 
18,000 hours formerly was done during the summer vacation period, 
Through the hearty coéperation of principals,-teachers and janitors, 
the contractors were able to do the work without serious disturbance 
to school activities and at little or no increase in cost. The board 
attributes the success of this work to the fact chiefly that the board 
was able to command the services of high grade mechanics who 
might not have been available during the busy summer season. 
The fact to be emphasized is that if winter building js to be carried 
on in any community all parties interested must codperate. That 
they can do so and that their doing so will produce results is 
evidenced by Rochester’s experience and by the reports to the 
Department of Commerce. 


Trade Associations’ Status Finally Settled 


Y THE REFUSAL OF THE United States Supreme Court to 
grant a petition for a rehearing in the Maple Flooring case, 
that court’s decision, made June 1, 1925, becomes the supreme 

law of the land with respect to the collecting and distributing of 
statistics by trade associations. Well informed persons were san- 
guine that the petition would not be granted and since the decision 
was made several of the lumber associations have extended their 
statistical services and made them more efficient. 

Now that the legal aspects of the statistical question have been 
settled, the problem for the lumber industry is to perfect the collect- 
ing and disseminating of data pertaining to production, distribution 
and marketing generally until the utmost possible benefit may be 
derived from this information. The fact is that, despite the legal 
fight that has been waged for the right to be informed, there always 
have been many business men who have undervalued statistics as a 
means of eliminating guesswork from their operations. 

While courts concern themselves primarily with laws and their 
enforcement, the Supreme Court in the Maple Flooring case con- 
sidered the economics of industry and the necessity of knowing the 
facts with respect to production and consumption in order that 
business may be conducted intelligently. What the court had to say 
on this phase of the case presented to it for decision is hardly less 
important to lumbermen than its holding that statistical work is 
legal. The court in effect declared that the collecting and dis- 
tributing of business facts is legal because it is indispensable to the 
intelligent conduct of business. 

“It is not, we think,” the court said, “open to question that the 
dissemination of pertinent information concerning any trade or 
business tends to stabilize that trade or business and to produce 
uniformity of price and trade practice. . . . Knowledge of the sup- 
plies of available merchandise tends to prevent overproduction and 
to avoid the economic disturbances produced by business crises 
resulting from overproduction.” The courts often have been charged 
with ignorance or disregard of economic principles. The Supreme 
Court in the Maple Flooring case laid down sound economic prin- 
ciples for the guidance of business and supported its views by 
references to writers on economics. 

Speaking further along this line the court said: “It is the con- 
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sensus of opinion of economists and of many of the most important 
agencies of Government that the public interest is served by gath- 
ering and dissemination, in the widest possible manner, of informa- 
tion with respect to the production and distribution, cost and prices 
in actual sales of market commodities, because the making available 
of such information tends to stabilize trade and industry, to produce 
fairer price levels and to avoid the waste which inevitably attends 
the unintelligent conduct of economic enterprise.” 

Nobody who is conversant with lumber history will challenge the 
statement that the industry is sorely in need of stabilization. 
Neither will anybody deny that at many times in the recent past a 
knowledge of the current conditions with respect to production, 
stocks on hand and consumption, if acted upon would have saved 
millions of dollars to the industry without harming anybody. It is 
an exploded theory that depression and loss in one branch of an 
industry is of permanent benefit to another, or that the public inter- 


est is promoted by the production and sale at a loss or at an 
inadequate profit of an important commodity such as lumber. Re- 
peatedly, in recent years various industries have recognized their 
community of interest and the public in general, it is believed, has 
been made aware of the fact that its prosperity is but an aggregate 
of the prosperity of the “key” industries. 

-It has been a common observation that the Supreme Court’s de- 
cision opened the door to the intelligent conduct of the lumber busi- 
ness; but it should be said that the decision merely opens the way 
to a splendid opportunity. It is to be hoped that for their own good, 
and of course for the good of the industry as a whole as well as for 
the public weal, lumbermen in all branches of the industry will 
contribute to and avail themselves of all the basic facts affecting 
the production, distribution and consumption of lumber. In that 
way and by that means only will the industry be enabled to assume 
its proper place in the commercial world. 











Slight Increase in New Business 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Oct. 15.—Reports re- 

ceived today by the National Lumber Manu- 
facturers’ Association from 342 of the larger 
softwood mills of the country, for the week 
ended Oct. 10, as compared with reports from 
360 mills the previous week, apparently showed 
small decreases in production and shipments, 
with a slight increase in new business. Making 
allowances for the smaller number of reports, 
last week’s lumber movement was ahead of the 


porting follow: 


and 99; and for the west Coast mills, 102 and 
96. Of the reporting mills, the 335 with an 
established normal production for the week of 
208,018,407 feet, gave actual production 109 
percent, shipments 106 percent, and orders 102 
percent thereof. 


The figures for last week, the week before 
and the same week last year with 356 mills re- 
Production—231,694,928 feet, 
against 236,784,027 feet the week before, and 
225,444,746 feet last year. 
217,207 feet, against 234,795,304 feet the week 





feet, of which 27,371,782 feet was for domestic 
cargo delivery, and 16,726,151 feet export. New 
business by rail amounted to 1,535 ears (ap- 
proximately 46,050,000 feet). Forty-five per- 
cent of the week’s shipments moved by water, 
amounting to 45,288,003 feet, of which 30,313,- 
866 feet moved coastwise and intercoastal, and 
14,974,137 feet export. Rail shipments totaled 
1,682 cars (approximately 50,460,000 feet), and 
local deliveries, 5,279,922 feet. Unshipped do- 
mestic cargo orders total 116,868,606 feet; for- 
eign, 94,071,680 feet, and rail trade, 3,485 ears. 
The strike of sawmill workers in Aberdeen, 
Wash., has affected five plants in that city and 


Shipments—225,- 





violation of the Sherman antitrust law. 


not grant the petition. 





Decision in Trade Association Cases Upheld 


Washington, D. C., Oct. 12.—The United States Supreme Court 
today refused to reopen the Maple Flooring and Cement cases. 
its last term the court handed down opinions favorable to the Maple 
Flooring Manufacturers’ Association and the Cement Manufacturers’ 
Association, whose methods of exchanging statistical and other trade 
information among members were challenged by the Government as in 


Officials of the Department of Justice filed application for permission 
to again argue the case, which had been twice presented to the court. 
The American Lumberman predicted at the time that the court would 


In refusing to reopen these cases questions of great importance to 
trade associations in general, particularly the right to gather and dis- 
tribute statistical information, are finally decided. For years trade asso- 
ciations have been seeking what their counsel called a “constructive” 
rather than a “destructive” decision on these questions, and this was 
handed down for the first time in the Maple Flooring and Cement cases. 


more than 1,300 men were waiting for settle- 
ment of the situation: the early part of the 
week. Nearly all the large fir camps are op- 
erating, several having started fallers and buck- 
ers last week. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, indicated 
small inereases in production and shipments, 
while new business was somewhat less than that 
reported for the week before. 

The California Redwood Association reported 
production about the same, a slight decrease 
in shipments, with a heavy increase in new 
business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produe- 
tion) with reports from three more mills, indi- 
cated slight increases in production and_ ship- 
ments, while new business was considerably 
more than reported a week earlier. 

The Northern Pine Manufacturers’ Associa- 
tion, of Minneapolis, Minn., showed some de- 
crease in production and shipments, with a big 
gain in new business, in comparison with re- 
ports for the week earlier. 


During 


The hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported production as 1,210,000 feet; ship 
ments, 3,811,000 feet, and orders, 3,844,000 feet. 

The Hardwood Manufacturers’ Institute re 
ported from 87 units, production as 12,241,564 
feet; shipments, 15,683,495 feet, and orders, 








preceding week’s in new business, and probably 
about on a par with it in production and ship- 
ments. In comparison with reports for the same 
period a year ago, increases in all three items 
are noted. 

The unfilled orders of 227 southern pine and 
west Coast mills at the end of last week 
amounted to 564,413,422 feet, as against 567,- 
489,148 feet for 224 mills the previous week. 
The 123 identical southern pine mills in the 


sume period of 


1925 increase, 


before, and 215,278,938 
218,551,163 feet, against 218,023,526 feet the 
week before, and 206,026,250 feet last year. 


feet last year. 


A comparison of the lumber movement for 
the first forty-one weeks of this year with the 
follows: 
9,958,700,613 feet, against 9,437,230,522 feet; 
521,470,091 
9,860,988,522 feet, against 9,377,987,487 feet; 
increase, 483,001,035 feet. 


1924 


13,427,909 feet. The normal production of these 

Orders units is 15,758,000 feet. 
For the last sixteen weeks all hardwood mills 
reporting to the National Lumber Manufactur- 


ers’ Association give production 260,586,103 
feet; shipments, 280,748,197 feet, and orders, 


307,606,266 feet. 

| Barometers of the Southern Pine Association 
and the Southern Cypress Manufacturers’ As- 
sociation appear on page 49.—EDITor. | 


Production 
feet. Shipments— 


Orders—9,680,426,- 





group showed unfilled orders of 248,923,136 feet 
last ‘week, as against 249,888,768 feet for the 
week before. For the 104 west Coast mills the 
unfilled orders were 315,490,286 feet, as against 
$17,600,380 feet for 101 mills a week earlier. 
Altogether the 342 comparable reporting mills 
had shipments 97 percent, and orders 94 percent, 
of actual production. For the southern pine 
mills these percentages were respectively 101 


189 feet, against 9,080,427,109 feet; increase, 
599,999,080 feet. 

The West Coast Lumbermen’s 
wires that new business for the 104 mills re- 
porting for the week ended Oct. 10 was 4 per- 
cent below production, and shipments were 6 
percent above new business. Of all new busi- 
ness taken during the week, 46 percent was for 
future water delivery, amounting to 44,097,933 


Association 


[Special telegram to AMERICAN LUMBERMAN] 

NORFOLK, VA., Oct. 15.—For the week ended 
Oct. 10, forty-two mills reporting to the North 
Carolina Pine Association, and having a normal 
production of 11,196,000 feet, manufactured 
10,756,874 feet, shipped 8,562,718 feet, and 
booked orders for 10,266,540 feet. 


(Concluded on page 60) 
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Drag Saw to Cut Off Piling 


We are desirous of securing information on a 
horizontal cut-off saw for sawing off piling above 
water, same to be operated by a kerosene or 
gasoline engine. Piles will be approximately 18 
inches through. Can you give us any information 
on this subject.—Inquiry No. 1,615. 

[This inquiry comes from a large machinery 
manufacturing concern of New York State. 
Similar information has been frequently 
requested, though the operation to be performed 
usually has been tree felling, instead of cutting 
off piling. From time to time numerous reports 
have come to the AMERICAN LUMBERMAN re- 
garding power operated tree-felling machines, 
both in the United States and in Europe. At 
this time, however, no definite information is at 
hand regarding the actual practical operation 
of a tree-felling machine. This inquiry is pub- 
lished with the hope that readers may be able 
to supply information about a machine to meet 
this inquirer’s needs.—EDITOR. | 


Lumber Retailing Costs and Profits 


I am in search of comparative data showing the 
gross profit, operating expenses and net profit of 
typical retail lumber yards doing a business of 
from $300,000 to $1,000,000 a year. If you have 
any literature dealing with this line of business, 
I shall greatly appreciate information § relative 
thereto.—INquiry No. 1,611. 

[This inquiry comes from an auditing com- 
pany in the East. From time to time the 
AMERICAN LUMBERMAN has published a great 
deal of information on cost and operating ex- 
penses of retail yards, but not in such detail 
as is requested by this inquirer. Some refer- 
ences have been supplied that may be of inter- 
est to the inquirer and the inquiry is published 
with the hope that readers of the AMERICAN 
LUMBERMAN may contribute something more of 
interest.—EpIrTor. | 


Drawing of Movie Theatre Front 


Can you furnish us with drawing for the front 
of a small movie picture theatre? We have a re- 
quest of this kind from one of our yards and 
thought perhaps you might have something of the 
kind or could suggest where we might obtain same. 

INquiry No, 1,618. 

[This inquiry comes from a Kansas concern, 
As the AMERICAN LUMBERMAN is unable to give 
any information that will be helpful to this in- 
quirer, the inquiry is published with the hope 
that readers may contribute something. The 
name of the inquirer will be supplied to inter- 
ested readers on request.—EDITor. | 


Finished Small Hardwood Dimension 

We are in the market for small hardwood di- 
mension to be used in the manufacture of folding 
camp equipment. The material can be ash, maple, 
or it may he that we could use birch. We want 
the material cut and finished ready for assembling. 
INQuiny No. 1,617. 

| This inquiry comes from a concern engaged 
in the manufacture of metal and wood special- 
ties. Specimens of the pieces required indi- 
cate that some grooving, boring and rounding 
will be required. The eompany expeets to man 
ufacture in its own factory the metal required 
in the construction of the folding equipment 
and desires to buy the wood ready for assem- 
bling. The name of the inquirer will be fur- 
nished on request.—Eprror. | 


Slippery Elm Bark Long Ago 


I note in the latest issue of the AMERICAN LuM- 
BERMAN an inquiry for slippery elm bark. T don’t 
know of any source of supply now, but this may 
be interesting: My first job in Buffalo 
one years ago was with a concern that 
medicinal roots. herbs. barks, and seeds. 
years in succession, I think in 1855 and 


seventy 
handled 
For two 
1856, a 


men was sent to Grand Ledge. Eaton County, 
Michigan, to buy slippery elm bark. Each year 


he procured and sent to Buffalo about ten tons of 
this bark. TI understood he hired Indians to eut 
the trees and peel the bark. It came in sizes 


about like hemlock bark is cut. Here it was kiln 
dried, and ground fine, medium and coarse, and 
I packed the greater part of it in two-ounce and 
four-ounce papers. Then it was sold to wholesale 
druggists, mostly in the East. Probably the tim- 
ber, after peeling, was left to rot in the woods.— 
INQuIRY No. 1,588-A. 

[The foregoing comment comes from a reader 
of the AMERICAN LUMBERMAN, eighty-three 
years old. Slippery elm bark has, for many 
generations, at least, been utilized in one form 
or another for medicinal purposes. In the 
early days it was an ordinary household remedy 
in the homes of the pioneers.—EDITOR. | 


Borers Attacking Hickory Lumber 

We are having quite a bit of trouble with the 
worms getting into our hickory material. We 
would appreciate it very much if you would give 
us ua preventive or some information that might 
enable us to stop them. We are asking for in- 
formation and shall appreciate your efforts to the 
fullest extent.—INQuIRy No. 1,609. 

[This inquiry comes from a manufacturer of 
hardwoods in Oklahoma. Recently the AMER- 
ICAN LUMBERMAN has published several in- 
quiries regarding attacks of ants and borers 
and has referred inquirers to the Bureau of En- 
tomology, Department of Agriculture, Wash- 
ington, D. C. In all such cases it is advisable, 
of course, to supply as much information as is 
possible regarding the attacks, showing the na- 
ture of the insect, the kind of wood involved, 
and the injury done. This inquirer has been 
requested to furnish this information to the 
bureau which will no doubt be able to give 
him some definite aid.—EDpIrTor. | 








Supply of Hazel Pine 

Can you tell us where we can purchase thin 
“hazel pine” boards dressed in ordinary widths, 
also in 13-inch and up and 18-inch and up ip 
width ?—INQuIRY No. 1,620. 

[As there is no species of wood other than 
American gumwood to which the term ‘‘haze| 
pine’’ is applied, it is assumed that gumwood 
is wanted by the present inquirer. Hazel pine 
is a name that has been applied to gumwood in 
England for some years and perhaps to some 
extent in other European countries. To the 
same wood also has been applied the term 
‘‘satin walnut’’ in the export trade. However, 
manufacturers of gumwood have reached the 
conclusion that their product is good enough 
to make its way in all markets on its own name 
and they have, therefore, adopted the name 
gumwood and are pushing its sale under that 
title. The name of the inquirer will be sup. 
plied to interested readers on request.—Epr- 
TOR. | 


Labor Saving Handling Devices 
Kindly forward us a catalog describing the 
books you have for sale, and advise us also 
whether you know of a book which was published 
recently showing various labor saving devices in 
the handling of lumber.—INQuIRY No. 1,604. 
[This inquiry comes from a Missouri concern. 
As the AMERICAN LUMBERMAN has no record 
of a recent publication on the subject of labor 
saving lumber handling devices, this inquiry is 
published to give readers an opportunity to 
supply any information of this kind they may 
have.—EDITOoR. | 
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Jacksonville, Fla.—The lum- 
ber business is absolutely dull. 
At least three of the most 
progressive manufacturers are 
without any orders. Shipping 
lumber is now selling at $18, 
the minimum price for a num- 
ber of years. Logs are offered 
at $8 to $9 a thousand, which 
is too low for profit. 


* * * 


MINNEAPOLIS 


***Tis midnight holy hour, 
And silence now is brooding 
Like a gentle spirit o’er the 

still 
And pulseless world.” 


A lone traveler may be seen 
on horseback, languidly re- 
clining on a sumptuous couch, 
in a garret of a first class hotel 
in Minneapolis. His tall and 
graceful form is bent, and 
sadly curved, his head and feet 
occupying the same downy 
pillow; his classic features dis- 
torted, and cold beads of sweat 
upon his noble brow. The 
sheet is in a roll about his 
neck, the counterpane a crum- 
pled mass at the foot of the 
bed and one corner of the 
auilt a la Adam after the fall. 
Great anxiety is depicted in his 
eye; his whole thought, desire, 
longing, ambition, and all that 
he is and was, is concentrated 
in this damnable business of 
cholera morbus. Two days 
were consumed before this 





feeble vessel—a weak repre- 

sentative of the Northwestern 

Lumberman—took the field in 

legitimate labor.***—M. M. 
* * 


The lumber trade has as- 
sumed such gigantic propor- 
tions along the Mississippi 
River that today, should a sud- 
den stoppage of the large saw- 
mills, from any cause, take 
place, not only would thou- 
sands of workmen be thrown 
out of employment, not only 
hundreds of families see desti- 
tution staring them in the face, 
but the most important com- 
mercial cities in the valley of 
the upper Mississippi would 
experience a_ stagnation in 
trade involving ruin and deso- 
lation where now thrift and 
prosperity reign. The monthly 
payroll of the sawmill in the 
little city of Clinton, Iowa, 
foots up $30,000, an aggre- 
gate of $360,000 yearly, paid 
as salaries and wages in one 
city for the purpose of con- 
verting saw logs into lumber. 

* & 


If you would be in safety 
remain at home. The first 
buyer who puts in an appear- 
ance on the Saginaw River will 
either be torn in pieces or con- 
founded by the multitude of 
anxious sellers, or be feted to 
death in order to inveigle him 
into a purchase. The last one 
left town on foot at a late hour 





last night, having been held by 
a button for two hours. He 
cut the button off and stole 
away into the darkness, leav- 
ing the lumber seller standing 
talking “$6, $12 and $35” in 


his sleep.—Correspondent. 
* 8 & 


In seasons like the present, 
when trade drags heavily and 
manufacturers have large 
stocks on hand, the anxiety to 
sell causes many to become 
careless as to the buyers, and 
they not only trust those who 
should not be trusted, but also 
extend the credit much too 
long. The plea that this is a 
necessity because of the dull 
trade is erroneous, for, in a 
great majority of cases, those 
who ask extended credit as to 
time, are the ones who are 
least able to stand a continued 
dull trade, and often they fail 
because of the large stock they 
are carrying, only a very small 
portion of which would have 
been upon their hands _ had 
they not found it so easy to 
obtain it. 

* 8 & 

The great raft has arrived at 
Chicago. Nota single log was 
lost, no heavy weather having 
been experienced during the 
last four hours of the fifth 
period. It is estimated that the 


profit over the old method 
of transportation was about 


$1,500. 
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Demand for Southern Pine Improves 


Southern pine trading has shown an improve- 
ment in the last week, and demand is about on 
a par with the closing week of September. Dur- 
ing the week ended Oct. 9, the average bookings 
of the mills reporting to the Southern Pine 
Association amounted to 559,616 feet against 
520,506 feet for the week before. Despite the 
fact that the average mill output in the same 
comparison mounted from 541,241 feet to 563,- 
113 feet, total orders booked were less than 1 
percent below production. Due to the labor 
shortage, shipments fell off but continued to 
run above the cut, so that there has been no 
accumulation of stocks. 

Yards in central, northern and eastern terri- 
tories are buying lightly and allowing their 
stocks to run low as the outlook for winter 
building throughout a portion of these sections 
is still uncertain, but if the season holds open it 
is commonly agreed they will soon have to come 
into the market on a more extensive scale to 
replenish their holdings. In the meantime, the 
mills are securing enough business from local 
territory to maintain a balance between orders 
and cut and prospects are bright for an active 
business throughout the entire South once the 
cotton crop is harvested. Sawn timber is in 
active demand with the export trade and some 
good Cuban and South American schedules are 
being placed. 

Production continues to run below normal— 
10.15 percent this week—on account of the labor 
shortage but with the cotton harvest almost 
completed an increased output later on may be 
reasonably expected. Uppers are in poor assort- 
ment but commons are plentiful. Prices rule 
firm on the upper grades, with advances being 
registered in some items of flooring and finish, 
while commons are weak in spots. 


Northern Hardwood Trade Brisk 


Orders booked for northern hardwoods dur- 
ing the last fifteen weeks amounted to 139 per- 
cent of the production, and shipments were 127 
percent of the production during that period. 
Production has, of course, continued to decline, 
having been less than a million and a half feet 
for the week ended Oct. 3. The excess of book- 
ings over production was much greater during 
the last few months than in the corresponding 
period of last year, giving statistical confirma- 
tion to reports of hand-to-mouth buying by con- 
suming groups. The buying policy being fol- 
lowed by such groups gives every reason for 
expecting that they will continue in the market, 
and be the source of heavier business during 
the next three months. 

Automotive industries are increasing their 
takings of northern hardwoods, especially hard 
maple, as they gage demand for new models and 
lay out production schedules. Furniture de- 
mand for northern species is well sustained, 
but the southern gum producers appear to be 
reaping most bkenefit from expansion of factory 
operations. Soft elm has met with severe com- 
petition from the South. Building demand is 
large for the season for, although country de- 
mand has not come up to expectations, city 
demand is unusually well sustained. There is 
reason for believing that activity in outdoor 
work has caused the postponement of the laying 
of many hardwood floors and of other indoor 
remodeling jobs, and that as labor becomes 
available there will be a large consumption of 
hardwood flooring and millwork items. 

Though there have been recent reductions in 
end and dried white maple and in scattered 
items of soft elm, soft maple and basswood, 
these do not affect the firmness of the list as 
@ whole. Competitive southern hardwoods are 


getting into an inereasingly strong position, 
and as mill stocks in both the North and the 
South are much reduced, some strengthening 
of values in northern species might be looked for. 


Southern Hardwood Demand Heavy 


Southern hardwood supply is beginning to 
cause some anxiety to the larger consuming 
groups. Yards at the principal distributing 
centers show 2 desire to get stocks forward at 
once for winter use; orders from large domestic 
manufacturing consumers are being placed for 
December and January delivery, and overseas 
bookings have been made for as far ahead as 
Mareh of next year. 

Woods operations are being hindered by 
heavy rains that have flooded the lowlands, 
while mill operations and shipping are difficult 
because of both wet weather and labor shortage. 
If the winter is a normal one, decreased output 





Statistics on production, orders and 
shipments appear on page 48 





may be expected. It may be recalled that the 
weakness of the market last summer resulted 
from the abnormally large log input made pos- 
sible by an unusually dry winter, so that normal 
physical conditions may be expected to bring 
compensation to the manufacturers in the way 
of larger returns. 

Mill output during the week ended Oct. 3 
was only 77 percent of normal, and concurrent 
bookings exceeded it by nearly thirty percent, 
while, despite shipping difficulties, loadings 
amounting to almost seventeen percent above 
production further depleted mill stocks. 

Building demand from the North and East, 
statisties indicate, will be large for winter, 
though it may be more for business structures 
than for residences, and in fact present call 
from the major groups in this field is unusual 
for the season. The South, as it realizes on its 
cotton crop, will become a very important con- 
sumer for all types of building. The oak floor- 
ing plants were 36 percent oversold on Oct. 1, 
though for the five weeks ended Oct. 3 they had 
booked less than they produced, and the fact 
that they have been booked so far ahead must 
partly explain the smaller placements. During 
the week ended Oct. 3 they shipped 2 percent 
more than they manufactured. 

Manufacturers of higher class automobiles 
are buying good quantities, but conservatively, 
so are expected to continue their purchases. 
The furniture groups are taking lumber right 
along, and the implement and musical instru- 
ment makers are buying more than they have 
been recently. 

Red gum is the market leader, but demand 
for sap has improved, and oak and ash are both 
active. Red gum has made advances during 
the week, and prices as a whole are firm. 


Northern and Eastern Softwoods 


Northern pine is rapidly working into an 
improved position as demand continues to ex- 
ceed the cut. Fourteen of the larger mills re- 
porting to the Northern Pine Manufacturers’ 
Association for the week ended Oct. 3 booked 
orders for 9,131,000 feet against a production 
of 8,349,000 feet. Shipments amounting to 
11,604,000 feet accounted for a reduction in 
both stocks and orders files. Country yards of 
Minnesota and the Dakotas continued active buy- 
ers of mixed cars of medium and lower grades, 
but industrial demand throughout the middle 
West is only fair. There has been an increase 
in business with box factories, and a fairly 
steady movement of crating to the furniture 
factories. Eastern trade is being affected by 


the lower prices of competitive woods and, with 
the exception of a few areas, demand is light 
and stocks low. Producers are greatly gratified 
by the way in which stocks are being reduced 
and foresee a strong market as winter ap- 
proaches. Prices remain steady. 

Demand for northern hemlock suffered a 
slight relapse during the week ended Oct. 3, 
but total orders booked by 19 mills ran 62 per- 
cent above the average for the first three weeks 
of September, 68 percent above those for the 
same week last year, and 30 percent above the 
weekly average for the year. Production, gain- 
ing slightly, exceeded bookings by 1,416,000 
feet, while lighter shipments were responsible 
for gains in both stocks and order files. In 
Michigan and Wisconsin territory, the country 
yards are making fair additions to their hold- 
ings and business is good with the city yards, 
but in the East, trade is light except in the 
cities. The market has weakened and the mills 
are now quoting $3.50 and $4 off list. 

Recent heavy arrivals of western lumber on 
the Atlantic seaboard have curtailed demand 
for eastern spruce and the market has accord- 
ingly weakened. There is a fair call for random 
but boards are quiet. Quotations for yard or- 
ders of dimensions are now $40 to $42, while 
concessions of $1 are being granted. 


Fir Rail Trade Slower 


Although there has been a slight improve- 
ment in demand for fir from the Atlantic coast 
and the export field, the gain here has not been 
sufficient to offset the steady decline in rail 
bookings; so unfilled orders have decreased. 
During the week ended Oct. 10, the 104 mills 
reporting to the West Coast Lumbermen’s As- 
sociation booked orders 4 percent below their 
cut, while shipments running 6 percent ahead 
of orders accounted for the thinning order files. 

While there was a small expansion in business 
with the eastern seaboard, that market seems 
to have more lumber than it can absorb and 
transits are being offered at lower prices than 
the same lumber could be purchased for from 
mills for October or November loading. Bad 
weather throughout the middle West has slowed 
up buying and in all probability accounts in 
large measure for the decline of 94 ears in the 
rail sales this week, as California rail business 
is normal. Prospects of a heavier demand from 
California are seen in the sustained building 
activity and in the probability of reductions in 
water rates to the southern part of the State 
and in rail rates thence to southwestern terri- 
tory. Export business is steadily growing in 
volume as Japanese and Australian buyers enter 
the market. 

Labor trouble in the Aberdeen district has 
resulted in the closing down of five mills but 
there does not seem to be much likelihood that 
the dissension will spread. Meanwhile Coast 
production continues at a rapid rate. Fifty- 
seven mills are now operating on two shifts and 
three on three shifts, making the combined 
night shift output the largest for any time dur- 
ing the-last four years. In spite of this ac- 
tivity, stocks show no great aceumulation. A 
survey of 100 identical mills on Oct. 1 covering 
stocks of seven representative items showed in- 
creases in four and declines in three compared 
with holdings Sept. 1. 

The mills are making an effort to hold prices 
up to August levels by quoting the old prices 
on their published lists but some sales are being 
made under these figures and the market is 
weak. Mills well equipped to handle mixed cars 
for prompt shipment are securing their prices 
and here the market rules steady. In general, 
however, sales are being made at $1 to $2 under 
the August level. 
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| Capital Stock Tax Should Be Abolished 





The capital stock tax as applied to corpora- 
tions since 1918 and continued under Section 
700 of the Revenue Act of 1924, while desig- 
nated as an excise tax, is really, in effect, a 
direct tax upon property, as the measure of the 
tax is the value of the property of the corpora 
tion. 

The law requires that the tax of $1 a thou- 
sand be paid upon ‘‘fair value of the capital 
stock of the corporation,’’ and inasmuch as the 
Treasury Department holds, that for the pur- 
pose of the capital stock tax, the fair value of 
the capital stock must include, not only the 
capital, surplus and undivided profits, but also 
any appreciation of property, realized or un 
realized, as well as the value of intangible as- 
sets, such as good will, trademarks ete., which 
may in any way reflect themselves in the earn- 
ings of the corporation, it requires but little 
thought to realize that there has been opened a 
vast field for differences of opinion and con 
troversy between the tax payer and the capital 
stock tax section, as to what really is, or should 
be considered as the ‘‘fair value of the capital 
stock’? for each year for which the tax is due. 

A moment’s study of court decisions sustain- 
ing contentions of the capital stock tax section, 
declaring, among other things, that it evidently 
was the legislative intent to tax the entire poten- 
tiality of corporations from which earnings or 
profits might be expected to flow, will convince 
business men that they should work for the elim- 
ination and repeal of a measure so difficult of 
fair determination, so fraught with vexatious 
problems and so absolutely unjustified in any 
reasonable and sane revenue measure. 

In the payment of the capital stock tax, 
there is required the filing of separate returns, 
made out upon an entirely different basis from 
that used in connection with the payment of 
the corporation income tax. For the latter, the 
books of the corporation should and must re- 


[By Frank G. Wisner] 








flect either the March J, 1913, value, or the 
cost of its property, if acquired since that date, 
but for the purpose of the capital stock tax, 
the value of the property of any nature, tangi- 
ble and intangible, is to be estimated and 
predicated upon ‘present values’? for each year 
for which the tax is to be paid. 

Thus far, comparatively few have had their 
returns questioned or investigated, and for this 
reason they have considered their returns as 
correct and the matter a closed incident for the 
years past. The department has, however, been 
in controversy with a number of tax payers, 
having revised their returns and demanded ad- 
ditional tax upon its determination of the ‘‘ fair 
value of the capital stock,’’ and, from court 
decisions, evidently has ample authority for 
the determination of such values. A number 
of these cases have been carried through the 
courts by the tax payers and the department has 
been sustained by court decisions. 

It is quite true that up to this time cost of 
the collection of this tax has been comparatively 
small. It is reported that the capital stock tax 
section has only about 125 or 130 employees, 
practically all in the Washington office, but so 
far there has been comparatively little of check- 
ing up, reéstimating and determining by the 
department, of the value of property of cor- 
porations; and it seems to be very clear that 
if this tax is to be continued and if it is to be 
fairly and impartially administered, it will mean 
the checking up and valuation of all of the as- 
sets of every nature of all corporations for 
each and every year the tax is due, with a very 
material increase in the cost of collection and, 
very naturally, endless controversy and harass- 
ment of tax payers over the question as to what 
will be considered the actual amount of unreal- 
ized appreciation of its property, as well as the 
determination of values of intangible assets 
from year to year. 


The average business man has not yet realized 
the difficulties in connection with this tax, but 
every day more of them are being rudely awak.- 
ened. There is no justification for Congress to 
continue the imposition of any tax about which 
there can not but be endless controversy, Joss of 
time, expense and bad feeling between the tax 
payer and his Government. The amount of 
money required by the Government can be raised 
through more equitable means, with less annoy- 
ance and expense, both to the tax payer and 
the Government, and Congress should eliminate 
the capital stock tax at this time. 

Certainly, there is no reason why business 
men should not request Congress to determine 
what amount of Federal income must come from 
taxation upon corporations, and to proceed to 
the collection of such amount through the medi- 
um of one kind of taxation, through one set of 
returns which may be made out from the books 
of the corporation and upon a basis as definitely 
established as is now the case, in practically all 
instances, in connection with the income tax. 

It has required many years to establish values 
of property as of March 1, 1913, for the pur- 
pose of income tax; what will it mean to deter- 
mine ‘present values’’ on all property of all 
corporations for each year, and what an abso- 
lutely unnecessary expenditure of time and 
money. 

There should be a reduction of taxation all 
along the line. Corporate business is entitled 
to consideration in this connection, but there 
should also be simplification of taxation with a 
lessening of the number and variety of returns 
to be made, for it is not only a matter of the 
amount of taxes that is to be paid, but also 
of vital importance that Federal taxation be so 
arranged as to require the minimum in the way 
of labor and expense in connection with the ad- 
ministration and collection of taxes. 








Prospects for Federal Tax: Relief 





Tax reduction holds more of common interest 
in the coming session of Congress perhaps than 
any other legislation in prospect. Up to the 
present time, most of the discussion of tax re- 
duction has centered on surtaxes, the rate at 
which gifts are taxed, the inheritance tax and 
the so called nuisance taxes. 

The capital stock tax is one of which very 
little mention has been made, possibly because 
so far its collection has been accomplished with- 
out friction hetween the department and the 
tax payer and the tax has not been burdensome. 
However, recent decisions by the court of claims 
of the United States and affirmation by the Su- 
preme Court have led accountants and lawyers to 
examine the provisions of this tax more closely. 

The authority vested in the commissioner for de- 
termining the “fair value” of the capital stock of a 
corporation is plainly set forth by Article 15, Reg- 
ulations 64, as follows: “For the purpose of capital 
stock tax the fair value of the capital stock is 
estimated, and is predicated on present values, in- 
cluding actual appreciation of property, whether 
realized or unrealized, and such intangible assets 
as good will, trademarks and patents, to the extent 
reflected by the earning power, whereas invested 
eapital is based upon the actual investment of the 
stockholders in the corporation, irrespective of the 
present value of the assets. In the case of the 
capital stock tax the fair value looks to the pres- 
ent net value of the assets, irrespective of the 
amount of the investment of the stockholders.” 


Capital Stock Tax Is a Property Tax 


The capital stock tax is classed as an excise tax, 
but in the last analysis it is a property tax, as it 
is measured entirely by the value of the corpora- 
tion’s assets. Since the incidence of the income 
tax, the term March, 1913, value has become a 
familiar one. This value applies for income tax 


*Accountant for the Southern Pine Associa- 
tion, New Orleans, La. 


[By Mrs. F. H. Stone*] 








purposes to any assets acquired before March 1, 
1913. Anyone who has had any experience in de- 
termining values, knows what difficulties are at 
once encountered, as opinion in the very nature of 
things must play a considerable part in a settle- 
ment of this kind, and the human element always 
brings about a wide divergence of views. What 
greater difficulties will be encountered if present- 
day values of assets of going concerns must be de- 
termined as provided by the capital stock tax, if it 
is administered according to the regulations. 

In the Ray Copper Case this corporation took 
the value its shares were bringing on the New 
York stock market as the basis on which to com- 
pute its capital stock tax returns. This case was 
taken through the United States court of claims 
and the Supreme Court affirmed the decision that 
“as a measure of the tax the fair average value of 
the capital stock, as opposed to the shares of cap- 
ital stock, of a corporation is the equivalent of 
the fair average value of its net assets, rather 
than the average fair market value of the shares 
as established by daily transactions between buyers 
and sellers on stock exchanges.” As a result of 
this decision, the Ray Copper Co. was instructed 
to return the value of its copper mine at almost 
four times as much as the value of the mine as re- 
flected by the sales on the stock exchange, making 
an additional tax of $21,240.30. 

The other day a lumber company was instructed 
by two field agents of the capital stock division to 
return its timber at about two and a half times 
the amount they had shown on their balance sheet 
as the value of the stumpage. This concern had 
thought it was making a fair and conscientious 
return when it used the March 1, 1913, value 
allowed by the timber section of the income tax 
division. 

Any corporation operating under a special privi- 
lege, such as exclusive selling rights in a given 
territory, no matter whether or not this contract 
had cost it anything or was carried as an asset 
on the books, is subject to having such a contract 
valued by the capital stock tax division, this value 
to be predicated on the earning power of the cor- 


poration, as reflected by the surplus and undivided 
profits. This, of course, brings an _ unrealized 
profit on the books, which is considered about the 
worst practice that could be indulged in from an 
accounting standpoint. 

Individuals and partnerships are called upon to 
make but one Federal tax return—the income tax— 
but corporations are called upon to make not only 
the income tax return but the capital stock tax as 
well. This necessitates two separate returns, the 
same assets in both, but values determined on two 
separate and distinct bases. 

Business has been harassed enough since the 
war, and although so far the capital stock tax has 
not been classed as a nuisance tax, there can be no 
greater nuisance and expense, both to the tax gath- 
erer and to the tax payer, than to have the con- 
stant re-assessment of assets, as provided for in 
this tax. It was purely a war time measure, and 
now that relief in taxation is promised, it is time 
for Congress to consider doing away with this levy. 

The revenue from this tax amounts to about 
$80,000,000 a year, or about 10 percent of the 
revenue from the income tax derived from corpo- 
rations. It does not seem to be asking too much 
that corporations be allowed this relief. If, how- 
ever, the Treasury finds that it needs this amount 
in addition to the revenue from corporation in- 
come taxes, let it so revise the rates of the in- 
come tax that the desired amount will be derived 
from one form of taxation—the income tax—as the 
provisions of this form have been determined by 
the courts and the tax payer has a working basis 
on which to make his returns. 

It is time that business was free from annoyance 
so that its time may be devoted to development of 
its interests rather than occupied in determining 
values as set up under various tax provisions. 

(RABE RZEBRBBLAZaEZAAAAS 

A PROCESS has been invented for rearranging 

the fibers in wood. Wood weighing 25 pounds 


to the cubic foot is made into a product weigh- 
ing only 5 pounds to the cubie foot, which 1s 
only half the weight of cork. 
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St. Louris, Mo., Oct. 12.—For the second time 
this year a building material show is being con- 
ducted in downtown St. Louis by the Julius 
Seidel Lumber Co. Again the show is under 
the direction of C. L. Dann, manager of the 
puilding specialties department of the com- 
pany, of which Julius Seidel, one of the most 
enterprising lumbermen in the country, is presi- 
dent. 

The Seidel building material show was con- 
ducted for the first time in April. Originally 
scheduled for two weeks, the April show was 
go successful that it was continued for another 
week. The exhibit is located at 408 Washing- 
ton Avenue, an ideal spot, as it is in the heart 
of the retail shopping district and within a 
short distance of the entrance to Eads Bridge, 
connecting St. Louis 


announced through newspaper display advertise- 
ments and by posters distributed throughout 
different sections of the city, which brought a 
fine response from home owners. Architects, 
contractors and engineers were reached through 
a special letter inviting them to demonstrations. 
Those who visited the show were asked to 
sign cards, which will be used to build up the 
Seidel company’s mailing list, a plan which 
worked successfully last April. A roof was 
given away during the show. Another induce- 
ment was the offer of a discount of 5 percent 
on any material bought during the exhibit. 
The show was open daily from 9.30 a. m. to 
6 p. m., and on Tuesday, Thursday and Satur- 
day evenings until 8:30 p.m. The crowds during 
the evenings and on Saturday afternoons, when 


Retailer Holds Building Material Show 


workers and their families could best be pres- 
ent, were especially large. As a part of the 
company’s plan to educate the public in having 
good roofs, demonstrations were a feature of 
the show. 

An interesting demonstration was given by 
the Celotex Co., showing the strength of this 
material as well as its insulation against heat, 
cold and sound. Moving pictures showing the 
process of making Celotex were also shown in 
the evening. 

The exhibit included wallboard, stained wood 
shingles, Celotex, asphalt shingles, Andersen 
White Pine frames, roll roofing, hardwood floor- 
ing, garage doors and locks. While these spe- 
cialties were featured at the show, some live 
prospects for new construction were gathered 

in, for follow-up. 





with the East Side. 
That last April’s 
experiment was a suc- 
cess is shown by the 
results of the show. 
Mr. Dann reports that 
the business in his de- 
partment during April 
and May totaled the 
largest in its history, 
a condition which he 
attributed to the main- 
tenance of the display 







Special Demonstration Every Day Something Diflerent 
Asphalt Shingles Wall Boards - Creo Digt Stained Shingles 
Celotex Insulating Lumber 








ery 





a esse Lumber co. 
* BUILDING 


Mr. Dann was as- 
sisted by B. K. Her- 
man, of the roofing 
division, and B. M. 
Jones of the wallboard 
division of the Beaver 
Products Co., E. Hahn 
and J. Z. Halman of 
the Celotex Co., and 
other manufacturers’ 
representatives. Mr. 
| Seidel took a deep in- 
| terest in the show as 
a means of educating 
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room. - 
The Seidel material 
show has been well 


Display windows arranged by the Julius Seidel Lumber Co., St. Louis, Mo., for the building mate- 


rial show which it conducted 


the publie on building 
materials, and was a 
frequent visitor. 


Petition for Oregon Railway Extension 





PORTLAND, OrE., Oct. 10.—Lumber and trans- 
portation interests are astir throughout Oregon 
and the entire Pacific coast on account of testi- 
mony given here this week before Charles D. 
Mahaffie, director of finance of the Interstate 
Commerce Commission. The case hinges on the 
application of Great Northern representatives, 
in the Oregon Trunk line, to extend that rail- 
road south from Bend, Ore., to Klamath Falls, 
and the opposition of the Southern Pacific lines, 
including the Oregon, California & Eastern, a 
Strahorn property, to such an extension. On 
the one side there has been a forecast of tre- 
mendous development, along with the building 
of modern lumber mills; and on the other a 
violent protest, in effect that strenuous compe- 
tition would be disastrous to lumber mills and 
transportation lines. 

Foremost among the witnesses was George 
8. Long, of Tacoma, vice president and gen- 
eral manager of the Weyerhaeuser Timber Co., 
who supported the application of the Oregon 
Trunk, saying: 

In the Klamath basin, our company has a tim- 
ber investment of $10,000,000, and an annual tax 
charge of $20,000. We want to start manufactur- 
ing, and stop interest ; and by the time the Oregon 
Trunk reaches Klamath Lake we will have built a 
mill of an annual capacity of 150,000,000 feet ; but 
without this needed outlet to our established mar- 
kets in the northern States, we will not go ahead 
with development. We have a mill site of 700 
acres just below Lake Ewauna, and timber enough 
to keep such a mill as I have indicated in opera- 
tion for twenty years. I think Klamath Falls will 
be far and away the largest pine manufacturing 
point in America. I expect to see 700,000,000 to 
800,000,000 feet sawed there annually within a few 
years. The place will become a big log market, 
With other industries grouped there, sash and door 
Plants, box factories and others. 

sen Dey, counsel for the Southern Pacific, 
asked: 


“Would you not be satisfied to establish your 
mill there now, since the Eugene-Klamath Falls 
Line is nearing completion ?” 

“Did you ever know anyone to be satisfied, Mr. 
Dey, when there was something more he could get? 
We will have to cut that timber there if yours is 
the only road built, but we are very serious in 
Wanting another route for better car supply and 
wider markets. If ‘the Oregon Trunk builds, we 
will have our mill ready by the time the railroad 
gets there. If the Southern Pacific lines alone are 
built, I can not say when we will start mill opera- 
tions—certainly not until every means shall have 
been exhausted to get the other line.’ 


Mr. Long said pine was a wood supplementary 
to fir, and that his company desired to saw it in 


the company’s own mills. The use of fine pine 
boards for box shook at Klamath Falls was un- 
economic, he declared, and he added that if the 
northern Tines opened up the territory to Kla- 
math Falls the pine, instead of being worked 
into shook, could be sold for lumber at higher 
prices. 


Prospective Mills Depend on New Road 


Following Mr. Long on the stand, was J. P. 
Hennessy, manager of the Bend plant of the 
Shevlin-Hixon Co. He stated that his company 
was anxious to transfer to the Klamath basin 
one of its big pine mills that had cut out its 
timber in the Lake States; but the company 
was not willing to make definite plans until the 
Oregon Trunk was ready to enter Klamath 
Falls. 

Among the witnesses during the week was K. 
Dusenberry, of San Francisco, who owns 350,- 
000,000 feet of timber near Lakeview. He said 
he intended to build a logging line to tap the 
Nevada-California-Oregon line, and to build at 
Lakeview a mill with an annual capacity of 
20,000,000 feet. 

Frank Boutin, of Portland, owning 250,000,- 
000 feet of timber near Lakeview, said he would 
put up a mill and build a logging line to. the 
railroad; also that a mill already at Lakeview, 
which is planning to shut down, would be re- 
juvenated if the plans of the Southern Pacific 
and the Strahorn interests were carried out. 

Richard H. Hovey, timber buyer, and J. F. 
Kimball, both of Klamath Falls, estimated the 
stand of timber in the Klamath basin at 37,- 
000,000,000 feet of pine and 9,000,000,000 feet 
of mixed woods. Mr. Hovey said logs ceuld be 
hauled one hundred and fifty miles to Klamath 
Falls as a milling point, and he said that the 
more transportation the faster would be the 
development of the lumber industry. 

Robert E. Strahorn, president of the Oregon, 
California & Eastern, said the extension of the 
Oregon Trunk would wreck the work of years, 
and transform his own line into little more than 
a logging railroad. 

“The northern lines have done nothing at Bend 
for sixteen years,’ he said, “and representatives 
of all interested roads have assured me that my 
development projects would not conflict with theirs 
in any way. In my opinion the construction of 
such sawmills as have been referred to here would 
be injurious to the country. We must think of 
something besides the interests of large outside 


concerns that might not -balk at the destruction of 
the interests of the people of Klamath Falls.” 

Mr. Strahorn declared that the service which 
his line, in connection with the Southern Pacific, 
could give to the people of Central Oregon would 
be more direct and efficient than that of any other 
line. He objected to the plans of the Oregon 
Trunk, which, he declared, would mean the paral- 
leling of his line for about fifteen miles. 

William Sproule, president of the Southern 
Pacific, said: 

Competition is fine in theory, but in practice it 
spells ruin. This is shown not only in the railroad 
business, but in the lumber manufacturing busi- 
ness and other similar enterprises in all sections of 
the United States. When the market is good, all 


of the mills begin to cut, and the market is 
glutted. Then the price falls and business slumps ; 


and there is no business for any of them. The 
same would be true if the Oregon Trunk were al- 
lowed to make its extensions, because the Klamath 
basin will not provide for many years enough busi- 
ness for more than one carrier. The plans of the 
Southern Pacific will give Portland and Oregon a 
new transcontinental line to the east, so located 
on the one hand as to serve the greatest agricul 
tural and timber sections of Oregon, and on the 
other hand provide a mid-continental route giving 
these sections direct service to the major part of 
the United States. 

George H. Kelly, formerly of the Booth- 
Kelly Lumber Co., and now president of the 
Western Lumber Co., with new mill at Oak- 
ridge on the Natron cut-off, testified that dur- 
ing the World War he had operated ninety-one 
lumber mills for the American army in France; 
also that at one time his company had owned 
1,300,000 acres of timber land in Oregon. Col. 
Kelly referred to his new mill on the Eugene- 
Klamath Falls line as a plant eosting $2,000,- 
000, and he declared that statements belittling 
the service of a single line were not true. He 
added that a line from Crane to Odell would 
cross a desert with no traffic, ‘‘with- only two 
places where you could get a drink of water in 
eighty miles.’? 


The principal witness during ‘the hearing 
Tuesday was John F. Stevens, after whom 


Stevens Pass on the Great Northern was named; 
builder of the Great Northern tunnel; chief 
engineer of the Panama Canal; recipient of the 
Fritz medal—whose statue stands in the Rocky 
Mountains at the point where the Great North- 
ern crosses that range. Mr. Stevens testified 
that the last time he and James J. Hill had 
met, Mr. Hill had said to him: ‘‘John, you 
must go ahead and finish the Oregon Trunk.’’ 
That was early in 1916, three months before 
the death of Mr. Hill. 
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South Bend Made Hoosier niet s Sieve City by Auto Manufacture— 
Realm Invites Opinions on Dealing With New Type Building Promoter 


By the time these lines get into print, the 
football enthusiasts will be looking toward 
South Bend, Ind., and wondering if Notre 
Dame’s famous Four Horsemen are going 
to run their way to renown again. The 
middle West and the far West have made 
some deep notches in national athletic rec- 
ords; but while South Bend has an immense 
pride in these past sport performances and 
a lively interest in what the coming season 
may turn up, the city has other and perhaps 
more immediate interests about which it 
talks these late summer and early fall days. 
For instance, it tells the visitor that it now 
is the second city in size in the Hoosier 
State. Ft. Wayne, which long held the 
place next to Indianapolis, is supposed now 
to have been passed. There seems not to 
be such intense rivalry between the two, for 
most of my informants hastened to add that 
Ft. Wayne is a fine place with a great fu- 
ture. Maybe I just happened to meet that 
kind of people. 


Auto Factories Brought Growth 


South Bend has its diversified interests, for 
it considers itself the natural commercial 
center for about 400,000 people; and that 
number of people ask for many kinds of 
services. But no doubt the nucleus of the 
city’s recent and rapid growth is the great 
Studebaker factory, where untold thousands 
of fine cars have been produced. Several 
years ago, at a time when this corporation 
was expanding and consolidating its plants 
here in South Bend, the Realm visited the 
town and gathered a story of building needs 
and of the great community efforts that 
were being made to the end that these needs 


BUILD WISELY 
Consult Your Architect 


pits ROW can you get the most for your money 

8 when you build of remodel ? Consult your 

Z mS Architect. It is che business of Architects to 

Ky) show you how to make your building dol- 

lars produce the most in comfort, conven- 
ience, beauty and sound construction. 

_¥D South Bend and Mishawaka are fortunate to 
have Architects whose experience is broad and whose work is 
exceedingly good. Their services are often employed by people 
from other —and larger—cities. Time and again their work on 
both large homes and small, great buildings and lesser ones, 
is given national recognition & excellence. With such men 

available there is no excuse for poor building in our City 





Become acquainted with these Architects. Call on them for 
assistance on your building problems. They will show you how 
to build wisely — how to build for comfort, convenience and 
beaury—how to build without waste. And in the end you will 
have gotten the most for the money you have to spend. 
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The importance of the retail lumber yard is 
forcefully presented in this advertisement 


should be met. Building has gone forward 
in the intervening years at such a rate that 
some of the dealers were of the opinion that 
the shortage had been made up. As we 
understand these statements, they do not 
mean that future needs have been unduly 
anticipated. They mean merely that the 
shortage has been overtaken and that future 
normal needs will have to be met in the 
normal way. 

Charles L. Hollowell, purchasing agent of 
the Indiana Lumber & Manufacturing Co., 
said that building is going forward steadily, 
as it has for a number of years. He said 
there had been no boom, even in the days 
when Studebaker employees were crowding 
into town faster than houses could be built. 
I suppose it depends on what is meant by a 
boom. As thé Realm understands that word, 
it means building in excess of present, actual 
needs in anticipation of a future and as yet 
unrealized prosperity that will bring crowds 
of people. Probably a good many reserva- 
tions would have to be added; but it is hardly 
a boom in the usual sense when houses are 
built for actual takers. I’m told that the 
building done was of good quality, that 
there was no gross skinning of construc- 
tion and that good value was delivered to 
the buyers. 


Architects Design Larger Houses 


Mr. Hollowell, in talking about the ex- 
periences that builders and material men 
have had here during the last few years, 
mentioned a matter that I think all of us 
have noted. This is a change in the sort of 
work done by the contractor. Large houses 
continue to be individual matters, as they 
doubtless long will continue to be. They 
are designed by architects, and these de- 
signers supervise construction. On a job 
such as this, the so called contractor isn’t 
so very much more than a purchasing agent, 
buying at stipulated prices, and a master 
of labor. The function which the average 
contractor took on years ago, and that made 
his work rather distinct from the work of 
a master carpenter—namely, the planning 
and supervision of the job—has slipped so 
far as these larger houses are concerned. 

But as a matter of fact the contractor 
who was both architect and builder never did 
have much hold on this class of work. He 
depended upon smaller and less expensive 
projects, for which the owner did not feel 
like buying architectural service. How 
about his relation to this class of work? 


Promoter Takes Contractor’s Place 


Well, years ago, as all of us can remem- 
ber, it was rather common for industrial 
plants, such as coal mines and certain kinds 
of factories, to provide houses for their em- 
ployees. The industrial operators bought 
tracts of ground, settled upon a simple plan 
for a small house, and then hired contrac- 
tors to build dozens and scores of these 
houses all according to this one plan. Per- 
haps that was the beginning of a new and 
recent development in the contracting busi- 
ness. These contractors became promoters 
in their own right. They began building 


houses by wholesale and selling or at times 
renting them. They began usually with in- 
dustrial workers; but as time went on they 
tried adding to their customers a certain 
number of people who were a little more 


A Devastated Chey Until— 


T™ICTURE all of South Bend laid in ‘ruins by 

A J a cyclone —all of South Bend except one 
5 Fass source of lumber supply with its ready Stocks, 
a 7-5: 4 equipment, organizauon and training to pro- 
vide the material, with which to se-house 


how necessary in a growing city! 

As pioneer lumbermen in this territory we have provided much 
of the material with which South Bend, Mishawaka and nearby 
cities have been built. Our service to the community is none 
the less real because it has been spread over half a century in- 
Stead of just throngh a short period of reconstru@tion. We are 
just that much beter equipped to give you a type of lumber 
service unusual for a city of his size. Jc 1s (6 your advantage to 
make use of it. 
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Advertisements of this kind undoubtedly aid in 
gaining the good will of architects 
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fastidious. And now it is common knowl- 
edge that nearly every large city has its 
middle-class building done in this way by 
contractor - promoters. These men _ buy 
tracts of land, grade it, lay it out in streets, 
put down paving and sidewalks and sewers 
and other public service utilities, build 
houses according to the newest architec- 
tural developments and sell the houses, often 
on a financing plan, to the owners. These 
owners come into contact with their new 
homes for the first time when they select 
a completed article and arrange terms of 
payment. In a certain sense these former 
contractors who became contractor-promo- 
ters have about dropped the contractor part 
from their names and from their services. 
They seldom take a “contract” in the old 
sense of the word. 


Old-Timer Does Odd Jobs 


What has become of the old-time contrac- 
tor? In some places, of course, he is work- 
ing along just as he used to. The new idea 
has not yet struck his town. But in places 
like South Bend, and other rapidly growing 
cities of large size, he is becoming extinct. 
He is either working in a small way as a 
trouble shooter, patching roofs or building 
kitchen cupboards, or he is building new 
porches or otherwise remodeling old houses. 
The remodeling campaign has been a real 
boon to him. Or else he has expanded with 
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his times and has become a building pro- 
moter. We are ready to be told by count- 
less dozens of contractors that this is all the 
bunk, and that they are going along just as 
they always did, and that they will continue 
doing so just as long as they want to. Well, 
all right. Maybe they are still going along 
in the old way. But don’t be too sure of 
the future. The rapid city growth that 
seems to be striking all of the United States 
may come to your town; and when it does, 
watch out for the boys who start promoting 
new additions in the new manner. They’ll 
appear; and when they get to going at full 
speed the old-fashioned contracting game 
will not be what it used to be. 


Some Promoters Pass Up Yard 


And while we’re about it, we wonder if 
all the scattered cohorts of retail lumbermen 
have taken as square a look at this develop- 
ment as they ought to do. In the old days 
we quarreled with the old-fashioned contrac- 
tor because he saw the prospect first and 
made the sale, then told us what we could 
charge for our lumber and what terms we 
could make about payment. We didn’t like 
that and took steps, by developing our own 
service, to put ourselves in first place with 
the actual customer. What about our rela- 
tions with this old friend in the new form? 
The problem is much different, and yet it 
has strangely familiar features. In his new 
guise our old contractor friend has a deal of 
power. He buys in such quantities that 
he can make the biggest of the supply deal- 
ers take notice. This is one of the develop- 
ments which the years bring along, and we 
have to take account of it. Many retailers are 
handling it in ways that seem quite satisfac- 
tory to themselves. For instance, we heard 
before going to South Bend that a certain 
firm of builders and home financiers was put- 
ting up some two hundred and fifty houses a 
year, that it was selling them on an attrac- 
tive deferred-payment plan, and that it was 
buying most of its building materials at 
wholesale. Mr. Hollowell, when I asked him 
about it, assured me that this was not true 
so far as the wholesale buying is concerned. 
This firm, the Whitcomb & Keller Co., buys 
practically all its materials of South Bend 
dealers. The Indiana Lumber & Manufac- 
turing Co. sells the lumber, and other local 
concerns furnish the masons’ supplies. 

The Realm is glad that this is so. But 
none the less we want to call the whole 
problem to our readers’ attention. We ought 
to think about it. What does this develop- 
ment mean in the building world? What 
further changes are going to come about? 
What is the relationship of the retailer to 
these changed conditions? What must we 
do to continue selling this building material 
and to continue having control of our own 
business? Tell us what you think about it. 


Three Separate Businesses 

The United States Lumber & Supply Co. 
is rather a newcomer in South Bend. It is, 
we believe, about three years old. It has 
enjoyed some of the benefits of a period of 
rather rapid expansion, and of course it has 
been un against some of the difficulties that 
are always present in that kind of growth. 
Ek. S. Story, the secretary-manager of the 
company, has the reputation of being a very 
capable and aggressive young business ex- 
ecutive. When he and his associates started 
this concern, he wanted to handle lumber 
and coal and masons’ supplies. But he did 
not, want the local builders to think that his 
was a lumber yard with a few odds and ends 
of ‘brick and cement on the side, so he 


founded three separate and distinct busi- 
nesses. Probably this division aids in ac- 
counting and in figuring costs; but it was 
intended first of all to be a means of busi- 
ness promotion and advertising. 


Mr. Story tells me that South Bend is a 
very strong building ‘and loan town. In 
Gary, where Mr. Story was in business for 
seven years, the method of financing homes 
is largely by first and second mortgages. 
The second mortgage seems to be a rare 
article in South Bend. In building such 
things as garages and other small build- 
ings, Mr. Story makes use of the Morris 
Plan Bank. 

Mr. Story told us that he has found the 
character of trade to vary from year to year. 
A certain amount of sales in all lines is 
present each year. But in 1923 the em- 
phasis seemed to be upon industrial work. 
Last year it was such things as clubs and 
school houses. This year there are dwelling 
houses being erected. One need not be sur- 
prised that in a large and rapidly growing 
city the trade should thus follow these spe- 


cialized lines. Influences that induce one 
manufacturer to expand, probably press 
upon others, and we are familiar with the 
fact that when one neighbor builds a new 
house it sets the other neighbors to thinking 
about building. Get the field big enough 
and these things get a certain rhythm. 
While the city seems to have overtaken 
most of its housing shortage, it continues to 
grow and Mr. Story seemed confident of 
not only a good autumn trade, but also of a 
good trade next year. He is much inter- 
ested in the Indiana association among 
building material men, and stated that the 
districting that has been done is adding 
much to the efficiency of the organization. 
Mr. Story is chairman of his district, which 
is the largest in Indiana. 


Customers Clearing Up Mortgages 


We missed seeing Walter G. Eckler, presi- 
dent of the Henry Eckler Manufacturing 
Co., here, but we did have the oppor- 
tunity of talking for a few minutes with 
Mr. Lahey, his brother-in-law. Mr. Lahey 





shed off the yard. 


angles. 





This Week’s “Timely Tip” 
A Useful Rack for Moldings 


“You may have seen many racks for moldings, but I bet 
you never saw one like this before,” said Mr. Harris of the 
Harris Lumber Co., Loveland, Colo., to the AMERICAN 
LUMBERMAN’S representative, as he opened a door of a 


An upright post just inside was disclosed, across which 
were what might be called prongs of wood fastened at right 
These prongs were segments of a circle, so that 
the top end was a little higher than the base where it was 
nailed to the post. There were several of these prongs, 
beginning about two feet from the floor, and the molding 
rested on them; about three uprights with prongs on them 
extended from the door to the rear of the shed. Each set 
of prongs supported a different style of molding, and since 
there were several doors, and several uprights with their 
prongs, there were many varieties of molding contained 
in the shed. A passageway extended direct from the door 
to the end of the shed affording plenty of room to walk 
between the racks of molding. 


An advantage of this sort of a rack is that it is possible 
to keep each variety of molding separate from the others 
and yet get at them easily. Several lengths of the same 
style of molding are kept on the same rack, and since the 
door serves as a base from which to measure, and since 
there are foot-marks designated along the upper beam, 
there is no difficulty in picking out a strip of molding of 
a specified length, without rule or yardstick. 


New shipments of molding can be slipped into the rack 
where they belong, with no need of straightening up the 
stock, as it is always straight. 
keeps the strips of molding from slipping off, They have a 
tendency to slip to the rear and therefore against the up- 
rights, which prevent them from sliding to the floor on 
that side. In one passageway the workman can get to a 
dozen different styles of moldings. 


Watch for next week’s “Tip” 


The curve in the prongs 
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told us that one of the most gratifying 
pieces of information he had gathered re- 
cently was the statement made by the county 
recorder that people seem to be very intent 
upon clearing themselves of indebtedness. 
They are paying off mortgages at a very 
satisfactory and indeed an unusual rate. 
While this process is in full blast it is quite 
probable that not so much money. is going 
into the general run of purchases. Mer- 
chants may not like to see their sales run 
low, even temporarily; but in Mr. Lahey’s 
opinion this is a certain way in which to 
lay a sound foundation for future sales. He 
feels quite sure that a community that has 
cleared itself of debt by the process of care- 
ful saving is likely to be in the mood for 
careful and wise future investment; and 
in such circumstances lumbermen who are 
salesmen of ability can be pretty certain to 
get their share. 


We would not make a definite statement, 


but Mr. Lahey was willing to risk a guess 
that deferred payments on all sorts of small 
purchases, many in the luxury class, had 
turned a part of the local public to a sober 
determination that the important thing is 
to get out of debt. This is not the precise 
reaction desired by the engineers of de- 
ferred payments on cars and radios and the 
like, but if they push their grasp after fu- 
ture earnings far enough, it is certain that 
the intelligent among their customers will 
have a revulsion of feeling. They will dis- 
cover that they have mortgaged much more 
of their future than they had intended. Then 
they will feel the need of getting out from 
under the burden, and there will follow a 
strenuous period of paying easily contracted 
and in many cases foolish debts. A person 
wonders if the lesson really will sink in or 
if, as in the case of wars, there must be a 
periodic learning that it doesn’t pay. 


“A person hates to say it,” Mr. Lahey 





said, “but of course in every community 
there are people who are willing to live in 
a dog house if that will make possible the 
owning of a limousine. They have a dis- 
torted idea of what ought to come first, 
Business men must take account of such 
people and protect themselves against the 
unbalanced state of trade that they bring 
about. But after all, I don’t believe the 
spenders and wasters are very numerous, 
Business continues steady and good, season 
after season. We, at least, are having a 
very satisfactory year.” 

The Eckler yard has a planing mill and 
handles a full line of masons’ supplies. 

This city, with its population of more 
than 100,000 has many lumber yards which 
the Realm found it impossible to visit dur- 
ing this passing call upon South Bend. At 
some future time we hope to get back and 
look up the others of the AMERICAN 
LUMBERMAN’s long list of friends. 





Taking the Sting Out of 





There are many ways of collecting overdue 
accounts. One way is to use a club, diplomat- 
ically camouflaged. The trouble is that the 
club is usually obvious, no matter how carefully 
it may be concealed in a bouquet of verbal 
persiflage. Yet the wise business man knows 
that the old adage about molasses catching 
more flies than vinegar applies to this end of 
the business as well as to the sales department, 
and that fundamentally the problem of collect- 
ing is the same as that of selling. 

Some business men, of course, hold that no 
collection plan of any moment can be built 
around any other idea than one that gets the 
money irrespective of the method employed in 
getting it. It must have been such a one whose 
palm itched for the dollar who wrote the 
following: 

Gentlemen : 

It has been brought to my attention that 
there is a balance due on your account of 
$7.50. We can’t understand why a firm of 
your standing should allow a balance of this 
kind to remain unpaid for more than sixty 
days. We can’t afford to spend the time 
trying to collect such small sums and will 
expect your check by return mail. 

A letter of this kind is a ‘‘horrible example ’’ 
but not so uncommon as might be supposed. 
It was dictated by the writer’s emotions and 
not by his business judgment. He allowed his 
feelings to run riot and the result is a letter 
that makes the customer-debtor hot under the 
collar. The inactivity of many a good account 
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Sticker No. 20—first of the series—sent on 
twentieth of month 


dates back to the morning when the head of the 
firm represented by the deceased account opened 
and read just such a communication. 

In the light of such losses of the good-will 
and business profits the firm that feels that its 
collection losses are few and the overhead in 
this department low —_— be surprised by an 
honest analysis of the fact. True you may col- 
lect 95 per cent of all your accounts payable 
but what did it cost you to do it? What did 
it cost in lost business? Are you paying for the 


Collections 








[By Richard Walter] 


upkeep of a ‘‘collection’’ graveyard? It is no 
argument to say that you don’t want slow pay 
customers on your books, that they are unprofit- 
able. With few exceptions every slow-pay ac- 
count was at one time a prompt account, and 
with few exceptions the deadbeat was once a 
good customer, otherwise he wouldn’t be on your 
books. The point, therefore, to consider is how 
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Sticker No. 30—second of series—sent on first 


of following month 


good a customer he might have been if he had 
been educated to pay promptly—helped instead 
of dunned. A different kind of appeal, a dif- 
ferent approach, a more helpful attitude might 
have produced a different result. The old ways 
are not always the best ways. Changing condi- 
tions require changed tactics to meet them. The 
wise business man gets out of the rut in the 
conduct of his business, and clothes old, familiar 
appeals in new garments that give them atten- 
tion getting value. 

Of course, a deferred 
treated as a joke. Care must be exercised that 
the debtor doesn’t mistake friendliness for 
leniency. But there is a human method—a 
method that is result-getting and where the 
combination of ideas used is calculated to bring 
the greatest possible pressure to bear with a 


obligation can’t be 


follow-up that is courteous but which never 
loses sight of the fact that there is a bill to 


collect. 

Most collection ‘‘systems’’ fail because they 
are too obvious. wust the minute that a debtor 
is conscious that he is being made the subject 
of collection experiments or systems he is likely 
to become more stubborn than ever. Again, 
collection ‘‘systems’’ fail because they don’t 
begin to operate early enough. They are so 
hard-boiled that you don’t dare use them early 
and if you don’t get after the slow pay cus- 
tomer early he soon develops into a doubtful 
case and the longer you wait the harder the 
bill is to collect. A consistent follow-up started 
immediately after the account is due expressing 
goodwill while tactfully suggesting that bill 
be taken care of will act as a lubricant and in- 
duce prompter payment. 


This is the idea behind the method now being 
used by the writer. It consists of a series of 
appeals which unlock the purse. They are in 
the form of stickers attached to outgoing state- 
ments. Color is used to give life and interest. 
There is a psychological twist about the appeal 
embodied in these stickers which compels action. 
There is a friendly compulsion, yet soothing— 


nothing to ruffle a man’s temper under the urge 


of sending a check ‘‘now.’’ Thus by being hu- 
man and getting away from the conventional 
phrases such as ‘‘please remit at once’’ or 
‘fyour account is long past due’’ and other 
hokum, which antagonizes the customer, this 
method brings unusual results. The follow-up 
gets under the debtor’s skin in a friendly, in- 
sistent way that he can’t ignore. 

The first of these stickers is number 20, be- 
cause it goes out on the 20th of the month. By 
waiting till the 20th customers have ample time 
to mail their checks. Then a duplicate state- 
ment is sent to slow pay customers and the 
notice attached. It is more effective because 
it arrives in the middle of the month when the 
debtor isn’t receiving many other statements. 

The next sticker, number 30, is attached to 
the regular statement sent out on the first of 
the following month and goes to the customer 
who is thirty days in arrears. 

Sticker number 40 goes out on the 10th of 
the month following due date. 

If these pictured appeals seem too humorous, 
try typing them on your letterhead minus the 
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Sticker No. 40—third of series—sent on tenth 


of following month 


pictures and you will admit that they make a 
strong bid for payment. The illustrations draw 
the sting from the appeal and provide an added 
touch that builds goodwill. 
('SHaaeaeaeaaaaaaacaaan 

THE NUMBER of people per million population 
engaged in agricultural occupations in the 
United States decreased 50 percent in the fifty 
years from 1870 to 1920. The number engaged 
in transportation increased from 3,995 a mil- 
lion population to 12,818, an increase of more 
than 220 percent. 
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st Retailer Conducts County Fair te ee eee Retailer’s Relation to Community 
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ch Bryan, TEX., Oct. 12.—For a retail lumber Today the lumber merchant, in many cases, is Recently the AMERICAN LUMBERMAN received 

he concern to conduct a full-fledged county fair doing even more—he is actually securing the build- a ‘*S. O. S.’? eall from a lumber dealer who 

1 certainly is something of an innovation. Never- ing = arranging tlre —— ie both lots was on the program to ‘‘make a few remarks’’ 

1 . : o Le é se ris y y r ° > . 
theless, the Howell Lumber Co.’s first annual 2nd building, to the end that those wishing to own at the dedication of 2 model demonstration 
he wide aaviegttare! fais held here reeuntiy their homes may arrange through the lumber com- é ‘ ‘ 

“ county Po er pit ae ae de a pany to have every detail looked after by ex- home soon to be opened in his community. It 

a was a tremendous success, both as regards at- — jorienced executives and when the home is com- had been suggested to him by the persons in 

on tendance and the great interest which it cre- plete move into it and pay off the building and charge of the program that he say something 

a . On apna the attendance exceeded loan balance in small monthly payments. along the line of the relation of the retail lum- 
~— pec gee an e. 1 hot —— SR A ee ae a ber dealer to the community in which he resides 
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id aie on omen "a = wrdlisn a} ary Any <hibits Conducts Neighborhood Lumber Yard and does business, particularly irom the angle 
of the company, there being about 500 exhtbits ; ae . ; “ae SS RE BEES RRS Fea xis 
paca ian i te pg Taaaagianar DENvER, CoL0., Oct. 13.—Neighborhood drug of home building. The dealer referred to ex- 

re ash products ‘Seckuitinn poultry and canned Stores and corner groceries have long been fix- og that he was very busy and asked whether 

“h vegetables jellies jams and other specimens tures, and now F. W. Mohler, of this city, is the AMERICAN LUMBERMAN could suggest an 

e of the culinary art. There was a long list of making a success of what might be termed a outline upon which he might base his talk. 
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\t cash prizes ranging from $2 to $5 offered in neighborhood lumber yard. Accordingly a few ideas were jotted down 

d the various classes He caters to the repair man, the carpenter, and sent to him, with the suggestion that he 

N Eleven communities in Brazos County were and the home owner who wants a board or two amplify them to suit the occasion and his loeal 


________] 


represented at the fair, the largest crowds com- 
ing from the Kurten and Tabor communities. 
Lunches were brought, which were spread on 
tables supplied by the Howell Lumber Co. The 
Allen Academy band furnished music during 
the noon hour. The occasion was featured by 
an address by President T. O. Walton, of the 


to repair or alter something about the house. 
This is not to intimate that Mr. Mohler does not 
sell to large contractors. He does, yet much of 


conditions. Thinking that possibly this outline 
might be of service to some other lumberman 
caught in a similar dilemma, it is reprodueed, as 
follows: 
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As you pass and repass 
| your local lumber yard, 





























did it ever occur to you 
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Texas Agricultural and Mechanical College. | [De TFIx TH’ ge that there must be a rea- 
In the reception committee, and assisting in I asic You 1 Ger ANY ACTION: " son for its existence, and 
g the success of the fair were county agents C. ON TH ICE BOX —DO TH’ SPARE, ROOM do you know what that 
ft L. Beason and Miss Abbie Sevier, and Mes- No!! I WANT A SHELF IN reason is? Did you ever 
n dames W. S. and J. Webb Howell. CLOSET ~ YOU SAy = WHEN you HAVE TIME = conanene - — ape 
; ndenneens T WANT TH’ LOCK’ ON TA’ FRONT DOOR FIXED toasty of the Teel te 
: D al b) “Sh H oe | Oo ed AN Ta’ CORDS BROKEN IN TH KIICHEN sate tne ioe aac “that pe 
l —* oe a ee ae Do You GET TIME 1 ooi7? No! constantly going up in 
I TuLsSA, OKiA., Oct. 12—The ‘‘ exposition : your community, one of 

x home’’ built in Terwilliger Heights, the ‘‘de ly, which may be yours? 
e luxe’’ subdivision of this city, by the K. M. A great deal of lumber 
: Vaughn Lumber Co. as a demonstration of its enters into the construc- 
l home building service, is now open to the pub- tion of every home, 
; lic and attracting a great deal of favorable at- whether frame, brick or 
J tention. ws if co 7 of some other exterior 
3 The motto of the Vaughn organization, eee i —— 7; construction, and of 
‘‘Builder of Better Homes,’’ is illustrated in Hf, Ls ae Se ee 
this beautiful home, which is of the modern yy y houses are built almost 


English type of architecture. The interior fin- 
ish is of red gum. 

The building department of the K. M. Vaughn 
Lumber Co. is under the personal supervision 
of K. M. Vaughn, assisted by R. M. McCreary 
as building superintendent. The architectural 
plan service is supervised by Ford F. Knolock; 
the building material supply yards are under 
the supervision of F. S. Merwin, yard manager, 
and A. G. Sutton looks after the mill and 
cabinet work. 
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Directs ‘“Community Chest’ Drive 
FRESNO, CALIF., Oct. 10.—W. K. Kendrick, of 
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entirely of wood through- 
out. 


It would be impossible 
for you, or anyone, to buy 
all the materials for your 
home from any one lum- 
ber manufacturing con- 
cern. It would be equally 
impossible for you to or- 
der each separate kind 
from the mill producing 
that particular item. All 
of these different kinds of 
lumber must be assem- 

















©The Chicago Tribune 


bled, many of them being 
shipped great distances ; 
then this material has to 


the Valley Lumber Co., has been named as 
‘feolonel’’? of the Fresno community chest eam- 
paign to be conducted during the week of Oc- 


This cartoon sheds a humorous light on a condition which exists in a be unloaded, carefully 
great many households. Many retailers have found it profitable to piled, and a great deal of 


advertise that their establishments are headquarters for materials for it kept under cover until 
?? 





tober 19 to 24. Under Mr. Kendrick’s super- 
vision there will be six divisions, each headed 
by a ‘‘major.’’? It is expected that the eam- 
paign this year will be the most successful of 
any ever held, and that the Fresno community 
chest will be put well over the top. 


Retailer’s Field Has Widened 


MopesTo, Cauir., Oct. 10.—A firm believer in 
the idea of modern and progressive lumber mar- 
chandising is L. R. Gallegos, president American 
Lumber Co., who carries throughout his business 
the principle that ‘‘the customer must be satis- 
fied.’’ Speaking of the sharp contrast between 
the old style }umber yard and the modern lum- 
ber and building materials store, Mr. Gallegos 
said: 

In the olden days a lumber company maintained 
a yard in which was stocked the ordinary sizes of 
lumber, and perhaps shakes and shingles. 

Today the lumber merchant erects modern types 
of buildings in which to house his stocks of ma- 
terials, and in addition to carrying practically all 
sizes of lumber, also has on hand roofing materials, 
paints, varnishes, builders’ hardware, cement ete. 

Up until a short time ago the addition of a free 
home planning department, where customers might 
Secure complete plans for the construction of a new 


small household repairs. 


Some even furnish ‘‘handy men 


to go to ready to be used. Some- 


homes and make the needed repairs, while others are in touch with one has to do not only 


contractors who make a specialty of such work. 
munity household repair work is a perennial source of profit that should 


not be overlooked 


his business is with the small man who needs 
few boards, a few nails, a little paint and may- 
be a window sash or two for repair work. 

Of the small bills of lumber, the greater pro- 
portion of them are sold to repair men who are 
doing a little work on houses in the vicinity. 
Given sufficient volume of this sort of work the 
business naturally would be profitable. Nearly 
all such sales are for cash. 

Catering to this class of trade necessitates 
quick delivery service, and for that reason the 
firm maintains two trucks, and if they are not 
able to handle the orders with dispatch an ex- 
pressman is summoned to help out. 

A large proportion of the business is ‘‘ cash 
and earry,’’ so-that the number of trucks men- 
tioned is not a fair criterion of the volume 
of the lumber that goes out of the yards. Be- 
sause of the nature of the business a large 
amount of each variety of material is not neces- 
sary. A good selection, however, is needed. 
The turnover is rapid. 


this, but also has to pay 
cash for the material long 
before it is used. That 
“somebody” is the local 
lumber retailer. 

Lumber that enters into home building, inelud- 
ing framing material, sheathing, roof boards, floor 
lining, finishing, interior trim and millwork, porch 
flooring, hardwood flooring, shingles etc., is not all 
produced in one plant, or even in one section of the 
country. Some of it comes from northern Wiscon- 
sin, Michigan and Minnesota, a great deal comes 
from the South, and a large and increasing propor- 
tion of the supply comes from the Pacifie coast. 
That means heavy freight expense, and helps to 
explain why lumber costs more than it used to, 
although still the cheapest of building materials. 

The local lumberman is a unit of the community 
in which he lives and does business, and is vitally 
interested in its improvement and welfare. He 
has a large investment in his business, is thor- 
oughly established, and there to stay. Therefore, 
you can patronize him, or call on him for advice 
regarding home building, with perfect confidence 
that you will receive fair treatment, and that 
the lumberman will do everything in his power to 
see that the right kind of materials, each suited to 
its own special use, go into your new home, for he 
is just as much interested in pleasing and satisfy- 
ing you as you are in being pleased. 


In the average com- 
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Notes From the Realm of Building 


Date Set For Building Conference 


New York, Oct. 12.—The fourth annual 
meeting of the American Construction Council 
will be held at the Congress Hotel, Chicago, 
Nov. 18 to 21. It is planned to make this the 
greatest conference in the history of the con- 
struction industry, according to announcement 
just issued from the headquarters of the coun- 
cil in New York by Dwight L. Hoopingarner, 
executive secretary. 

One of the principal features of the meeting 
will be a national conference on better build- 
ing, attended by representatives of the various 
branches of the industry. This conference 1s 
designed to bring out the particular place that 
each branch of the industry holds in the entire 
problem of better building and its relation to 
the public. The place of craftsmanship and 
apprentice training in the better building pro- 
gram will also receive consideration. 

There also will be a general session on the 
third day of the council devoted to discussion 
of ways and means for the reduction of build- 
ing peaks and depressions. 


Wood Shingle Longevity Records 


Boston, Mass., Oct. 13.—‘‘Shingles on Roof 
65 Years’’ was the two-column headline on a 
story in the Boston Post recently, in connection 
with the interesting series it has been running 
on the longevity records of wood shingles. The 
item was contributed by 
F. H. Hinckley, a lum- 


below $160,000. Building in 1924 amounted 
to $1,685,743, 2 total already exceeded in 1925 
by more than $155,000. 

These figures do not include work done on 
the huge plants of The Long-Bell Lumber Co., 
nor other industrial developments that will run 
well into the millions. 

In addition to the building, Longview’s 1925 
street improvement program, costing approxi- 
mately $1,400,000, is now 90 percent complete. 
The 1925 program has added the equivalent 
of forty miles of concrete of highway width. 
The actual mileage of conerete paved streets 
added in 1925 is fifteen miles as Longview has 
many wide thoroughfares. A unique feature is 
that all this paving is laid in hexagonal slabs 
rather than in squares or rectangles. 
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Lumber Firms Exhibit at Home Show 

SPOKANE, WASH., Oct. 10.—The Spokane 
Home Exposition, to be held Oct. 15 to 21, will 
be open from 1 to 11 p. m. each day, during 
which time those attending will have the op- 
portunity to see exhibits featuring everything 
in connection with home building and home own- 
ing and home operation, and to attend a series 
of lectures, demonstrations, discussions and illus- 
trated talks by experts who will present the 
latest ideas on home designing, financing, con- 
struction, decoration, interior arrangement, fur- 
nishing, equipment and landscaping. 

The following eight lumber firms are exhibi- 





berman of Yarmouth- 
port, Mass., who wrote 
the editor of the Post 
the following letter: 

I was interested to 
read in your issue of Oct. 
2, 1925, an article about 
shingles, forty-nine years 
on a house, in good con- 
dition. We have one a 
little better than that. 
We have in our office a 
Maine pine shingle which 
was put on by the late 
John Hinckley, founder 
of our company, on a 
house that he built for 
another party in this 
town in 1858. These 
shingles were removed by 
the son of the original 
owner in 1923, making 
the shingles on the roof 
sixty-five years old. The 
under side of these shin- 
gles was very bright and 
clear, and even some of 
the nails were in good condition. 

Another interesting item regarding hand- 
shaved cedar shingles 120 years old has been 
contributed to the same newspaper by A. B. 
Johnson, of 493 Manchester street, Manchester, 
N. H., who writes as follows: 

Speaking of old shingles, I have in my posses- 
sion a part of a hand-shaved cedar shingle made 
and laid on a house in Canterbury, N. H., in 1780, 
and taken off in 1900, after 120 years of service. 
A Mr. Lake was the man who built the house and 
made and laid the shingles. His grandson gave it 
to me. He also showed me one whole shingle and 
the part which was exposed to the weather was 
worn thin as a piece of tissue paper, and was hard 
as glass. I think this will hold the record for old 
shingles for a while, at least. 


(SRE ASRS 


Healthy Growth Marks Wonder City 


LONGVIEW, WASH., Oct. 10.—T wo million dol- 
lars’ worth of residential and business build- 
ing for 1925 is the expected record for Long- 
view, this three-year-old city on the Columbia 
River, half way between Portland and the sea. 

Building for the first nine months of 1925 
totaled $1,841,098. The balance of $159,000, 
if the average for the other months is contin- 
ued, will be raised in thirty days. 

March was high month of the year, with $349,- 
700; January was second, with $285,478. Sep- 
tember building amounted to $174,308 and in 
only one month of the year did the total fall 


trict. 











The extensive use which is being made of shingles for covering the walls 
of homes being built on Long Island, N. Y., is well illustrated by this 
photograph, which shows the first of two hundred detached seven-room 
frame houses that are being built at Treasureland, L. I., in one of the 
most extensive improvements ever undertaken in the metropolitan dis- 


The site occupied was formerly that of the old Cooper farm at 
Auburndale, Long Island 


tors and participants in the exposition, which 
is being held under the auspices of the Spokane 
realty board: Consolidated Supply Co., Spo- 
kane Sash & Door Co., McGoldrick Lumber Co., 
Monroe Street Lumber Co., Exchange Lumber 
Co., Long Lake Lumber Co., Home Lumber Co., 
and the Potlatch Lumber Co. 


Delays Signing New Building Code 

INDIANAPOLIS, IND., Oct. 12.—Steps to delay 
the signature of Mayor Lew Shank to the re- 
cently adopted building code of Indianapolis 
were taken at a recent meeting of the Indian- 
apolis Home Builders’ Association. Objections 
to the new building regulations are based on 
the cost of construction of the small home of the 
wage earner. 

The association adopted a resolution asking 
the mayor to withhold his signature from the 
ordinance until an opportunity has been had to 
make further investigations and present figures 
which will show what the increases in costs 
to the small builder will be. ‘‘We have found 
that the requirements under the new code will 
cause increases of from 15 to 30 percent in 
various items,’’ said N. M. Miller. ‘‘ These in- 
clude foundation and chimney, 20 percent; 
framing and construction, 15 percent; plumb- 
ing, 20 percent; furnace, 30 percent, and plas- 
tering, 20 percent. One of the outstanding ob- 
jections is that too many things in the new code 


are left to the building inspector, in which he 
can discriminate if he sees fit.’’ 

Mayor Shank said he gladly would delay the 
signing of the code until a thorough investiga- 
tion has been made. 


Cottages Made from Liquor Casks 


SANDUSKY, OHIO, Oct. 19.—The transforma- 
tion of immense wine casks into summer cot- 
tages is one of the unforeseen results that have 
come as an aftermath of prohibition. The 
converting is being done by W. J. O’Neill, of 
Vermilion, who bought thirty-six of the big 
casks, and is making them into houses. 

Mr. O’Neill has dubbed these unique houses 
‘¢Efficiency cottages,’? He has placed each 
cask on its side on a concrete foundation, on a 
tract of land owned by him overlooking Lake 
Erie, about a mile west of Vermilion on the 
Cleveland-Sandusky Highway. The casks are 
made of solid oak, the staves being two to three 
inches thick, and weigh nearly 6,000 pounds 
each. They are 12 feet in diameter and 11 feet 
deep and designed to contain 6,000 gallons. 
They cost $1,200 each when made some twenty- 
five years ago, and are said to be the largest 
in the country. 

The casks were shipped from Cleveland 
‘*knocked down’’ and assembled here. Two 
windows were cut in the back of each, and a 
window and door cut in front. A screened 
porch was then built on a level with the floor. 
Each cask, resting on its side on its foundation, 
is equipped with a folding bed at the right of 
the entrance, a folding table opposite and a 
kitchenette and ice box in the rear. <A box 
built on either side of the porch may be used 
as seats also. 

The cottages provide room for a small family 
or for an outing party of several persons, and 
their novelty has made them popular, 


“Better Homes” Bungalow Is Opened 


The first model home to be erected in the 
city of Chicago, sponsored by the Better Homes 
in America Association, was impressively 
opened ih Clearing on Saturday, Oct. 10, when 
200 people, gathered for the event, watched 
Mrs. H. W. Hartough, local chairman of the 
Better Homes in America movement, present 
the key of the house to Mrs. M. Morrow, presi- 
dent of the Woman’s Club of Clearing, who 
turned the lock and pronounced the home open 
for inspection. 

This model home is a community undertaking, 
being sponsored by the Clearing Welfare Club, 
the Woman’s Club of Clearing and the Better 
Homes in America movement. Part of the ma- 
terial going into the house and some of the 
labor was donated and the money realized from 
the sale of the house will be used to build a 
community house in Clearing. M. A. Seymour, 
president of the Clearing Welfare Club, has 
been at the head of the committee in charge of 
the building. 

The program for opening the model home 
was in charge of Art Dallinger of the building 
committee. Rev. J. J. Rankin, of the Clearing 
Methodist Church, pronounced the invocation, 
and then Mr. Seymour was ealled on for a few 
words. He welcomed the people who had at- 
tended the opening and read telegrams of con- 
gratulations upon the good work being done, 
from Secretary of Commerce Herbert Hoover 
and Dr. James Ford, president of the Better 
Homes in America movement. 

Mrs. Hartough then spoke, saying that the 
fact that the house was built by the community 
made it all the more commendable. She then 
gave a short history of the Better Homes in 
America movement and said, ‘‘It is purely an 
educational movement to instill in people the 
desire for a home, and to teach them how to 
buy and build.’’ 

The main speaker of the occasion was Col. 
H. L. Kellogg, chief engineer of the Clearing 
industrial district. He showed how people’s 


conception of home differed in different parts 
of the world, and then told how people could 
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easily be aroused to action if they could see that 
their homes would be benefited by it. He was 
hearty in his praise for the backers of this 
home. 

Then came the presenting of the key of the 
nouse to Mrs. Morrow. R. G. Crane, of Crane 
& Moreland, the contractors who built the house, 
gave the key to Mrs. Hartough, saying that no 
home is complete without a woman, and that it 
was fitting that a woman should open the home. 
Mrs. Hartough presented the key to Mrs. Mar- 
row who opened the home. After the singing 
of ‘‘Home, Sweet Home,’’ the interested and 
enthusiastic spectators filed into the home for a 
tour of inspection. 

The house, 2 five-room bungalow, was built 
for approximately $8,750, while the lot is val- 
ued at $1,100. The contractors wanted to show 
that this model home could be built for less 
than $10,000. AJl of the rough lumber used in 
the building of the home was furnished by the 
Walter H. Schenk Lumber Co. The flooring 
is oak in all the rooms except the kitchen, which 
js floored with maple. The woodwork in the din- 
ing room and parlor is mission stained birch, 
while the hall and bedrooms are finished in gum, 


Building 


The largest September building record and 
the second largest month on record, is the F. W. 
Dodge Corporation’s report for construction 
work started last month. Building and en- 
gineering contracts awarded in the 36 eastern 
States (which include about seven-eighths of 
the total construction volume of the country) 
amounted to $548,216,700. This was only 7 
percent under the high record figure of August, 
and it represented a 59 percent increase over 
September of last year. A seasonal decline of 
about 7 percent is customary in September. 

The month’s record included the following 
important items: $250,417,000, or 46 percent of 
all construction, for residential buildings; $80,- 
171,800, or 15 percent, for commercial build- 
ings; $79,668,000, or 15 percent, for public 
works and utilities; $43,297,700, or 8 percent, 
for industrial buildings; and $35,217,300, or 6 
percent, for educational buildings. 

In three big districts the construction volume 
of the past nine months has already exceeded 
the total construction volume of last year. These 
districts are New England, Pittsburgh District 
(western Pennsylvania, West Virginia, Ohio and 
Kentucky) and the central West (embracing 
Illinois, Indiana, Iowa, Wisconsin, Michigan, 
Missouri, Kansas, Oklahoma and Nebraska). 
In the entire 36 States, the nine months’ volume 
is less than 4 percent behind the 1924 total and 
is greater than the total for any year previous 
to 1924. New construction started in the 36 
States from Jan. 1 to Oct. 1 has amounted to 
$4,327,008,700, an increase of nearly 29 per- 
cent over the corresponding period of last year. 

Contemplated new work reported for these 
States last month amounted to $661,397,100, a 
decrease of 19 percent from August, but a 54 
percent increase over September of last year. 


New England 


New England’s construction volume in the last 
nine months has exceeded the total volume for 
the year 1924. September brought the total 
amount of building and engineering contracts 
awarded from Jan. 1 up to $367,221,100. This is 
to be compared with $352,195,100 for all of last 
year, a 4 percent increase; and with $267,915,600 
for the first nine months of last year, a 37 per- 
cent increase. 

September’s contract total was $47,636,800, a 
3 percent decrease from August and a 57 percent 
increase over September, 1924. The month’s rec- 
ord included: $18,196,900, or 38 percent of all con- 
Struction, for residential buildings; $7,593,600, or 
16 percent, for industrial buildings; $7,584,500, 
or 16 percent, for commercial buildings; $5,295,- 
000, or 11 percent, for educational buildings; and 
$2,884,000, or 6 percent, for public works and 
utilities. 4 

Contemplated new work reported last month 
amounted to $37,926,900, which is less than the 
amount of contracts awarded, an indication that 
new building demand is scarcely keeping up with 
the current volume of operations. 


New York State and Northern New Jersey 


pp uast month’s building and engineering con- 
jects in New York State and northern New 
rh aah reached the unusually high total of $130,- 
75,500. While this was 37 percent under the 
Temarkable record volume of August, it was well 


appropriately enameled. The interior trim was 
furnished by the Illinois Interior Finish Co., 
Chicago. The roof was covered with Mulehide 
shingles, furnished by the Lehon Co., Chicago. 
The home which will be open for public inspec- 
tion for a month, from 2 to 8 p. m. daily, is 
located at 5601 West 64th Street. 


Winter Building Is Increasing 


Wasuineton, D. C., Oct. 12.—That the build- 
ing season is gradually being lengthened as 
the result of a drive undertaken by the con- 
struction industries in codperation with the De- 
partment of Commerce has been established 
through a survey made by the division of build- 
ing and housing of the department at the direc- 
tion of Secretary Hoover. Reports from con- 
tractors in sixteen large cities show that pay- 
rolls and material purchases were relatively 
larger in the winter months of 1924 than in 
those of 1923. The 1923 figures in turn showed 
an increase over 1922. Payrolls and material 
bills are measures of building activity which 
follow actual work very closely. 

The large number of contractors who an- 


swered the department’s inquiry gave figures 
showing for each month the percentage of the 
year’s total. Practically all replies had the 
same trend, making an average fair statement 
of conditions as given. Changes in general 
business conditions and a difference in the 
weather undoubtedly had some share in the re- 
sult. But making allowance for such factors, 
a distinct improvement in the relative amount 
of winter building is apparent. 

There are already favorable indications for 
the coming winter. The August figures for con- 
tracts awarded for all classes of construction 
have proved to be the highest ever known. Many 
of the operations represented by these contracts 
will undoubtedly be carried over into the cold 
weather. 

All groups in the building industry are trying 
earnestly to bring about a more equal distribu- 
tion of work throughout the year. Their ef- 
forts are bringing results. More and more peo- 
ple are becoming convinced that winter con- 
struction is both practical and economical. The 
growth of this belief is certain to result in 
steadier employment and more efficient con- 
struction service. 


Sets New September Mark 


above the average month of this year, and 56 
percent over September of last year. Included 
in last month’s total were: $70,785,900, or 54 per- 
cent of all construction, for residential build- 
ings; $25,394,500, or 19 percent, for commercial 
buildings; $13,911,000, or 11 percent, for indus- 
trial buildings; $5,812,800, or 4 percent, for edu- 
cational buildings; and $4,485,000, or 3 percent, 
for social and recreational buildings. 

Total new construction started in New York 
State and northern New Jersey during the last 
nine months has amounted to $1,087,318,900, 
nearly 8 percent more than the total volume of 
the corresponding period of last year. 

Contemplated new construction reported last 
month amounted to $171,489,100. Although this 
was 16 percent less than the amount reported in 
August it was 81 percent more than the amount 
for September of last year. 


Middle Atlantic States 


September building and engineering contracts 
in the middle Atlantic States (eastern Pennsyl- 
vania, southern New Jersey, Maryland, Dela- 
ware, District of Columbia and _ Virginia) 
amounted to $48,482,600. This was a 7 percent 
decrease from August and was practically equal 
to the amount for September of last year. In- 
cluded in last month’s record were: $22,059,300, 
or 45 percent of all construction, for residential 
buildings; $6,533,900, or 13 percent, for commer- 
cial buildings; $5,445,100, or 11 percent, for edu- 
cational buildings; $4,845,400, or 10 percent, for 
hospitals and institutions; and $3,767,600, or 8 
percent, for public works and utilities. 

From Jan. 1 to Oct. 1 the total volume of new 
construction started in this district has amounted 
to $425,373,600, an increase of nearly 20 percent 
over the corresponding period of 1924. 

Contemplated new work reported for these 
States last month amounted to $71,884,400. This 
was less than half the amount reported in Au- 
gust, but 15 percent more than the amount re- 
ported for September last year. 


Southeastern States 


Last month’s construction contracts in the 
southeastern States (the Carolinas, Georgia, 
Florida, Tennessee, Alabama, Mississippi, Ar- 
kansas and Louisiana) amounted to $85,282,300. 
This was the second highest month on record, 
being only 3 percent under the record figure of 
last July. It was an increase of 23 percent over 
August and of 84 percent over September, 1924. 
Last month’s construction volume _ consisted 
mainly of the following: $45,166,300, or 53 per- 
cent of all construction, for residential buildings; 
$11,745,500, or 14 percent, for public works and 
utilities; $10,952,700, or 13 percent, for commer- 
cial buildings; $5,888,900, or 7 percent, for indus- 
trial buildings; and $4,234,400, or 5 percent, for 
public buildings. 

New construction started in these States dur- 
ing the last nine months has amounted to $577,- 
218,300, an increase of 26 percent over the cor- 
responding period of last year. 

Contemplated new work reported last month 
amounted to $128,329,900, an increase of 14 per- 
cent over the amount reported in August and of 
87 percent over the amount reported in Septem- 
ber of last year. 


Pittsburgh District 


The Pittsburgh district’s construction volume 
of the last nine months has exceeded its total 
volume of last year by 11 percent, and the vol- 
ume of the first nine months of last year by 
nearly 58 percent. Building and engineering con- 
tracts awarded in western Pennsylvania, West 
Virginia, Ohio and Kentucky, from Jan. 1 to Oct. 
1, have reached a total of $660,370,900. 

September’s contracts amounted to $66,314,800, 
being 14 percent under August and 36 percent 
over September of last year. The month’s rec- 
ord included: $20,875,300, or 31 percent of all con- 


struction, for residential buildings; $17,933,400, or 
27 percent, for public works and utilities; $15,- 
359,600, or 23 percent, for commercial buildings; 
$4,947,500, or 7 percent, for educational buildings; 
and $2,447,000, or 4 percent, for industrial build- 
ings. 

Contemplated new work reported for the dis- 
trict last month aggregated $66,027,100, which 
was less than half the amount reported in Au- 
gust, but 20 percent greater than the amount 
reported in September of last year. 


The Central West 


The building and engineering contract volume 
for the central West during the last nine months 
has exceeded the entire 1924 volume by 8 per- 
cent. In the nine central western States (Illi- 
nois, Indiana, lowa, Wisconsin, Michigan, Mis- 
souri, Kansas, Oklahoma and Nebraska) the 
contracts awarded from Jan. 1 to Oct. 1 have 
amounted to $1,132,288,500. The increase over 
the corresponding period of last year is 44 per- 
cent. 

September contracts amounted to $160,651,800, 
the second largest monthly total on record; hav- 
ing been exceeded only in June of this year. The 
increase over August was 28 percent; over Sep- 
tember of last year, 100 percent. Last month’s 
record included: $70,369,400, or 44 percent of all 
eonstruction, for residential buildings; $38,051,- 
800, or 24 percent, for public works and utilities; 
$13,122,200, or 8 percent, for commercial build- 
ings; $10,413,400, or 6 percent, for educational 
buildings; and $9,469,500, or 6 percent, for indus- 
trial buildings. 

Contemplated new work reported in September 
amounted to $174,617,500, an increase of 22 per- 
cent over August and of 45 percent over Septem- 
ber of last year. 


The Northwest 


September building and engineering contracts 
in Minnesota, the Dakotas and northern Michi- 
gan amounted to $9,472,900. This was an in- 
crease of 23 percent over August and of 50 per- 
cent over September, 1924. The month’s record 
included: $2,963,900, or 31 percent of all construc- 
tion, for residential buildings; $1,371,300, or 14 
percent, for public works and utilities; $1,224,400, 
or 13 percent, for commercial buildings; $1,199,- 
000, or 13 percent, for industrial buildings; and 
$954,000, or 10 percent, for social and recrea- 
tional buildings. 

New construction started in these states dur- 
ing the first nine months of this year amounted 
to $77,217,400, an increase of 11 percent over the 
corresponding period of last year. 

Contemplated new work reported in September 
amounted to $11,122,500, being an increase of 23 
percent over August and of 20 percent over Sep- 
tember, 1924. 

Texas 


September construction contracts in Texas 
(which is not included in the 36 eastern States) 
amounted to $18,252,800. Although this was 16 
percent under August, it was an increase of 43 
percent over September of last year. Last 
month’s record included: $6,780,100, or 37 percent 
of all construction, for residential buildings; 
$5,227,000, or 29 percent, for commercial build- 
ings; $3,093,300, or 17 percent, for public works 
and utilities; and $1,798,500, or 10 percent, for 
industrial plants. 

New construction started in Texas during the 
last nine months has amounted to $146,545,800. 
Figures for the corresponding period of last year 
are not available, but the existing record shows 
the average monthly volume this year to be 5 
percent greater than the average of the months 
reported last year. 

Contemplated new work reported for Texas in 
September amounted to $21,354,500, an increase 
of 20 percent over the amount reported in Au- 
gust and of 40 percent over the amount reported 
in September, 1924. 
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Claims Wisconsin Commissions Are Despots 


OSHKOSH, WIs., Oct. 12.—Nathan Paine, 
president of the Paine Lumber Co., this city, has 
published a booklet entitled ‘‘Soviet Govern- 
ment in Wisconsin’? in which he declares that 
the State commissions of Wisconsin are sus- 
taining a despotism akin to that of soviet Russia. 
A brilliant red color is used for the cover of 
the book and extracts are given in it from cor- 
respondence between Mr. Paine, and the indus- 
trial commission in July, 1924, when the Paine 
company ceased to operate under the work- 
men’s compensation law. There are approxi- 
mately 5,000 men employed in the plant here. 

The Paine company has elected to adjust its 
personal injury disputes with employees under 
the common jaw provisions, by withdrawing 
from the workmen’s compensation act. The 
common law provisions, however, have been 
revised. ‘T'o bring about a more general adop- 
tion of the compensation, the personal injury 
law was amended so that employers not under 
the act may no longer utilize former defenses- 
assumption of risk and negligence of a fellow 
servant. In withdrawing from provisions of 
the act, the company returns to the jury trial 
system and lays itself open to the decisions of 
the jury which may fix the damages in cases 
that come up. 

The following observations on the results of 
the law have been made by Mr. Paine: 

This has been accomplished by professional poli- 
ticians. With lurid speech they convince the voters 
that the man who gives employment to his fellow 
men needs more than the police and the sheriff to 


watch over him. ‘Therefore, there must be com 
missions, which enter into the makings of the 


powerful political machine. 


If you need a “close-up” on the mental processes 
of a Russian soviet or the methods of mob leader- 
ship now in control of Wisconsin, read about the 
“snowball case,” the “Nachtman case,” and the 
“air hose case,” in the letter to the industrial com- 
mission. The red army of Russia sustains the 
Solshevik control—the commissions of Wisconsin 
with their political tentacles are sustaining a sim- 
ilar despotism. 

The remedy—leave enforcement with the regular 
police authorities. Eliminate and -consolidate the 
commissions. In the case of the workmen’s com- 
pensation act, amend the law to permit any case on 
appeal to take a regular course through to the 
courts. And kick out the professional politicians. 

In his letter to the industrial commission 
withdrawing from the workmen’s compensation 
act, Mr. Paine said: 

Yo clarify the facts for your information and to 





Foreign Subscribers Beware 


—_—__—__—.., 


WATCH FOR THIS IMPOSTOR 


The AMERICAN LUMBERMAN has 
just been advised that a man giving his 
name as Edward Beamith is soliciting 
members of the lumber trade in Eng- 
land for subscriptions to the AMERI- 
CAN LUMBERMAN, offering a special 
rate for three years. Lumbermen are 
requested to be on their guard against 
the operations of this man, who is an 
impostor. The AMERICAN LUMBER- 
MAN has no subscription solicitors em- 
ployed in England or elsewhere. 











indicate the policies of the commission which jp. 
fluenced our withdrawal, I will refer to our his. 
torical “snowball case’? which originated in March, 
1914, with the claim of an employee named George 
Rogers of injury to an ear by a snowball. 

Mr. Paine then states that the case arose out of 
another employee injuring Rogers with a snowball 
on the premises of the Paine company which wag 
held liable. He goes on: If the above “snowball 
case” had come out of the darkness of Russia jt 
would have been applauded by all the communist 
elements in the United States and by all shades of 
Reds. It has become one of the joke incidents jp 
the annals of Wisconsin. 

We can not claim that the findings of your com. 
mission over the 10-year period from 1914 to 1924 
have been as uniformly unfair as in the ‘snowball 
case.” The decisions of the commission, however, 
have been at all times more or less colored by the 
viewpoint reflected in the “snowball case.” 

An example of abuse of power by the commis. 
sion is very well set up in the case of one Nacht- 
man, injured on a rip saw, resulting in compensa- 
tion payment of $29.40. The guard on the rip saw 
had been previously approved by the State in- 
spectors but the commission assessed a penalty of 
15 percent additional claiming the guards were in- 
adequate. Your commission was challenged at the 
time to show how the saw could be better guarded 
and was unable to do so. 

Mr. Paine tells of the “air hose case’ in which 
one of the men was killed in what was believed to 
be “horse play” among two employees and_ that 
the Paine company was held liable and paid com- 
pensation damages to the extent of $4,009.71. 

We feel that the commission in its decisions, 
says Mr. Paine, greatly liberalizes and broadens 
the original purposes and intent of the act and the 
result is to influence votes rather than to dispense 
justice. In other words, your decisions appear to 
be for political effect. This means that in effect, 
your decisions distribute our corporate funds for 
political purposes. It is unlawful for our corpo- 
ration itself to finance politics and we object toa 
commission, in effect, appropriating our funds for 
a use that the law denies to the company itself. 


News Notes From Southern Points 


Organize New Flooring Company 

VICKSBURG, MIss., Oct. 12.—The Lamb Gary 
Manufacturing Co., a newly organized company 
with a capitalization of $200,000, has begun the 
construction of its new flooring factory here, 
which is to consist of dry kiln, power plant, 
2-story factory building and warehouse, and 
which will have a daily capacity of 50,000 feet. 

The dry kiln with a capacity of 500,000 feet, 
progressive type, will be made of brick, con 
crete and tile. Electricity for the power plant 
will be generated with a 750 kilowatt direct 
drive generator. The factory building will be 
constructed from cypress timbers. All machin- 
ery, furnished by the American Wood Working 
Machinery Co., and others, will be new and 
will be direct connected motor driven and ball 
bearing. There will be two flooring units to 
start with, and a layout for additional units 
to be installed later. The warehouse will be 
frame construction. 

The Hudson Hardwood Flooring Co., Mem- 
phis, Tenn., will handle the sales of all flooring 
produced, which will be branded with the Hud- 
son Hardwood Flooring Co. brand. All lum- 
ber will be bought from the Vicksburg office. 

The officers of the newly organized company 
are Galvin Hudson, Memphis, Tenn., president ; 
J. A. Lamb, Vicksburg, Miss., vice president 
and treasurer; and C. H. Ricketts, Vicksburg, 
Miss., secretary. F. E. Gary, Chicago, will be 
interested in the company but will not be active- 
ly connected with it. 


Southern Pine Grade-marking Contest 


NEw ORLEANS, La., Oct. 12.—At an informal 
meeting of the judges of the Southern Pine As- 
sociation, grade-marking contest, held in Eliza- 
beth, La., last week, it was decided to grant 
an extension of time to competitors to improve 
on devices submitted by them. The judges’ 
committee is comprised of sawmill operators in- 
eluding C. C. Sheppard, of Oakdale, La., S. M. 
Lee, of Elizabeth, La., and H. H. Rhodes, of 
Slagle, La. Secretary-manager H. C. Berckes 
stated the contest was closed and the extension 
of time would not permit others to compete, but 
would give more time for the perfection of the 


devices already submitted. After the trial of 
the models it was decided that a number of 
objectionable features should be overcome be- 
fore the awards were made. The competitors 
will have until Jan. 1 to improve on the models 
and to allow those who have merely sent in draw- 
ings of their ideas to submit working models. 


Fire Prevention Week Feature 

NEw Or.LEANS, La., Oct. 13.—As a fire pre- 
vention week feature, a small southern pine 
structure, built by the Non-Plus Lamella Co. in 
Lafayette Square, opposite the City Hall, was 
fired daily to demonstrate the effectiveness of 
fire protective equipment and fire resistant 
paints. The structure was protected by auto- 
matic sprinkler apparatus and oil and gas fire 
extinguishers, which did their work so well that 
despite the repeated attacks by the ‘‘fire de- 
mon’’ the building emerged apparently intact 
at the week’s close. Among the concerns ¢o- 
operating in the local demonstrations of fire 
prevention work were the Non-Plus Lamella Co., 
the Hortman-Salmen Co. and the Furolin Paint 
Co. 


To Erect Automobile Body Plant 


JACKSON, MIss., Oct. 13.—The Jackson Cham- 
ber of Commerce last Saturday announced that 
negotiations had been coneluded with the Mar- 
tin-Parry Corporation whereby that concern will 
build here a large plant for the manufacture 
of automobile bodies. Both southern pine and 
hardwoods will be used. Announcement that 
Jackson would be the favored location was 
made by J. A. Callahan, of York, Pa., vice 
president and general manager of the Martin- 
Parry Corporation, who arrived here Saturday 
forenoon with H. C. Yawn, jr., of Lumberton, 
Miss., Mississippi manager of the organiza- 
tion. 

The Martin-Parry Corporation formerly oper- 
ated a plant at Lumberton, Miss., which was 
destroyed by fire, and in considering rebuilding 
plans its board of directors decided to select a 
location with hetter railroad facilities. Local 
lumbermen figured prominently in the securing 
of this industrial plant for Jackson, Marvin 


KEnochs, Enochs Lumber & Manufacturing Co., 
©. E. Klumb, Finkbine Lumber Co., and A. D. 
Wicks, Eagle Lumber & Supply Co., being very 
active in the project. The plant will be located 
on a 25-acre tract in north Jackson. This plant 
will employ about three hundred men. 

It was also announced by the Chamber of 
Commerce that Rathborne, Hair & Ridgway Co., 
of Chicago, will erect here a box factory costing 
$100,000, and giving employment to about one 
hundred skilled workers. 


Sells Hardwood Timber Holdings 


BEAUMONT, TEX., Oct. 12.—One of the larg- 
est timber transactions in Beaumont in recent 
years was made public last week, when the 
Sabine Tram Co., through C. E. Waldon, vice 
president, announced that all of its hardwood 
timber holdings in Newton and Jasper counties, 
Texas, and Caleasieu Parish, Louisiana, had 
been sold outright to the Peavy-Moore Lumber 
Co., of Shreveport, La., for between $500,000 
and $600,000. Cruising gangs were started out 
last Monday by H. M. Spain & Co., of Memphis, 
Tenn., to make a complete survey of the tim- 
ber in order to get at its actual value. The 
deal has been under consideration for some time 
and marks the first outright sale by the Sabine 
Tram Co. of any of its vast timber holdings. 

As early as 1919 the Sabine Tram Co. stopped 
actual work on its timber lands and sold the 
pine cutting contract to the Peavy-Moore com- 
pany and under this contract the Shreveport 
company must cut for the local coneern 22,500,- 
000 feet of pine annually. The contract origin- 
ally stipulated that all the timber must be cut 
within fifteen years, but under a new contract 
signed recently this time was extended five 
years. 

Under the terms of the selling agreement just 
closed the hardwood timber must all be re- 
moved within fifteen years. 

The Sabine Tram Co. was organized in 1889 
by George W. and J. G. Smyth, of Beaumont; 
M. T. Jones, of Houston, and Alexander Gil- 
mer, of Orange. The company immediately be- 
gan buying up timber lands along both sides 
of the Sabine River. For ten years no mill was 
operated by the company, its logs being sold as 
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fst as they were cut to the mills at Orange, of 
shich there were five at that time. Shortly 
ter the company’s organization Mr. Jones 
ald his interest, and in 1900 Mr. Gilmer sold 
js interest, G. W. and J. G. Smyth buying out 
‘je other two partners. A fine modern sawmill 
gag erected at Deweyville, thirty miles from 
Beaumont, and the company started manufac- 
ring pine lumber. In 1904 a mill was erected 
+ Juanita, La., and the pine holdings on the 
louisiana side of the river worked up into lum- 


Chicago Site 


Information that Chicago is to have one of 
the largest concentrating, storage and reship- 
ping yards in the United States is contained in 
, recent letter sent out to lumber manufac- 
yers, Wholesalers and retailers, announcing the 
oganization and incorporation of the Central 
lumber Terminal (Inc.). The yard will be lo- 
cated on a tract of 100 acres, 14 miles west of 
the loop on Grand Avenue and near the Mann- 
heim station of the Chicago, Milwaukee & St. 
Paul and the Indiana Harbor Belt railroads, 
aud will include a complete and thoroughly 
modern plant for the milling and remanufactur- 
ing of lumber as well as storage space for 100,- 
00,000 feet. 

Plans call for between seven and eight miles 
of tracks, a dry shed 120x700 feet, a shingle 
shed, 40x700 feet, a two-story office building, 
30x40 feet; a planing mill, 60x100 feet, a tim- 
er sizer 60x100 feet; a band mill, shaving 
house and several smaller auxiliary buildings. 

Work has already started on these buildings 
and also on the switching tracks, two miles of 
which have now been laid. The main shed, 
which will be entirely enclosed and provide 
space for 10,000,000 feet of end piled lumber, 
israpidly being pushed to completion and it is 
expected that the company will be able to accept 
lumber for dry storage within forty days. Open 
storage facilities will be available in two weeks, 
the company announces. 

While the lumber shed will be the largest 
uilding in the yard, it is closely rivaled in size 
by the shingle shed, capable of accommodating 
between 90 and 100 cars of shingles. The office 
huilding, a two story structure, will be adequate 
to take care of the growing needs of the com- 
pany. 

Latest Machinery in Milling Plant 


Latest improved machinery will be installed 
inthe milling and remanufacturing plants. The 
sawmill will be a 6-foot band, and the timber 


ber. From the time of its organization until 
the company stopped manufacturing operations 
in 1919, the capital stock had increased from 
$40,000 to $800,000, and most of the profits 
were expended in purchasing additional timber 
holdings on both sides of the Sabine. At pres 
ent the company owns 80,000 acres of timber 
lands, extending for forty miles along the river. 

After the death of George W. Smyth in 1910, 
the actual management of the big concern was 
taken over by his son, J. B. Smyth, who con- 


of orders may be taken care of. Its capacity 
of 60,000 to 70,000 feet a day will permit it 
easily to take care of the most rigorous de- 
mands placed upon it. 

The yard is ideally situated from the stand- 
point of transportation facilities. Adjacent to 
the Chicago, Milwaukee & St. Paul and the In- 
diana Harbor Belt railroads, it also has switch- 
ing connections with every railroad entering the 


tinued to head the company until the mill was 
sold in 1919, when he retired to assume the 
presidency of the Uvalde Rock Asphalt Co. and 
moved his home from Beaumont to San An- 
tonio. 

The present officers of the company are: J. 
B. Smyth, president; C. E. Walden, vice presi- 
dent and manager; R. F. Cheesman, secretary; 
Frank Alvey, treasurer; Guy Cheesman, assist- 
ant secretary. Other directors are W. A. Smith, 
L. M. and L. G. Smyth. 


for Mammoth Lumber Terminal 


both the manufacturer and retailer of the high- 
est efficiency in this new project. 


Not to Engage in Retail Business 


According to officials of the Central Lumber 
Terminal (Inc.) the company will not engage 
in the retail lumber business but will concen- 
trate its attention on sales to the retail trade. 
In addition to its storage, milling and forward- 
ing facilities, however, it will provide a special 
service in the wholesaling of lumber and lumber 











city. Included in its equipment will be a 15- 

ton locomotive crane which will be used for 
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Track layout for Chicago’s new concentration yard 


switching within the yard and the handling of 
heavy timbers. 

The Central Lumber Terminal (Inc.) was in- 
corporated under the laws of Illinois Sept. 1, 
1925, for $250,000. It is headed by a group 
of men who are familiar with all angles of the 
lumber business and thoroughly eapable of 
handling such a gigantic enterprise. The offi- 
cers are as follows: President A. J. Barker; 


products for operators in northern, southern and 
western producing regions. It will also act as 
a selling ageney for the outlet or resale of stor- 
age stocks, 

In its announcement, the new company points 
out that the yard will place the manufacturers’ 
stocks from four to five weeks nearer to con- 
sumption, while the retailer will be able to re- 
duce his slow selling items with the assurance 
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‘er will be capable of surfacing timbers 30x20 
thes and up to 125 feet in length. In the 
jlaning mill the equipment will consist of a 
inch resaw, a 30x16-inch surfacer, a 15x6- 
ch high speed matcher; a 12-inch molder, a 
«lf feed rip saw, a swing cut-off saw; and 
“lupment for end boring timbers. With this 
te equipment the planing mill will be able to 
"ork stocks to special pattern, so that all classes 








vice president, D. W. Mercer; secretary, H. T. 
Fall; treasurer, J. D. Mercer. 

J. M. Junge, who for the last twenty years 
has been connected with a similar enterprise at 
the Minnesota Transfer, will be in active charge 
of the yard and all operations, devoting his en- 
tire time and attention to the work. Mr. 
Junge’s long and practical knowledge of the 
handling and storage of wood products assures 


Artist’s sketch of large concentration yard being installed by the Central Lumber Terminal (Inc.) on the outskirts of Chicago 


that he can obtain them promptly in mixed cars 
from the Central Lumber Terminal. Whole- 
salers are to profit in the facilities offered for 
storage of consignment shipments when subject 
to demurrage charges. 

The Central Lumber Terminal (Ine.) is main- 
taining temporary headquarters at 20 West 
Jackson Boulevard, pending the completion of 
its new office building. 
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National Production, Shipments and Orders 





WASHINGTON, D. C., Oct. 12.— The following softwood statistics were compiled by the National Lumber Manufacturers’ Association: 
Production Shipments Orders 

Week ended: 1925, Oct. 3; 1924, Oct. 4I— 1925 1924 5 _ 1924 1925 1924 
Southern Pine Association.................-. custenslS one Panne annie 71,443,861 71,260,417 75,067,392 75,752,295 68,706,816 67,382, 94 
West Coast Lumbermen’s Association............. 0.00 c eee eee eee 98,181,014 105,001,683 99,508,186 102,991,668 93,397,824 $8,439 9) 
Western Pine Manufacturers’ Association. ............0000000008 34,889,000 29,193,000 27,830,000 25,504,000 29,260,000 24,275, 
California Redwood ASSOCiAatiON.......... 00. ce cece ee ee cece eeevees 7,529,000 &,212,000 8,251,000 5,829,000 ,529,000 6,340, 
North Carolina. Pine. ASSOCIRtION «..«.. 64.. s)6 cscs epee ee ces enveee’s 12,525,452 5,306,633 12,217,126 5,710,904 10,367,886 016,29 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2'181,000 3,248,000 1,185,000 1,889,000 1,863,000 812,04 
Northern Pine Manufacturers’ Association. .............00.00005 8,037,700 7,892,700 9,702, 600 10,324,000 7,000,000 8,357.00 

TWOEAIS: ORG WOOK v.50. co bso bein owiw ep Sw Nd. Se a9 o/s bale GSR OOD 234,787,027 230,114,433 233, ,761, 304 228, 000,867 217,124,526 200,623,F 
Forty weeks: 1925, Dec. 28 to Oct. 3; 1924, Dec. 30 to Oct. 4— : e 
Southern. Pine ASSOCIATION . os <6 occ ssccccs 10 cece bowed eg eb.an ase 3,124,378,820 3,135,079, 959 3,064,853,155 >< 9,335 3,063,247,614 3,050,560,13, 
West Coast Lumbermen’s Association.............0000 ee eee eee .3,996,356,357 3,704,321,176 4,174,767 ,676 3,876,6 305,477 4,129,626,499 3,753,592, 63" 
Western Pine Manufacturers’ Association. ...........00cccee renee 1,289,998,000 1,238,887,000 1,201,976,000 1,145,657,000 1,173,777 ,000 1,118,050, 0) 
California Redwood ASSOCiation..............cccccvcccccccecvveces 299,233,000 a 054, 000 280,175,000 274, 368,000 278,898 000 271,582, 0 
North Carolina. Pine ASSOCIATION 6 ics 's 2.5.0 0.5.6 10645. 5ip'es oun 6a Sap noe ooo 354,811,308 30 rr 741 341,765,284 298,752,238 281,625,913 264 , 148,07 
Northern Hemlock & Hardwood Manufacturers’ Association.... 130,008,000 114.0 57,000 100,654,000 92,990,000 82,072,000 13, 569.6) 
Northern Pine Manufacturers’ Association. ............02000000% 406,079,200 374,€ 336/000 362, 459,200 338,763,500 336,450,000 341, 41,508,0) 

Patel: COPET ~ WW BOIEG ioigs in 606 666 Fo DEKE TED LCR EOSER 9 600,864,685 9, 209,039,776 9,526,650,315 9,160,631,550 9,345,697 ,026 8,873.0 009,85 
*California White & Sugar Pine Manufacturers’ Association, ; 

UI RIS 5555.5, dss 51k Sana EOD: EM RES HES SARE a ORT ESTAS 863,463,000 97,752,000 802,095,000 628,716,000 694,086,000 ieee 

WOK HORE MOCE: Bo ic ic oc veeeun wdc eed cwamadueonesceSeeoae ud 12,953,000 15,534,000 12,025,000 12,246,900 11,457,000 7,973.01 

*Revised figures for forty weeks; not included in general totals; represents about 77 percent of cut in region. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., Oct. 10. 





Direct sales of Douglas fir from September 


28 to October 3 


inclusive: 





—Sales Prices ——————__ —Sales—— Prices ——_——_ 
V. g. flooring No. Feet No. High Low Spread Drop siding, 6” No. Feet No. High Low _ Sprea¢ 

mes. © scenes Sete eiueaan ka 7 26,000 D $49.00 $43.00 $ 6.00 NO; 2 ORG BEME sci scccs sks 119 794,000 14 $38.00 $31.00 $ 7.0 

PS, kbd cae Dew a see de we wee ed 101 415,000 12 46.25 39.00 7.25 PUD ess oars Ada aa, WN ELD 52 512,000 15 32.50 25.50 7.0) 

NOD cwretcweonowtepean Neos 5S 394,000 11 33.00 22.00 11.00 Common No. 1 S1S 
S. g. flooring REO Ses chasis wars SRS Seaconload 96 643,000 11 19.50 14.50 5.0 

4” No. 2 and better.......... 4() 173,000 11 35.00 27.00 &.00 Ee s.daaiosatanpasihyaieis > SSIES eee Crs 27 120,000 9 26.50 15.50 11.0) 
MO: B.. c-avnecwwae hse e's ow ees 1s 110,000 5 26.00 20.00 6.00 Dimension- 

6” No. 2 and better.......... $0) 78, 000 7 39.00 34.00 5.00 exe”, tll Shphwrracaud Auacosene ako aaiae 159 585,000 is 19.00 13.50 5.5 
DIGS Kaas eee caicey seeurs i) 27,000 5 30.00 27.00 ROG MR etn eon storswuamens 120 418,000 12 21.50 16.00 5.5 
Stepping 18° 6 eee glee baa SUR ar'eliey eleven te 92 267,000 11 21.50 17.00 4 5 

No. 2 and better............. 15 24,000 6 66.00 60.00 6.00 Be oa eicerenencteea anne maar 60 131,000 9 21.50 17.00 4.5 
Finish AS ie As «Sie? ee 56 105,000 1S 2.50 18.00 75h 

| gill Pe er rene Per ar 25 82,000 7 58.00 49.00 9.00 BOHGe sive s hae ewwar 11 26,000 6 28.00 22.00 6.4) 

Casing and base............. 23 46,000 11 68.00 53.00 15.00 Lath me z 
Ceiling, %x4” TPN id toca aio gi vnils So bck Suse G ame 22 399,000 7 4.75 3.50 1.3 

No. 2 and better............ 7% 355,000 7 31.00 26.00 5.00 eS ee er ere weer 1 25,000 1 oy ie 

TS avesdeteantiscedeneaewas 28 165,000 8 24.00 20.00 4.00 PRM 6aee tre Kastiauee seen 1 15,000 1 CS ee 

* e 
Panama Canal Lumber Shipments The West Coast Review 
Al ” ’ 2 x 1, 
WASHINGTON, 1). C., Oct. 12.—Following are the Panama lumber shipments from the Pacific SEATTLE, WASH., Oct. 10.—For the week 


to the Atlantic, compiled by the National] 


Lumber 
lumber cargo are converted into board measure at 2 
sidered a fair figure for the average lumber cargo. 


Long tons of 
which is con 


Manufacturers’ Association. 
2,800 pounds to the thousand feet, 


July 1 to June 30 To East Coast of U.S To Europe Miscellaneous Total 
1921 1922 510,023,000 44,582,000 21,893,000 576 3,498,000 
1922 1923 1,090, 242 ‘000 78,011,000 63,219,000 1,251,472,000 
1923 1924 1.292'421,000 111,055,000 56,079,000 1,459,! 5D, 000 
1924 1925 1,532,731,000 175,026,000 96,580,000 1,804,337,000 





Oak Flooring Statistics 


The following statistics for September have 
been compiled by the Oak Flooring Manufac- 


turers’ Association: 
Feet 
Statistics for September 

PRODUCTION isos 660 665% cos ess ceed eeoun 45,922,000 
SIIOTIND: 5 o.ocss vb 5o5e Kec scwe cea eeacas 45,630,000 
Orders 

LC ( i reese 39,968,000 

CR BANG OCC. Lianccvccscdcvevccwscciawnse Bey leone 


Stock on hand Oct. 1.0. occ vsac ce eewes 38,372,000 


Consolidated Figures for Nine Months 


Feet 
PONUNRCEROED: 5.6.5. 5:5 ao wiacw.avs 9-4: 6,0 968 ase wee 387,018,000 
PURINES os o.oo .b v5 00.04 4% oo oa0 cdo 385,522,000 
EUS ‘oo sia o eds sb ee aseenchassioae aod OCR OO 
The following are statisties for the weeks 


ended as shown and comparative periods: 


1925 Production Shipments Orders* 
Ce eee ae, 10,516,000 10,775,000 8,240,000 
BENE. 20% <vsinds- 10,693,000 11,154,000 9,593,000 
~~ 10 to Oct. 3 82,769,000 84,697,000 82,246,000 

1924— 

Aug. 11 to Oct. 4 61,614,000 66,534,000 65,997,000 


The figures for Aug. 


10 to Oct. 3, 1925, show in- 
creases over those 


for the period ‘Aug. 11 to Oct. 
4, 1924, as follows: Production, 34 percent; ship- 
ments, 27 percent, and orders, 25 percent. 

*Orders booked for the w eek ended Oct. 3 were 
22 percent under production, and shipments were 
2 percent over production. 


Percentages of Thickness, Week Ended Oct. 3 


a” aL” i,” mo 
Production .......... Bi 19 | ‘6 
Shipments .......... 74 15 5 6 
ROE 16 oday cv awrnsies 74 15 6 5 

Of the total 7,237,000 feet booked during the 
week ended Oct. 3, 71 percent was }3-inch; 18 
percent, %-inch; 5 percent, %-inch; and 6 per- 
cent, *,-inch. L.ec.l. sales in addition, it is esti- 


mated, amounted to 724,000 feet, making the 
grand total 7,961,000 feet. 





Hemlock and Hardwood 


OsHkosH, Wis., Oct. 12.—The following is 
a summary, for comparative purposes, of fig- 
ures as to the hardwood and hemlock move- 


ment supplied to the Northern Hemlock & Hard- 
wood Manufacturers’ Association by twenty 
to twenty-five firms that ordinarily ship about 
one-third of the total monthly shipments’ re- 
ported to the association by all members, and 
shows averages for August, September, and 
1925 to date, and weekly figures for October: 


Hemlock 
Period Firms Cut Shipments Orders 
Weekly average— 
AMBUSt ccs. ' 4,659,000 2,702,000 2,090,000 
September .. 4,253,000 2,505, 000 2,150,000 
To date, 1925. 3,317,000 553,000 2,075,000 
NOs £8526 cores oe 19 4,178,000 2. 219,000 2,762,000 
Hardwood 
Weekly average— 
AURUSE wise cc 2,960,000 4,169,000 5,058,000 
September ... 2,108,000 3,930,000 2,944,000 
To date, 1925. 4,730,000 3,391,000 3,271,000 
NDE Ss assess Xe 19 1,495,000 3, 152/000 3,256,000 





North Carolina Pine 


NORFOLK, VA., Oct. 12.—The North Carolina 
Pine Associatio: m makes the following analysis 
of figures from forty-six mills for the week 
ended Oct. 3: Percentages of 


Production Ship 
Production Feet Normal* Actual ments 
Normal .... 12,558,000 gf 
Actual ,...... 11,252,701 SY es 
Shipments 10,431,255 83 94 = 
TS ets 8.519.886 GS 76 1 


*°Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared with last week, there was an in- 
crease in orders of S percent; but last week there 
were reports from forty-four mills. 





ended Oct. 3, 101 mills report as follows to the 
West Coast Lumbermen’s Association: 
Feet 


Production ... 98,181,014 





Shipments 99,508,186 644% above orders 
EQGES weiss 5 93,397,824 5% below production 
’ 
Shipments— 
Water delivery: Feet Feet 
DOU ERE <i cctayeiemomloaatiadion 232,372 
ST Si eee ee ee ee ee = 260, rt ; 
HOt WREOD (SSO) ..cnc ccc oe bles os 37, 492,99 
Bh. perk CAMS eS ocave lara: o a, alo cas i's) ov) noiarnce ove 55,170, 00 
Local auto and team deliveries........ 6,845, 19) 
DORAL .GRERIOMUS, Go. oieiddcreas.cialeieenee Oe 94 508,18 
New Business— 
Water delivery: 
OAT CNSENO. oo ec ch ackoh es ela oles 24,656,154 
| U5 a ee 13,026,479 
OVAL WAGCT CEOGG i) 5 o.00:5 ao ssie stele ninisais 37,682, 60: 
BEE Tee) COE eco are 5 Gistevs sibanie orororeiietao’ 48,870, (i! 
Local auto and team deliveries...) 1. 6,845,191 
Total NEW MWUSINESE «606% -<0.0055 sas 93,397,824 


Unfilled orders— 


DOMMCSTIC CARBO vod 6.6ka cb eds See eal 111, 628,62: 


Red eeSAR ON ease ar cia iT outore ts: clade) ait seuncee eae tote e ne 94,911,75% 
SRNL erp GREET 6 0.5..0.0%18 areero duecdee ae eee ela 111,060,040! 
317, 600, 38 

yCar basis, 30,000 feet. 





Western Pine Summary 


PORTLAND, ORE., Oct. 10.—The Western Pin’) 


Manufacturers’ Association summarizes as fol 
lows reports for the week ended Oct. 3, frou 
thirty-six member mills: 

Perce ntages 0 


Ship 
Production Cars Feet Cut ment & 
Normal 31,800,000 
POA ooo cyclo 34.889,000 oo 
Shipments .1,049 27,274,000 © 79.77 
Local deliveries... 966,000 ees 
OND. escapade cess 27.830,000 
Orders— 
Canceled .... 15 390,000 ne ves 
New* ......'. 104 == 28,704,000 83.87 105.1 


On hand.... 3,26 84,864,000 
Car basis is 26,000 feet. *Loeal walten “included 


Bookings for the week by thirty-six identic#! 
mills were 136.18 percent of those of previolt 
week, showing an increase of 


7.618.000 feet. 
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Oak Flooring Stocks 


The Oak Flooring Manufacturers’ 
tion has prepared the following statistics as to 


socks on hand Oct. 1: 





Associa- 





Per- 
Stocks Unfilled cent 
on hand orders sold 
WOU a os Sireetelce's 4,082,000 1,977,000 48 
er occas ealcuntas 675,000 374,000 55 
BIC 6s cuicsiones ear 13,731,000 34,056,000 248 
MAA TES etc ce 18,488,000 36,407,000 197 
OME a utecna.c- uly alae 6,048,000 4,846,000 80 
Be rte a oe irene 5,396,000 2,614,000 18 
etal 96 os.cc0s 11,444,000 460, 000 65 
MRE <5 Wales ae mere 1,935,000 1 693,000 87 
NE age cra eed wheres 2,292, 000 2,389,000 104 
WOE GE knee css 4,227, 000 4,082,000 97 
LL Me eter re ibs 626,000 160,000 26 
1 Nee er or a 3,520,000 4,089,000 116 
Vt | a 4, 146, 000 , 24 ), 000 102 
Grand total .......é 38,305,000 2,198,000 136 
Comparative Percentages “ ‘eaaath Sold 
Oct. I, Sept.1, Oct. 1, 
1925 1925 1924 
“PONTE RR Tea 197 214 164 
Me wavatracd tinieoe els eral suslgra a ai 65 69 52 
Mra iae ote talein ei ear tw ote 97 107 67 
Gat ie fe ak re Roa ne ee 102 104 187 
136 146 112 
National Analysi 
ational Analysis 
WASHINGTON, D. C., Oct. 12.—The National 


Lumber Manufacturers’ 


the following analysis for 


Association has issued 
the period ended 


Oct. 3, orders and shipments being shown as 
percentages of production: 
During During 40 
Week Ended Wks. Ended 
Oct..3 Oct. 3 
No. of Ship- Or- Ship- Or- 
Associa tious— mills ments ders ments ders 
Southern Pine ...... 132 105 96 98 98 
West COGSE ... i 65.6 101 101 95 104 103 
Western Fine ....... 36 SO 84 93 91 
bm RINGO” (onc 6cs ss 8 93 8S 93 SO 
Calif. Redwood ...... 15 110 87 94 93 
No. Carolina Pine. . 4) 9S 83 96 79 
No. Hemlock & Hdwa. 11 54 85 77 63 
Northern Pine ...... S$ 323 S87 SY 83 
Southern Cypress.... 15 101 115 106 109 
All softwoods...... 375t 99 93 99 96 
No. Hemlock & Hdwd. ... 266 246 127° 139 
Hdwd. Mfrs. Institute 82+ 114 126 101 112 
All hardwoods..... 122 133 105 117 
All, hardwoods and 
softwoods ....... 100 95 99 93, 


*Represents 
Units of production. 


30 percent of cut in region. 


tLast week there were reports on this page from 


307 mills. 





Hardwood Barometer 


MEMPHIS, TENN., Oct. 
Manufacturers’ Institute 
week ended Oct. 3, 


12.- 


bar 


one hundred 


—The H 
ometer 
thirt 


ardwood 
for the 
een and 


one-third units reporting, is as follows: 


Normal 
output 


Production *— 
Normal (iden- 


Feet 


20,982,000 


——Perceent of 


Actua 


1 Ship 


output ments 





tical units) P me 
Actual ..... 16,219,160 ri ees 
Shipments 18,949,709 90 116.8 
Orders 
NOW odode neue 20,715,584 99 $27.7 109.3 
On hand end 
week ....217,333,276 as SP weve 
Lumber fabricated at the mills and used in con- 
struction work included in total orders and ship 
ments. 
*Based on mill log scale. " 
Cypress Barometer 
NEw OrLEANS, La., Oct. 13.—The Southern 


Cypress Manufacturers’ 
for the week ended Oct 
porting, is as follows: 


ty Xe 


Association b: 


yurteen 


mills 


irometer 
re 


Percent of 


Normal 


Pro 


Production Cars? Feet duetion 
Normal] a R.OOGSSO caves 
. actual ...... eae DA480389 108.47 
hipments* 276 5,520,000 110.26 
Orders 
New* _..... 273 5,460,000 109.06 
On hand end 
weekt ....1,141 22,820,000 °..... 


Actual 
Pro 
duetion 


*New orders were 98.92 percent of shipments. 
‘Basis for carload average is 20.000 feet. 


sed 


corde rs on hand deerea 
50,000 feet, during the week. 


0.26 per 


cent, or 


Stock Report of Coast Mills 


SEATTLE, WASH., Qet. 10.—-The Oct. 1 stock report of the West Coast Lumbermen’s Association 
comparing Oct. 1 with Sept. 1, is as follows 


Stock report 
111 mills 113 mills 


Item comparisons 
Percent No. Average stock 


Identical mills—100 














Oct. 1 Sept. 1 Oct. 1 Sept. 1 increase mills Oct. 1 Sept. 1 
Flooring, v.g., No. 2, 1x4”..... 7,836,000 5,872,000 8,526,000 5,665,000 50.50 58 135,103 117,440 
Flooring, s.g. No. 2&btr., 1x4”. 4,211,000 2,811,000 4,822,000 4,064,000 18.65 54 77,981 53,038 
Dr. siding (106) No.2&btr.,1x6” 2,153,000 1,293,000 2,245,000 1,792,000 25.28 49 43,939 38,029 
Ceiling, No. 2&btr., %x4”..... 3,613,000 2,731,000 4,387,000 5,655,000 *22.42 54 66,907 62,068 
No. 1 S1S or shiplap, 1x8”..... 7,152,000 19,708,000 19,168,000 22,098,000 *13.26 73 234,959 252,667 
No. 1 SISIE & rough, 2x4”....26,179,000 34,859,000 25,665,000 27,454,000 *6.52 83 315,410 400, 678 
CIO BUN Eos is cecncereass £22) 709,000 19,744,000 21,698,000 19,797,000 9. 60 74 306,878 282,057 
* Decrease. 
e e J e 
California Pine Sales Southern Pine Barometer 
SAN FRANcIscOo, CALIF., Oct. 10.—For the New ORLEANS, La., Oct. 12.—For the week 
period Oct. 4 to 10, the California White & | ended Oct. 9, Friday, one hundred twenty-three 
Sugar Pine Manufacturers’ Association reports | mills report as follows in the Southern Pine 
sales as follows: Association : 
California White Pine Mixed Pine Percent Percent 
Feet Feet i — hes — of — 
ss ver Common— ars ree auction ments 
pat lg = 396000 No. yen 27,000 Production ae 69.262.885 eee eee ee 
D select ...... 488.000 a eae 225.000 | Shipments ... 3,325 69,798,400 100.77 ..... 
No. 3 clr...... 645,000 ING a 4:5:56 751,000 | Orders*— 
Inch shop. 243.000 ING Bn cicces 163,000 Received ... 3.279 68,832,768 99.38 98.6 
No. shop.... 991.000 No. 5, asstd. 20,000 On hand end 
No. 2 shop....1.965,000 No. 1 dimen... 230,000 week BEGGS AAR SAR SE cscs tes 
No. 3 shop.... 209,000 No. 2 2 — yon *Orders on hand showed a decrease of 0.39 per 
C&btr., short. 77,000 a is stoc cee yi cent, or 965,632 feet; one hundred thirty-two mills 
Panel, % a. w. 30,000 mo cme eS ts 1,000 contributed to previous week's report. 
age se ge pen leveled siding Lin. ft ; Normal production for these mills was 77,087,071 
Shop, std. .... 100,000 B&btr. 30,000 | feet. ; : ; : 
See ie ate ee 58,000 Of 110 mills reporting running time, 18 were 
Sugar Pine FE decadenade 2,000 working overtime and 76 full time; 4 were shut 
Nos. 1 & 2 clr. 180,000 : down; 1 operated one day; 1, three days; 2, four 
e select ree 163,000 Douglas Fir days; 6, five days; and 2, five and one-half days. 
EP SGIGGE, 266.053 38,000 Feet 
No, .3 cl. ..... 199.000 C&btr. ....<.. 60,000 
Inch shop . 67,000 1 OE Sh. ae 5,000 
No. 1 shop.... 270,000 Common 4/4... 43.000 | Memorial to Lumberman’s Daughter 
No. 2 shop.... 316,000 ( poe, 5/4 ~— 
No. 3 shop.... 48,000 | tnkr. ....... 47,000 iia iis ies : 2 6 se 
an a ae ek Ties & timbers 38'000 APPLETON, WIS., Oct.  13.—‘‘ Hospitality 
LC ee 2,000 Dimension 125,000 House,’’ a home at Lawrence College in this 
D&btr., std... 12,000 Box city where men and women students may gather 
pg - clr. ata. wus Sugar pine socially, is to be opened shortly and will be 
eee oe Dini a 722,000 known as the Olive Hamar Memorial in honor 
Wate Fir Mixed pine- of Miss Olive Hamar, daughter of Mr. and Mrs. 
‘ . F F > & 982 ’ 7 . “= 
ee aa aa aan a4 & 6/4... ion aes Kk. A. Hamar, Chassell, Mich., who conceived 
No.1 dimen... 259,000 a sate. i the idea of such a house. Mr. Hamar is one 
No. 2 dimen... 51,000 ee - of the most prominent lumbermen in Michigan. 
j Cedar _ _. - <p, 9¢x,009 | Miss Hamar was president of the Young Wom 
Miscellaneous. . 562,000 ING Broo ca 370,000 | en’s Christian Association, under whose aus- 
pail — — po Boveeeees gp pices the house will be conducted, several months 
stile neal a ro EU ~— ago, but died suddenly last March in the midst 
of her planning. The home, located on the 
- . campus, a few decades ago was one of the city’s 
California Redwood Data show places. It was the property of the late 
; Judge John Bottonsek, who on his death be 
San Francisco, Cauir., Oct. 10.—The fol- queathed it to Lawrence College. The college 
lowing information is summarized from the | trustees have granted use of the building to the 
California Redwood Association’s report for Y. W.C. A., which is raismg among the st udents 
the week ended Oct. 3: a fund of $2,000 to furnish it. A_ resident 





chaperon will have charge of the home. 


Redwood —— White- 
No. of, : Percent of wood (emeaeeeeaanaaweee 
mills Feet production Feet 
Production ... “15 7,529,000 100 1,755,000 
Shipments 15 = 8,251,000 109.5 1,083,000 Women Active in Forest Conservation 
Orders 
teceived ... 15 6,529,000 86.7 1,048,000 MINNEAPOLIS, MINN., Oct. 13.—Minnesota’s 
On hand..... 14 24,434,000 12,050,000 | jumbermen and their organizations are lending 


Detailed Redwood Distribution for Week 


Shipments Orders 


launched by 
which has for 


moral support to a movement 
50,000 of the State’s club women, 


Northern California* .. 3,487,000 2,770,000 its objective conservation of vast Minnesota 

Southern California* ...... 1,987,000 1,527,000 forests 

EE ER Fi 19,000 sapuae ; el ; 
SO ee eee eer eee 1,249,000 1,608,000 Realizing their responsibility to preserve for 

Foreign... 66. eee ee eee eee 1,528,000 605,000 | future generations the forests, upon which 
With cons ven caseuces tases 8,251,000 6,529,000 | depend a large measure of Minnesota’s eco 


*North and south of line 


running through San 


Luis Obispo and Bakersfield. 


+¥Nevada, 
tAll other 


Arizona, 


Oregon and 
States and Canada. 


Washington. 





Two New Nebraska Corporations 


OMAHA, NEB., Oct. 


12. 


An authorized capital 


stock of $1,500,000 is represented in two cor 
porations which have recently filed articles with 


the secretary of State 


rations are of the 


at Lineoln. 
Dierks 


Both corpo- 


interests. The first, 


Oklahoma Timber Co., is capitalized at $1,000,- 


nomic welfare, the club women have set out in a 
unique campaign to carry the message of forest 
conservation into every home as part of a pro- 
gram which already has been far advaneed by 
the lumber interests of the State. 

With the conviction that not only does Min 
nesota’s material future depend upon its natural 
resources, but that the forests, which make the 
State famous over the world as a vacation play 
ground, must be kept intact for the boys and 
girls who will come after them, club women will 
stress all conservation measures on their pro 
gram of work this year. 


Not only will the women work for the State’s 


000 and the other, the Pine Valley Lumber Co., | present forests but, according to Mrs. Willard 
is capitalized at $500,000. Incorporators of Bayliss, of Chrisholm, new president, they will 
both concerns include V. Dierks, Frederick make an attempt to have every affiliated club 
G. Dierks and W. C. Stone. Both will do busi- and every club member in the State plant a 
ness at Lineoln, Neb. new tree. 
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Events of Interest on the West Coast 


Forest Fire Hysteria 

PORTLAND, ORE., Oct. 10.—Frank R. Barns, 
manager of the timber bond department of 
Freeman, Smith & Camp Co., this city, writing 
in the Oregon Voter of Sept. 26, gives some 
very interesting figures and comments on for 
est fire stories that are carried in the daily 
papers every season. 

He particularly points out the absurd no- 
tions of forest fires that have been earried in 
the public minds by the greatly exaggerated 
stories printed in west Coast papers and relayed 
by telegrams through news service companies 
all over the United States. Often their head- 
lines give the impression that the entire forest 
wealth of the west Coast is in danger. Mr. 
Barns says: ‘‘The truth is that very few of 
the so called forest fires do any great damage 
to live timber in Oregon.’’ He then draws 
some very graphic comparisons between the 
losses to standing timber and the losses to other 
property in the State, and the effective work 
of forest protection, as compared with fire pre- 
vention work in the cities. Quoting further 
from the article: 

Actual Loss by Fire, Dollars 


Standing All other 


Year timber property 
1 Seer re $ 2,794 $ 4,395,585 
| See eee 167,577 7,212,205 
vt ee ee ee 24,639 8,213,532 
DR iW ale 0/460 0: a(b ache 234,548 9,958,269 

Total  osesvicecsss SeO008 $29,779,591 

Pe | eS $107,389 7,444,808 


To compare the fire loss as between that caused 
to standing timber and that caused to all other 
property we can set up the average yearly loss for 
the last four years as follows: 

Average Annual Fire Loss 
NNN 55s Goitnga ius tes oS is Biel wl RG os One $ 107,389 
SPEDCT PECTED 5. oss Gin bbe ow Kee w wo 7,444,898 

Considering the value of property, we know that 
standing timber is on the tax roll at an assessed 
value of approximately $100,000,000, while all 
other property (including land and city lots) is 
assessed at approximately $940,000,000. 


Status of Strike at Coast Mills 


SEATTLE, WASH., Oct. 10.—Lumber curtail- 
ment on account of the strike affecting 1,300 
employees at four Aberdeen mills is about 
1,500,000 feet a day. In each case the em- 
ployees on the sorting chains have gone out, 
their action resulting in a tie-up of the plant. 
It is stated that the minimum wage at these 
plants is $3.25 a day of eight hours—as com- 
pared with the 4L seale of $3.40, and $3.50 at 
mills on Puget Sound. But it is also stated that 
the drop-crews, which are the source of trouble 
on the Harbor, are not paid uniformly—the 
scale at one of the affected mills being $4, at 
another $4.50 and at still another $4.70. The 
demand of the employees is for an increase of 
50 cents a day, so that the wage disparities 
would continue if the mills made the wage con- 
cession. 

The Western Operators’ Association, with 
headquarters in this city, is watching develop- 
ments closely, with a view of forestalling any 
attempt of radicals to carry the trouble into 
the logging camps. It is announced that there 
does not seem to be any danger of the disaffec- 
tion spreading. So far, no radicalism has been 
in evidence among the men, and the situation is 
well in hand. Representatives of the Federal 
Conciliation Board, Messrs. Marsh and Gilham, 
are on the ground attempting to effect a settle- 
ment of differences between employers and em- 
ployees; also, representatives of the I. W. W. 
are on hand, seeking to make capital out of the 
situation. 

The Western Operators’ Association, denying 
that the trouble is the forerunner of a general 
strike, is circulating a brief history of the 
strike, as follows: , 

A concerted demand was made by the employees 
of the Donovan Lumber Co., Mill No. 2, for a 50 
cent increase in wages. The demand was not 
granted and on Sept. 29 the men walked out. This 
was followed on Oct. 1 by demands of the em- 
ployees of the Aberdeen Lumber & Shingle Co., 


Wilson Bros., and the Aberdeen unit of Schafer 
Bros. Logging Co., for a similar raise in wages, all 


refused, with the result 
that the men struck. In justice to the mill oper- 
ators affected, and to refute the statement that 
wages paid at these mills were clear out of line 
with other mills, it should be stated that authentic 
reports show that in one mill only three employees 
received the minimum of $3.25, while in another 
mill under fire the minimum wage is $3.68. The 
mill operators point to the existing poor condition 
of the lumber market as preventing any wage in- 
crease at this time. With one exception, that of 
the Schafer Bros. Logging Co., which, by a con- 
solidation of the loyal employees on two shifts, has 
been able to maintain operations on a one shift 
basis, the millmen are not attempting at present 
to resume operations. 


of which demands were 


Millwork Department Organized 


SEATTLE, WASH., Oct. 10.—At the headquar- 
ters of the Bloedel Donovan Lumber Mills in 
this city, Ralph A. Clark, sales manager, an- 
nounces that a new position has been created 
in the sales offices, to be known as the millwork 
department, and that it has been placed in 
charge of C. B. Leigh, a lumberman of wide 
experience in this line of work. In about thirty 
days, Mr. Clark and 
Mr. Leigh will make a 
tour of territory in 
eastern United States, 
with the object of lin- 
ing up sales connections 
for the millwork depart- 
ment. Mr. Leigh will 


Se | 





C. B. LEIGH, 
Seattle, Wash. ; 
In Charge Millwork Sales 
of Bloedel Donovan 
Lumber Mills 








probably devote — six 
wecks or two months to 
this preliminary work, 
and then will return to 
headquarters here. His 
position places him in 
charge of sales of the 
output of the Bloedel 
Donovan sash and door factory, featuring sash, 
doors, frames, moldings and finish in mixed 
vars, and making a specialty of straight cars 
of window frames. An extension of the mar- 
ket along the lines indicated will tend to ab- 
sorb eut stock and a utilization of short lengths, 
which are a source of more or less trouble to the 
average mill operation. During his trip East, 
Mr. Leigh will devote considerable time to a 
study of the industries requiring short lengths 
of clear lumber, with the idea of opening up 
new outlets. 

Mr. Leigh has enjoyed a wide and varied ex- 
perience. He was born in Michigan on New 
Year’s day, 1890. His first job was in the 
bridge and building department of the Chicago, 
Milwaukee & St. Paul Railroad in Tacoma, 
where he gained a good idea of the country as 
viewed from the recesses of a converted box car 
that formed his office during that interval. His 
next step was to become bookkeeper at the mill 
of the Manley-Moore Lumber Co., at Fairfax, 
Wash. For a time he was connected with the 
sales organization of the Peterman Manufac- 
turing Co., Tacoma; then went temporarily with 
the Buffelen Lumber & Manufacturing Co., and 
then with the Hewitt-Lea-Funk Co., at Sumner, 
Wash., where he was in charge of sales and the 
purchasing department. His next step was to 
reenter the Peterman organization, where he 
remained about seven years. He gained expe- 
rience as a retailer through a connection with 
the Frederick Boyd Co., Seattle. Six years ago, 
on the organization of the Tregoning Manufac- 
turing Co., Seattle, he went with that concern 
as sales manager, and continued in that posi- 
tion until the present. Mr. Leigh is married, 
and has a family of two children. He makes 
special mention of the fact that his son, 9 years 
old, is already an expert trout fisherman, match- 
ing the strings caught by the ‘‘old man’? him- 
self. 





Forestry and Land Management Study 

PorLatcH, IDAHO, Oct. 10.—A_ preliminary 
study of the holdings and operations of the 
Potlatch Lumber Co., as a basis for consider. 
ing « definite forestry and land management 
policy, has just been completed for the com. 
pany by Kk. T. Allen and Norman G. Jacobson, 
representing the research department of the 
Western Forestry & Conservation Association, 

The survey covered the condition and future 
possibilities of cut-over land for forest growing 
and agricultural use, including probable growth 
in material left on the ground under present 
market conditions but perhaps affording the 
nucleus of another cut later, also methods of 
fire protection and brush disposal. The com. 
pany desires by codperation with the State un- 
der the new Idaho forestry laws, and also by 
establishing its own suitable organization, to 
develop the best practicable methods, under the 
forest and economic conditions prevailing, for 
the maintenance of forest safety and production 
on all lands not more suitable for other use. 

A. W. Laird, general manager of the Pot- 
latch Lumber Co., is also president of the West. 
ern Forestry & Conservation Association, which 
through its research department is. making simi- 
lar investigations for many other large concerns 
in the Pacific coast States. 


Sees Big Future for Redwood 


[Special to AMERICAN LUMBERMAN by Air Mail] 

SAN FRANCISCO, CALIF., Oct. 12.—The imme- 
diate future of redwood success in the middle 
western and eastern States is contingent on 
manufacturers’ exploitation and sales work 
with jobbers and wholesalers of those districts, 
declared Theodore Lerch, general manager in 
charge of sales of the Albion Lumber Co., who 
returned Saturday from a trip through those 
sections and conducted a general study of red- 
wood sales and prospective conditions there. 

In nearly all of the districts visited by Mr. 
Lerch retailers were more than pleased with 
California redwood and daily were finding new 
uses for it which have added materially to the 
demands for this species. 


This is fine, said Mr. Lerch, but self-education 
of these dealers is taking too long for them to find 
out the various uses of redwood. What is needed 
now are traveling representatives to cover the east- 
ern territories, educating these retailers, the job- 
bers and the wholesalers to the uses of redwood, 
the superiority of the species as compared with 
other species in particular uses. This method 
would solve the redwood man’s problem for finding 
additional outlet for his increasing production and 
would mean a more equalized distribution over the 
entire United States. 

Mr. Lerch is much enthused over the conditions 
in the redwood market during 1925 as compared 
with 1924. Redwood, he says, is on the threshold 
of a greater and bigger year in 1926. Everywhere 
redwood has made its initial appearance, there has 
been a growing demand for it for outside trim- 
ming or other uses where a similar wood has been 
used. Redwood has price, quality, variety of sizes 
and an unlimited supply. These are the essentials 
which will put redwood forward in 1926 and in 
other years to come. 

@aeaeaetcaeaaaanes 


Optimistic Over Pine Outlook 


San Francisco, Cauir., Oct. 10.—California 
pines face the greatest year in the industry 
with the possibl® exception of the war years, 
aceording to ©. C. Stibieh, of Frederic §. 
Palmer, who is ‘‘skipper’’ of the company 
during Mr. Palmer’s summer trip through the 
Panama Canal and to the eastern seaboard. 
The situation is not only optimistic but is excep- 
tionally sound at present, with indications that 
as the weeks roll by, things will be in even bet- 
ter condition. 


In the common grades there is an absolute seare- 
ity owing largely to the fact that several items 1 
the lower grades have been converted into box 
shook during the shortage due to the enormous 
grape crop of the Pacific coast and also due to 
some extent to the increased export business 02 
the lower grades, said Mr. Stibich. Box shortages 
have caused many of the manufacturers to cut No. 
3 shop into shook, which is bringing in many cases 
better prices than the shop grades. There have 
been prices reported as high as $23 f.o.b. mills. 
on shook. 

This condition is not unexpected. Lumberme? 
used the lumber which usually goes into boxes to 
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make commons, for which there was a ready mar- 
ket. On top of this the grape crop, which nor- 
nally uses about 350,000,000 feet of lumber each 
sear, required close to 500,000,000 feet this year 
+9 move the enormous crop. Manufacturers, in 
yew of the exceptionally low prices during the 
spring, did not care to bid for this business, ane 
a shortage resulted. . : 

These conditions have forced additional raises 
of prices on the upper grades of shop as well as 
of common. Many mills have completely ex- 
hausted their supply of commons. d 

Another desirable feature of the market is the 
fact that the majority of orders are for small lots, 
which keep stocks evenly trimmed and in good 
condition. Most mills have comfortable order tiles 
which will run them to capacity for the rest of 
the season. ‘ 

C and better seems to have slumped during the 
last ten days without apparent cause. A _ better- 
ment in this grade is to be expected. 

Frederic S. Palmer, accompanied by his wife, 
left recently on board the steamship Manchuria 
for a trip through the Panama Canal to the 
east coast. During the two months which they 
will spend in many of the large cities of the 
East, Mr. Palmer plans to devote some of his 
time to securing a general outline of trade con- 
ditions in that section. He is due back about 
Dec. 1. 


Incline Solves Logging Problem 

GARIBALDI, ORE., Oct. 10.—This picture sets 
forth a typical scene, portraying some of the 
gigantic difficulties which men have solved in 
the logging of Douglas fir in the forests of the 
Pacific Northwest. The illustration shows a 
standard-gage logging railroad incline in the 
operation of The Whitney Company, with plant 
at Garibaldi, Ore. In the center of the picture 
is a load of great logs, for which the west 
Coast is noted, being lowered to the tracks at 
the base of the incline, where it will be switched 
to the main line to take its place in a logging 
train bound for the mill. The gully in the 
foreground, and the ridge beyond, give a faint 
idea of the nature of the country to which the 


pany draws its raw material or Tillamook old- 
growth soft yellow fir. The Whitney Company 
prides itself on prodycing the ‘‘ Finest Stock in 
the West,’’ in its extensive manufacture of old- 
growth vertical-grain fir flooring, stepping, fin- 
ish, moldings, casing and base, and also window 
and door frames. 


Ad Stunt Gets Results 
SAN FRANCISCO, CALIF., Oct. 10.—One of the 
most unique advertising ‘‘stunts’’ yet con- 
ceived in the lumber manufacturing industry 
was recently tried out by F. B. Macomber & 
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Car of California sugar pine used as advertising 
card by F. B. Macomber & Son, San Francisco, 
Calif. 


Son in the nature of a ‘‘carload lot of Cali- 
fornia sugar pine,’’ the firm specializing in 
sugar pine. Customers of the Macomber con- 
cern recently received a letter from the com- 
pany’s offices here that a carload of California 
sugar pine was en route, having left San Fran- 
cisco on a certain date. 

There were many wire inquiries for car num- 
ber, diversion requests and other correspond- 
ence which gave the stunt publicity and which 
put even more force behind the scheme for the 
Macombers. 

Shortly after the lumber dealer had been 


Franeiseo.’’ Inside the box was a card bearing 
the words: ‘‘Inspected and shipped by Ives’’ 
who was the manufacturer of the cars, the idea 
for which was supplied by Macomber, senior. 

The effect of this novel calling card was that 
out of 1,500 imailed direct from the manufac- 
turing company’s office in Connecticut the Ma- 
comber firm received more than 500 direct per- 
sonal letter replies and indirectly several thou- 
sands of dollars’ worth of business which 
heretofore it nad not touched. 

The cost of each car, packed and mailed, av- 
eraged about 30 cents. 

Individuality in personal contact with cus- 
tomers and prospects has been made a sort of 
hobby by Mr. Macomber. The envelope returns 
of the company, in upper left hand corner, have 
been shifted to the fly on the back and in its 
stead is the simple line ‘‘ Want Lumber? Ask 
Macomber!’’ And now Mr. Macomber is think- 
ing of some new stunt which he will spring on 
the trade the first of the year. Modern meth- 
ods for modern business, declares the ‘‘chief.’’ 


Mcdel Home of Pondosa Pine 


PORTLAND, OrE., Oct. 10.—As a demonstra- 
tion of the value of Pondosa pine products in 
home construction, the Western Pine Manufac- 
turers’ Association has awarded to a local 
building company a contract for building a 
model home on a prominent site on Maywood 
Drive in this city. The house, in which pine 
lumber produced in the mills of Oregon, Wash- 
ington and Idaho will be featured, will be one 
story, of English cottage type, the plans calling 
for a dwelling 40x65 feet in dimensions, with 
six full sized rooms. The erection of this model 
home, according to local officials of the Western 
Pine Manufacturers’ Association, is part of a 
nationwide advertising campaign for the sale 
of western pine lumber. 

When completed, this demonstration home 
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Lowering a heavy load of logs for The Whitney Company, Garibaldi, Ore., Ly means of a standard-gage logging railroad incline 


west Coast loggers have penetrated. The for 
ests have largely disappeared from the seacoast 


and the inland streams, and the available timber 


supply is now found further and further back 
in the hills. 
going down the incline would have been inac 
cessible. 
source of supply from which The Whitney Com- 


A few years ago such logs as are 


Today such stands of timber form the 


wondering what he was going to do with a 
‘¢surprise’’ car of California sugar pine, the 
postman dropped at his office a real ‘‘carload 
of lumber.’’ This was a toy car, one of the 
sort which runs on toy electric railways and on 
it were loaded eight miniature dimension ‘‘ tim- 
bers’? of sugar pine. On the top of the timbers 
was printed ‘‘F. B. Macomber & Son—San 


will he open for publie inspection and inter 
ested builders will be invited to visit the project 
while construction is under way. 
SHARE EBaAaAAASA 

Tue AMERICAN Bank of Marshfield, Ore., has 
adopted a new scheme of sending notices such 
as go out at the first of each month, now print- 
ing them on cards of white cedar veneer. 
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National Retailers Discuss Better Business Methodsek 


C., Oct. 12.—The ninth an 
National Retail Lumber 


the opening 


WASHINGTON, D. 
nual convention of the 


Dealers’ Association, sessions of 


which were fully reported in the Oct. 10 issue 
of the AMERICAN LUMBERMAN, pages 56-60 and 
65, closed shortly after noon last Friday, the 
strong undertone of confidence and optimism 
continuing until the gavel fell. 


President 
paid the 
Jolm 


final session 
tribute be 
past president, 
to Mr. Comet 
upright and 


Toward the end of the 
Lowrie suggested that a 
late John J. Comerford, 
EK. Lloyd read a beautiful tribute 
ford as ‘‘a man among men, 
fair,’? whose example all should try to follow. 
Mr. Lloyd the departed one credit. for 
the ‘‘vision’’ that built the National asso 
ciation and made it possible to accomplish those 
things in the organization that are really worth 
while, urging members to carry on the work 
which Mr. Comerford started and ‘make the 
association the biggest and best association in 
this, the best country in the world.’ No monu 
ment would please Mr. Comerford more, he 
said. 

At the suggestion of President Lowrie the 
convention rose in silent tribute to the memory 
of Mr. Comerford. The simple ceremony was 
most impressive. 

The resolutions presented by Thornton estes, 
chairman of the resolutions committee, support 
President Coolidge in the observance of Fire 
Prevention Week and urge retailers to work at 


oruve 
Pave 


up 


all times for reduction of the fire hazard; com 
inend the President for his ‘courageous and 
patriotic?’ address at Omaha; thanked Col. 


William B. Greeley for presenting the subject 
of reforestation and pledged him and his de 
partment cooperation; recommended the gen 
eral instalation of cost accounting by retailers; 
urged adequate protection of material men in 
the proposed model State mechanics lien law; 
strongly urged the repeal of the capital stock 
tax as a nuisance to business; urged the For 
est Products Laboratory to determine as a 
part of the basie grading rules in American 
Lumber Standards the practical moisture con 
tent for various species, grades and kinds of 
lumber and that retailers equip themselves with 
efficient apparatus to check moisture content; 
recommended that postal rates be adjusted so 
each class of mail pay its own way without 
deficit; extended a vote of thanks to the daily 
press for its accurate reports, and the lumber 
trade journals ‘upon whom we depend properly 
to inform the entire lumber trade of the pro 
ceedings of these meetings; ’’ called for a rising 
vote of appreciation of the ‘splendid seryice 
so freely given’’ by the officers of the associa 
tion; urged producers of all species of lumber 
to grade mark in accordance with the method 
prescribed in American Lumber Standards; and 
endorsed the provisions of the MeNary-Wood- 
ruff forestry bill as proposing a definite and 
adequate program of expenditure for the pur- 
chase of necessary national forest lands in the 
eastern mountains, southern pine regions and 
Lake States and urged its early passage. 

Another resolution extended a vote of thanks 
to George Buzby, the omnipresent sergeant-at 
arms. The railroads likewise were thanked for 
courtesies extended to the retailers. 


THURSDAY AFTERNOON SESSION 


‘*How Can the Dealer Get a Fair Return on 
His Investment in the Retail Yard Business?’’ 
was the theme of the Thursday afternoon open- 
ing session, under which subject ““Speculative 
Building Construction’? was the first taken 


up. The discussion was opened by Joseph A. 
Braun, of Detroit, one of the largest and most 


sue cessful dealers in the motor city. Following 
his talk the discussion was interrupted to per- 
mit the introduction of W. D. Brookings, of the 
natural resources section of the Chamber of 
Commerce of the United States, who extended 
a cordial invitation to all the visiting lumber- 
men to inspect the new Chamber of Commerce 
while in Washington and to avail themselves of 
the facilities of that organization. He expressed 


deep appreciation of the interest and coopera- 
tion of all branches of the lumber industry. 


A. J. Hager, of Lansing, Mich., recently 
elected Snark of the Universe of the Concate- 
nated Order of Hoo-Hoo, was then called to 


with the famous 
ao manner that indicated 
snlers of the honor that 


the pl was greeted 


atform ame 
Iloo Tloo yell, given in 


the appreciation of the de 
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had been conferred upon one of their number. 
Mr. Hager appealed to the dealers to take an 
interest in Hoo-Hoo, to become active in the 
organization and proper maintenance of Hoo- 
Hoo clubs, which afford a vehicle through which 
all branches of the industry may harmoniously 
and effectively consider their problems, to the 
henefit of the entire industry. 


John EE. Lilovd, of Philadelphia, discussing 


the necessity of watching the size of current 
inventories, said that the improvement in the 
transportation service of the country was mak- 
Inge possible substantial deerease in’ inven 
tories 1 the cuse of his own company. this 
amounting toa reduction of 50 percent. At the 
same time it made it possible for the small 
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THOMAS R. BROWN, 
Louisville, Ky. : 
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dealer to get equally as prompt deliveries and 
made him a stronger competitor. He referred 
to the fact that in face of a tremendous volume 
of business, dealers were making only small 
profits and pertinently asked whut they were 
going to do when the volume fell off, as it will 
surely do. If a profit can not be made now 
how can it be made then? One answer he sug- 
gested was to codperate more closely with the 


association. He said that consolidations among 
producers of lumber is certain, and he felt that 
a greater number of group sales agence ies would 
have a tendency better to stabilize the business, 
He thought that a measure of codperative buy. 
ing would help dealers to reduce their costs 
and urged that where possible, arrangements be 
made whereby one yard in each community 
would carry the stocks of slow moving items, to 
be drawn from by all of the yards as needed, 
He declared that the next five years would ge 
greater changes in the lumber business thay 
have occurred in the last five and that the deal. 
ers must work out plans to reduce the cost of 
doing business, and to make lumber cheaper to 
the consumer with an adequate profit to the 
distributer. ‘‘If manufacturers consolidate, 
we must consolidate,’’ was his parting injune 
tion. 
Financing Home Building 


B. (. Mueller, Mueller Lumber Co., Daven. 
port, lowa, ied the discussion on a dwelling 
finance department. He said the dealers in the 
three cities of Davenport, Rock Island and Mo. 
line had established a financing plan that has 
worked out quite satisfactorily, and that since 
it had been in operation, three years, his own 
company had financed 165 buildings and out of 
this entire number only two had failed to work 


out, these being put up on a speculative basis, 
[le thought it more desirable to finance build. 
ings for real home builders rather than for 
speculative builders. The three small building 
and loun associations were unable to take care 


of all the building financing and unfortunately, 
owing to the opposition of the banks, an effort 
to organize additional building and loan asggo- 
clations had failed. He described the particular 
plan of his own company and said a financing 
plan is desirable because it brings contractors 
and prospective home owners to the lumber yard 
and helps to gain and maintain closer contaet. 

Willis B. Dye, Kokomo, Ind., thought the 
dealer should sell the home complete. He al- 
ways advertises the complete home and _ finds 
a financing plan helpful to the dealer, the con- 
tractor and the owner. Two-thirds of “his pros- 
pects come to the office. He is careful in plan- 
ning ‘the building and always sees that the 
house built is of a type suited to the particular 
location, 

J.P. Williams, Orlando, Fla., frankly opposed 
the dealer offering home financing. In his 
territory it is hard to distinguish between the 
real home builder and the speculative builder. 
Home financing is a business of itself and is 
peculiarly the function of the banks and _ build 
ing and loan associations. He thought the deal 
ers ought actively to encourage and help in 
building up the building and loan associations. 


Progress in Net Profit Return 

Without question the subject of greatest in- 
terest to the dealers throughout the entire con- 
vention was the next one offered on the pro 
gram, ‘*What progress is being made to place 
the retail lumber business on a better basis from 
the viewpoint of net profit return?’’ It quick- 
ly became apparent that in its promotion of 


cost finding the association is rendering its 
most effective service. William Kittle, of De- 
troit, said a systematic study of costs offered 


an opportunity for profitable coéperation. His 
company has installed the association cost sys- 
tem and has found it highly satisfactory. Ex- 
perience has shown that the book figures can be 
relied upon and it shows monthly the cost of 
doing business. It is difficult properly to ad- 
minister a business without aceurate monthly 
reports. ‘‘A cost system,’’ he said, ‘‘to 4a 
dealer is what the score board is to a ‘baseball 
fan.’’ ‘“Know your costs and demand a profit”’ 
was his parting admonition. 

W. H. Williams, of Pittsburgh, declaring 
himself a ‘‘bug’’ on cost finding, said he was 
enthusiastic over this system, through which he 
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is able to tell promptly whether or not any part 
ticular department is making a profit. 
William L. Henrich, of Buffalo, said before 
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sitting in the cost system he was unable to 
J what departments actually were profitable. 


Knowledge of costs enables a dealer to tell 
cnether he is making or losing money and 
gakes him careful in figuring estim: ites. He 


igs turned down a number of jobs because his 
inowledge of costs made him e¢ertain that the 
oriees offered would not return a profit. 

Fred Wehrenberg, of Ft. Wayne, Ind., said 
eight dealers in that city are using the system 
yd are making careful study of costs. This 
elps to ste ibilize the business and has increased 
the morale of their employees. 
| J, A. Mahlstedt, of New Rochelle, N. Y., 
cyairman of the cost accounting committee, pre 
sented the three insts illing accountants, Messrs. 
(ylman, Battelle and Lueas, then asked all 
present who are using the cost system to stand 
and fully 50 percent of the dealers arose. 

A. J. Hager, Lansing, Mich., enthusiastically 
endorsed the cost finding system and told of 
the happy experience of the dealers in his city 
nits use. 

Carl Huyette, of Detroit, 
do without his cost system. 


said he would not 


‘*It helps to keep 


down inventories and increase turnover,’’ he 
said. 
0, D. Haskett, of Indianapolis, thought a 


wst system indispensable in the conduct of a 
retail lumber business, and gave figures show 
ing the cost of doing business in his city as de- 
veloped by the cost system. 

Thornton Estes, of Birmingham, Ala., 
thusiastic over standardized cost finding. 


Profit and Loss Statement Monthly 
John Kk. Lloyd, 


is ‘‘en 


”” 


Philadelphia, said there is a 


business 56 years and am a bug on cost ac- 
counting,’’ he said. 

Don Montgomery, secretary of the Wisconsin 
Retail Lumbermen’s Association, Milwaukee, 
said this discussion was the meat of the whole 
convention and declared that the retail lumber 
industry needs cost accounting systems and cost 
study clubs. 

J. F. Bryan, 
& Materia! Dealers’ 


secretary of the Lllinois Lumber 
Association, Chicago, said 
in his experience as secretary of a State asso- 
ciation he had found that where the dealers 
know their costs there are no complaints as to 
one dealer trying to ‘‘ put something over’’ on 
another. 

At this point the discussion was brought to a 
¢lose and the convention went into executive 
session to discuss problems pertaining to asso- 
ciation administrative matters and to receive 
suggestions as to how the association can be 
of greater service to its members and to the 
retail lumber industry. 


ELECTION OF OFFICERS 
Following the board of directors’ meeting 
John EK. Lloyd, chairman, presented the report 
of the committee on nominations. President 
. L. Lowrie received a cheering ovation when 
Mr. Lloyd announced that the committee re 
nominated him for another term despite his re- 


quest that a new president be chosen. Other 
nominations were: 

Vice president for the eastern region—-Amos Y. 
Lesher, Philadelphia. 

Vice president for the ec ntral region——F. ©. 
Gocdde, East St. Louis. 

Vice president for the western region——Fred 


Berry, St. Paul. 


o Increase and Expand Association’s Usefulness 


ager. He suggested that bulletins be sent 
covering cost accounting, inter-insurance and 


similar matters in which members are greatly 
interested. 

John Kreilick, of Kalamazoo, Mich., de- 
clared that his section had no criticism to offer 
of the National association. ‘‘They have given 
us everything we have asked,’’ he said, ‘‘and 
have codperated all along. We are fortunately 
close to Chicago and can use the telephone 
readily. Most of our members are also members 
of the National association. Mr. Kreilick added 
that he had one criticism on insurance. Two 
representatives of the insurance department had 
asked him to take charge of insurance matters 
in Kalamazoo. He agreed to do so, but that 
was the last he had heard of the matter. The 
secretary declared that all the yards but one 
already had insurance and this yard was lined 
up for it. 


J. Ben Wand, secretary of the Florida asso- 
ciation, said that it appeared that there were 
more retailers down his way who know little 
or nothing about the National association than 
are acquainted with its activities. He suggested 
that the National send out once a month a bul- 
letin covering its activities that could be en- 
closed to members with the Florida bulletin. 

J. A. Minnich, secretary of the Tennessee 
ussociation, said most retailers in eastern Ten- 
nessee have never been organized and know 
nothing about association work, while in the 
western part of the State they are fairly well 
organized. He strongly endorsed the monthly 
bulletin suggestion, and would have it cover 
insurance and other important matters. This he 
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distinct advantage in knowing costs every 
month and he has a statement promptly each 
month showing profit and loss. ‘‘Some dealers 
are afraid to know their costs’’ he remarked. 
Fred H. Ludwig, Reading, Pa., said his cost 
system had helped to present a picture of in 
creased selling expense and through the sys- 
tem he had been enabled to bring his paint de- 
partment up from a losing proposition to one 
returning a satisfactory profit. 

Walter Pettit, Huntington, L. I., said the 
trouble before installing a cost system was that 
the proper apportionment of expense was not 
made. Now he can find just where leaks occur 
and take steps to prevent them. 

John G. Barry, Portland, Conn., said instal 
lation of the cost system had enabled his com- 
pany to make a net profit of 10 percent. 

At this point a large chart was displayed 
showing cost figures of twelve yards in Cleve- 
land, and the detailed figures were explained 
by J. V. O’Brien, secretary of the Cleveland 
Board of Lumber Dealers. Cleveland has a cost 
club which meets monthly for a study of costs, 
Which is helpful. 

Carl Haig, of Clevel and, said a cost system 
eliminates unnecessary expe nse and he would 
hot think of trying to run a yard without a 
cost system. 

J. B. Doppe, Cincinnati, Ohio, said a club 
of twenty dealers there installed the cost system 





and he strongly urged dealers in other cities 
to do likewise. ‘‘I have been in the lumber 


Vice president for the southern region—-W. A. 
Robinson, Shreveport. 

Directors (for the term expiring Oct. 1, 1928, 
representing sustaining members)—-Thomas R. 
Srown, Louisville, Ky.; Harry W. Smock, Asbury 
Park, N. J.; O. D. Haskett, Indianapolis, Ind. ; W. 
Il. Williams, Pittsburgh, Pa. ; R. P. Paddison, West 
Palm Beach, Fla. 

Directors, representing 
W. R. Pettit, Huntington, L. I., Northeastern Re- 
tril Lumbermen’s Association; L. P. Lewin, Cin 
cinnati, Ohio, Ohio Association of Retail Lumber 
Dealers: Claude Hortman, New Orleans, La., Lou 
isiana Retail Lumber Dealers’ Association; C. E. 
svers, Hastings, Neb.,. Nebraska Lumber Dealers’ 
Association ; J. P. Williams, Orlando, Fla., Florida 
Lumber & Millwork Association. 


Additions to directors whose terms expire 


affiliating associations 


Oct. 1, 


1926—Hawley W. Wilbur, Milwaukee, Wis., and 
(. L. Marshall, Johnson City, Tenn. 

For the term expiring Oct. 1, 1927—J. W. 
Mackemer, Peoria, Ill.; H. J. West, Atlanta, Ga. ; 


Fred Wehrenberg, Ft. Wayne, Ind.; E. M. Oettin 


ger, Greensboro, N. ¢ 
The report of 
forthwith. 


the committee was ratified 


FRIDAY MORNING 


At the Friday morning session the opening 
discussion had to do with suggestions for ex- 


tending the usefulness and influence of the 
National association. Howard Potter, of the 
Ohio association, opened the discussion. He 


suggested that the National association bulletin 
the State and city associations concerning its 
various activities, adding that the only thing 
now received by the Ohio association are bulle- 
tins from Frank Carnahan, transportation man- 


Officers, directors and executive committee of the National Retail Lumber Dealers’ Association photographed in front of the Mayflower 
Hotel, Washington, D. C., at the annual convention held Oct. 7, 8 and 9, 1925 


thought would be very helpful to State and local 
associations. 
H. J. West said it was hard to say how best 


the National association could help Georgia. 
Without its active codperation, he said, the 
Georgia association would not have been or 


It started with sixteen mem 
December or 


ganized last June. 
bers. At the annual meeting in 
January he hoped the National would be able 
to send the National secretary and accounting 
experts to explain cost accounting to members. 
Some members in the State know nothing about 
it. 

The secretary remarked at this point that 
perhaps the greatest good the National could do 


in this connection would be to arrange for an 
automobile tour on which various yards and 
communities in a given section could be vis- 


ited. He said he would be very glad to figure 
on such an arrangement provided the demand 
is not too great to render it impracticable. 
-aul S. Collier, secretary of the Northeastern 
Retail Lumbermen’s Association, said he eon- 
sidered the work of the National of vital help 
and assistance. He added that the Northeast- 
ern keeps in close touch with the National, tak- 
ing up all subjects related to national activi- 
ties and has never failed to get cooper: ition. 
He thought it would be very helpful if the Na- 
tional could arrange a number of meetings in 
the territories of various associations during 
the course of the year. 
Erwin Ennis, of the New 


Jersey association, 
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0. D. HASKETT, WALTER R. PETTIT, 
Indianapolis, Ind. Huntington, L. 1. 
Elected Directors of the National Association 


said that organization is in constant touch with 
the Washington office and with Chicago head- 
quarters. Sometimes they think they bother 
the National too much, but as secretary it was 
quite natural for him to communicate with head- 
quarters or the Washington office whenever 
questions of importance come up. ; 

The National secretary expressed apprecia- 
tion of the wonderful codperation the National 
has received from various associations. He 
added that he appreciated the many compli- 
ments which various members had given the as- 
sociation, but while these were very nice, its 
officers were seeking constructive criticism 
and suggestion. 

K. C. Evarts, secretary of the Buffalo asso- 
ciation, asked whether somebody could not come 
there to help them on insurance matters. He 
received a prompt affirmative answer. 


Seek Help in Apprehending Defrauders 


Mr. Weisman, of the Baltimore association, 
told the convention that some time ago a man 
showed up there from Chicago and began mak- 
ing inquiries on lumber. He paid cash and the 
Baltimore dealers thought they had made a 
find. Later on, however, this man, whose name 
he could not recall for the moment, disappeared, 
owing lumbermen $40,000 to $50,000. He op- 
erated under the name of the Baltimore Build- 
‘ing Co. Mr. Weisman wanted to know whether 
the National could not check up on such men, 
remarking that the same individual may now be 
in Detroit doing the same thing. He said it 
would save a lot of trouble and prevent losses 
if such information could be checked and passed 
along. The National secretary said that if such 
information were furnished his association it 
eould make good use of it. He added that the 
Winnipeg association is following out the plan 
of notifying its headquarters every time a farm 
er or contractor leaves the community and the 
arrangement works well. 

C. KE. Byers, representing the Nebraska asso 
ciation, spoke cf the help the National associa- 
tion had given in the purchase of insurance. 
He predicted that within two years the recip 
rocal insurance profits will pay all the ex- 
penses of the Nebraska association. 

The secretary coneluded the diseussion by 
suggesting that all present who had not had an 
opportunity to speak and felt so disposed write 
him a letter and make frankly any suggestions 
that may occur to them. 


Development of Proposed Lien Law 


The progress and development of the pro- 
posed model State lien Jaw was next taken up. 
President Lowrie reminded the retailers that, 
recognizing the great variation in State lien 
laws, Secretary of Commerce Hoover some time 
ago appointed a committee of seven men, rep- 
resenting the several interested factors, inelud- 
ing the National association, to seek to work 
out a model law that might be adopted by the 
States. He presented Frank Day Smith, attor- 
ney for the Detroit association, the member of 


the National on this committee. Mr. Smith de- 
tailed the progress made by the committee to 
date, and read and explained proposed provi- 
sions of the tentative draft of the law that have 
been taken up so far. 

Mr. Smith said that the incident related by 
Mr. Weisman furnished a fine opening for his 
talk. He pointed out that Baltimore has no 
lien law and apparently does not want one. He 
said Baltimore is the only city in the country 
without a lien law. He thought that a lien 
law would have helped prevent the loss in Balti- 
more. 

Since the organization of the committee, Mr. 
Smith said, its membership has been increased 
from seven to twelve. Mr. Hoover’s instruc- 
tions to the committee were that any tentative 
draft prepared should be fair to all parties. 
Mr. Smith was not at all satisfied with certain 
features of the téntative draft so far prepared 
and declared that unless they are changed in 
the final draft from the standpoint of the lum- 
ber dealer it will be a worthless scrap of paper. 

He urged the necessity of requiring that the 
material man be permitted to place a lien on 
the building as soon as he delivers the first 
load of lumber on the job, and that such liens 
be given priority, in order to protect the dealer 





W. H. WILLIAMS, PITTSBURGH, PA. ; 


Klected Director Representing Sustaining Members 


from the dishonest contractor, who often gets 
his money and skips out, leaving the material 
dealer holding the bag. The owner having paid 
the contractor, the dealer is not in position to 
collect from the owner. Mr. Smith thinks that 
before paying off the contractor the owner 
should be required first to ascertain what the 
latter owes the material man, labor ete., and 
insist that all bills be paid off before final set- 
tlement. The material man, he pointed out, is 
actually financing the builder from the time 
the first load is laid down at the job, he usual- 
ly is the last to get his money, and not infre- 
quently does not get paid at all. He thinks the 
owner should set releases from the dealer before 
settling with the contractor. 

The retailers followed Mr. Smith with close 
interest, despite the fact that a good deal of 
his discussion was rather technical. He read 
the various provisions of such part of the pro- 
posed law as has been tentatively prepared in 


typewritten form for the use of members of the : 


committee, told the retailers that the general 
contractors are fighting lien laws in 
States, and that bankers likewise show no en- 
thusiasm for a model mechanies lien law, and 
made it clear that a good deal of ground must 
be covered and opposition eliminated before 
the project can be accomplished. 

Mr. Smith urged the appointment of an ad- 
visory committee by the National association 
to cooperate with him in working out provisions 
that would be fair to the lumber dealer. J. A. 
Mahlstedt offered a motion that such a com- 


several 


mittee be appointed. Mr. Smith then requeste; 
J. F. Goodman to read a resolution which hag 
been prepared carrying out this suggestioy 
Mr. Mahlstedt seconded the resolution, whi 
was adopted after further discussion. 

Several members indicated doubt that th 
proposed model law would get by their Stat. 
legislatures. President Lowrie reminded they 
that it was purely a model, and that the States 
must determine whether they will adopt or ye 
ject it. The function of the Hoover committe 
is merely to work out such a law, submit a tents 
tive draft when completed for comment an 
then seek to frame a final draft for the guiq 
ance of State legislatures. 


Lumber Educational Course Described 


Much interest was shown in the educationa| 
course instituted by the Ohio association jy 
Antioch College, Yellow Springs, Ohio, to traip 
young men for the retail lumber business. Find. 
ley M. Torrence of Xenia, secretary of the Ohiy 
association, spoke briefly, and then presented 
Theodore F. Laist, architectural engineer, iy 
charge of the college course. Mr. Laist sketched 
briefly the character of the course, and the pres. 
ent policy of Antioch College of requiring stu. 
dents to spend six years instead of the usual 
four, one-half of the time being devoted to 
practical work in industrial plants, lumber yatds 
ete., and the other to scholastic work. He con. 
gratulated the retailers on the step they had 
taken and predicted success and real benefit to 
the industry in the future. He said that while 
Antioch College has an enrollment of about 
600, more than 2,000 applicants had to be 
turned away this year. There was a good deal 
of skepticism when Antioch embarked on its 
present policy—one of many pioneer departures 
of that old institution—but that codperating 
industries now commend it highly. One auto. 
mobile concern at first refused to receive any 
of the students. Finally it took thirty-five. 
After a short experience with them it applied 
for 200 students and when told this number was 
out of the question urged that as many be sent 
to the plant as possible. 

J. F. Goodman was to have opened a discus- 
sion of ‘‘Profitable Retail Outlets for Short 
Length Lumber,’’ and led the applause when 
President Lowrie announced that the hour had 
growa so late that it would be necessary to 
omit this important item from the program. 


WINNERS IN GOLF TOURNAMENT 


More than fifty members of the National Re- 
tail Lumber Dealers’ Association participated 
in the golf tournament. Competition was 18 
holes, medal play, handicap allowance. ©. Fred 
Albert, of Newark, N. J., won the president’s 
cup with a low gross score of 95 and R. C. 
Restrick, of Detroit, the prize for low net with 
a card of 109—28—80. There was a tie for 
second low gross between W. W. Wood, of 


New York, and Elmer Diebold, of Pittsburgh, 











each with 98. 


The prize for best low net for 
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J. W. MACKEMER, a. 
Peoria, Il. 

Who Are New National Association Directors 


P. WILLIAMS. 
Orlando, Fla. ; 
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players over 50 years of age went to A. T. 
Allen, of Detroit. 

In the inter-city team match the Detroit team, 
composed of William Restrick, R. C. Restrick, 


M. E. Smith and E. Weeks, with a total net 
score of 345 strokes, was victorious, Pittsburgh 
second with a tota] of 367 and Kalamazoo third 
with 378. 


What National . Retailers Think of Outlook 


PRESIDENT FRED L. LOWRIE, Detroit, Mich.: The 
outlook in general for the lumber retailer is good. 
There is a most encouraging improvement in in- 
dustrial activity. In our own section around De- 
troit this is very marked. New industries are com- 
ing in all the time and their employees must have 
homes. The strong undertone of confidence that 
marked the ninth annual convention is fully war- 
ranted. Retailers are beginning to understand the 
yital importance of cost accounting and knowing 
the actual cost of doing business. 


J. F. GOODMAN, Kansas City, Mo.: The outlook 
is good for every progressive retailer. The man 
who hustles for business will get it. The present 
is about the best time in the world for the reac- 
tionary retailer to be eliminated. Several retailers 
told the convention they had taken up certain lines 
because they were forced to do so. My notion is 
that we ought to beat the other fellow to it, not 
wait until he forces our hand. 


Cc. C. Goprrey, Kalamazoo, Mich.: We have had 
a good year. Business slowed up a bit in August 
and September, but has been as good as last year 
and probably a little better. 


Mass.: Business 
The prospect for 
Zuilding permits 
outlook 


WILLIAM L. SMITH, Lexington, 
has been fine the last few years. 
fall, winter and spring is good. 
and contracts are holding up well and the 
is encouraging. 


A. C. GAUEN, Collinsville, Tll.: The outlook for 
fall and spring is good. In the corn and wheat 
belts good business is assured on account of good 
crops. Conditions in the coal belt are somewhat 


L. MARSHALL, Johnson City, Tenn.: We have 
sam a very good business this year, but it slowed 
up some on account of the drouth. The outlook for 
next year is fine. Business has been good with us 
right along over a period of ten years. Fortunately 
we missed the depression of a few years ago. 


L. P. Lewin, Cincinnati, Ohio: The volume of 
business is good, but we are not making much 
money. Reports that construction is catching up in 


so many places makes the outlook for the future a 
bit hazy, but normal building is bound to continue. 
We have fat and lean years. I do not say there 
is no fat on this one, but it is getting close to the 
bone. 


The general outlook 
is good. The volume of business now is fine. 
There is plonty for everybody. We are doing a 
good business and look for a good year in 1926. 


CHARLES HILL, New York: 


LUTHER C. OGDEN, Cape May, N. J.: The outlook 
for this fall and for next year is better than ever 
in our section. 

Business 
New 


THORNTON Estes, Birmingham, Ala.: 
is fine and the outlook most encouraging. 
industries are coming in constantly. 


Endorse Standardization Movement 


RockrorpD, Iuu., Oct. 12.—The standardiza- 
tion and grade-marking program as recom- 


mended by Secretary of Commerce Hoover was 
endorsed by Rockford retail lumber dealers and 


building interests at a banquet meeting held in 


ment for standardized and grade-marked lum- 
ber was capable of conferring important bene- 
fits upon all users of wood in construction, as 
well as being of advantage to the producers and 
sellers of lumber. Public building officials, he 
said, will greatly appreciate the universal prac- 
tice of branding the grades on lumber. 

Mr. Colton commented on the fact that prior 
to the standardization movement retailers did 
not usually buy on grades but did their own 
sorting of shipments, which led to the estab- 
lishment of local grades and standards, result- 
ing in considerable variation in the grades 
among different cities. Continuing, he said: 

With the coming of standardized and grade- 
marked lumber this variance will be eliminated and 
there will be uniformity in grades in all the mar- 
kets, because the quality will be branded on all the 
lumber. This should relieve the dealers in certain 
cities who sell high grade lumber from much criti- 
cism when their prices are compared to those_in 
cities that sell low grade stock. Grade marking is 
in the interest of better merchandising. It will 
protect dealers against unfair competition and tend 
to make customers satisfied they are receiving the 
correct grade they pay for. I am heartily in favor 
of grade marking, both for the benefit of the in- 
dustry and trade and the consuming public. 


Mr. Carpenter spoke of the universal need 
for lumber for various purposes by the people 
of the country and mentioned that the American 
Institute of Architects has declared strongly in 
favor of grade marking. 

After declaring he was heartily in favor of 
the movement for standardized and _ grade- 
marked lumber, Mr. Johnson spoke of the serv- 
ice rendered to the community by the building 
and loan associations and strongly urged all the 
members of the lumber and building interests 
of the city who were present to give substantial 
support to these institutions that were working 
for the development of the community 

















Secretaries of State retail lumber dealers’ 


Lumber Dealers’ 


gomery, Wisconsin Retail Lumbermen’s Association, Milwaukee, Wis.; C. D. Root, Retail Lumber Dealers’ 


associations in conference at Washington, D. C., Oct. 6 and 7, 1925. Left to right: 
B. E. Line, Southwestern Lumbermen’s Association, Kansas City, Mo.; Findley M. Torrence, Ohio Association of Retail Lumber Dealers, 
Xenia, Ohio; J. A. Minnich, Tennessee Retail Lumber Dealers’ Association, Johnson City, Tenn.; William Lucas, Eastern Millwork Bureau, 
New York City; W. B. Willingham, jr., Georgia Retail Lumber & Millwork Association, Atlanta, Ga.; E. A. Davis, president Kentucky Retail 


Association, Versailles, Ky.; Paul S. Collier, Northeastern Retail Lumbermen’s Association, Rochester, N. Y.; D. 8. Mont- 


Association of Indiana, Crown 


Point, Ind.; Arthur M. Manning, Michigan Retail Lumber Dealers’ Association, Grand Rapids, Mich.; J. F. Bryan, Illinois Lumber & Material 
Dealers’ Association, Chicago; Erwin Ennis, New Jersey Lumbermen’s Association, Newark, N. J.; J. L. Buckley, field secretary Pennsylvania 


Lumbermen’s Association, Philadelphia, Pa.; W. B. Stayer, Retail Lumber Dealers’ Association of Pennsylvania, Pittsburgh, Pa.; 


and J. B. 


Wand, Florida Lumber & Millwork Association, Jacksonville, Fla. 


better, which is saying something. We look for- 


ward to a nice business. 


The outlook is 
I am 


J. J. Vetrer, New Orleans, La. : 
sood. New Orleans is growing all the time. 
decidedly optimistic. 


I’. L. MICHELSON, Detroit, Mich.: We have had 
a fine volume of business this year and the outlook 
for next year is fine. We hive not made as much 
money this year as we should have, but it was 
largely our own fault. The resort towns on the 
Great Lakes are growing fast. They could not 
take care of the tourists this year. 


Harry E. Beckwirn, Chetek, Wis.: Our section 
had a bumper grain crop, a bumper bean crop and 
a fine price, a fair potato crop and a good price. 
The outlook is the best in three years. 


WALTER R. Pettit, Huntington, L. I.: Business 
is good and the outlook for spring very good. 
Dwelling construction continues in large volume, 
which promises to increase. We expect more home 
building than ever during the next few years. 


this city Oct. 9 under the auspices of the local 
dealers and the Southern Pine Association. One 
hundred and twenty representatives of the city’s 
lumber and building industries were on hand 
at Hotel Nelson when Henry T. Hultberg, of 
the Skandia Coal & Lumber Co., who presided 
as toastmaster, explained the objects of the 
gathering and introduced the various speakers. 
Ernest L. Segar, building inspector of Rock 
ford, represented Mayor J. Herman Hallstrom 
and the city building department. Other speak- 
ers who represented the viewpoints of the vari- 
identified with building on the 


ous interests 
subject included L. EF. Sigur and Albert R. 
Israel, of the Southern Pine Association, New 


La.; George F. Colton, Crumb-Colton 
the retail lumbermen; Frank 
H. M. Johnson, building 
Sherman B. Letts, real- 
tors; Hugh McEachran, contractors and build- 
ers, and John V. Riley, editor Rockford Star. 

Building Inspector Segar believed the move- 


Orleans, 
Lumber Co., for 
Carpenter, architects ; 
and loan associations; 


‘‘Grade marking strikes me as being a splen- 
did means of assuring the home builder that he 
is receiving for his house the quality of lumber 
he pays for and wants,’’ said Mr. MceKachran. 
As a contractor I believe it is distinctly desirable 


to identify the producer of the lumber and _ its 
grade on the board. The practice should prove’ of 
much benefit to the retailer, the consumer, the 
manufacturer, the builder and to all concerned. 


The realtors weleome and heartily approve of 
branding the grade on lumber, said Mr. Letts. 
This practice may not be so vital here in Rock- 
ford, where we have an exeeedingly hich tyne of 
lumbermen, architeets, contractors and builders, 
but elsewhere and for the country generally, it 
should be a splendid thing. 

At the conclusion of the speeches, Mr. Colton 
introduced a resolution, which was unanimously 


adopted, endorsing the standardization move- 
ment, approving the Southern Pine Associa- 


tion’s system of grade marking, commending 
these manufacturers for their efforts to promote 
the practice and urging all lumber producers 
to brand the grade on their output. 
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WHAT THE ASSOCIATIONS HAVE IN 








Oct 19-23. Portable Sawmill Week, under direction 
Farm Forestry Department, Pennsylvania State 
College, State College, Pa. Annual. 

Oct, 20--Kooter Manutactureis Club, Dempsey Hotel, 


Macon, Gi 

Oct. 21—Georgia Retail Lumber & Millwork Association, 
Idle Hour Club, Macon, Ga. Quarterly meeting. 

Oct. 28—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Patton Hotel, Chattanooga, Tenn. 

Oct. 28-29—Appalachian Logging Congress, Chattanooga. 
Tenn. Fall meeting. 

Oct. 28-30—National Association of Box Manufacturers, 
Commodore Hotel, New York City. Semiannual. 
Oct. 28-31—Pacific Logging Congress, Olympic Hotel, 

Seattle, Wash. Annual. 

Oct. 30-31—California Retail Lumbermen’s Association, 
Fresno, Calif. Annual. 

Nov. 5-6—Northeast Missouri Lumbermen's Association. 
Moberly, Mo. Fall meeting. 

Nov. 9-11—Associated Cooperage Industries of America, 
West Baden Springs Hotel, West Baden, Ind. 
Semiannual. 

Nov. 12—Empire State Forest Products Association, 
Hotel Syracuse, Syracuse, N. Annual. 

Nov. tu--New York State Wood Utilization Conference. 

Syracuse, N. Y. 

16-17—Southern Sash, Voor & Millwork Manufuac- 
turers’ Association, Atlanta. Ga Annual 

Nov. 19—North Carolina Pine Association, Charleston, 
S.C. Semirnnual meeting. 

Nov. 19-20—Millwork Institute of California, Oakland, 


Nov. 


Calif. Annual. 
Dec, 7-8—National Lumber Manufactiners’  Associa- 
tion, Jacksonville, Fla. Quarterly meeting of 


directors 

Dec. 9-10--Western Forestry & Conservation Association, 
Victoria, B. CC. Annual. 

Jan. 14-15, 1926—Southern Illinois Retail Lumber Deal- 
ers’ Association, Halliduy Hotel, Cairo, Ill. An- 





nual, 
Jun. 19-21, 1926—Northwestern Lumwbermen’s Assucta- 
tion, West Hotel, Minneapolis, Minn. Annual, 
Jan 27-29, 1926—Southwesterun Lumbertien's  Associu- 


tion, Kansas Citv. Moe Anntul 
Jan, 27-29, 1926—Werstern Retail Lumbertmen’s Associa 
tion (Canada), Fort) Garry lbotel, Winnipeg. Man 
Annual, 
27-28, 1926--National Lumber Exporters’ Asso 
ciation, Neil House, Columbus, Ohio. Annual. 
28-29, 1926--West Virginia Lumber & Builders’ 
Supply Dealers’ Association, West Virginia Hotel, 
Bluefield, W. Va. Annual. 
Feb. 2-4, 1926—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 

Feb. 3-5. 1926—-Michigan Retail Lumber Deaters Asso 
ciation, Statler Hotel, Detroit. Mich Annual 
Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 

Association, Edgewater Beach Hotel, Ohicago. An- 
nual, 
Feb. 16-18, 1926-—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 
Feb. 15-20. 1¥z6— Western Kecall Lumbermen = 
ciation, Multnomah Llotel, Porthiund, Ore 
institute. 


Jan. 


Jan. 


ABRO- 
Annual 


West Virsinia 1926 Annual 


NEW MARTINSVILLE, W. Va., Oct. 12.—An 
nouncement is made by H. Eschenbrenner, sec- 
retary of the West Virginia Lumber & Builders’ 
Supply Dealers’ Association, this city, that the 
annual convention will be held Jan. ?8 and 29, 
1926, at the West Virginia Hotel, Bluefield, W. 
Va. 


‘aa eanaaraaeae. 


Forest Management Conference Plans 

PORTLAND, OrE., Oct. 10.- 
the 1925 annual forest management confer- 
ence of the Western Forestry & Conservation 
Association have been announced by the trustees 
as Victoria, B. C., Dec. 9 and 10, as a return 
courtesy to the Provincial Government which 
cooperated with British Columbia lumbermen 
in promoting the success of the association’s 
1924 meeting in Vancouver. 

Besides the usual reports on the past fire 
season and its lessons, fire weather studies and 
insect depredations, the program will cover 
such topics as: Logical division of forest land 
ownership and responsibility; State and Federal 
acquisition of cut-over land; substitution of 
local and individual responsibility for blanket 
forestry and protection rules and legislation; 
status of tax reform efforts; forestry investi- 
gation by private owners; new discoveries af- 
fecting reforestation theories; slash disposal 
methods; developments in spark arresters and 
other protective equipment: timber diseases as 
they affect, leaving inferior species and seed 
trees and salvage of fire-killed timber; timber 
insurance, and correlating Pacific coast forestry 
effort. 

On Dec. 7 and 8, preceding the general confer- 
ences, will he meetings of the publicity and 


Place and date of 


protection committees, representing all Pacific 
coust private and public forest agencies, to 
deal with details of educational work, manuals, 
air patrol, fire weather work, slash disposal, 
spark arresters, pumps and equipment, anti- 
smoking laws, cut-over land protection, highway 
patrol, camp grounds, MeNary law cooperation 
ete. 
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National Exporters Set Date 


BALTIMORE, Mp., Oct. 13.—Official announce- 
ment is made by Harvey M. Dickson, secretary 
of the National Lumber Exporters’ Assdciation, 
this city, that the twenty-sixth annual conven 
tion of the organization will be held Jan. 27 
and 28, 1926, at the Neil House, Columbus, Ohio. 


National Exporters to Confer 


BALTIMORE, Mb., Oct. 12.—The board of man 
agers of the National Lumber Exporters’ Asso 
ciation will hold a special meeting at the Hotel 
Sinton in Cincinnati on Oct. 20 to take up 
some matters of importance to the trade that 
have come up since the last annual gathering 
and call for prompt action, One of these, it is 
thought, is the frequency of the claims made 
by foreign buyers against the shippers on the 
ground that parcels of lumber sent forward are 
damaged or do not come up to contract stipu 
lations. The number of these claims has as- 
sumed such proportions as to involve the ex 
porters in: serious losses, and the devising of 
some remedy is believed to be imperative in 
order that demoralization may be averted. 


@Sanaeneananaan: 


Second Portable Sawmill Week 

STATE COLLEGE, PA., Oct. 13.—Under the di- 
rection of the farm forestry department of the 
Pennsylvania State College, the second Portable 
Sawmill Week will be held Oct. 19 to 23, and a 
very practicable and comprehensive program 
has been prepared. On Monday a portable mill 
will be set up under the direction of experts 
and on Tuesday sawing will be done with both 
electrical power and tractors and data collected 
as to the efficiency of each. The demonstration 
will be continued on Wednesday morning at 
which time experienced sawmill men will show 
how to saw for grades; how to file and fit saws; 
and how to estimate timber in the woods. The 
Wednesday afternoon session will consist of a 
series of talks by representatives of some of 
the foremost manufacturing concerns covering 
the portable sawmill, care of saws, the small 
sawmill and electrical power, the grading of 
portable sawmill lumber, and how the small 
mill operator can assist in the practice of for- 
estry. This session will be held in the Forestry 
Building. 

An evening session will be held Wednesday 
in the old chapel of the main college building 
where moving pictures of logging scenes and 
lumber manufacture will be shown through the 
courtesy of the Forest Service and several well 
known manufacturers. The speaking program 
will consist of talks by Pennsylvania forestry 
experts covering the use of the small mill, fol 
lewed by a symposium on ‘‘Selling Lumber 
from the Portable Sawmill’? by an operator and 
retailer, a wholesaler of portable sawmill prod- 
ucts, and by a large lumber wholesaler. 

The Thursday morning session will consist of 
discussions led by previous speakers, and other 
experts will give talks on the use of the small 
portable mill by the farmer; the large con- 
sumer’s viewpoint on portable sawmill lumber; 
the care and use of logging tools and gasoline 
tractors; and power transmission by belting. 
Representatives of portable machinery manu- 
facturers will discuss ‘Tractor Power for the 
Portable Sawmill.’’ The demonstrations of 
sawing, saw filing and fitting, and timber esti- 
mating will be continued on Thursday after- 
noon. Those desiring hotel accommodations 
are requested tc communicate with W. B. Mae- 
Millan, Forestry Department, State College, Pa. 


To Fight Anti-Wood Ordinance 


MINNEAPOLIS, MINN., Oct. 13.—Lumbermen 
have a function to perform in selling their 
products to themselves before they can expect 
others to become their patrons. That is the 
opinion of T. T. Jones, Minneapolis lumber 
leader, expressed at a meeting of the North- 
western Hardwood Lumbermen’s Association 
here a few days ago. 

Mr. Jones stressed his point by citing the 
experience of a lumber manufacturer who re- 
cently went into a furniture store to purchase 
a desk. The salesman told him that the store 
no longer dealt in wooden desks and_ had 
adopted substitutes for lumber in desks sold, 
‘This tendency to use lumber substitutes ig 
costly to the lumber industry and the lumber. 
men should be vigilant in efforts to offset it,’’ 
Mr. Jones said. 

The association took up and discussed a_ pro- 
posed Minneapolis ordinance, now before a 
council committee, which if passed would pro- 
hibit use of wooden shingles on new buildings 
and prevent repair of wood shingled roofs if 
the section to be repaired were larger than a 
specific percentage of the total area. Lawrence 
Clark was named to represent the association 
at the council meeting and protest passage of 
the ordinance. 

Other lumber organizations are interested in 
the proposed legislation by the municipal body, 
holding that it is unfair. Four times hereto- 
fore similar legislation was proposed but the 
opposition of lumbermen has defeated it. Two 
years ago a test was made of the fire resisting 
qualities of cedar and substitute shingles under 
direction of city officials and the ordinance was 
shelved. The Hoo-Hoo club, the Northwestern 
Lumbermen’s Association and the Red Cedar 
Shingle Bureau all are fighting the ordinance. 
The hearing is expected before the council 
committee late this month. 


United Kingdom Hardwood Men Elect 


LONDON, ENGLAND, Oct. 3.—The hardwood 
section. of the Timber Trade Federation of the 
United Kingdom at its recent annual meeting 
reélected H. W. Flatau, of Flatau, Dick & Co., 
American hardwood brokers and agents, of 
London, HK. C., chairman for the ensuing year. 
P. J. Hanscomb, of Smeaton, Hanscombh & Co., 
American hardwood lumber importers, of Bush 
House, London, W. C., was reélected vice ehair- 
man. 

It was reported at the meeting that the hard- 
wood trade had been in communication with the 
Port of London Authority for additional stor- 
age facilities at the docks, KE. Locks Latham, 
president of the Timber Trade Federation, 
stressing the necessity of further facilities be- 
ing provided, the result of which would bring 
larger quantities into storage. Assurances were 
received from the Port of London Authority 
that it would do all in its power to further the 
interests of the hardwood trade in the matter 
of dock storage facilities. 


Connecticut Foresters Meet 

FARMINGTON, CONN., Oct. 12.—The Connecti- 
cut Forestry Association held its annual fall 
field meeting at the Avon Old Farms School 
here, Saturday, Oct. 10, in codperation with the 
Hartford County Farm Bureau. Despite in- 
clement weather, 100 people attended. Mrs. 
John Wallace Riddle acted as chairman. 

The program began with a tour of the new 
school buildings, which, with their half-timbered 
construction, show the possibilities of artistic 
utilization of the wood from Connecticut wood- 
lands, as most of the timbers used were cut on 
the school forest. When gathered for the busi- 
ness meeting, Mrs. Riddle weleomed the as- 
sembly 
county 


and introduced Benjamin Southwick, 
agent of Hartford County, who dis- 
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cussed the interests of the farmers in improv- 
ing their woodlots. F. L. Buttrick, secretary 
(ionnecticut Forestry Association, who has 
made a study of town-owned forests in Europe, 
talked on this subject and announced that 
Farmington was planning to establish a town 
forest. In conclusion, T. 8S. Woolsey, jr., of 
New Haven, the forester of the Avon Old Farms 
School, told of the forestry work being done 
by the school. 


Bimonthly Meetings Resumed 

New York, Oct. 13.—The New York Lumber 
Trade Association today resumed its bimonthly 
luncheon meetings, in which retailers and whole- 
salers get together for a discussion of business 
conditions and other matters of interest to the 
lumber industry. The meeting held at the Na- 
tional Republican Club was attended by about 
thirty members of the association. Arthur E. 
Lane was chairman, and informal addresses 
were made by Frederick J. Bruce, J. H. Burton, 
Charles Hill and Russell Brown. 

The conferees agreed ‘‘that while there is a 
lot of business going on and the volume of sales 
is satisfactory at present, the margin of profit 
is not what it should be.’’ Conrad Pitcher 
made arrangements for the luncheon. 

Trustees of the association held a brief execu- 
tive session following the luncheon and later 
a meeting of the association’s dinner committee, 
of which Mr. Pitcher is chairman, also was 
held. The committee discussed plans for the 
big dinner dance to be given by the association 
at the Waldorf Astoria on the night of Nov. 12. 


Missouri Dealers Hold Social Session 

St. JosePpH, Mo., Oct. 12.—Nearly two hun- 
dred retail lumber dealers of northwest Mis- 
souri attended the twelfth annual entertain- 
ment of the Northwest Missouri Retail Lumber 
Dealers’ Association, held in St. Joseph Oct. 9. 

Attendance was curtailed, according to Harry 
A. Smith, St. Joseph, president of the associa- 
tion, on account of a sudden inerease in busi- 
ness among the dealers during the last few days. 
For nearly three weeks the weather has been 


inclement and has prevented much business 
from being transacted. Clearing weather so 


increased business that many of the dealers 
could not leave their homes for the day of en 
tertainment. 

No business was transacted at the meetirg, 
which was devoted almost entirely to sociai di- 
versions. The lumbermen registered during the 
morning at the St. Francis Hotel, and a Dutch 
lunch was served at the hotel at noon. During 
the early afternoon the visitors were taken for 
a motor car ride around the city and this was 
followed by a theater party and visits to some 
of the lumber yards and woodworking plants. 

The principal session was at night when a 
dinner was served at 6:30 o’clock in the Crystal 
room of the Robidoux Hotel, followed at 8 
o’elock by a dance which continued until a late 
hour. 

At the dinner President Smith presided. 
Short talks were made by W. J. Adams, of the 
Collier-Adams Manufacturing Co.; R. G. Wor- 
ster, St. Joseph representative of the Dibert, 
Stark & Brown Cypress Co.; C. H. Cousins, of 
the Cousins Lumber Co., St. Joseph, and J. E. 
Johnston, of Kansas City, traffic manager of 
the Southwestern Lumbermen’s Association. 

President Smith launched a campaign for 
sustaining members of the association, to be 
recruited from wholesalers and salesmen, and 
succeeded in getting twenty members. It is 
hoped to inerease this membership to two hun- 
dred. There are about one hundred thirty-five 
members of the association active in the retail 
business and it is hoped to increase this num 
ber, said Mr. Smith, before the annual business 
session, which is to be held in St. Joseph prob- 
ably in March or April, 1926. 

_ In connection with the spring business meet 
Ing it is planned to have a home exhibit in the 
Auditorium, a large hall covering half a block. 

The election of officers of the association will 
take place at the spring meeting. The officers, 
aside from President Smith, are Dudley Wills, 
St. Joseph, vice president, and W. C. Hanly, 
Rockport, secretary-treasurer. 





LUMBER CLUBS 


Ask Increased Fund for Laboratory 

[Special telegram to AMERICAN LUMBERMAN] 

NEw ORLEANS, La., Oct. 14.—-The Southwest- 
ern Hardwood Manufacturers’ Club met at the 
Roosevelt Hotel today with less than normal 
attendance. In President W. J. Stebbins’s ab- 
sence, Secretary George R. Schaad, jr., asked 
C. H. Sherrill to preside. 

The secretary reported sending a letter to 
Gen. Herbert M. Lord, director-.of the budget, 
appealing for an increased appropriation to en- 
able the Forest Products Laboratory to main- 
tain and broaden its activities. The National 
Forestry Program Committee, Mr. Schaad ex- 
plained, is urging lumbermen to actively sup- 
port this needed increase. In addition to the 
¢lub’s action, which included the dispatch of 
letters to Louisiana’s congressional delegation 
requesting its members to work for the needed 
appropriation, he suggested that the individual 
members write their own respective senators and 
representatives. The Forest Products Labora- 
tory’s need of increased allowance is shown by 
the fact that some of its valuable investigations, 
notably the study of sap gum stain, have had to 
be financed in large part by the lumbermen in 
terested. 

Mr. Sherrill heartily seconded the suggestion 
that the individual club members send letters 
in aid of the plea for increased appropriation. 
He urged them to do it at once, as the budget 
probably will be completed in a few weeks. 

Mr. Sherrill then introduced H. H. Shedd, of 
Grand Rapids, Mich., a visiting lumberman, who 
discussed conditions in his home territory, and 
submitted to some good natured quizzing re- 
garding consumer tactics. 

The Thistlethwaite Lumber Co., of Opelousas, 
La., was elected to membership in the club, 











Law and Common Sense Club Topic 

NEw York, Oct. 13.—Theodore C. Kelly, legal 
adviser of the National-American Wholesale 
Lumber Association, was vhief speaker at the 
meeting last Friday night of the Nylta Club. 
Mr. Kelly’s subject was ‘‘ Law and Common 
Sense.’’ He said all legal matters are pre- 
dicated on common sense. He particularly ad- 
vised the lumbermen of the necessity of having 
written contracts and cited many instances in 
which lack of them had resulted disastrously. 
He also spoke about the legal features of notes 
and the necessity of reading over insurance 
policies. 

A committee to prepare for the big Christmas 
banquet of Nylta, to be held in the main ball- 
room of the Pennsylvania Hotel on the Satur 
day night before Christmas, has been appointed 
as follows: Conrad Pitcher, chairman; W. S. 
Beckley, jr., Frank Williams, Robert S. LaDue 
and Joe Cashin. Irving O’Hay, ‘‘The Soldier 
of Fortune,’’ will be one of the chief enter- 


tainers. 
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Menthly Meeting of Evansville Club 


KVANSVILLE, INp., Oct. 14.—At the regular 
monthly meeting of the Evansville Lumbermen’s 
Club last evening the members endorsed the 
plan of the Evansville Kiwanis Club to plant 
trees along the French Lick highway from Ev 
ansville to the Warrick County line. The plan 
has been submitted to Richard Lieber, director 
of the Indiana conservation department. 

William Partington, acting secretary, read a 
communication from the Louisville & Nash 
ville Railroad Co. stating that the average 
agreements now in the hands of the local lum 
ber manufacturers are to be taken up and new 
agreements made, for which the manufacturers 
will have to furnish bond. The local lumber- 
men do not like this. Leslie LaCroix, traffic 
manager Evansville Chamber of Commerce, 
agreed to handle the matter for the elub. 

President Charles Wolflin called attention to 
the fact that rates on lumber from the Missis- 
sippi Valley territory into Evansville are from 
1 to 1% cents a hundred pounds higher than 
rates from the same territory into Kentucky. 


Mr. LaCroix said he will take this matter up 
with the Interstate Commerce Commission. 

Roy Amos, Amos Lumber Co., of Edinburg, 
Ind., in commenting on trade conditions, said 
that business is going to improve soon and 
prices will strengthen. He said logs are searce 
at present, and as a result many mills in his 
part of the State are either running on part 
time or are closed down temporarily. Mr. Amos 
said Michigan maple is searce and that manu- 
facturers in Michigan are trying to buy Indiana 
maple; elm is in poor demand and large stocks 
are reported everywhere. 

Kk. J. Tighe, Evansville Veneer Co., said he 
had visited Rockford, Ill., recently and found 
the furniture factories running on good time, 
but Grand Rapids and other cities where he has 
visited within the last few weeks are not so 
busy. He said he looked for a general im- 
provement in business conditions a little later on. 

The next meeting of the club will be held at 
the Vendome Hotel on Tuesday, Nov. 10. 


OUTINGS 


Knot Golfers Close Season 

New YorKk., Oct. 12.—The Knot Golfers 
closed their season last week with a tournament 
at the Wuykagyl Country Club at New Rochelle. 
Fine weather brought out a good crowd. Ray 
Weiss took first honors in Class A, with James 
Sherlock Davis as the runner-up, and H. B. 
Coho and William KE. Code, jr., were tied for 
top honors in Class B. Others among the low- 
scorers were G. F. Herdling, William R. Mor 
ris, L. B. Anderson, Pryor H. Kalt, Ralph C. 
Angell, Arthur KE. Lane and T. N. Nixon. The 
date for the annual meeting will be announced 
soon, 














Annual Golf Tourney at St. Louis 

St. Louis, Mo., Oct. 12.—More than sixty 
golfers took part in the ninth annual golf tour- 
nament of the Lumbermen’s Golf Association 
of St. Louis, which was held last Friday at the 
North Hills Country Club, the tournament com- 
petition being open to all members of the lum- 
ber and woodworking industries. 

The principal event, the Reichman-Crosby 
trophy, for the lowest gross score, medal play, 
was won by «a visitor, J. W. Simpson, of the 
W. M. Simpson Lumber Co., Paris, Ill. H. R. 
McDonald won the president’s cup for the low- 
est net score, medal play, full handicap. 

At the annual election of officers which took 
place at the dinner following the tournament 
play, C. H. Gruner, of the J. K. Gruner Lumber 
Co., was eleeted president in recognition of his 
efficient work as secretary-treasurer last year. 
G. R. Gloor, of the Gloor-Ortman Lumber Co., 
was elected vice president, and Karl Hibbs, of 
the Waggener Store Co., was named secretary. 

Among the winners of the various trophies 
were: E. C. Atkins & Co. trophy, L. M. Preston; 
Henry Disston & Sons trophy, L. E. Cornelius; 
Simonds Saw & Steel Co. trophy, Fred Wil- 
liams; Lumbermen’s Golf Association trophy 
J. Haughton. The flight winners were P. J. 
Lawrence, first flight; J. P. Gray, second 
flight; H. C. Ball, third flight; and H. L. Me 
Kee, fourth flight. 


To Construct Lumber Road 


MINNEAPOLIS, MINN., Oct. 13.—The Northern 
Pacific Railroad today called for bids on a 40- 
mile, $1,500,000 railroad extension in the Clear- 
water timber district, northeast of Lewis- 
ton, Idaho. This construction is planned to fit 
in with development of the lumber industry in 
that section. The branch railroad will extend 
forty miles northeast from Orofino, which is 
about forty miles east of Lewiston. It will be 
a branch of the Camas Prairie Railroad, which is 
operated in the joint interest of the Union 
Pacific and the Northern Pacific railroads. 

The Weyerhaeuser Timber Co. now has ex 
tensive timber holdings in the Clearwater dis- 
trict. This railroad will be started at once and 
will be completed in 1927, when the Weyer 
haeuser company will have completed a large 
new mill at Lewiston. The railroad will be used 
to carry logs, lumber and forest products. 








AMERICAN LUMBERMAN 


OCTOBER 17, 1925 

















Consider the ravages of the bark-beetle, 
slightly smaller than the common house-fly, and 
the moth that eats leaves away from the for- 
est trees. Together they destroy enough timber 
in public and private forests to build a modern 
city. The value of wood destroyed reaches 
$150,000,000 annually. Everyone who builds 
or rents helps to pay for the spring and autumn 
depredations of these insects, for the loss must 
be distributed. 

To the bureau of entomology, United States 
Department of Agriculture, falls the lot of 
controlling these pests. Extermination is prac- 
tically impossible. Could they be obliterated, 
the cost would prohibit such a wholesale opera- 
tion. And so, in an effort to stop the beetles 
and moths before they sweep through the forests 
on their self-appointed plunderings, field agents 
are waging their annual battles in Oregon, 
Washington, Utah, Wyoming, Idaho, Califor- 
nia and Arizona—to save the timber for Amer 
ican homes and furniture. 


The Most Destructive Types of Beetle 


The most pernicious destroyer of forests are 
the bark-beetles—the Black Hills beetle, western 
pine beetle and mountain pine beetle. These 
three species kill more merchantable timber 
every year than is destroyed in any other way, 
not excluding the dreaded forest fire. Five bil- 
lion board feet of timber disappears from the 
western pine forests alone each year from the 
Black Hills beetle. 

Defoliators, moth-like in appearance, have 
practically wiped out some stands. Losses from 
this source average $20,000,000 annually, though 
the defoliators visit one locality only once every 
thirty years. The only remedy known to be 
effective is spraying against the defoliators or 
peeling the bark and burning it to destroy the 
beetles. 


During the last decade, the loss from de- 





This stand of lodgepole pine in Yosemite national park has been killed 
by the mountain pine beetle 


foliators approaches $600,000,000. The larch 
sawfly, one of the most pernicious species, a 
half-century ago exterminated larch in the enst- 
ern United States and Canada as a commercial 
product. It has now entered the Lake States 
region and the northern Rockies of both the 
United States and Canada, and threatens many 
fine stands. 


Cause Degrades in Manufactured Lumber 


Forest products worth more than $2,000,000,- 
000 are made available each year for use. By 
the most conservative estimates, boring insects 


Controlling Insect Ravages in Forest Areas 





|By Andrew R. Boone] 


completely destroy over $100,000,000 worth of 
them. This estimate includes losses on grades 
through insect defects which appear in both 
raw and finished lumber products. 

At this writing, nearly all the western for- 


species. The western pine beetle makes its 
home in yellow pine only, along the Pacific 
coast and in the Northwest. The Black Hills 
beetle, first found in the Black Hills, conducts 
its campaign in the Rocky Mountains. The 

















A scene in the control camp operated by entomologists in the 
yellow pine has been infested with the Black Hills beetle 


ests are ready for cutting. There has never been 
before such a large reserve. The market will 
improve during the coming few years, so that 
it will be well worth while to take measures to 
save threatened stands. 

Beetles and defoliators are very common in 
their tastes. Whether forests are privately or 
publicly owned seems to make not the slightest 
difference to them, They reap their harvest of 
trees wherever they travel, so that barriers must 
be established in their paths—the entomologists’ 
task. 

Beetles attack only mature trees. Since many 
forests, both publie and private, are full grown, 
saving them until there 
is a greater demand for 
timber becomes very dif- 
ficult indeed. Each year, 
for perhaps as long as 
fifty years, the process 
must be repeated. 

The native-born west- 
ern pine beetle does dou- 
ble damage; it kills two 
series of trees a year. 
In three weeks it can 
slaughter the largest 
monarch of the forest. 
Once girdled by the in- 
sects’ winding egg gal- 
leries, a tree will lose its 
life and_ sprightliness 
quicker than if it were 
cireled by an ax. Trees 
visited by the beetles in 
June or July will send 
out new broods of bee- 
tles in August and Sep- 
tember, to kill trees 
during September and 


October. Their young 
remain in the bark 


through the winter, 
ready for the sunshine 
to set them moving in 
the following spring. 

The beetle can accomplish nothing alone or in 
small numbers, since it is a cylindrical little 
bug not as large as a fly. It is hardy when 
protected by the bark of a tree; but expose it 
to the attack of sunshine and its remaining days 
are few. Fewer than two thousand can not 
overcome a vigorous tree, for they would be 
drowned in the sap. 

The various beetles are somewhat similar, 
differences appearing largely in the way they 
work. Some are partial to only one kind of 
wood, while others will be found in different 





Kaibab’ national forest, where 


western pine beetle enjoys working first between 
the bark and the trunk of the tree, then push- 
ing out into the bark. The Black Hills species 
remains between bark and body. The mountain 
pine beetle, especially bad in Idaho and in the 
northern section of the Rocky Mountains, 
spreads its activities among the sugar pine, 
western yellow, lodgepole and western white 
pine. Its work is similar to that of the Black 
Hills beetle. California sugar pine suffers pain- 
ful losses from the mountain pine beetle. Re- 
cent epidemics of the Black Hills beetle have 
been reported in Colorado, northern Arizona 
and southern Utah. 

The western pine beetle on the Pacifie coast 
confines its taste to the most valuable timber 
and thus has attracted much recent notice. 

The Jeffrey pine beetle of the high Sierras 
attacks occasional areas in the eastern Sierra 
Nevadas’ of California. It generally stays a 
mile above sea-level, however, and thus eauses 
comparatively little damage. 

During the last few months, an epidemic of 











This tree is dead as a result of beetle depreda- 
tions. Lumber manufactured from such trees 
shows a high percentage of degrade 


mountain pine beetles has broken out in the 
southern part of Crater national park, in south- 
ern Oregon. Forty thousand acres of lodgepole 
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yine in one tract have suffered such casualties 
that they will be wiped out by insects during a 
two years’ period. Several thousand trees on 
three nearby townships will be felled and peeled 
this spring, in an attempt to save twenty thou- 
gand acres. 

Ten thousand acres of yellow pine in the Kai- 
bab national forest, on the rim of the Grand 
Cafion, twelve miles northeast of El Trovar, 
have many tell-tale brown spots appearing 
throughout the area. Here the Black Hills 
beetle has killed several groups of trees. En- 
tomologists climbed to this spot (8,500 feet 
above the sea) to apply saving methods during 
the summer. : 


The Methods of the Entomologists 


You find it difficult to picture a few men 
pushing their way into a forest of many thou- 
sand trees, finding the beetles and burning 
them. But the little creatures hang themselves 
by their own ropes. They attack single trees 
and groups, and write their presence so indel- 
ibly that even untrained eyes can discern the 
stricken trees. 

It is not necessary that the beetles be en- 
tirely destroyed. After the worst offenders 
are removed, those remaining assume the de- 
fensive against their natural enemies and the 
sap. 
While the beetle outbreaks are more serious 
than any others, defoliation outbreaks fre- 
quently perplex the entomologists. An epidemic 
of two years’ duration at the west entrance of 
Yellowstone national park, west of Riverside 
station, Wyoming, will kill thirty square miles 
of trees this year. This damage is caused by 
two insects; the sawfly, so named because the 
female carries a little saw by means of which 
she enters the leaf and lays eggs; and the needle 
tyer, which ties pine needles together for food. 
These find their daily fare particularly on tam- 
arack or lodgepole. They grow bountifully in 
the Rocky Mountains. 


Oregon, Washington and California Suffer 


Ten thousand acres of Douglas firs are now 
being attacked by the spruce bud worm in the 
north central part of Yellowstone national park, 
in Wyoming. Too large a percentage of the 
firs are dying. Entomologists who know the 
district say secondary insects will make the 
timber wholly unfit for use within ten years. 

The most serious defoliation of recent years 
took place in Oregon and Washington from 
1918 to 1920. The hemlock looper, quite like 
the common measuring worm in appearance, 
destroyed 400,000,000 feet of hemlock and 
Douglas fir. This insect may be expected to 
return to that district in seventy years, for such 
is its history. 

The sawfly is an unwelcome visitor now in 
the Del Monte forest, a 7,000-acre tract of val- 
uable timber near Del Monte, Calif., but is 
under comparative control. The Pandora moth, 
called the Peage by the Indians, thrives in 
southern Oregon and eastern California. It 
has done considerable damage during the last 
four years. ‘The Mono Indians, of eastern 
California, consider the larve a rare food 
delicacy. To get them, they dig a trench in the 
sandy soil at the base of an infected tree, then 
build a fire to smoke out the larva. No effort 
is made generally to control the Pandora moth, 
since its defoliations have produced serious re- 
sults in southern Oregon only since 1918. No 
practical control has been developed yet. 


Spraying Is Too Expensive Remedy 


_ The only preventive available for defoliators 
IS spraying. It is too costly for use over large 
areas. Because of the heavy expense, only trees 
bordering on highways are sprayed, to preserve 
the scenic beauty of the highways. 

Private owners do not underrate the value of 
this wide-scale prevention. They realize that 
losses incurred by a visitation of the beetle 
plague can not be recouped during their life- 
time. If the private timberman sees his trees 
begin to turn brown from this infestation, he 
may as well spend his time saving those trees 
yet untouched. The beetle- or moth-laden ones 
are probably doomed. 

As is usually the case, untrained minds ex- 
pect the entomologists to rid the forests per- 


manently of these unwelcome visitors. No meth- 
od of control has yet been devised which will 
destroy completelye such injurious insects. En- 
tomologists are of the opinion that no method 
can be found which will operate except at 
prohibitive cost. Just as long as these insects 





This is the type of cage used by entomologists 
in studying the Pandora moth, which thrives in 
southern Oregon and eastern California 


make their homes in forest trees, therefore, out- 
breaks, and sometimes serious ones, may be ex- 
pected. 


‘*Control measures have been instituted 
against the outbreak of beetles in western for- 
ests for the last twenty years,’’ said A. G. 
Burke, one of the entomologists charged with 
keeping the insects under control. ‘‘The sue- 
cess of these projects has varied widely, but 
we have no standard to measure it by. A con- 








The insect depredations on this lwing tree, in 
the Kaibab national forest, have been covered 
by eighteen years of growth 


trol project started when an infestation is de- 
clining would show favorable results. Should 
the outbreak be increasing and in an aggressive 
stage, however, the results, perhaps more suc- 
cessful than in the other case, would no doubt 
be called a failure. Control measures never can 
eliminate bark-beetles from our forests, and 
there will be a normal loss, with the possibility 
of an epidemic, as long as these insects remain.’’ 

Forest-inseet control measures, like fire pro- 
tection, show a saving of timber over a period 


of years. Therefore it is a worth-while pro- 
tection, especially to the private owner, who 
ean ill afford losses. 


Insects More Destructive Than Fires 


The popular mind always thinks of forest 
fires as killing more timber than any other 
agency of destruction. Banish the thought, 
for it is a fallacy. Although it is difficult to 
make an exact comparison of losses, since fire 
kills trees of all ages, and insects take only 
the mature growth, leaving the young for repro- 
duction, the fire loss averages about $16,000,000 
for the last eight years. Compare that with 
$150,000,000 lost through insect depredations. 

The bureau of entomology includes among 
its annual tasks the inventorying of all forests. 
Field agents correlate their reports at the end 
of the season, and at the beginning of the next 
season set at their respective tasks with a full 
knowledge of how their problems compare with 
those of others, and just what resistance to 
expect from their hidden foes. 

[The photographs accompanying this article 
were furnished by courtesy of the bureau of 
entomology, Washington, D. C.—EDpIvor. | 


Railroad Men Attend Box Course 


MADISON, WIs., Oct. 12.—Twenty-five rail- 
way and express employees will attend a special 
course in boxing and crating to be given by the 
Forest Products Laboratory in Madison during 
the week of Oct. 12. 

Arrangements for the course were made by 
the freight claim division of the American Rail- 
way Association. The course will be similar 
to the regular boxing and crating courses which 
the Federal laboratory gives twice yearly to 
men from the packing departments throughout 
the country. Lectures on the fundamentals of 
scientific box and crate construction will be 
supplemented by demonstration tests of various 
types of containers in the laboratory’s testing 
machines and by discussions of special prob- 
lems brought up by individuals in the class. 
A feature of the course will be the special study 
which will be made of methods of packing and 
loading, blocking and bracing in ears. 


Sells Equity in Oregon Timber Tract 


MINNEAPOLIS, MINN., Oct. 13.—The Shevlin 
interests, at the Minneapolis headquarters, to- 
day announced the sale of an equity in a large 
timber tract in Oregon to the Forest Lumber 
Co., of Kansas City, Mo. 

The tract is located in the Klamath Indian 
reservation, south of Bend, Ore., where the 
Shevlin interests now operate extensively. The 
company bid in on the tract and obtained rights 
to cut the timber, according to T. A. MeCann, 
vice president and general manager of the Shev- 
lin, Carpenter & Clarke Co., of Minneapolis, but 
one of the provisions was that cutting should 
begin in March, 1926. The company had been 
waiting for the railroads to enter the territory, 
following application of the Oregon Trunk 


Railroad to extend south of Bend. The 
application last week was resisted before 
the Interstate Commerce Commission in a 


hearing at Portland by the Southern Pacific 
railroad interests. The Oregon Trunk is owned 
by the Spokane, Portland & Pacific railroad, 
which is owned jointly by the Northern Pacific 
and Great Northern railroads, the so called 
northern lines, with headquarters in the Twin 
Cities. 

Delay in building the railroad extension and 
inability now to construct a mill in time to 
meet provisions of the grant in the Indian reser- 
vation, prompted the Shevlin interests to dispose 
of the equity in the Klamath holdings. 


The Forest Lumber Co. has purchased the 
Modoe Lumber Co.’s holdings in the Klamath 
section. It operates a mill at Chiloquin, thirty 
miles south of Klamath Falls, Ore., and is re- 
garded as the logical company to cut the tract. 
The sale by the Shevlin interests means that 
for the present they will not operate south of 
Bend. 
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:. To Discuss Grade Marking 


ALBANY, N. Y., Oct. 13.—Representatives 
of the lumber and building interests in the east 
ern district of New York State will meet here 
Wednesday night, Oct. 21, at the Ten Eyck 
Hotel, for a banquet being sponsored by the 
Capital District Lumber Club and the Southern 
Pine Association, to discuss and to consider 
the promotion of the standardization and grade 
murking movements, recommended by Secretary 
of Commerce Herbert Hoover and now being 
fostered by the Southern Pine Association. 
Ralph Lane, president of the Capital District 
Lumber Club, will be toastmaster at the ban 
quet. 

Lumbermen, architects, realtors, building and 
loan officials and others identified with the build 
ing interests at Albany, Troy, Schenectady, 
Amsterdam, Rensselaer, Hudson, Saratoga and 
other towns and cities in the eastern New York 
district will be present at the banquet. Hach 
branch of the building and Jumber industries 
will be represented on the program. Among 
those who will speak are L. R. Putman, of Chi 
cago, merchandising counsel, Southern Pine As 
sociation; W. 7. R. Pember, of Albany, arehi 
tect; W. R. Davis, engineer; and William F. 
Bayer, prominent lumberman of Troy. There 
will be a general discussion of the grade-mark 
ing movement after the speeches. 





Plan Boston Water Terminal 


Boston, Mass., Oct. 12.—The Terminal 
Wharf & Railroad Warehouse Co. has completed 
plans for building a $2,000,000) terminal to 
handle the merchandise which comes into Boston 
by water. Plans call for five steamship berths 
and ample room for handling the material in 
the yards. The increased lumber shipments 
from the west Coast have been an important 
factor in planning this terminal. It is to be 
located on the tracks of the Boston & Maine 
Railroad, and will augment the carrying of this 
railroad. 
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Acquires Third Oak Flooring Plant 


PINE Buurr, ArK., Oct. 14.—The Superior 
Oak Flooring Co.’s holdings at Helena, Ark., 
have been purchased by the Long-Bell Lumber 
Co., Kansas City, Mo., announced R. Carnahan, 
president of the flooring company here yester 
day. The price, while not given, is thought to 
be nearly $1,000,000. The Superior Oak Floor 
ing Co. was organized three years ago and is 
composed largely of Pine Bluff Jumbermen. (C. 
H.. Murphy has been managing the mill at 
Helena, and at this time it is not known whether 
or not there will be a change in management 
under the new owner. With the acquisition of 
the Superior company the Long-Bell company 
owns three flooring plants, making it the second 
largest flooring manufacturer in the United 
States. 


Interest Canadians in Forestry 


MONTREAL, Qur., Oct. 12.—After 24,000 miles 
of travel, mostly by motor truck, the six field 
parties of the Canadian Forestry Association 
concluded their long journey at Montreal today. 
Fourteen of the association’s staff, engaged in 
organizing the public in the more remote areas 
to protect the forest resources against fire, man- 
aged to attract 224,000 people to mass meet 
ings since last April, the results of whieh are 
to be found everywhere in lowering of forest 
losses, better enforcement of the laws, and na 
lively codperation between the public and the 
fire-ranging organizations. 

Field units of motor trucks, motion picture 
equipment and electric generators, each utilizing 
two trained men, covered more than 17,000 miles 
in Nova Seotia, New Brunswick, Quebec, On- 
tario and British Columbia. No matter how 
remote the village, advance advertising always 
secured a large and representative crowd, and 
the finest of educational motion pictures were 
presented along with vigorous public addresses 
with a definite local bearing on the protection 
of the forests from fire. 


The entire enterprise is maintained as a non- 
vovernment and non-commercial undertaking, 
financial support coming from voluntary con- 
tributions, which for 1925 will total close to 
$100,000, Economical handling of the field 
work hus resulted in a total cost of $8.53 for 
every 100 people influenced, which included sal- 
aries, travel outlay, men, motor cars and main- 
tenance, 


New Building for Insurance Firm 


INDIANAPOLIS, IND., Oct. 12.—The Indiana 
Lumbermen’s Mutual Insurance Co., located 
here, has just completed the plans for a new 
S-story building, Secretary Frank B. Fowler 
announced recently. The building will cost 
$300,000 and will be ready for occupancy April 
1, 1926. 

.The first floor will contain four store rooms, 
the main entrance, corridor and elevator lobby. 
The sixth, seventh and eighth stories will be 
arranged for the offices of the company and the 
four intervening floors with a floor space are: 
of 11,500 square feet will be leased for office 
quarters. The building will be known as the 
Lumber Insurance Building. The construction 
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Lumber Insurance Building which will be erected 
by the Indiana Lumbermen’s Mutual Insurance 
Co., Indianapolis 


throughout will be fireproof and all modern 
office conveniences will be placed in the new 
building. 

Besides Mr. Fowler, the officers of the com- 
pany are J. W. Pinnell, Indianapolis, president ; 
C. A. Hubbard, Martinsville, vice president; J. 
T. Eaglesfield, treasurer; C. Disher, Indian- 
apolis, assistant secretary and J. E. Shewmon, 
Indianapolis, assistant treasurer. 


THE FAMOUS cedar of Lebanon, at Flushing, 
Long Island, N. Y., the only tree in this country 
of a species which is common in the Holy Land, 
is to be preserved although the Carrie EK, Hin- 
man estate on which it stands is being sub- 
divided for home development. The terms for 
disposing of the estate require that whoever 
gets the portion containing the tree must leave 
it standing until it dies from natural causes. 





Respect the Other Fellow’s 
Business 


A sign in a barber shop at 
Lakeland, Fla.: 


“We have agreed with the 
bankers not to cash checks and 


they have agreed not to shave or 
cut hair.”’ 











Last Minute News 


(Concluded from Page 35) 
Defeat Anti-shingle Ordinance 


[Special telegram to AMERICAN LUMBERMAN] 

SHREVEPORT, La., Oct. 13.—By a majority of 
one vote, the city commission here today re- 
jected an ordinance providing that wooden 
roofs be abolished here. Fight on the ordinance 
was initiated by the Shreveport Lumbermen’s 
Club. The ordinance was introduced by the 
department of public safety, following a recent 
conflagration in which nearly two hundred 
homes were burned. Mayor L. E. Thomas was 
among those voting down the ordinance. 

A substitute measure regulating the grade 
and type of wooden shingles was postponed 
without action, pending further investigation 
of its merits. 
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Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 15.—Following are 
f. o. b. mill prices, Oct. 8 to 10, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail: 
able dates: 


Sap Flooring Common Boards, $2S 
S4S 


Kdge grain— eee 96 
1x3” B&better. ..$79.73 Lx 8" No. pe $32.51 
a : be 3” NO. So ics 22.84 
Flat grain— BBE INO 9s cose 17.90 
1x4” B&better .. 47.17 1x19” No. J 44°67 
1x4” No. 2 com.. 18.94 1x12” No. 2.1...” 24°91 
Ix6” No, 2 com... 21:02 penn Oo Cone ty 
1x6” No. 3 com.. 15.50 ae aa eee S45, 

an nder 
Dimension, 2x4”, 16’ 8” and under... .*$26.18 
PN Me: tas reecsteteaee *$32.28 Mae esters reales nase 38.00 


*Figures for Oct. 1 to 10. 


Progress in Statistical Information 

|Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 15.—Wilson Comp- 
ton, secretary-manager National Lumber Manu- 
facturers’. Association, directs attention to the 
growing comprehensiveness of the statistics reg- 
ularly offered to the industry and the public by 
the association. ‘They are,’’? he says, ‘‘now 
the most complete and representative ever avail- 
able. They represent marked progress in the 
lust six years, only three of the present eleven 
reporting associations having regularly codper- 
ated prior to 1918.’’ 

The Southern Cypress Manufacturers’ Asso- 
ciation and the lower Michigan manufacturers 
began making statistical reports in August. The 
Hardwood Manufacturers’ Institute followed 
in September. The lower Michigan reports, the 
hardwood reports of the Northern Hemlock & 
Hardwood Manufacturers’ Association and the 
reports of the Hardwood Manufacturers’ Insti 
tute cover more than one hundred and twenty- 
five hardwood mills. This number and_ the 
volume of their business are sufficient to justify 
the addition of a hardwood ‘‘barometer dia 
gram’’ to the front page of the barometer and 
the inclusion of hardwood statistics in the 
tabular matter of the barometer. More than 
five hundred mills are now represented in the 
weekly barometer figures. For the prompt in 
formation of the press, much of the statistical 
matter that appears in the barometer, together 
with other information, is ‘‘released’’ by the 
information service of the National Lumber 
Manufacturers’ Association one day earlier 
(Thursday) each week than the barometer. 


WELL PRESERVED oak logs taken from the 
ground in Royal Oak township, near Detroit, 
Mich., where excavating is in progress for a 
wider Woodward Avenue, are to be used in the 
building of some kind of memorial to the early 
pioneers who passed over them driving ox teams. 
The logs were felled in the days when it was 
necessary to build a military road through the 
Royal Oak swamp and the sturdy timbers helped 
keep wagon wheels from sinking deep into the 
mire. Later the logs were buried with earth 
and planks laid along the road. These in turn 
were covered with gravel. The logs were un- 


covered this week when steam shovels dug deep 
into the ground to make room for the foundation 
of the new concrete. 
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Recent Hoo-Hoo Happenings 


Hco-Hoo Appointments Confirmed 

sr. Louis, Mo., Oet. 13.—One of the first 
official acts of A. J. Hager, of Lansing, Mich., 
recently elected Snark of the Universe of, Hoo- 
Hoo, was to confirm the appointment of the fol 
lowing Officials: 

Ww. B. Ramshaw, Ramshaw Lumber Co., 
gerent Snark of the Spokane (Wash.) district. 

Col. James Lightbody, Vicegerent Snark sof the 
Victoria (B. C.) district. 

Ivan R. Poole. secretary-manager Mountain Lum- 
per Manufacturers’ Association, Vicegerent Snark 
of the Nelson (Canada) district. . 

E. R. Robson, Bloedel, Stewart & Welch Lumber 
(o.. Vicegerent Snark of the Vancouver (B. C.) 
district. 

Herman L. Rosenberg, Hipolito Co., Los Angeles, 
Calif... Counselor for California. 

Fred Roth, McCallum Lumber Co., Vicegerent 
Snark of the San Francisco (Calif.) district. — 

L. W. Walker. Valley Lumber Co., Fresno, Calif., 
Vicegerent Snark of the San Joaquin Valley dis 
trict. ; 


Vice- 


Beaumont Club Elects Officers 


BEAUMONT, TEX., Oct. 12.—Hubert B. Ox 
ford, vice president Gulf Manufacturing & Lum 
ber Co., of Beaumont, is the new president of 
the Beaumont Hoo-Hoo Club. He was elected 
at the club supper held at St. Mark’s parish 
house the night of Oct. 9. Other officers elected 
were: W. C. Keith, vice president; W. G. Stein 
hagen, secretary and treasurer (reélected) ; di 
rectors, Rex H. Browne, O. J. Johnson, A. J. 
Kaulbach, W. A. Nichols and B. A. Steinhagen. 
Carl KE. Locke was named Vicegerent Snark. 

Leo L. Ryder, retiring president, was com 
plimented by the members in short after-dinner 
talks for his successful leadership of the club 
the last year. 

A feature of the evening was the report of 
Mr. Locke, wio was the official delegate from 
the Beaumont club to the Hoo-Hoo annual at 
Spokane. He told of the great interest the 
northwestern Jumbermen were taking in Hoo- 
Hoo. Ben S. Woodhead, in commenting on Mr. 
Locke’s report, pointed out the fact that Beau 
mont continues to hold an important place in 
the lumber world and his suggestion that regu- 
lar discussions of important problems of the 
industry should be held in Beaumont with lum 
hbermen of prominence from elsewhere as_ vis- 
itors, was endorsed by the meeting. 


Club Entertains Football Stars 

SEATTLE, WASH., Oct. 10.—Football day at 
the Hoo-Hoo Club of Seattle Thursday, brought 
out as luncheon guests Elmer Tesreau, captain 
of the Varsity team; George Wilson, halfback, 
and Roscoe Torrance, assistant graduate man 
ager. They received a rousing welcome. Mr. 
Torrance, to whom President Sam Johns. re 
ferred as ‘‘ Torchy,’’ a nickname affectionately 
and significantly bestowed, told where the foot 
ball material of the University of Washington 
comes from, saying: ‘The boys that are worth 


’ 


while are the cnes that work their way through’ 


the university.’’ This remark was loudly ap 
plauded. The lumbermen showed much interest 
in the Washington series of games, with Mon 
tana, Nebraska, Whitman, Washington State 
College, Stanford, California, College of Puget 
Sound and Oregon. 

Herbert Evison, manager of the Natural 
Parks Association, Seattle, gave a five-minute 
talk on the efforts now being made to save n 
group of abont twenty magnificent cedar trees 
near North Bend, Wash. He referred particu 
larly to the largest tree in the grove, a speci 
men not less than 200 feet high, more than 5% 
feet in circumference, and 18 feet 4 inches 
in diameter. 

3VY way of criticism of the Pacific Northwest. it 
has been said that everything is new, that we have 
nothing old, he observed. Yet here is a forest mon 
arch the age of which far outruns the Christian 
era. It is at least 2,300 years old. I have come 
here to tell you that this clump of trees now lies 
between two sides of a logging railroad, and that 
unless the Natural Parks Association can complete 
a fund of $2,000 for their purchase, they are 
doomed. When I east up the total of subseriptions 


this morning, we had received $1,008; as IT was 
busy with the figures a check for $5 came in; and 
a moment later a telegram pledging $100—so that 
at this moment the fund is $1,113. We must raise 
the difference between that total and $2,000 in 
order to save this splendid tree and its companions. 

Mr. Evison reminded the lumbermen that 
the time was short, and that quick work would 
be necessary. 


Committee Chairmen Appointed 

SPOKANE, WASH., Oct. 10.—At the regular 
meeting of the Spokane Hoo-Hoo Club held 
yesterday noon, President EK. Rowles announced 
the following committee chairmen for the com- 
ing vear: Attendance, C. A. Bartleson; recep- 
tion and acquaintance, Knute Engdahl;  fra- 
ternal, Andrew MaeCuaig; program, R. L. 
Bayne; reforestation and conservation, A. L. 
Porter; sports, Dave Spoor; public affairs, J. 
M. Brown; publicity, Kk. R. Edgerton. The 
finance committee will consist of the board of 
directors, George Duffy and Frank Kendall. 
The work for these committees, outlined by 
President Rowles, indicates that the Spokane 
club will carry out a comprehensive program 
during the coming year. 


Plans for ““High-lead”’ Concatenation 

SEATTLE, WASH., Oct. 10.—L. R. Fifer, Vice 
gerent Snark for Seattle district, announces that 
the concatenation to be held during the Pacific 
Logging Congress, in this city Oct. 29, will be 
a ‘*high-lead’’ affair. Since Archie Whisnant, 
secretary of the congress, is staging a notable 
machinery exhibit, including a number of the 
mighty engines employed in bringing down the 
great firs of the west Coast forests, the Snark 
is convinced that Hoo-Hoo has a chance to 
put on a unique initiation. Applications are 
being signed up already, and no doubt a large 
class will be put through. There will be 
a dinner at the Olympic Hotel, and then the 
kittens will be lined up in appropriate fashion 
and conveyed by the members of the order to 
the logging congress headquarters, near the 
Union Pacific depot. 

While the plans have not been made public, 
it is understood that the rare opportunities of 
the occasion will admit of falling, bucking and 
varding along a radius of several hundred 
feet, not to mention the high-lead devices, which 
in this country are the most extensive in the 
world, Assurance is given that the initiatory 
team will follow strictly the changes in the 
ritual, made at the thirty-fourth Hoo-Hoo An 
nual in Spokane, and will cut out all the ‘rough 
stuff,’’ but at the same time will try to conduet 
aun initiation entirely different from anything 
vet attempted along that line. 


To Foster Forest Conservation 

DuLUTH, MINN., Oct. 12.— Plans for an active 
conservation and forest fire prevention educa 
tional program are being arranged by members 
of the Hoo-Hoo club at Duluth and Superior. 
Clarence Erlanson, of Superior, the newly 
elected president. of the club, has appointed a 
committee to work upon plans for the new activ- 
ities. It is proposed to conduct educational 
work through the Arrowhead district and to 
seek the cooperation of other Hoo-Hoo clubs 
over the country. Officers of the club at the 
Head of the Lakes hope to increase the public 
interest in the preservation of the American 
forests, and to make the campaign for better 
trees and fewer forest fires a national proposi 
tion. 
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3ECAUSE OF the increasing response of the 
public to forest recreation and camping, Wil 
liam G. Vinal, professor of forest extension at 
the New York State College of Forestry, Syra 
cuse University, Syracuse, N. Y., has announced 
the inauguration of an extensive course in na 
ture study. Dr. Vinal is an eminent botanist, 
having published books on botany, camping and 


nature study, and having acted as nature guide 


for the United States at Yosemite national park. 





L. C. L. Shipments 
of OAK and MAPLE 
Flooring from our 
Chicago warehouse 





SERVICE is a much over-worked word. But here's 
what it means when you deal with Bartholomew. 
Quick Delivery—-from a modern warehouse; ship- 
ping connections with all railways and Chicago boat 
docks. 

Guaranteed Quality—every foot strictly guaranteed 
for quality and milling in accordance with Asso- 
ciation rules. 

Money Back Guarantee—complete satisfaction as- 
sured, or your money back, without quibbling. 
We Know you will like our way of doing business. 
Wire, our expense, for prices and quantity, delivered anywhere. 


Write for colored postcards, free, 


to help you sell Oak Flooring. 
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4052 Princeton Ave., CHICAGO 
[ra cme aerseenemrewemanenenneetans 


Telephone Boulevard 0636 
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Timber Surveys and Plans 


_.for the management of virgin and second 
growth timber on practical forestry principles. 


Banzhaf ‘\vatson Inc. 
Forest Engineers 


Milwaukee New Orleans 











ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 
New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange. CHICAGO 


C.B. Richard & Co. 


29 Broadway, NEW YORK 











Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 


Ocean Freight  Ghumeriti creat 
Brokers for Exports& Imports 


Special department handling export lumber shipments 








GILBERT NELSON & CO. 


Public Accountants 
If SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 
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West Penn Lumber Co. 


Wholesale Lumber 





, WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 























White Pine MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 
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YocH A NEW COLLECTION BY THE POET 
a a WHO MAKES LIVING A JOY 
One 





‘mel | COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL" “THE WOODS." 
“IN FOREST LAND.” EL 





Douglas Malloch 1s known all over America, 
swherever people gather to hear clean stories, 
enyoy happy everungs, and read aloud or listen 
to verse such as bis, filled with homely senti- 
ments and a happy spint. “The poct who 
makes living a joy,” they say of him. 

This new collection contains favorites that 
Mr. Malloch has read or recited throughout 
the country. All sides of life and humor are 
represented, but perhaps the commonest note is 
the one struck an the lines, “His Heruage,” 
where a father says to bis boy: “I know you'll 





> 

hiYo get along,” and adds 

My “I know, somehow or other, 
> s 


A whole lot of your mother, 


| 
| Because you always had 
{ And a little of your dad.” 





GEORGE H. DORAN COMPANY : Publishers : New York 


[ OE: PEt 























A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 


yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 
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Dependable in Hardest Kind of Service 

Sturdiness and dependability are dominant in 
every phase of the construetion of model 63 Inter- 
national motor truck, with maximum capacity of 
6,000 pounds, which is built by the International 
Harvester Company of America for heavy-duty 
service in the building materials industry, logging, 
moving and storage, coal, ice, road building and 
other contract hauling purposes. W. A. Trantham, 
of Jacksonville, Tex., employs a model 63, 3-ton 
International with short wheelbase and trailer in 
the hardest kind of service in the east Texas 
lumber country. The accompanying illustration 
shows this equipment utilized for conveying logs 
from the timber regions to the sawmill. The 
truck is of recent design, a noteworthy feature of 
which is the “steer easy” steering gear, consisting 
of a two-piece shaft, the lower part of which is 
vertical to give plenty of foot room to the driver 
without taking any space for the pay load, and 
the upper part at an angle such as is found in the 
better class of passenger cars, the worm and gear 
connecting the two being above the foot board and 
just underneath the cowl. 

Specifications of the International model 63 in- 
clude : 

Wheelbase—Regular, 140 inches; special, 165 
inches. 

Frame—Pressed steel channel, 7 inches deep, 
¥Y%-inch thick, with eight cross members and two 
braces at rear. 

Engine—Four-cylinder, block cast, valve-in-head 


Double reduction gear drive—Power transmitted 
through bevel gears, driving shafts and pinions to 
ring gear in each rear wheel. Carefully balanced 
propeller shaft, heavy yoke type universal joints 
with large bearing arcas fully enclosed in oil-tight 
housings. 

Gear reduction--Engine to rear wheels; first 
speed, 53 to 1; second speed, 29.2 to 1+ third speed, 
15.7 to 1; fourth speed, 9 to 1; reverse, 63 to 1. 


Control—-Left hand drive, spark and throttle 
levers on steering wheel, foot accelerator, service 
brake and clutch operated by foot pedals. Gear 
change and emergency brake leyers located in cen- 
ter of driving compartment. 


Steering gear—Worm and wheel type with post 
carrying wheel set at a 30-degree angle and con- 
necting shaft vertical, giving maximum foot clear- 
ance, 

Brakes—Service brake is internal expanding, 
self-adjusting type on rear wheels. Emergency 
brake on propeller shaft, external contracting. 

Springs—Half-elliptie, front 244x414,-inch, rear 
3x56-inch with rear auxiliary springs 2144x33,, 
inches. 

Wheels—Artillery type, 36-inch diaineter regu- 
larly equipped with 5-inch front and 8-inch rear 
pressed-on type solid tires. Each front wheel is 
equipped with two taper roller bearings and each 
rear wheel with two ball bearings. 

Gasoline tank—Capacity, 18 gallons. Tank on 
dash. 

Dimensions—Length of chassis over all, 213% 
inches regular, 239%4 inches special. Length of 
frame back of driver’s seat, 116; inehes regular, 
141}% inches special. Distance from back of seat 


























International 3-ton motor truck with short wheelbase and trailer employed in hauling logs from east 
Texas timber regions to sawmill 


type with removable cylinders, 4%4-inch bore, 5- 
inch stroke, 3-point suspension on main frame, 
valve mechanism all enclosed. 

Bearings—The crankshaft bearings are single 
row ball bearings of ample capacity. Front bear- 
ing 24-inch bore, 5%%-inch. outside diameter, 1%4- 
inch wide. Rear bearing 8,%-inch bore, 64-inch 
outside diameter, 14%-inch wide. Connecting rod 
bearings are 2%-inch diameter and 2%-inch long, 
bronze-back babbitt-lined at large end, phosphor- 
bronze at small end. Camshaft has large size 
bronze-back babbitt-lined bushings. 


Lubrication—Combination force feed and splash 
with sight feed oil gage on dash. Forced lubrica- 
tion by means of gear-driven pump to main bearings 
with overflow troughs in crankease into which 
lower ends of connecting rods dip, making a splash 
system to cylinders and crankshaft. 


Ignition—Robert Bosch high-tension magneto 
located on right hand side of engine where it is 
readily accessible. 


Cooling—Thermo-siphon type; large fin and tube 
radiator with auxiliary tank, and fan mounted 
on front of engine on roller bearings. 


Governor—F ly-ball centrifugal type with speed 
set to 16 miles an hour when truck is equipped 
with solid tires and standard gear ratio. 


Carburetor—lInternational 1%4-inch vertical type. 


Clutch—Dry plate multiple disk; compressed 
wire-woven lined. 

Transmission—Sliding gear selective type, unit 
power plant construction ; four speeds forward and 
reverse, direct on fourth. 

Axles—Rear axle, International design, solid 
heat-treated alloy steel drop-forged carrying mem- 
ber and live axle for transmitting power. Large 
size ball bearings used throughout rear axle and 
rear wheels. Front axle, I-beam, heat-treated steel 
drop-forging. Steering knuckles Elliott type heat- 
treated nickel steel. 





to center line of rear axle, 675% inches regular: 
92% inches special. Outside width of frame, 34 
inches. 

Tread-—Front 60 inches; rear 61% inches. 


Compiles Handbook for Truck Drivers 


The September issue of the ‘Lumbermen’s Cas- 
ualty Automobile Bulletin,’ published by the Lum- 
bermen’s Mutual Casualty Co., of Chicago, contains 
sixteen pages of interesting material for automo- 
bile owners and truck operators. On pages 2 and 
3 appear excerpts from the annual report of the 
directors of the Lumbermen’s Mutual Casualty 
Co. Other pages contain illustrated items on pre- 
ventable accidents and service card helps for mo- 
torists, together with other useful information, 
Announcement is made on page 4 of the new 
“Driver’s Handbook,’ which is to be put into the 
hands of the Lumbermen’s Mutual policyholders’ 
truck drivers. Timely suggestions for truck driv- 
ers are contained in this handbook, which was 
prepared after an exhaustive study of the subject, 
and is issued with the endorsement of a commit- 
tee the personnel of which includes E. H. Burgess, 
vice president Edward Hines Lumber Co., Chicago ; 
Fred H. Ludwig, general manager Merritt Lumber 
Yards (Inc.), Reading, Pa.; W. B. Nettleton, presi- 
dent Nettleton Lumber Co., Seattle, Wash., and 
Alvan T. Simonds, president Simonds Saw & Steel 
Co., Fitchburg, Mass. 


AN INCREASE of $45,000,000, or 40 percent, was 
noted in the export of automobiles, parts and ac- 
cessories during the first six months of 1925, motor 
trucks and busses increasing from 14,571 to 23,296, 
or 60 percent. 
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All We Know 


We never know the history 

Of any fallen forest tree: 

We only know we cut it down 

And send it somewhere to a town, 

And someone some day comes along 

Who wants a board that’s good and strong, 
A board that’s rightly made and milled, 
For something that he wants to build. 


We never know, we can not tell: 

Of all the million boards we sell, 
We never know just how or when 

A board will serve the needs of men. 
But this, at least, we all may know: 
We say the board is so-and-so, 

A certain size, a certain grade, 

And we may know it’s rightly made. 


We may not know the final tale 

Of ev’ry shipment, ev’ry sale, 

But this we know: each board we sell 

Is serving man, and serving well. 
Some roof protects him from the storm, 
Some wall will keep his children warm 
Some later day, when even we 

Have fallen like the forest tree. 


We See b’ the Papers 


A horse show would be all right, if nobody 
came but the horses. 


The laborer is worthy of his hire; and his hire 
isn’t money, but appreciation. 


First it was Collier’s and now it is Life that 
uses the above title. Oh, well, imitation is the 
sincerest flattery. 


Bankers are optimistic in talking to re- 
porters; but not if the reporter is trying to 
borrow money. 


Europeans who think that we Americans are 
not interested in world affairs should see us 
luring a world’s series. 


A college training is a great thing for a boy, 
if he is good enough to be picked up by some 
big league team. 

Japan proposes to let China rule radio in the 
Orient. Japan figures that China will never be 
able to lick her by radio. 


Chicago is in a bad way. The United States 
won’t let her have any booze, and a lot of them 
don’t want her to have any water. 


But it seems to us that there is enough 
static now, without letting Chinese announcers 
have anything to do with broadcasting. 

The Belgian mission to negotiate a loan left 
for the United States Friday. Maybe that is 
the same day of the week M. Caillaux left. 


German banks have advanced $18,000,000 
to Russia. If Germany has any advancing to 
do, there is that little matter of what she owes 
France. 


_ Well, the Supreme Court has decided that it 
is no harm for a maple flooring manufacturer to 
know what is going on in the maple flooring 
business. 


And now we wish that the Supreme Court 
would decide that it would be a good thing for 
a congressman to know what is going on in 
Congress, as it were. 


We shall miss the pleasure of seeing North- 
western wallop Chicago Saturday, but we trust 
that the only reason we shall miss it is because 
we shall be in Milwaukee. 


A total of 1,795,669 persons have jobs with 
the railroads. It is evident that they didn’t 
all vote for LaFollette. That is one of the 
reasons why they have jobs. 


_ The second year of the Dawes plan netted 
France $10,100,000 from Germany, which may 
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not seem like much; but it is considerably more 
than she might have got from no plan. 


The farmers will be able to borrow money 
from the joint stock land banks a half of one 
percent cheaper, this year, but all that. that 
will prove to a farmer is that he paid a half of 
one percent too much last year. 


We would call the attention of the Lexicog- 
rapher of the Literary Digest to this sentence 
by Louis Guenther in the Financial World: ‘‘ To 
properly qualify one’s self for such action it is 
necessary to constantly study.’’ This looks 
like a record. 


Between Trains 

MILWAUKEE, W1s.—When we first knew C. D. 
Morris he was editor of a paper at St. Joseph, 
Mo., and now look at him: assistant to the chair- 
man of the Western Railway Presidents’ Com- 
mittee on Public Relations. Mr. Morris lives 
in Chicago now, and is trying to shoot a few 
shafts of truth through the midnight ignorance 
of the general public on the subject of railroads 
and how they are run. There are still people 
in this country who think that rates are based 
on the capital stock and that a 16 percent re- 
turn on the common stock (which may not have 
had any return at all for some years) means 
that for every dollar the road took in during 
the year 16 cents was profit. 

There are people just like that, and that 
is why the railroads have found it necessary 
to have people like Morris to go around and 
correct some of these popular errors. But it 
takes an optimist to believe he can do it. To- 
night Morris and this department pried the lid 
off from the 1925-26 season for the Milwaukee 
Traffic Club; and, while we hate to admit 
it, we found even a railroad man or two who 
didn’t just understand these things. There 
are railroad men (although none of them in 
the Milwaukee Traffie Club) who have even 
voted for LaFollette, both father and child. 
Which is a good deal like a dachshund voting 
for the dogeatcher. 


The Old Yard 


I never made a lot myself. 
lows in the town 

Have lots more goods upon the shelf, have 
lots more money salted down. 

I’ve run a little lumber yard, I’ve tried to 
run a little mill, 

And when the times were good and hard I 
seemed to keep on going still. 

They didn’t always come my way in search 
of lumber, culls or clear; 

But, when they did, I’m glad to say that I 
can say that I was here. 


Some other fel- 


Some other yards have started in since mine 
was opened long ago; 

At times they’ve cut the price like sin, the 
way folks sometimes will, you know. 

I lost some trade, some good old friends; you 
know the way it is with man; 

But I don’t blame the man who spends for 
saving something if he can, 

But some old friends came back again, they 
found cheap lumber rather dear; 

And, when they did, I’m glad that then I still 
could say that I was here. 


Perhaps I shouldn’t say it, yet I guess this 
town has needed me, 

When someone had some boards to get, if only 
one or two or three. 

Not all the bills that I have sold would always 
run so very high; 

You’d laugh perhaps if you were told the lit- 
tle jags that people buy. 

But, if some youngster built a sled, or woman 
wanted something queer, 

If I was needed, as I said, I’m mighty glad 
that I was here. 
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Fall and» Winter 
Business for You 


This fall and winter when 
building slacks down a little 
you can keep your sales and 
profits up by making a drive for 
hardwood trim and flooring 
business. 


There are old homes in prac- 
tically every community where 
the flooring and trim are in bad 
shape. By pointing out to the 
owners of these old homes how 
they can bring them up to date 
by putting in hardwood trim and 
flooring you can work up a nice 
fall and winter business. Car- 
penters and contractors will 
help you. 


We can ship you five kinds 
of flooring in mixed cars with 
five kinds of trim. Fine quality, 
perfect manufacture. 





FLOORING— 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 


Oak 
Chestnut 
Maple 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 

















Let us tell you how other dealers 
have made extra sales by push- 
ing our floorings and trims. 


THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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A Few Specials for 
Prompt Shipment 


WISCONSIN OAK 
" car 4/4” tet & 2nds 
4 cars 4/4” No. | Com. & Btr. 
3 cars 4/4” Ne. 2 Commen 
SOFT MAPLE 


3 cars 4/4” Ist & 2nds 
cars 4/4” No. | Com. & Btr. 


BASSwooD 


N 


4 cars 4/4” tst & 2nds 
7 cars 4/4” No. | Com. & Btr. 

Jean LaRue says: 2 cars 5/4” Ist & 2nds 
She’s dam’ good 3 cars 5/4” No. | Com. & Sel. 

mans to deal wid! 2 cars 6/4” Ist & 2nds 


The Adams-Thom 
wais’™ Lumber Co. 











Hemlock—Complete Stock 


175,000 Maple No. 3 Com. 


Basswood No. 2 Com.. 
Write for description and prices. 


FIFIELD, WISCONSIN 


Birch No. 1 Com. & Btr.. 350,000 Maple No. 2Com....... 60,000 
Birch No. 2 Com. 
Birch No. 3 Cum. 
Maple No. 1 (om. & Btr. 50,000 


_ 150.000 
225,000 Basswood No. | Com. & Btr. 30,000 
8,000 


Hales Timber Co., Inc. 
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JACKSON & TINDLE, Inc. 


MANUFACTURERS 


Maple, Elm, Birch, Beech 
Basswood. Hemlock,Pine, 
Spruce, Cedar Shingles 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Main Office, BUFFALO, N. Y. 
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Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 

















17= 








VON PLATEN -FOX COPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 

















_————— 





Surface Measure 


ESTIMATOR 


A new publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior avd cxterior finish, 
panels, doors, sash, blinds, door and window 
frames, etc,etc. Send for circular containing 
sample pages. 


Pocket Size (4/4 x 6%4’") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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New Members o7 Central Committee 

The Central Committee on Lumber Stand- 
ards announced Oct. 9, on advice received from 
the Department of Commerce, that Secretary 
Hoover has extended invitations to several rep- 
resentatives of the lumber and wood using  in- 
dustries to become members of the Central 
Committee to fill vacancies resulting from resig- 
nations and to enlarge the representation. 

As previously announced, John H. Kirby, of 
Houston, Tex., well known southern and west- 
ern softwood and hardwood manufacturer, has 
accepted Secretary Hoover’s invitation to serve 
as chairman of the committee in place of Johu 
W. Blodgett, of Grand Rapids, Mich., whose 
retirement from the committee follows three 
vears of outstanding publie service, 

Secretary Hoover has also asked the follow- 
ing to serve as members of the committee: R. 
Kk. Danaher, Detroit, Mich., representing lum- 
ber manufacturers; F. 8S. Underhill, Philadel- 
phia, Pa., wholesalers; George D. Rose, Du 
buque, Towa, millwork manufacturers; Guy 
Gray, Cleveland, Ohio, retailers; W. B. Swift, 
Chicago, wood using industries, and Fred J. 
Fisher, Detroit, Mich., auto body manufactur 
ers. Acceptances have been received from al! 
except Mr. Fisher, whose absence abroad ‘has 
delayed his reply. Other members of the com 
mittee, the continuance of whose service has 
heen asked by Secretary Hoover, are: W. E. 
Hawley, Duluth, Minn., representing the rail 
roads and engineers; LeRoy E. Kern, New 
York City, architects and contractors; W. L. 
Saunders, Cadillac, Mich., lumber and flooring 
manufacturers. 

Secretary Hoover states that the promotion 
by the Central Committee of standardization of 
sizes and grades of the various species of soft- 
wood lumber and grade marking of lumber for 
home building have resulted in the saving of 
millions of dollars to the American public. 
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Census of 1923 Lumber Industry 

The census of the lumber industry for 1923, 
compiled by the bureau of the census in co- 
operation witi the Forest Service, shows a per 
capita consumption of 310 feet for the country 
as a whole, against 250 feet according to the 
industrial census of 1921. The per capita con- 
umption was greater than at any time since 
1919. 

Total production for 1923 is placed by the 
Census Bureau at 37,165,505,000 feet. This is 
the largest reported production since 1916. 

According to the National Lumber Manufac 
turers’ Association, the actual 1923 cut was 
probably somewhat larger than shown by the 
census figures, since only 14,472 mills made re 
turns, and it ts known that there are at least 
20,000 sawmills in the country, although those 
which do not report are very small. The 
Southern Pine Association considers the census 
figures too low for its territory. The cut may 
have been as much as 40,000,000,000 feet. 

A new feature of the census is the analysis 
of distribution and consumption of lumber by 
States, and of distribution by regions to re 
gions and to each State. The southern pine 
region is still the leading distributer, with 13, 
000,000,000 feet reported. Douglas fir is next 


with more than 8,000,000,000 feet. Western 
yellow pine is third with a little less than 
#,000,000,000 feet. The North Carolina pine 


region is the fourth in production. 

With about ene-sixth of the total production, 
Washington is easily the leading lumber pro 
ducing State. Oregon, Louisiana, Mississippi, 
California, Alabama, Texas, Arkansas, Georgi: 
und Florida follow in relative order. 

California is the leading State in gross con 
sumption, with Illinois second and New York 
third. Washington, Texas, Ohio, Michigan and 
Indiana consume more than a billion feet each, 
The southern pine, north Pacific, North Caro- 
lina pine and central and Rocky Mountain State 
groups together shipped about seven times as 
much lumber as they received from other re- 


gions. The Lake, south Pacific, southern Rocky 
Mountain, northeastern and prairie State 
groups shipped only about one-seventh as much 
lumber as they imported. 

The industrial States: east of the Mississippi 
and north of the Potomac rivers, consumed 
about 60 percent of the lumber that crossed the 
boundaries of the producing regions. New 
England as a whole shipped 48,000,000 feet of 
lumber and imported 833,000,000 feet. 

New York produces one-tenth of its lumber 
requirements. Pennsylvania, the leading lum- 
ber State forty years ago, now produces only 
one-sixth of its requirements. Maine still pro- 
duces two-thirds as much as it uses. 

Washington, on the other hand, ships five 
times as much lumber as it consumes. Missis- 
sippi ships altogether about five times as much 
as it receives. West Virginia ships twice as 
much as it consumes. Wisconsin, a heavy lum- 
ber producer for seventy years, still ships as 
much lumber as it receives. New Hampshire, 
active in lumber for three centuries, still ships 
more lumber than it consumes, 

The Forest Economist of the National Lum- 
ber Manufacturers’ Association sees in the 
fact that some of the oldest and most populous 
States where the forests have been extensively 
utilized for from one to three hundred years 
and are still self-sufficient reassurance as_ to 
the prospect for a sufficient perpetual timber 
supply in the country. 

The census places the total saw timber stand 
of the United States at 2,215 billion feet, which 
is estimated to be about 40 percent as much as 
was standing before the great industrial and 
population expansion started in 1840, 
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Civil Service Examination 

WASHINGTON, D. C., Oct. 12.—A civil service 
examination, application for which closes Nov. 
17th, is to be conducted by the United States 
Civil Service Commission to secure an assistant 
physiological plant anatomist for the Forest 
Products Laboratory, Forest Service, Madison, 
Wis. The duties are to assist in fundamental 
research on wood structures, specially with re- 
gard to.the relation of growth conditions to 
anatomical structure of wood, but also with 
regard to other fields of investigation, including 
wood seasoning, wood preservation, physica] 
properties of wood, wood chemistry and pulp 
and paper making. Competitors will not be re- 
quired to report for examination at any place 
but will be rated on their education and ex- 
perience, and a thesis or publication to be 
filed with the application. 
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To Discuss Wastes in Distribution 


‘*Wastes in Distribution’’ will be the topic 


of the fourth annual observance of management 
week, which will be held in one hundred prin- 
cipal cities of the country from Oct. 19 to 24. 
Chambers of commerce, Rotary, Kiwanis, Lions 
and executive clubs, civic and industrial bodies 
will codperate. The purpose is to bring about 
a better understanding of business management 
und to assist commerce and industry in meet 
ing such problems. Secretary of Commerce 
Hoover is chairman of the national management 
week committee. 


Farm Operating Equipment Survey 

The Department of Agriculture has under 
taken an exhaustive survey of the field of re 
search relating to farm operating equipment. 
The immediate objective is to find out just 
what has been done along this line and to out 
line a program for future work that will serve 
us a guide to colleges, the farm implement in 
dustries and other agencies concerned in the 
fundamental engineering problems of this field. 
J. B. Davidson, head of the department of agri- 
cultural engineering, Iowa State College, has 
been chosen to supervise the project. He will 


be assisted by an advisory council appointed 
by Seeretary Jardine and composed of eight 
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representatives each of the National Associa 
tion of Farm Equipment Manufacturers and 
the American Society of Agricultural Engineers 
and three representatives of the Department of 
Agriculture. 
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Increases in Postal Receipts 

The postal receipts at fifty industrial cities 
throughout the country in September aggregated 
$3,001,758.79, compared with $2,717,578.45 in 
September, 1924, an increase of 10.46 percent. 
Tampa, Fla., led all other industrial cities, with 
an increase %f 44.34 pereent over the same 
month last year. Jackson, Miss., was a close 
second, with :n increase of 43.78 percent, while 
Oakland, Calif., was third with 34.35 percent. 


Bulletin on Home Plumbing Repairs 
The Department of Agriculture has available 
for free distribiftion while the supply lasts 
Farmers’ Bulletin Simple Plumbing Re- 
pairs in the Home. Plumbing frequently gets 
out of order, and prompt attention to small 
repair jobs is necessary to its smooth and satis- 











factory operation, says the bulletin, which also 
explains how to do these jobs with a few simple 
tools. Worn seat washers, the usual cause of 
leaking faucets, are readily replaced by new 
ones with the sid of a monkey wrench and screw 
driver. Frozen pipes can usually be thawed 
out by members of the family. The bulletin 
contains numerous illustrations and instrue- 
tions. 














Confer on Suspended Tariffs 


WASHINGTON, D. C., Oct. 18.—A. G. T. Moore. 
traffic manager Southern Pine Association, and 
other representatives of southern lumber shippers, 
who bave been in conference here since yesterday 
with representatives of the carriers over sus 
pended tariffs which would result’ in increases in 
rates to Ohio River failed to reach an 
agreement. 

The conference was called by the 
board of the Interstate Commerce 
the hope that the shippers and carriers might 
come to an understanding and thus eliminate 
one more case from the commission's suspension 
docket. 

Apparently the shippers found the 
disposed to make any 


crossings, 


suspension 
Commission in 


earriers not 
concessions they considered 
worth while. This has been the usual outcome of 
similar conferences held in the past. They have 
been successful only when the shippers were will- 
ing to tote the heavy end of the load. and on this 
oceasion they determined not 

The commission can now 
proceeding for hearing or vacate its order if it is 
felt the carriers have justified their proposed 
schedules. The probability is that in view of the 
vigorous protests that have been filed the case will 
go to hearing. 


to do so, 


either set down the 
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Rates to Central Freight Territory 


WASHINGTON, TD. C., Oct. 18.--The Interstate 
Commerce Commission has issued a Fourth Section 
order authorizing Agents LB. TT. Jones and R. If. 
Countiss to establish rates on lumber and other 
forest products in carloads from points in Arizona, 
California, Nevada, New Mexico, Oregon and Utah 
as described in R. I. Countiss’ tariff I. C. Cl No. 
1,145 to destinations in Central Freight 
tion territory, on the group basis shown in Appli- 
cation No. 12.725, filed by the two tariff agents, 
and to maintain higher rates to intermediate 
points in higher rated groups. 

This authority will continue 
date of the order or orders which the commission 
may issue following hearing in Fourth Section 
Application No. 12,3888. A proviso is attached that 
the rates to intermediate points shall not exceed 
the rates shown in Application No. 12,725) and 
exhibits attached thereto and shail in no case ex- 
ceed the lowest combination. It is further pro 
vided that the authority granted shall not extend 
to intermediate points on the direct line or route 
between the competitive poins. 


Associa- 


until the effective 


Railroad Revenues and Expenses 

WASHINGTON, D. C., Oct. 12.—Class one rail- 
roads having a total mileage of 236.645 miles in 
August had operating revenues amounting 
to $555.366,570, an increase of $46,860,750, or 9.2 
percent, compared with the same month last year, 
according to reports filed by the carriers with the 
bureau of railway economics. 

The net operating income of the class one roads 
in August was $124,804.665, compared with &95, 
706,867 in August a year ago. 

Operating expenses totaled 
$15.198,375, or 4.1 


gross 


S3SS.869,550, an in- 


crease of percent over those 


for August, 1924, although freight traffic in Au- 
yust this yvear measured in net ton-miles was 
nearly 15 percent greater than in August, 1924, 


The net operating income of the class one rail- 
roads for the first eight months this year amounted 
to $662.762,605, which was at the annual rate of 
return of 4.65 percent on property investment, 
compared with $562,425.2038, or 4.08 percent, for 
the same period last year. The net operating in- 
come is what is left after the payment of operat- 
ing expenses, taxes and equipment rentals, but 
before interest and other fixed charges are paid. 


The earnings of the western district during the 
eight-month period averaged 3.62 percent, for the 
eastern district 5.22 percent, and for the southern 
district 5.86 percent. Earnings were highest in 
the Pocahontas region, a subdivision of the eastern 
district. which showed 7.12 percent. The Great 


Lakes region showed 5.48 percent. The north- 
western region, on the other hand, was down to 
3.09 percent, the central western region 3.69 


percent, and the southwestern region 
percent, 


earned 4.29 
SAABLGLGG@A GG “G@we’ 


Southwestern Rates to Canadian Points 


MEMPHIS, TENN., Oct. 13.—J. H. 
sccretary-manager Southern Hardwood 
sociation, announces that the proposed rates on 
lumber and lumber articles: from points in the 
Southwest to Canadian points have just been re 
ceived at his office and they indicate that heavy 
advances are contemplated. 

In notifying members of the association of the 
proposed rates Mr. Townshend asks that they 
advise how the increases will affeet them, and fur- 
ther urges them to take this matter up with the 
Canadian railroads where the advances are the 
heaviest. Southwestern lines, Mr. Townshend 
says, are not desirous of increasing the rates but 
claim the increase is to satisfy the Canadian con 
nections. He further points out that if this ad- 
vance is made effective it will be only a= short 
time until a similar advance is proposed and 
made effective from points in the southeastern 
territory. 


Townshend, 
Traffie As- 


Announces Lower Water Freight Rates 


Los ANGELES, CALiv., Oct. 10.—-What local ship 
ping men believe will result in a Pacific coast rate 
War Was forecast yesterday following the announce 
ment by the MeCormick Steamship Co. of a mate- 
rial slash in water freight rates between Los An 
geles and San Franciseo, effective Nov. 2. The 
announcement was made here yesterday by Sam 
Y. Knight, southern California representative of 
the MeCormick line, following word that the State 
railroad commission had accepted the reduced tar 
iffs filed by his company several days ago. 

Although local representatives of rival coastwise 
lines expressed surprise and some misgivings at 
the slash, Mr. Knight said his superiors at San 
Francisco had informed contemporaries of their 
intention two months ago, but that competitors did 


not see fit to take like action. It was indicated 
among officials of competing lines that the rates 
would be contested and that demurrers would be 
offered to the State railroad commission. Mr. 
Knight's officess however, have been advised to 
pass out information of the new rates to inter 
ested parties on the presumption that there is 
nothing to prevent their going into effect Nov. 2, 
as scheduled, 

Many shipping men hold that) present water 


rates are as low as ship lines can stand and sur- 
vive, and they fear the outcome of an impending 
war. Others see this slash as the forerunner of 
n general rate freight fight extending the length of 
the Pacifie coast, and involving practically all lines 
engaged in the trade. 


Hearing on Rail Rates to Arizona Points 

At the same time that the water 
being discussed here by shippers and 
lumbermen, a hearing on rail rates from Los 
les to Arizona points was being held before the 
Interstate Commerce Commission in Washington, 
D. C. The rail movement of lumber from the local 
harbor to Arizona points has been greatly retarded 


rates were 
wholesale 
Ange 


by the high rail rates, lumbermen declare. In con 
nection with this, criticism that the present poli 
e cies of the railroads in holding up Los Angeles 


freight rates in the Arizona territory was made 


put | | 
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Below are a few items of dry stock 
which we are featuring as specials 
this week. Write or wire for prices. 


50M’ 4/4” No. 1 
150M’ 4/4” No. 2 
35M’ 3/4” F. A. S. Basswood 


4/4” F. A. 
100M’ 4/4” Sel. Bire 
200M’ 4/4” ae | 















































Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Lumber “FXTRA STANDARD” 
















HARDWOOD FLOORING 
Maple - Oak - Beech 


Sand 3 Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS for LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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“STANDS ALONE 


“Skookum” Brand Shingles bor- 
row their name from the Indians 
who once roamed the great Fir 
and Cedar forests of the North- 
west. 


“Skookum” is Indian for good— 
and you may be sure “Skookum” 
Brand Shingles live up to their 
name. They are cut from finest 
live Red Cedar logs and the en- 
tire log goes into “Skookum” 
Shingles. Nothing is picked out 
for other purposes. 


Let us put your name on our 
mailing list to receive our 
lists. No obligation. 


Bucoda Shingle Company 


BUCODA, WASH. 


SKOOKUM Manufacturers and 
Wholesalers of Shingles. 














F YOU use BOX SHOCKS or cut 
I to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


(Idaho White Pine 
Delivered Pondosa Pine 

Prices «Engelmann Spruce 
Mountain Red Cedar 
| Mountain Hemlock 


Sullivan Creek Lumber Co., Lr. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B. C. 


Anywhere. 




















Peerless Patent 


W IGG I N S Book Form Cards 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
andexcellence 
of engraving. § 








SOTEEL COMPANY 
PITTSBURGH. PA 
CISKER SUILOING 

CHICAGO 







The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 
CHICAGO 








yesterday in an oral argument before the Interstate 
Commerce Commission in Washington by R. B. 
Armstrong, Washington representative of the Los 
Angeles Chamber of Commerce, it was revealed by 
dispatches from the East. 

Kk. W. Camp, appearing for the Arizona Eastern 
tailway and other defendants in the case brought 
by the Arizona corporation commission, argued 
that the shipments from Los Angeles are not mov- 
ing into Arizona in sufficient quantities to justify 
the rates recommended in the proposed report of 
the examiner for the Interstate Commerce Com- 
mission. Mr. Armstrong pointed out that it was 
because of the high rates that the rail movement 
to Arizona was small. 


Discuss Stand on Increased Rates 


SPOKANE, WASH., Oct. 10.—Various traffic prob- 
lems and in particular the Gooding bill, were sub- 
jects of discussion at the meeting of lumbermen 
and lumber company traffic managers.at the Daven- 
port Hotel‘Thursday. R. J. Knott, traffic manager 
Western Pine Manufacturers’ Association, presided. 

The attitude to be taken by the association and 
its members in testimony before the Interstate 
Commerce Commission concerning the recent re- 
quest by the railroads for increased freight rates 
was considered at length. Any agreement reached 
by the meeting could be advisory only to the offi- 
cers of the association and if such agreement was 
reached, it was not given out but will be withheld 
from publicity until the Interstate Commerce Com- 
mission hearing. 

“Rather than say we oppose the proposed in- 
crease, it would be better to say that we are going 
to try to find some way for the railroads to get 
increased revenue without raising freight rates,” 
said Mr. Knott. 


Among those who attended the meeting were: 


E. L. Polleys and J. R. Lansing, Polleys Lumber 
Co., Missoula, Mont.; H. L. Pelan, Potlatch Lum- 
ber Co., Potlatch, Idaho; R. L. Wilson, Deer Park 
Lumber Co., Deer Park, Wash.; L. O. Swinehart, 
Humbird Lumber Co., Sandpoint, Idaho; L. W, 
Davies, Brooks-Scanlon Lumber Co., Bend, Ore.; 
R. E. Slaughter, Cascade Lumber Co., Yakima, 
Wash.; J. P. MeGoldrick, George Holden and A. BR, 
Bliss, McGoldrick Lumber Co., Spokane, Wash.; 
Walter Neils, J. Neils Lumber Co., Libby, Mont.; 
Victor Ross, Winton Lumber Co., Gibbs, Idaho; 
Hf. A. Gillis, Shevlin-Hixon Co., Bend, Ore.; I, 
Wilson, Boise-Payette Lumber Co., Boise. Idaho; 
R. R. Weldman, J. Neils Lumber Co., Klickitat, 
Wash.; Huntington Taylor, Edward Rutledge Tim- 
ber Co., Coeur d’Alene, Idaho; W. C. Geddes, Craig 
Mountain Lumber Co., Winchester, Idaho, and Mr. 
3aker, White Pine Sash Co., Spokane. 


Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as fol- 
lows: 


INQUIRIES—Atlantie Coast Line, 500 gondola 
cars, 50 tons’ capacity ; National Tube Co., 50 hop- 
per car bodies, 70 tons’ capacity; Kansas City, 
Mexico & Orient, 50 single-sheathed automobile box 
cars ; United Alloy Steel Corp., 15 gondola ears, 50 
tons’ capacity ; Indian State Railways, 5,634 four- 
wheel broad gage wagons and 910 four-wheel meter 
gage wagons; the St. Louis-San Francisco, 500 
composite gondola cars, 55 tons’ capacity and 500 
automobile box cars, 50 tons’ capacity. 

OrbdERS—Canadian Pacific, 100 ballast cars, with 
Canadian Car & Foundry Co.; Wabash Railroad, 12 
automobile box cars, with American Car & Foundry 
Co.; Missouri Pacific, authorized purchase of 2.000 
box, automobile, stock and coal cars, and 1,000 box 
and automobile cars for International-Great North- 
ern. 


Illinois Clubs Hold Joint Meeting 


Dr KALB, Iut., Oct. 14.—A highly interesting 
and instructive session was held here this eve- 
ning when forty dealers of the Northern Illinois 
Lumbermen’s Club and the De Kalb County 
Club met at the Innovation Inn for a joint 
gathering. 

The meeting opened with a dinner, after 
which A. H. Holeomb, president of the De Kalb 
club, called the session to order. The first busi- 
ness taken up was the annual election of officers 
for the De Kalb County Club. Mr. Holcomb was 
reclected president, and George R. Read, of the 
Kmbree Lumber Co., De Kalb, was named secre- 
tary-treasurer to replace William Fitzgerald, 
who has retired from the lumber and material 
business. 

‘“Are You Getting Your Share of the Roof- 
ing Business in Your Town?’? was the first ques- 
tion in the roundtable discussion. Phil Lindner, 
of Sandwich, reported that he had sold con- 
siderable roofing last spring by sending out a 
large number of circulars and posters through 
the mail. Next spring he intends to go a step 
farther and make a house-to-house canvass when 
the roofing-repair season opens. J. M. Ander- 
son, of Rochelle, said the roofing end of the ma- 
terial business had not been worked to full ca- 
pacity in his town, while Henry Krumm, of Me- 
Clure & Struckman Co., at Elgin, said that prac- 
tically all roofing in Elgin was done by specialty 
men, as the lumber yards were too busy to look 
after this item. Charles Ward, of the West Chi- 
cago Lumber Co., advocated more publicity by 
the lumberman in going after this business, an 
idea which was endorsed by his neighbor, W. 
Haas, of the West Chicago Sash & Door Manu- 
facturing Co. Robert Sheaff, of Holcomb, re- 
ported a prosperous roofing business by his firm; 
Kk. E. Embree, of De Kalb, said that handling 
the roofing business in his town would mean the 
introduction of the instalment payment plan, as 
the specialty roofers all granted easy payments; 
and Robert Pogue, of Waterman, told of a suc- 
cessful plan his company had worked out in 
connection with a local carpenter. 

Upon conclusion of this discussion, H. A. 
Leonard, assistant secretary of the Illinois Lum- 
ber & Material Dealers’ Association, gave a 
brief talk on the plans of the association for 
its coming convention. 

Charles L. Schwartz, of Naperville, president 
of the Northern Tlinois Lumbermen’s Club, re- 
ported on the annual of the National Retail 
Lumber Dealers’ Association at Washington, 
D. C. The talk was highly entertaining and 


interspersed with sparkling bits of humor, but 


s 


Withal containing the ‘‘meat of the situation’’ 
as revealed at the recent convention on such im- 
portant subjects as grade-marked lumber, mois- 
ture content, collections and cost accounting. 

Mr. Schwartz’s report on cost accounting 
opened up a discussion on this subject and paved 
the way for an illuminating address on ‘‘ Know 
Your Costs’? by Secretary E. 8. Todd, of the 
Northern Illinois Lumbermen’s Club. Mr. 
Todd’s remarks anent the topic of costs were 
plainly spoken and very much to the point. 
““The day Mr. Retail Lumberman knows down 
to the last penny just what it costs him to buy, 
handle, and deliver his lumber,’’ said Mr. Todd, 
““that day will he stop selling his material at 
a loss, regardless of figures quoted by his com- 
petitors. When he knows his costs in detail, he 
will set his own price and stand by it, instead 
of permitting his price to be set by his com- 
petitor.’’ As illustration, he quoted examples 
of the big mercantile houses that refuse to han- 
dle merchandise except at a legitimate profit, 
and who can figure their percentage profit accu- 
rately and intelligently because they have their 
costs at their finger-tips. The lumberman and 
material dealer, Mr. Todd maintains, is far be- 
hind his brother merchants in this highly essen- 
tial item of good business—knowledge of costs. 

At the conclusion of Mr. Todd’s talk an in- 
formal discussion was held on costs, after which 
the meeting adjourned. 


SPRINGFIELD, ILL., Oct. 14.—At a well attend- 
ed meeting of the Sawdust Club, held here today 
at the St. Nicholas Hotel, nearly fifty dealers 
being present, an interesting program was car- 
ried out following a noon dinner. R. T. Pad- 
dock of Pana, president of the  elub, 
presided, and John M. Bryden of Springfield, 
carried out his official duties as secretary. A 
number of interesting subjects were discussed, 
including organization of office and yard forces 
and motor truck deliveries. W. W. Tilden, of 
Bloomington, and Joseph Springman, of Alton, 
directors of the State association, were present 
and took part in the discussions. Field Secre- 
tary W. G. Joyce, of the State association, told 
of the organization’s field work, and Secretary 
J. F. Bryan, also of the State association, gave 
a general talk on the progress and development 
of the program of arrangements for the 1926 
convention. 

SIBERIA SOFTWOOD logs average 91% inches top 
diameter and when cut do not yield lumber of 
high quality nor large dimension. 
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‘BUSINESS CHANGES, INCORPORATIONS, ETC. 














Incorporations 


ALABAMA. Columbiana—Goodwin Mill & Construc- 
tion Co., incorporated. 


Mobile—Cowan Lumber Co., incorporated; capital, 
$200,000. 
Montgomery—Twin Tree Lumber Co., a Chilton County 





corporation, increasing capital to $350,000. 

ARKANSAS. Fort Smith—C. H. Hays Chair & Table 
Co., incorporated; capital, $10,000. 

North Little Rock—Union Lumber Co., incorporated; 
capital, $10,000. 

CALIFORNIA. Los Angeles—Longlyfe 
incorporated; capital, $30,000. 

ILLINOIS. Chicago—Donald F. Duncan, incorporated; 
capital, $100,000; furniture. 

Mount Carmel—Pick Bros., incorporated; capital, $50,- 
000; retail. 

INDIANA. Kendallville—Edwardsburg Lumber Co., a 
Michigan corporation, has qualified tv do business in 
Indiana with capital stock of $5,000 in the State; E. H. 
Sabrosky, of Kendallville, has been named agent. 

LOUISIANA. Opelousas—Danel Lumber Co., 
porated; capital, $15,000. 

MARYLAND. Baltimore—Curtis Bay Bldg. Supply & 
Lumber Co., incorporated. 

MASSACHUSETTS. Waltham—Geo. J. Barker Lum- 
ber Co., incorporated; capital, $90,000; old concern. 

MICHIGAN. Saginaw—L. C. Smith & Co., incor- 
porated; capital, $60,000; retail. 

NEBRASKA. Lincoln—Oklahoma Timber Co., incor- 
porated: capital, $1.000,000. 

Lincoln—Pine Valley Lumber Co., incorporated; capi- 
tal, $500,000. 

NEW YORK. Dundee—Dundee 
incorporated; capital, $20,000. 

Groton—Charles N. Gates, incorporated; capital, $5,- 
000; lumbering and woodwork. 

Jamaica—Henry R. Woods Lumber Co., incorporated; 
capital, $25,000: address 9013 175th St. 


Shingle Co., 


incor- 


Lumber Corporation, 


Jamestown-—Planing & Re-Saw Corporation, incor- 
porated; capital, $25,000. 
Roosevelt—South Shore Lumber Corporation, incor- 


porated; capital, $10,000; hardware, mill, lumber and 
coal business. 

Sodus—Sodus Crate & Basket Co., incorporated; capi- 
tal, $100,000. 

OHIO. Kenmore—Hudson Lumber Co., 
capital, $50,000; retail lumber. 


incorporated; 


SOUTH CAROLINA. Kline—Kline Veneer Co., incor- 
porated; capital, $10,000. 
TEXAS. Houston—E. E. Stone Lumber Co., incor- 


porated; capital, $20,000. 
VIRGINIA. Lawrenceville— 
incorporated; capital, $25,000. 
WASHINGTON. Aberdeen—uU. S. I. 
incorporated; capital, $1,000. 
Anacortes—Fidalgo Pulp Mfg. Co. 
to $252,000. 
Seattle—Canal 
$140,000. 
Seattle—Stoneway 
capital to $21,000. 
Yelm—Gruber-Docherty 
capital, $50,000; sawmill. 
WEST VIRGINIA, 
Co., incorporated. 


Business Changes 


ALABAMA.  Prentice—King Lumber Co., 
office from Prentice to Thomaston, Ala. 

Prichard—Sawmill, lumber on yard and land adjoin 
ing sold by MecGowin Lumber & Mfg. Co. to Cowan 
Lumber Co. 

York—M. O. 


srunswick Seating Works, 
Cedar Export Co., 
increasing capital 
capital, 


Logging Co., incorporated; 


Lumber & Fuel Co. increasing 


Lumber Co., incorporated; 


Charleston—-Highway Tawuber 


removing 


Rumley sold sawmill to Edw. S. Evans, 


of E. S. Evans & Co., Detroit; purehaser may add 
planing mill. 
ARKANSAS. Lewisville—Hanson Lumber Co. sue- 


ceeded by Lewisville Lumber Co. 

CALIFORNIA. a Mesa Heights 
sold local lumber business to G. E. 
Diego. 

Pasadena—-B. F. Herington & Sons 
location at 1031 Lincoln St. 

COLORADO. Cannon City 
ceeded by Biggs Lumber Co. 

Ovid—Ovid Lumber Co. sold shelf and heavy hard- 
ware stock to ©. V. Seorah and will handle only 
builders’ hardware, paint, lumber and other building 
materials. Erecting new office and wareroom. 

FLORIDA. Clermont—Clermont Lumber Co. succeeded 
by Clermont Builders’ Supply Co. 

INDIANA, North Manchester—Ulrey Lumber & Sup- 
Ply Co. has purchased the Ball & Elwell sawmill at 
Akron and will move equipment to North Manchester. 

Pekin—-Pekin Hardwood Lumber Co. succeeded by 
May Hardwood Co. 

KANSAS. Newton—Lumber business of Mears Lum 
ber Co. taken over and stock divided by Swartz Lumber 
Co., Newton Lumber Co. and Houston-Doughty Lumber 
0. 

Ottawa—Milo R. 
Lumber Co. 

LOUISIANA. Lafayette 
succeeds Paul M. Waitt. 

MASSACHUSETTS. soston—Geo. F. 
ceeded by Geo. F., Stocker (Inc.). 


Park Lumber Co. 
Mattison, of San 


moving to new 


Gibson Lumber Co. sue 


Harris (Est.) succeeded by Harris 


Paul M. Waitt Lumber Co 


Stocker sue 


MICHIGAN. Elsie—Elsie Lumber Co. sold to Ban- 
nister Elevator Co. 
Grand Rapids—Stiles Associated Yards have taken 


over Skutt Lumber Co. making the eighth yard in this 
eity under the Stiles management. Will be operated 
under name of Spinner-Skutt Lumber Co. 
North Branch—R. & A. lumber yard sold to C. H. 
Krippene. 
MINNESOTA. 


Olivia—William Windhorst has taken 


over the lumber and grain business which has been 


conducted by his two sons for two years. 

NEBRASKA. Malmo—Paul H. Roberts has purchased 
the Chicago Lumber Co. 

Omaha—J. C. Summers Lumber Co. moving office 
from Omaha to 622 S. Serrano St., Los Angeles, Calif. 

Osceola—M. Dalbey sold lumber yard to Charles G. 
Greenwood, of Emerson, Iowa. 

Superior—Nye-Schneider-Jenks Co. sold to Ira Sheets 
and associates. 

NEW JERSEY. Dumont—T. J. Vogel succeeded by 
T. J. Vogel Lumber Co. (Inc.). 

Woodbury—W. H. Holloway succeeded by Zane Lum- 
ber Co. 





NEW YORK. Canajoharie—Whitman Lumber & 
3uilding Corporation, recently organized takes over 


lumber business of Edgar and Grant Whitman, sawmill, 
tract of timber ete. 

OHIO. Cincinnati—Thoman-Flinn Lumber Co. 
ceeded by E. J. Thoman Lumber Co. 

Louisville—Henry J. Bowman, head of Stark Lumber 
Co., of Canton, has purchased controlling interest in 
Louisville Lumber & Supply Co. 

OREGON. Klamath Falls—Sawmill of Klamath Lum- 
ber & Mill Work Co. purchased by R. P. Ellingson. 

Klamath Falls—R. P. Ellingson has purchased an 
interest in the Sixth Street Lumber Co. 

PENNSYLVANIA. Philadelphia—John D. Mershon 
Lumber Co. moving from Otis Bldg. to 6636 Ogontz 
Ave. 

TENNESSEE. 
the estate of A. L. 
of Williston. 

WASHINGTON. Carson—C. G. Hockett has 
the sawmill of the Carson Flume & Lumber Co. 

Teland—Ernest Morris reported to have sold his saw- 
mill to J. J. Batemun and J. M. Herns. 

Morton—Martin Miller and Gus Lindberg have sold 
their sawmill to E. H. Lester, D. S. Harris and H. J. 
Phelps. 

aetna W. F. Hall has succeeded Harry Massey as 
lessee of the sawmill of the U. S. Lumber Co. 

Shelton—Garfield Taylor sold interest in logging firm 
of Garfield & B. H. Taylor to Andrew Jensen and the 
firm name is now Taylor & Jensen. 

Walville—Walville Lumber Co. has 
sawmill plant of James DeVeuve. 

WEST VIRGINIA. Bluefield—Platnick Bros. have 
purchased the lumber plint of the Virgin Lumber Co., 
including rails, engines. cars, machinery, ete. It is 
understood the plant will be dismantled. 

WISCONSIN. Clintonville—D. J. Rohrer Lumber Co. 
has purchased the interests of the Wisconsin Building 
Material Co. 

Cumberland—Liberty Lumber Co. sold to Jake Lam- 
pert Lumber Yards (Ine.). 

Dousman—A. R. Willinms and J. G. 
bought the interest of Mr. Cooper and 
in the Dousman Lumber Co. and the 
changed to Williams Lumber Co. 


New Ventures 


suc- 


Somerville—Retail lumber business of 
Rhea has been sold to E. Allen, 


leased 


purchased the 


Williams have 
Mrs. Hughes 
name will be 


ALABAMA. Bessemer—Highland Lumber & Construc- 
tion Co., new concern, 
ARKANSAS. Arkadelphia—O. E. Lamont has opened 


a retail lumber business. 
Little toeck—Jackson Lumber Co. has 
wholesale lumber business. 
Pottsville—Pottsville Lumber Co. has begun a planing 
mill operation and retail lumber business. 


CALIFORNIA. 
a sawmill. 

Highland Park—-A. B. Burns has opened for business 
under name of Home Hardwood Floor Co. 

Los Angeles—Sherman Dolan has opened at 
Sunset Blvd. as Dolan Hardwood Floor Co. 
San Diego—Hoffman-Glasson Lumber Co. 
retuil lumber business here with new plant, 

display room ete. 

Seal Beach--R. JL. 
retail business. 

INDIANA. Fort Wayne—Waynesdale Supply Co. has 
started a retail lumber business. 

KENTUCKY. Louisville—Hilton Collins Co., mannu- 
facturer of bats, single trees and wood specialties, has 
recently added tennis racquets to its line of production. 

MINNESOTA. Kanaranzi-—-Farmers’ Elevator Co. em 
barking in lumber business; sheds being erected. 

MISSISSIPPI. New <Augusta-——-C. L. Gordy Lumber 
Co. his begun a sawmill operation. 

tipley—Martin Lumber Co. has started in the retail 
lumber business. 

Sanford—D. Tl. 

MISSOURI. St. 
business. 

NEW YORK. Buffalo 
a retail lumber business 

Elmira-—-W. A. Lewis Lumber Co., new; retzail. 

Jamaica—South Jamaica Lumber Corporation, new 
concern, 

OKLAHOMA. 
lumber business. 

OREGON Portland—Dewey S. Weiss has engaged 
in business at 89 Russell St. as Wood Products Mfg. 
Co 

PENNSYLVANIA. 
opened a storage yard at 


hegun a 


Dorris—Topsy Lumber Co. has started 


5639 


has opened 
offices. 
begun a 


Linn Lumber Co. has 


tush opening in lumber business 


Louis—Gross & Janes have begun 


Beck & Maurer recently started 


Wellston—T. H. Ray starting retail 


Philadelphia—Emil Guenther has 
26th St. and Grays Ferry 
Road for temporary storage of lumber shipments and 
reconsigned shipments ete. The yard can accom 
modite about 1,000,000 board feet and has a Pennsyl 
vania siding. 

TENNESSEE. Chattanooga—W. H. 
have begun a retail lumber business. 

TEXAS. Lumber Co. 
lumber yard. 

Dallas—Garrett Lumber Co. opening retail business. 

Donton—-Carl C. Broyles starting lumber business 


Howard & Son 


Brown wood—Frontier opening 


Co PACIFIC COAST Co 





2x4 


No. | or No. 2 Common 


S48 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’ or 18’ if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, . - WASHINGTON 














REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg , Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 








Your Order _ 


is placed 
at ONCE! 


No time lost. Our years of experi- 
ence and constant personal contact, 
with over a hundred mills right at 
our door keeps us posted where to 
get the best buy. Prove it with an 
order. 

Ask Advance! 


—we’re in touch with 100 mills 


Advance Lumber Co. 
309-310 Lindelle Bldg. 
SPOKANE, WASHINGTON 








Piry Us First! 


We Specialize in 
Soft and Light 


California 
White Pine 


H. B. Hewes, 


BOX, SHOP ow. vier, 
AN D Cc LEARS Vice-President 


R. H. Downman 

J. W. McWilliams 

C. D. Terwilliger, 
Sec.-Treas. & 
Gen. Manager 


F. E. Walker, - 
Asst. Sec. & Treas. 


Send us your 
inquiry today. 


Clover Valley 
Lumber Co. 











Loyalton, California 








SMC. 


“4 
| Marui aclurers of High Frade 


Spruce ad tir Liusmeer 
Sacoma, Vt adstunglon. 
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Co PACIFIC COAST Co 





alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Reon Railway Rosbenes CHICAGO, ILL. 


el. Harrison 1 











Short Length Uppers 


We ship them at a saving in 
CEILING CEDAR SIDING 
FLOORING CLAPBOARDS 


Also General Yard Stock 
LONG TIMBERS 
- HEMLOCK - CEDAR 


Ides D: Gilles Leides'Go. 


WHITE BLDG. SEATTLE, WASH. 


What You Want Is 


First—to get lumber suited to 
your needs. 

Second—to get it shipped 
when desired. 

Third—to Get it at a fair price. 

















A representative of your firm can per- 
form this service, so— 


Let us be your AMBASSADOR at 


TACOMA — “<i'merica” 


% Billings Lumber Co. 





Houston -E. E., 
ness, 


Stone starting a retail 


WISCONSIN. Kenosha —L. L. Hagaman had begun 
a retail lumber business, 
WYOMING. Chugwater--Farmers Coéperative Asso 


ciation starting a lumber business. 


New Sheds and Yard Improvements 
KANSAS. Pittsburg 
pleted erection of sheds. 
OKLAHOMA. Blackwell 
ing lumber yard buildings on East Blackwell Ave. 
PENNSYLVANIA. Philadelphia srudy+Hindle Co, 
erecting warehouse, 
Philadelphia) Gibson-Walker 
long. 
TENNESSEE, 
erect building and 
TEXAS. Fredericksburg 
ing lumber yard buildings. 


New Mills and Equipment 


ALABAMA, Millport —-R. F. 


juxter Lumber Co. has 


erecting 

Lawrenceburg 
increase stock, 

Stein 


Parks & 


Lumber Co. 


here, 
ARKANSAS. Siloam Springs—-Charles Page, of Tulsa, 
Okla., will develop water power site near here and 
will put in sawmill to get out lumber required. 
FLORIDA. Sanford--National Wood 
of Chicago, reported planning to put 
here, 
OREGON. 
Co., which 
holdings, 
Sprague 


Finishing Co., 
in finishing plant 


Klamath 
recently 
plans 
River. 


Lumber 
Mountain 
plant on 


Falls ~Campbell-‘Towle 
purchased the Saddle 
erection of remanufacturing 


lumber busi- 


com- 


Spurrier Lumber Co. erect- 


shed, 310 ft. 
Black will 


erect- 


Odom & Son will build 
sawmill to develop recently acquired timber tract near 





TEXAS. 


Snyder-—L. Westbrook installing planing 

mill, 
VIRGINIA. Richmond—C, P, Dean Corporation re. 
pairing woodworking plant which was burned; wood 


working machines to be installed. 
WASHINGTON, Warnick 
building sawmill. 
Shelton —MeCleary Timber Co. 
branch sawmill here. 


Casualties 


Vallejo 


Bellingham Lumber Co, 


of McCleary, erecting 


CALIFORNIA. 
loss by fire. 
KENTUCKY. 
fire, $20,000. 
LOUISIANA. Ramsay 
was damaged by fire. 
MISSISSIPPI. 


Vallejo Builders’ Supply Co,, 
feattyville--Kash Lumber Co., loss by 
Derdinger sawmill near here 
Poplarville 


Poplarville Lumber Co,’s 


sawmill plant destroyed by fire; planing mills, dry- 
kilns and yards saved, 
NORTH DAKOTA. Michigan—Lamb ros. lumber 


yard damaged by fire, loss $1,500, 
OHIO, Loveland -L. Ib. Nisbet Lumber Co.’s planing 
mill and barn destroyed by fire; loss, $25,000. 
TENNESSEE. Oak Grove--Lumber yard of Jim Peter. 
son near here damaged by fire: loss about $5,000. 


TEXAS. Daingerfield| Sawmill of A. G. Pollan, 8 
miles from here, destroyed by fire. 
WASHINGTON. South Aberdeen—-Saginaw Mill Co., 


loss by fire 
Tacoma 


which destroyed the docks. 
Pacific Box Co. lost three sections of build- 


ings containing 21 dry kilns by fire; loss, $80,000. 
Fire destroyed the Morgan & Pepper saw. 
Bear Creek. 


Winthrop- 
mill on 











John J. Monaghan, vice president and diree- 
tor of the Filer & Stowell Co., of Milwaukee, 
Wis., sawmill machinery manufacturer, vice 
president and director of the Major-Sowers 
Sawmill Co., Hattiesburg, Miss., and prominent 
throughout the lumber sections of the country 
as a designer of sawmill machinery, died in San 
Francisco, Calif., very suddenly on Tuesday, 
Oct. 6 of cerebral hem 
orrhage. Mr. Mona 
ghan had gone to Cali 
fornia about two weeks 
before his death on a 
business trip after hay 
ing been in Washington 








The Polleys 
Lumber Co. 


Pondosa 
Pine 


Dry Selects 


Manufacturers of 


nme 


General Offices and Mills: 


Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 











Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables All editions have full cut- 
inindex. Desk size, 300 pages. 5x7 inches. 1ed water- 
eager flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


§n Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edg-, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St, Chicago, IIl. 











AMBASSADOR A. G. Chase and Oregon since last 
THE LATE 
JOHN J. MONAGHAN 








February. He was ac 
companied by KF. H. 
Bryan and W. A. Pick- 
ering, both life-long 
friends, and was on his 
way to visit the Picker- 





ing mills. These two 
friends were with him 
when he died and at 





eke cecen eee ws 


tended to the forward- 

ing of his body to Milwaukee where funeral 
services were held. High mass was read for 
him at Gesu Chureh in Milwaukee on Saturday 
morning by the pastor, Father T. H. Devlin. 
The active pallbearers were R. N. Day, J. H. 
Carroll, A. C. Bell, W. R. Read, G. N. Pelton 
and N. M. Stuart, all of whom were associated 
with him in business. The honorary pallbearers 
were members of the Milwaukee Pere Marquette 
Council 524, Knights of Columbus, of which 
Mr. Monaghan had been an honored member. 
Burial took place in Kast Troy, Wis., where 
Mr. Monaghan was born and where his parents 
are buried. Atl offices of The Filer & Stowell 
Co. and the Major-Sowers Sawmill Co. were 
closed on the day of the funeral. The funeral 
services were attended by many of the promi 
nent lumbermen with whom Mr. Monaghan had 
so long been associated during his business 
career, 

John J. Monaghan was born at East Troy, 
Wis., Oct. 27, 1871. He was educated at the 
public schools of that place and the high school 
at Elkhorn, Wis., after which he entered the 
civil engineering department of the University 
of Wisconsin, graduating in 1895. He had been 
for one year prior to his graduation employed 
in the office of the city engineer of Milwaukee. 





After graduation he was employed as drafts- 
man by the Edgemoor Bridge Works at Wil- 
mington, Del. and later by the Wisconsin 
Bridge & Iron Co., in Milwaukee. 

He entered the employ of The Filer & Stowell 
Co. in November, 1896, and the following year 
went on the road as a salesman for that com- 
pany. His progress up the ladder was steady 
until he became vice president of the company, 
which office he held until his death. Up to about 
three or four years ago he had spent most of his 
time in the South and had made his home at 
the St. Charles Hotel, New Orleans. During 
the last few years most of his time had been 
spent in Washington, Oregon and California, 
where he sold and planned the installation of 
the machinery in some of the largest plants on 
the Coast. Mr. Monaghan was the designer of 
compléte lumber manufacturing plants for all 
kinds of timber and for all parts of the United 
States,and Canada. It is probable that he 
designed and scld machinery for more sawmills 
than any other one man and at the time of his 
death was planning a number of large installa- 
tions on the Coast. 

Mr. Monaghan leaves three sisters: Mrs. Rob- 
ert Porter, of West Allis, Wis., Mrs. S. V. Han- 
ley, of Milwaukee, and Mrs. M. F. Porter, of 
Kikhorn; also three brothers, James L., of 
Milwaukee, Barney A., of Birmingham, Ala., 
and Dr. Daniel G. Monaghan, of Denver, Colo. 
James L. Monaghan, is president and general 
manager of the Filer & Stowell Co. 

John Monaghan was one of the best beloved 
men connected with the lumber industry. For 
more than thirty years he had been in intimate 
association with lumbermen. He knew all of 
their problems and he devoted himself particu- 
larly to the study of the mechanical end of 
the lumber business. Not only was he a stu- 
dent but he was a practical man. He had the 
happy faculty of gathering up the diffienlties 
and applying to them a solution. Philosophical 
as well as analytical it was a delight to visit 
with him. He always brought a new viewpoint 
and one never talked with him but he felt as 
he went away that the time spent with this 
man was well worth while. He made friends 
easily; he was always making new ones and he 
never lost any. The influence of John Mona- 
ghan’s life will extend many years into the 
future. The lumber world is made better by 
reason of the fact that he gave to it the best 
that was in him. Lumbermen everywhere will 
regret to learn of his untimely going away. 


PHILO G. HUBBELL, affectionately known 
to the lumber industry of the Pacific Northwest 
as ‘“‘Squire,’’ died at his home in Tacoma, Wash., 
after a lingering illness, Oct. 2. Mr. Hubbell 
vas the dean of the newspaper writers of the 
Pacific Coast and his death closed a career of 
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61 years continuous service as a reporter. In 
his early days in the Northwest Mr. Hubbell 
made a specialty of lumber news and became 
widely known to the members of the industry. 
His interest in the development of the indus- 
try never waned though in later years he de- 
voted much of his time to other matters. At 
the Pacific Logging Congress held in Tacoma 
two years ago Mr. Hubbell was called to the 
platform during the annual banquet and his 
short speech, in which he recalled the early days 
of the lumbermen and his associations with the 
pioneers in the industry brought tumultuous 
applause from the assembled loggers and lum- 
bermen. This was almost his last public ap- 
pearance. Mr. Hubbell was born at Centreville, 
Steuben Co., N. Y., Dec. 14, 1843, and when a 
boy removed to Winona, Minn., where he lived 
until 1889. He entered his newspaper career 
on the Winona Republican and went west in 
1890 with Ralph Metcalf, now a State senator 
from Tacoma. He joined the staff of the old 
Tacoma Globe. Shortly afterward he moved to 
Everett and was five years on the Everett Her- 
ald, returning to Tacoma to take up work on 
the Tacoma News. He remained with the News 
until its consolidation with the Tribune and 
was on the staff of the present News-Tribune 
at the time of his death. Mr. Hubbell married 
Miss Louise Worthington in Winona in 1869 
and three children were born to him of whom 
two survive. His wife also survives him. He 
was active in musical and artistic affairs both 
in Winona and Tacoma and a close friend of 
many of the leading musicians of the day. He 
was one of the organizers of the Washington 
State Historical society and a member of the 
Episcopal church. Mr. Hubbell’s funeral was 
attended by many of the leading lumbermen of 
Tacoma and his death, at 82 years of age, was 
declared by them to mark the passing of one 
of the best known of the early pioneers. 


FRANK ALDEN BOVEY, president of the 
Melone-Bovey Lumber Co., of Minneapolis, 
Minn., and associated with the lumber and mill- 
ing industries of that city in its early days, 
died Friday, Oct. 9, at his home, Ferndale, Lake 
Minnetonka, near Minneapolis. He was 64 years 
old. Funeral services were conducted Monday 
at the residence. Mr. Bovey was born in St. 
John, N. B., Sept. 17, 1861. His father, the late 
Charles A. Bovey, was prominent in the lumber 
history of the Northwest. Frank Alden Bovey 
received his education in the Minneapolis pub- 
lic schools and in the late ’70’s entered the flour 
milling business, then passing through the pe- 
riod of its most rapid expansion. At that time 
the two great industries in Minneapolis were 
lumber manufacturing and flour milling. After 
a few years Mr. Bovey became associated with 
his father in the lumber firm of Eastman, Bovey 
& Co. Later he became secretary and treas- 
urer of the Bovey-DeLaittre Lumber Co.. and 
on the organization of the Melone-Bovey Lum- 
ber Co., in 1996, he became its president, serving 
also as president of the affiliated concern, the 
Pioneer Lumber & Millwork Co., of Minneapolis. 
As a result of these activities in the various 
companies, he became widely known as an au- 
thority on the manufacture of lumber. During 
recent years he took a less active part in busi- 
ness and devoted himself chiefly to the two 
great interests of his later life, children and 
flowers. He was one of the leaders in the work 
of the Infant Welfare Society, of Minneapolis, 
and through this he became an active member 
of the budget and distribution committee of 
the Minneapolis Community Fund, which dis- 
penses charity to the various affiliated organ- 
izations. Everything that had to do with the 
betterment of conditions for children appealed 
to him strongly and his efforts always were at 
the service of any organization which was doing 
g00d work on behalf of the boys and girls of his 
community. His love for flowers found. expres- 
sion in the beautiful gardens at his home at 
Ferndale and also in the gardens of his winter 
home at Pasadena, Calif. He was a prominent 
member of the Garden Club of America. His 
gardens were developed as a result of his own 
devoted labor and he was happiest when he 
was working with his own hands among the 
flowers. Mr. Bovey in 1886 married Sarah New- 
ton Johnson, of Minneapolis, daughter of the 
late L. C. Johnson, one of the pioneers of the 
grocery business in the Northwest. Mrs. Bovey 
survives him, but their only child, Charles 
Argalis Bovey, Ii, died in 1896 at the age of 
» Mr. Bovey is survived by his three brothers, 
William H., Charles C., and John A. Bovey. 
and by two sisters, Miss Caroline H. Bovey and 
Mrs. James A. Ross. 


MRS. SARAH W. WERDEN, wife of Chester 
H. Werden, of Ashland, Wis., president of the 
B C Spruce Mills (Ltd.), of Lumberton, B. C., 
died at Oshkosh, Wis., on Oct. 11, following an 
accident on Highway 15 in Oshkosh. Mr. Wer- 
den, who was driving the car, suffered serious 
injuries from which it is expected he will re- 
cover, and their daughter, Miss Dorothy Werden, 
Sustained a severe cut on the left knee and a 
Scalp wound. -The automobile was going south 
on the highway and in some unexplained manner 
the machine left the concrete, crossed a shallow 
ditch and came to a dead stop on the car tracks 
of the Oshkosh-Neenah interurban line. A heavy 
Interurban car hit it and completely demolished 
the front end of the automobile and pushed it 
back about seventy-five feet. The motorman 
on the interurban car stated that he applied the 


emergency brake when he saw the automobile in 
front of him on the tracks but was unable to 
stop the car. Mrs. Werden was a prominent 
clubwoman in Aghland. She was at the head 
of a musical club and a member of other organ- 
izations and prominent in church work. Mr. 
Werden is well known in the lumber industry 
and in State political circles. He served in the 
Wisconsin legislature as senator from 1920 
for two terms. He was at one time manager 
of the Brooks & Ross mills at Scofield and at 
Mason, Wis., he was with the White River Lum- 
ber Co. He also operated some retail lumber 
yards several years ago. He is in active charge 
at the present time of the B C Spruce Mills 
(Ltd.) although he maintains his residence in 
Ashland. Besides her husband and daughter, 
there also survives a son, Wade Werden, of 
Evanston, Ill. 

J. B. KELLEY, manager of logging operations 
for the Lyon Lumber Co., of Garyville, La., died 
at his home in Baton Rouge, La., on Sunday 
morning, Oct. 11, from an apoplectic stroke. The 
attack came while Mr. and Mrs. Kelley were in- 
specting a residence property they contemplated 
buying. The funeral was held from the home 
on Tuesday afternoon, Oct. 14. Mr. Kelley was a 
native of Missouri and about 60 years old. Going 
South as a young man, he was employed by the 
Lutcher & Moore Cypress Co., at Lutcher, La., 
later entering the employ of W. W. Duson at 
Crowley. He joined the staff of the Lyon Lum- 
ber Co. at Garyville about 21 years ago, and con- 
tinued with that company until his death, re- 
ceiving repeated promotions. When the com- 
pany changed from a cypress to pine operation 
several years ago, Mr. Kelley was assigned 
charge of its timber and logging operations. He 
was a prominent member of the Southern Log- 
ging Association and his record of economical 
management of logging operations was recog- 
nized throughout the South. Mr. Kelley left a 
widow. two daughters and one son. 


THOMAS MALONE, Three Rivers, Que., died 
there on Oct. 8, at the age of 72. Mr. Malone 
was well-known in lumber circles in eastern 
Canada. In 1874 he made his first venture in 
the lumber line. For a number of years after 
that he carried on extensive operations in Wis- 
consin and Michigan. In 1884 he moved to 
Three Rivers to reside. For over twenty years 
Mr. Malone was a member of the Board of 
Cullers’ Examiners for the Province of Quebec 


and was, incidentally, the only living commis- - 


sioned timber culler in the Province, at the time 
of his death. His commission had been taken 
out in the early days when one was required 
by the Government for anyone in charge of cull- 
ing for the large quantities of timber then be- 
ing shipped to England. Mr. Malone was a for- 
mer president of the Board of Trade of Three 
Rivers, Que., and a former chairman of the har- 
bor commission of that city. 


J. R. SANDEFUR, prominently connected 
with the leading lumber concerns of Mississippi, 
died at his home in Jackson, Miss., on Thurs- 
day evening, Oct. 8, at the age of 39. About 
a week before his death Mr. Sandefur was trav- 
eling in Tennessee when he became acutely ill. 
An operation was deemed advisable and he was 
taken to Jackson and to the hospital. The op- 
eration was at first believed to have been suc- 
cessful, but unforeseen complications arose 
causing his death a few days later. Mr. Sande- 
fur was born in Minden, La., and had been en- 
gaged in the lumber business in Mississippi since 
entering the business world. At the time of 
his death he was associated with the Adams- 
tanks Lumber Co., of Morton, Miss., and his 
death cut short in young manhood a very prom- 
ising career. He leaves a widow and one daugh- 
ter, a brother and two sisters. 


L. BARCLAY. K. C.. of Toronto, Ont., passed 
away at his home there on Oct. 12. Mr. Bar- 
clay, who was over 70 years of age, was the 
father of L. D. Barclay, widely known in the 
Canadian lumber trade as the eastern Canada 
representative for the Canadian Western Lum- 
ber Co., Fraser Mills, B. CC. He was engaged 
throughout his business career in the practice 
of law, having commenced in eastern Canada 
subsequently moving to Edmonton, Alta., where 
he was in practice for a number of years. Re- 
cently he went back to Toronto, where he had 
been residing with his son. 


WILLIAM JAMES McHALE, JR., son of Mr. 
and Mrs. W. J. McHale, of Soperton, Wis., and 
a grandson of M. J. Quinlan, head of the Me- 
nominee Bay Shore Lumber Co., of Soperton, 
died on Thursday morning, Oct. 8, after a few 
hours’ illness, induced by acute laryngitis. He 
was 8 years old. The funeral was held Satur- 
day, Oct. 10, from St. Ambrose Church, with 
burial in Rose Hill Cemetery beside his brother. 


JOHN HARBERG, of Omaha, Neb., died 
Wednesday morning, Oct. 14. He was part owner 
of the Harberg Lumber Co., of Springfield. Neb., 
which is managed by his son, Roy Harberg. Mr. 
Harbérg, senior. had for many years been con- 
nected with the Wright & Wilhelmy Co., whole- 
sale hardware dealer, of Omaha. He had been 
in failing health for more than a year, but con- 
tinued to attend to business until about three 
weeks ago. The funeral was held from his late 
residence on Friday afternoon. 


C1 PORTLAND, ORE. Co 








Willapa Lumber Co. 


Fir 

Spruce 

Hemlock 
Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


/ \ 


Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 


North Portland, Ore. 


Old 
Growth 








~ / 








Douglas 
Fir 


Our timber is especially 





Long suited for cutting the items 
Dimension shown opposite. Planing 


mill facilities. 
— SALES AGENTS — 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company 


TheGriswold Lbr.Co. 


Gasco Bldg., PORTLAND, ORE. 


Timbers 
Plank 


























Sumpter Valley 


P} 
Soft Textured Ine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. @ 


H. J. Anderson Lumber Co. 


Manufacturers and Wholesalers. 


ee Portland, Oregon 
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AL Ae 


H.B. Waite 
Lumber Co. 


MINNEAPOLIS, MINN. 





Long Fir Joist 


and 


Big Timbers 
Bungalow Siding 











Fir, Cedar, Spruce and 
Western Pine Lumber 
and 


Red Cedar Shingles. 
MIXED CARS 


from 


Minnesota Transfer 
Yards or our 


Granite Falls, Wash. mills. 








a 
CI SAN FRANCISCO Co 


ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 








California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 

















{; 


= , 
Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


_ easiest SAN FRANCISCO _ 




















Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO , 


TOTE-ROAD 
N AND TRAIL 
ek Weer TS 
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LOUISVILLE, KY. 


Oct. 12.—-Hardwood demand has been quite fair, 
local houses reporting good orders and excellent 
inquiries. Gum is in active demand and strong in 
price. Oak and poplar are firm, and their move- 
ment is somewhat better. Walnut is firm and go- 
ing well. Mahogany is active, while there is a 
fair to good demand for such woods as maple, elm, 
basswood, chestnut, ash and cottonwood. Veneers 
are reported active in mahogany, walnut, with a 
little movement of oak, and a fair movement of 
gum. Gum is the most active wood in the market. 
Louisville quotations on inch stocks are: Quar 
tered red gum FAS is priced at $95@100; com- 
mon, $64@66; plain red, $90@95; common, $60@ 
$62; quartered sap, $60 and $45; plain sap, $55 
and $35. Quartered white oak, FAS, $125@140; 
common, $75@85; quartered red, $105@110 and 


$65@67.50; plain white, $85@100 and $60@ 
62.50; plain red, $82@90, and $57@$60. Poplar, 
FAS, $105@110; saps and selects, $75@85; com- 


mon, $50@55. Walnut, FAS, .$215; selects, $140 
@150; No. 1 common, $100; No. 2, $45@50. 
Chestnut, $105 and $57. Ash, $90 and $55. 


EVANSVILLE, IND. 


Oct. 12.—Demand for hardwoods is holding up 
very well. Local dry stocks are being depleted. 
On some items prices are inclined to increase. 
Heavy rains have not curtailed log production here. 
Most local wood consuming plants are being op- 
erated on steady time, and furniture trade is better 
than it was this time last year. Furniture manu- 
facturers have been in the market for considerable 
Jumber of Jate. Veneer manufacturers report a 
good trade. The automobile and musical instru- 
ment manufacturers are also buying. Export trade 
is better than it was a month ago. Retail lumber 
trade is holding its own very well. Reports from 
rural communities are encouraging. Farmers are 
in much better shape than they were a year ago. 


CINCINNATI, OHIO 


Oct. 13.—-The lumber market has remained 
fairly steady in the last week. Business was some- 
what slow in developing in September, so fall buy- 
ing has spread into October. Hardwood prices gen- 
erally are firm, while in the softwoods there is a 
tendency toward an easier position. Retail trade 
continues at a satisfactory pace. 

If. J. Pfiester, president M. B. Farrin Lumber 
Co., is heading the Cincinnati contingent in the 
Dixie Highway motorcade which left here Friday 
morning for the tour to Miami, Fla., the. trip 
being made to celebrate the opening of the all-year 
road between Cincinnati and Chattanooga, ‘Perin. 
Mr. Pfiester is president of the Cincinnati Auto- 
mobile Club and chairman of the Cincinnati com- 
mittee of the motoreade. 

Announcement is made here of the consolidation 
of the Weir Frog Co. and the Kilby Frog & Switch 
Co. under the name of the Weir Kilby Corporation, 
with sales offices and plants at Cincinnati, Ohio, 
and Birmingham, Ala. 


MEMPHIS, TENN. 


Oct. 12.—All consuming groups continue active 
in the hardwood market and are taking a large 
volume, while mills report decreased production 
because of labor shortage and rains which have 
practically stopped logging. The rains have kept 
loggers out of the forests and have not allowed any 
banking of logs. While the supply is adequate 
for the present, it can not last long. Log quota- 
tions are beginning to stiffen but sales at higher 
prices have not as yet been reported. It has now 
been raining for more than a week and some of 
the lowlands are badly flooded. Common labor is 
still tied up in the cotton fields at high wages. 
Hardwood prices are holding only fairly steady. 
Many woods are bringing more money and new lists 
have been got out advancing quotations on prac- 
tically every item of these $1 to $5. Building 
trades continue to take large volume of hardwoods. 
The flooring, millwork and other wood consuming 
plants are heavy buyers. This demand has been 
most unusual. Furniture people are also taking 
a good volume and there is but little doubt that 
this demand will continue. The automobile trade 
is still in the market, and is taking more than 
it had been expected to. This demand is also 
unusual for the season. There is hardly a group 
that is not buying actively, and there appears 
to be no let-up in volume of business. Overseas 
demand is better. Late August and early October 
saw some nice orders forthcoming, and business 
is growing. Many inquiries are being received 
each day. Shipments abroad are much heavier 
than during early September. 


News of American Hardwood Industry | 


Frank B. Robertson, for several years with the 
Dudley Lumber, Co., is organizing the export de- 
partment of ‘the Mississippi Valley. Hardwood Co,, 
with offices in the Shrine Building. Mr. Robert- 
son recently returned from Europe. He was for- 
merely connected, with Anderson-Tully and Fergy- 
son & Palmer. 

Philip D. Houston, of the United Timber & 
Lumber Co., has left Memphis for New York, where 
on Wednesday he will sail for Europe. He wil] 
visit England, France and Germany On business. 


MERRILL, WIS. 


Oct. 12.—The lumber trade in this section re- 
ports that there is a slight slack in orders, but that 
shipping is practically normal, and at full capacity 
of the mills. The increased price of potatoes is 
adding very much to the optimism of the trade, 
and potatoes in many instances average over 200 
bushels an acre. Cabbage and other vegetables 
for winter storage are also bringing the farmers 
good returns. 

Average shipments of fourteen carloads of logs 
a day for the mill at Merrill will be made this 
season by the Stange Lumber Co., which is now 
operating camps 4, 6 and & The output will be of 
hardwoods, hemlock and pine, in almost equal 
amounts, from big virgin timber through which 
fourteen miles of railroad were laid last summer. 
Camp No. 8, built this summer, is a duplicate of 
No. 6 and has electric lights, hot and cold water, 
single iron beds, mattresses and blankets. i 


DETROIT, MICH. 


Oct. 12.—ITardwood purchases by the automo 
tive industry are for‘immediate requirements. Sev- 
eral of the larger body companies are building 
plant extensions. The increasing use of steel for 
bodies of lower priced cars is noted. Factories 
making higher priced cars continue to seek bar- 
gains. 

The wholesale market in softwoods is displaying 
a little more activity. Finish remains strong while 
common items are weak. One of the outstanding 
developments in Detroit’s building program is the 
unusually large volume of residential construction. 
Over seventy million dollars has been spent on 
dwelling construction during the last five months, 
with indications that all former records will be 
broken this year. 

The Chas. F. Meagher Lumber Co. has completed 
plans for doubling the size of its yard at 9620 
Greeley Avenue. Upon the completion of construc 
tion work, the new yard will have a frontage of 
360 feet. This company has increased its capital 
stock from $250,000 to $500,000. 


COLUMBUS, OHIO 


Oct. 12.—There is a steady demand for hard- 
woods. Retailers are. buying to replenish broken 
stocks, while factories are also in the market. The 
best business is from automobile and furniture fac- 
tories. Dry stocks are not large, and as a result 
the price list is well maintained. 

The southern pine trade is showing considerable 
strength, although retailers are not buying in large 
quantities. Outside of dimension there is consid- 
erable strength in the list. Transit cars are not as 
numerous as formerly, and selling them is not 
difficult: 

I’. P. Rogers, of the Buckeye Lumber Exchange, 
Columbus, left Oct. 10 for a business trip to the 
southern pine mills in Mississippi to buy stock. 
Birmingham is to be his headquarters, and he 
will visit a number of operations in that section. 

The Columbus Woodworking Co. has arranged to 
open a retail yard at Main Street and the New 
York Central tracks about Oct. 19, under the name 
of White Hall Lumber Co. William Slatter, head 
of the company, has acquired an acre of ground 
upon which he has completed the office and sheds. 


MILWAUKEE, WIS. 


Oct. 183.—-Lumber continues in good demand, as 
fall building is active. Construction of houses and 
apartments forms the bulk of new work. Retail 
yards are enjoying good business. Some yards 
are booked several weeks ahead. <A report from 
Racine stated that building had picked up and 
that every builder is now employed. Several cities 
in the State felt no seasonable decline, and con- 
tinue to purchase lumber. Retail yards in Mil- 
waukee have fair stocks but are in the market 
every day, taking advantage of any slight change 
in prices, which for the most part have been hold- 
ing fairly steady for the last few weeks. Country 
retailers have not started to buy heavily for fall 
trade. Automobile interests were in the market 
last week for hard maple, and placed a good volume 
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of business. Indications are that the auto body 
manufacturers will be in the market shortly with 
some heavy business, as they are making a number 
of inquiries now for items they use. Prices of all 
items remain steady. Millwork factories are busy, 
one plant being booked ahead for three months, 
while all have orders calling for delivery in one 
to three months and more. 


JACKSON, MISS. 


Oct. 13.—There has been a considerable advance 
in prices of red gum, and practically all items are 
very strong. The automobile people are buying 
heavily, and demand for thick ash, elm and maple 
is large. Mills are losing considerable time on ac- 
count of labor shortage. Log supply also con- 
tinues none too plentiful, as farmers are busy with 
crops. Export demand continues good. 


BUFFALO, N. Y. 


Oct. 13.—The new Liberty Bank Building was 
opened today. The building is the tallest in the 
city. In the interior decoration a large amount of 
choice hardwood was used, chiefly Mexican figured 
mahogany and American walnut. The ceiling is 
called a real achievement and is of light walnut, 
lightened with gold and various tints. Two lum- 
bermen are on the directorate, Orson E. Yeager and 
Louis A. Fischer. Another director, Henry C. 
Steul, is a manufacturer of furniture. 

The local Y. M. C. A. is starting a campaign to 
raise $1,250,000 for four new buildings and better- 
ment of its financial status. Fred M. Sullivan is 
chairman of the west side district. Other workers 
are B. E. Darling, R. E. Fairchild, Fleming Sulli- 
van, J. B. Caskey, M. S. Burns and H. A. Gambee. 

Buffalo lumbermen who are members of the Ath- 
letie Club are starting a handball tournament. 
The list follows: Oliver J. Veling, C. W. Bodge, 
L. N. Whissel, Ashton McNeil, Fleming Sullivan, 
William L. Lewis, Eugene W. Carson, Gerard Zim- 
mermann, Milton Hronek, Edward Y. Gemmil, 
George Summers and Herbert M. Hill. 

H. Shumway Lee and W. L. Morley are among 
committeemen named for the local Boy Scouts’ or- 
ganization for the coming year. 

Two local lumbermen, James B. Wall and Orson 
E. Yeager, took in the baseball games played in 
Pittsburgh last week. 

The Buffalo Lumber & Mill Co. has been granted 
a permit for the erection of a frame lumber stor- 
age shed at its yard. 

The Linn S. Chappel Co., which is in the build- 
ing supply and coal business at Elmira, N. Y., has 
added lumber. 

The Atlantic Lumber Co. now has two stackers 
in full operation piling lumber forty feet high. 
Solid concrete foundations are being laid in order 
that high piling may be continued throughout the 
yard. 

The A. J. Chestnut Lumber Co., finding that it 
needed more direct connection with its mill at 
Baton Rouge, La., where it is sawing out all kinds 
of southern lumber, has moved its Memphis office 
there. It will not, however, give up its Memphis 
yard. Mark Cummings, vice president, has re- 
turned from a visit to the Louisiana headquarters, 
now in charge of P. S. Fitzgerald. 

J. G. Daly, of the C. L. Gray Lumber Co., Merid- 
ian, Miss., and P. M. Lachmund, sales manager 
Winton Lumber Co., Gibbs, Idaho, were recent vis- 
itors to the trade here. 

Elmer J. Sturm, of Miller, Sturm & Miller, was 
in Ohio last week, calling on the mills and buying 
hardwood lumber. 

Hugh McLean was in Bathurst, N. B., last week 
to attend the wedding of his niece, the daughter of 
Angus McLean. 


ie e 

Fire Prevention Week Program 

NortH TONAWANDA, N. Y., Oct. 13.—As a 
part of the program carried out in the Tona- 
wandas in connection with fire prevention week 
the R. T. Jones Lumber Co. and the New York 
Central Railroad held a demonstration of their 
fire fighting equipment at the lumber company’s 
plant on.Tonawanda Island last Thursday. The 
demonstration was conducted jointly. 

A large pile of rubbish was ignited and sig- 
nals from the Jones planing mill and box shook 
factory and steamer Elmira called out the fire 
fighting equipment of the company and the 
railroad. The Jones concern maintains three 
hose companies. The equipment of the railroad 
is carried by switch engines. Within a minute 
after the alarm was sounded five streams were 
being played. on the fire and in less than five 
minutes the fire had been extinguished. 

Since the R. T. Jones Lumber Co. established 
a fire department of its own last year a number 
of other industries have taken similar action 
for the purpose of putting out fires which 
develop frequently about their plants. 
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Belgian Demand for American Woods 

WASHINGTON, D. C., Oct. 14.—Vice Consul J. F. 
Ilarrington reports from Antwerp that the de- 
mand for longleaf pitch pine had been slack prior 
to Sept. 1, the date of his report, and that it was 
then more expensive in Belgium than French oak. 
The demand for American oak also had been quiet 
and arrivals very small. Despite the light demand 
for American lumber in August, Belgian dealers 
were alle to operate without the feeling of un- 
certainty which characterized operations in north 
European lumber. Prices on American lumber 
were comparatively firm, although those on oak 
advanced slightly. 

Arrivals of Slavonian oak, one of the chief com- 
petitors of American oak in Belgium, continued in 
large volume and was quoted at attractive prices. 
Polish oak had not been moving for some time, 
but large arrivals were expected in the near 
future, 


Veneer and Plywood Export Data 

WASHINGTON, D. C., Oct. 14.—-Exports of veneer 
and plywood from the United States during the 
first six months of this year had a total value 
of $1,047,911, compared with $886,986 for the 
same period of 1924. In quantity, exports this 
year aggregated 34,796,427 square feet, of which 
8,571,684 were plywood and 26,224,743 veneer, 
compared with 28,280,932 square feet for the six- 
month period of last year, when the figures on 
the two products were combined. Veneer exports 
this year were valued at $714,295 and plywood 
exports at $333,616. 

Canada was the best customer for American 
veneer this year, having taken $382,618, while the 
United Kingdom took $248,640. Of the total ply- 
wood exports, the United Kingdom took $285,614. 


Bahama Islands Lumber Imports 


WASHINGTON, D. C., Oct. 12.—In connection with 
the building boom in the Bahama Islands, the 
Commercial Intelligence Journal, issued by the 
Department of Trade and Commerce of Canada, 
states that lumber is imported into the Bahamas 
largely from the adjoining southern United States 
and very little other than pitch pine is in use. 
About 30,000,000 feet is the usual annual import. 
Some spars, lath and ships’ timber for the small 
vessels built locally are imported, but little or no 
dimension timber of any size. About 3,000,000 
standard cypress shingles are imported annually, 
but supplies received from the Dominion of Canada 
are negligible. 

SCHR ERAERBBRBABAAAZS 


TROUBLE AND LITIGATION 


GORDONSVILLE, Va., Oct. 12.—Statement of the 
Virginia Cedar & Lumber Co., in bankruptcy show- 
ing the assets and liabilities of that concern has 
been filed in response to the court's order in the 
clerk’s office of the United States district court. 
The summary of debts and assets gives the total 
liabilities as $14,568.74, and the assets as $7,- 
546.61. Unsecured claims amount to $12,968.74 ; 
secured $1,300. The Virginia Cedar & Lumber 
Co. is an Orange County corporation, engag- 
ing in the menufacture and sale of cedar posts 
and other woods. Creditors filed a petition ask- 
ing for the order of bankruptcy July 18. 


HUNTINGTON, W. VA., Oct. 12.—Harry M. Sea- 
man, president of the Seaman Lumber Co., filed a 
voluntary petition in bankruptey, listing his lia- 
bilities at $621,248, of which $57,566 are in un 
secured claims, and his assets at $2,178, of which 
$1,900 are in real estate. 


HYMENEAL 


FARR-WHITE. Announcement of the engage- 
ment of John Edgar Farr and Miss Annie Win- 
ters White. both of Tacoma, Wash., was made 
Oct. 4 by Henry Newman White, father of the 
bride-to-be. Mr. White is a retired lumber man- 
ufacturer who is prominent in Tacoma. Miss 
White is one of the popular young girls of Ta- 
coma society and has many friends in the cir- 
cle of sorority and university young folk. She 
is a graduate of the University of Washington 
where she was affiliated with Chi Omega soror- 


ity. Mr. Farr is a comparatively new arrival 
in Tacoma and is associated with the firm of 
Townsend, Jackson & Co., bond dealers. He 


is a graduate of the University of Washington 
and a member of Delta-Theta Chi. Although 
no date has been set for the wedding it is tenta- 
tively planned for the mid-winter season and 
will probably be celebrated shortly after New 
Year. The bride-to-be is one of three daugh- 
ters, the younger sister of Mrs. Glenn Allan 
Moore (Margaret White), and Mrs. Kenneth 
McGregor Smith of Portland (Janice White). 





In the Saw Mill, Wood- 
working Shop, or wher- 
ever the best in saws is 
demanded, there you will 


find SIMONDS giving 


greater _ satisfaction. 
Quality steel and expert 
workmanship are rea- 
sons why Simonds Cir- 
cular Saws hold their ten- 
sion and cutting-edge 
longer. Due to the spe- 
cial steel and method of 
heat-treating a Simonds 
Circular Saw is less lia- 
ble to crack. 


For economical service 
specify Simonds when 
you next require Circular 
Saws. 


Saw and Steel Co 


ESTABLISHED 1832 

FITCHBURG. MASS. 
BOSTON MASS PORTLAND. ORE 
CHICAGO. ILL SEATTLE. WASH 
DETROIT. MONTREAL, QUE. 
NEW YORK CITY TORONTO ONT 
NEW ORLEANS. LA VANCOUVER, B.C. 
LOCKPORT. N. Y. ST. JOHN. N. B 
MEMPHIS, TENN. LONDON. ENGLAND 
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THE SEIDEL 
LUMBER LIST 


Try Our New 








Long or 
Short Leaf Pine 
Cypress 
Sitka Spruce 
Douglas Fir 
Washington 
Red Cedar 
Tennessee 
Red Cedar 
Pondosa Pine 
Cal. White & 
Sugar Pine 
Redwood 


Oak Flooring 
aple 

Beech, Birch 

Flooring. 













Julius 






Wholesale Dept. 


Save money by taking ad- 
vantage of our new direct from 
the mill service. Above we 
show dry sheds of a fine, big 
mill in Idaho with which we 
recently made arrangements for 
shipping 


Pondosa Pine 


We have connections with 
other mills for ditect shipping 
of Fir, Spruce, Cedar, Yellow 
Pine, Redwood, California 
White and Sugar Pine and 
Hardwood Flooring. 
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St.Louis,Mo. 
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Service Satisfies 


the retailers and the 
manufacturers in three 
large consuming cen- 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


OUR 
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3%" and \%" CEILING. 


4%" and %" BEVEL SIDING. 
STOVER LUMBER CO. 


MOBILE, ALABAMA. é 


HIGH GRADE 














Lo gging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 

transportation or harvesting tan bark an 

turpentine economically? 

tell you how. An invaluable reference book 

= res superintendents, timber owners, 
$4.50, postpaid. 


PrMesinne Lumberman 
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News from America’s Lumber Centers 














TACOMA, WASH. 


Oct. 10. Tacoma business and manufacturing 


concerns will be asked by the Tacoma’ Lumber 
men’s Club to insist on shipments being made to 


them in wooden boxes rather than in the flimsy 
substitute containers now ‘being largely employed. 
The lumbermen themselves will adopt a policy of 
having printed on their requisition blanks the speci 
fication that wooden boxes be used in shipments. 
This action was decided on at the regular meeting 
of the club last Wednesday, and is along the lines 
of a national movement inaugurated by the wooden 
box manufacturers. The club authorized the ap 
pointment of a committee to take the matter up 
with business and civie organizations. The matter 
was brought before the club by A. Hl. Landram, of 
the St. Paul & Tacoma Lumber Co, All those pres- 
ent agreed that the action taken will be of assist 
ance to the box manufacturers and indirectly to 
the entire industry. 

The club also authorized the appointment of a 
committee to confer with the West Coast Lumber 
men’s Association on the new base price list, and 
to suggest such changes as may be approved by 
the club at later meetings. The discussion showed 
that the members favor a base list that will prin 
cipally show the relative values to be maintained 
between different grades of lumber. 

Paul Johns, of the City Lumber Co., was ap- 
pointed to take charge of arrangements for a joint 
m eting of the club, the Intercounty Safety Asso 
cintion and the members of the State legislature 
fom the Tacoma distriet, at which the changes 
in the workmen’s Compensation act desired by the 
industry shall be laid before the legislators prior 
to the coming session at Olympia. 

August von Boecklin, of the Washington Manu 
fncturing Co., reported on two rate cases which 
the club has brought before the Interstate Com 
merce Commission, and also gave a short account 
of his recent trip abroad. 

Lucien A. Hold, president and treasurer of the 
Hold Meredith Lumber Corporation, of New York, 
Was a guest at the meeting. He said conditions in 
the industry in New York were excellent when he 
left for the West seven weeks ago. 

Louis G. Dreyfus, a real estate operator from 
Santa Barbara, told the lumbermen of the effect of 
the recent earthquake on different types of con 
struction. Mr. Dreyfus declared that the frame 
buildings in the zone of the greatest damage suf 
fered comparatively little, while many brick strue 
tures were totally demolished. 





Lumber carriers at the Tacoma docks during the 
present week included the following: Portacoma 
docks, Menelaus, Japan and China, 1,000,000 feet 


(part cargo) ; San Diego, California, 150,000 feet 
(part cargo) Robin Goodfellow, Atlantic coast, 


1,250,000 feet (completing), and West Cahokia, 
Austrelia, 380 tons box shook and 200,000 feet 


lumber (part cargo). Baker dock, Texan, Atlantic 
coast, 17,025 doors and 500 bundles broom han- 


California, 175,000 
St. Paul & Tacoma Lumber Co., 


dles (part cargo), and Jaco.r, 
feet (part cargo). 


West Keats, Atlantic coast, 800,000 feet (part 
cargo) : Centaurus, Atlantic coast, 1,000,000 feet 
(part cargo): Sumanco, Atlantic coast, 375,000 
feet (part cargo); Corinthic, Cuba and West In- 
dis. 1,250,000 feet (part cargo), and Nebraskan, 
Atlantic coast, 3,000,000 feet (part cargo). Dick- 
man Lumber Co., Sumanco, Atlantic coast, 750,000 
feet (part cargo). Defiance Lumber Co., Phyllis, 


and Nebras- 
(completing). 


California, 
kan, Atlantic 


400,000 feet (part cargo), 
coast, 400,000) feet 


Terminal dock, Circinus, Atlantic coast, 1,100,000 
feet (part cargo): Wapama, California, 50,000 


feet (part 
tons box shook, 


cargo) : Lurline, Wawaiian Islands, 175 
three cars sash and 150,000 feet 
lumber (part cargo), and Hverett, California, 
150,000 feet (part cargo). Balfour dock, Jane Net- 
tleton, California, 400,000 feet (part cargo). 

Nearly all logging camps in the Tacoma dis- 
trict have now resumed operations, and it is esti 
mated that 95 percent of those in the district are 
now operating. The supply of logs in the water 
is reported adequate for any immediate needs, 
though there is no large surplus. 

Warning to logging operators throughout the 
State that unless increased safety measures are 
taken in the camps the industrial insurance rates 
of the industry will be advanced, was sent out this 
week by Claire Bowman, of Tacoma, director of 
the State department of industries and labor. The 
warning suggested closer codperation between em- 
ployers and employees to increase the safety fae 
tor. The logging fund was $250,000) short last 
vear due to the numerous accidents and must be 
placed on a sound financial basis, the report de- 
elared, 

Freight service over the new Northern 
branch line into Shelton was opened last Monday 
when the first train reached the city. The new 
line opens up a rich district on the Olympic penin- 
sula by a 25-mile branch from Elma to Shelton, 

Short circuiting of high tension wires caused a 
fire at the mill of the St. Paul & Tacoma Lumber 
Co. Tuesday night. The blaze was extinguished by 


Pacific 











The rapid development of Tacoma as a shipping center 
one of many 
sea freighters at the docks, all of which are loading lumber. These 


panying picture of the Portacoma docks, 
from an airplane, shows seven deep 


for Northwest lumber is shown 
new ‘harbor developments. 


by the accom- 
The picture, taken 


ships are bound for many different points, including California, Europe, Japan, China, Atlantic and Gulf 
This scene is being duplicated nearly every week 


ports and Australia. 
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the city fire department before much damage was 
done. 

E. J. Curtis, president of Curtis Bros. & Co., sash 
and door manufacturers, Clinton, Iowa, was a vis- 
itor in Tacoma this week and ealled on a number 
of the local manufacturers. 


EVERETT, WASH. 


Oct. 10.—Steamship arrivals at Everett this 
week include the Circinus, which is loading 1,300, 
)00 feet of lumber for the Atlantie coast. During 
September, according to the harbor master, sixty- 
five vessels, with a total tonnage of 164,865, ar 
rived here. The greater proportion of this ton 
nage was in the lumber-carrying trade. 

Roy W. Thomas, sales manager Walton Lumber 
Co., reports that there is a steady demand for fir 
lumber, notwithstanding a slight falling-off in ear 
business. In general, the mills are selling all the 
lumber they can make, and with stocks of slash 
uppers so greatly reduced there is no apparent rea- 
son for any weakness in the market. ‘The whole 
proposition seems to be that the manufacturers 
and sales managers have the wrong mental slant,” 
says Mr. Thomas. 

T. B. Sumner, vice president and general man 
ager of the Sumner Iron Works, returned Wednes- 
day morning after an absence of a month in Cali- 
fornia. He made an extensive tour by automobile. 
having as a companion A. M. McKillop, of the Pa 
cific Car & Foundry Co., going to Westwood and 
points in the northeastern part of the State. Mr. 
Sumner also spent some time at Klamath Falls, 
Ore. He says: “All through the pine country, from 
Sacramento up through northeastern California 
and southeastern Oregon, the lumbermen are feel 
ing good. The box shook business in and around 
Klamath Falls seems to be satisfactory.” 

Orders for sawmill machinery booked by the 
Sumner Tron Works inelude a 10-foot roller-bearing 
Sumner hand mill for the Malone operation of the 
Mumby Lumber & Shingle Co. The order also em 
braces four 78-inch cast steel head blocks, four 
Sumner automatic offsets, one steel carriage frame, 
one four-arm combination type log turner, one in 
dependent skid lift and one 8-arm board-lowering 
device. The Sumners have sold the machinery for 
a 2-machine shingle mill to the Bald Mountain Mill 
Co., Mount Vernon, Wash., and new equipment to 
the Brew Manufacturing Co., for the box plant at 
Puyallup, to replace machinery damaged by fire 
about a vear ago, 

W. I. Carpenter, jr., of the W. T. Carpenter Lum 
ber Co., will return to the Everett office about Oct. 
17, after having spent the summer at the head 
quarters of the company in Minneapolis. Glenn 
Carpenter. who has been here for four months, left 
Wednesday night for his home in Minneapolis. 


BELLINGHAM, WASH. 


Oct. 10.—Bellingham will share in the invasion 
of the southern pine belt through an order for 
600,000 feet for Tampa, Fla.. which the Puget 
Sound Sawmills & Shingle Co. began filling this 
week. It will be taken by the Sumanco. Other 
cargo business this week was: Bloedel Donovan 
Lumber Mills, Piave 17, 600,000 feet, Italy : Corin 
thic, 690,000 feet, Cuba: Whitney Olson (oading), 
1,500,000 feet, San Pedro: E. K. Wood Lumber 
Co., Romulus (due), 350,000 feet, west coast South 
America. 

The Bellingham Port Commission has adopted a 
levy of about two mills for next year’s operations. 
The sum raised will discharge the commission's in 
debtedness to the city for the municipal dock, and 
take up warrants issued to contractors for the 
dock’s enlargement. 

The Heaton-Olsen Logging Co. will soon remove 
its camp from the Glacier district to Thurston. 
The Falls Logging Co. and Wirckla Bros. have be 
come active again. The Falls Logging Co. and the 
Heaton-Olsen camp are shipping to Lynden. The 
Campbell River Lumber Co. will increase its out- 
put in about two weeks, says President H. W. 
Hunter. 

Operations in logging camps on the Milwaukee 
Railroad have been materially increased and they 
will be still further augmented through an order 
of the superior court, granting permission. to 
Walter B. Whitcomb, receiver for the Chinn Tim 
ber Co., to enter into a contract with Joseph Irv 
ing, of Everett, and Joseph Kahouts, of Belling 
ham, to remove the down timber on the company’s 
property. The contract carries an option for the 
property's purchase, tenable until Jan. 1, 1926. 
Appraisers reported this week that the company’s 
liabilities are $225,000 and its assets $123,882. 
When the Chinn camp begins shipping again, re 
ceipts on the Milwaukee will be close to a hundred 
cars daily. The road loaded ninety-eight cars one 
day this week. Its largest shipper now is the St. 
Paul & Tacoma Lumber Co., which is operating 
three sides. 

The E. K. Wood Lumber Co. was given assur- 
ance this week that the city will coéperate in sup- 
plying it with adequate water pressure. It was 


indicated that should the company determine to 
rebuild its sawmill, destroyed by fire on Sept. 22, 
the city would lay Jarger mains to the mill site at 
a cost of $60,000 to $72,000. That Bellingham 
must not lose the Wood mill was a statement made 
here by President J. H. Bloedel, of the Bloedel 
Donovan Lumber Mills, in discussing Bellingham’s 
chnormous loss by fire last year. He warned the 
city that unless it provides adequate fire protec- 
tion on the waterfront it is likely to lose new in- 
dustries. 

The Morrison Mill Co. closed its sawmill tonight 
for a fortnight to permit repairs to be made. The 
box factory is operating steadily, though box busi- 
ness is slow. The Siemons Lumber Co.’s shingle 
mill has resumed activity after a short shutdown. 

The stockholders of the Fidalgo Pulp Manufae- 
turing Co. have voted to increase the capital stock 
from $150,000 to $250,000. The company’s plant 
uses waste from Anacortes sawmills and the out- 
put has proved very satisfactory. 

President Frank N. Brooks, of the Brooks Lum 
ber Co., who is State commander of the American 
Legion, attended the Omaha convention. 


SAN FRANCISCO, CALIF. 


Oct. 10.—-Both tmtercoastal and export ship 
ments have inereased, according to local marine 
reports. Australian, Japan and Atlantic port rates 
have been advanced 25 cents to $2 during the last 
week. Charters for Australian ports seem to be 
in demand, and two vessels were fixed for this 
trip. The rate quoted in both instances was $12. 

C. Stowell Smith, secretary-manager California 
White & Sugar Pine Manufacturers’ Association, 
has returned to his desk after a critical illness of 
five months. Edward P. Ivory, trade extension 
manager, is now attending an annual convention 
of foundrymen at Syracuse, N. Y. 

R. D. Baker, president Lassen Lumber & Box 
Co.. is in Pittsburgh, Pa., visiting relatives and 
getting in touch with conditions in the Kast. 

More than two thousand cords of tan oak bark 
was shipped during the month by the Albion Lum- 
ber Co. Most went to Bay district tanneries. Mr. 
Theodore Lerch, general manager in charge of 
sales, is expected to return here this week, follow 
ing a three weeks’ trip through the middle West 
and East. 

Theodore Lerch, general manager in charge of 
sales, Albion Lumber Co., returned Saturday from 
a three weeks’ trip to Chicago and Cleveland, com- 
hbining pleasure with business. Joe Fifer, of the 
company, received minor injuries in an automobile 
coliision. Oscar Johnson, also of the Albion com- 
pany, was driving at the time and escaped with 
some bruises. 

P. (. MeNevin, of the Pacific Lumber Co., who 
for the last month has been studying conditions 
in the middle West and East, will arrive in the city 
this week. 

Collaboration of the redwood manufacturers of 
California is to be urged by several redwood men 
in an effort to establish more direct sales methods 
with jobbers and wholesalers in the East. 


VANCOUVER, B. C. 


Oct. 10.——Not since January have overseas lum 
ber exports from Vancouver exceeded the record of 
September, according to the Vancouver Merchants’ 
Exchange, but the nine months figures show : 1925, 
276,549,000 feet: 1924, 323.076,000 feet; 1925, 
POS 3BS4,000 feet: 1922, 120,848,000 feet. In 1924, 
nine months exports to the Orient totaled 182,481, 
000 feet, but this year the total is but 87,149,000 
feet. Shipments to United States ports show the 
only substantial increase, counterbalancing losses 
in other markets. To American Atlantic and Pa 
cific ports, shipments are given as 83,000,000 feet, 
the 1924 total having been 67,985,000 feet. 

Seasonal conditions in the shingle market are 
slowing down sales. This week the shingle manu 
facturers announced a shutdown to begin on Mon 
day, Oct. 12, and continue for one week, with a 
possible extension to two weeks. This is in line 
with the action of the trade in Washington. Mem 
bers state the decision has followed an accumula 
tion of stocks. Nothing definite has yet been an- 
nounced by the lumber mills as to plans for the 
winter season, much depending on the market for 
the next two or three weeks. 

Buying is still active in the log market because 
mills have been busy up to the present, and have 
also been stocking up to some extent in expecta- 
tion of a fairly active winter. The cut of logs has 
increased lately and many big consignments are on 
their way to the booming grounds from upcoast 
camps. So far the prices are holding steady de- 
spite increased production. 

Northern British Columbia timber sealing in Sep- 
tember has made a record for the year. The total 
for the yvear in the district is about 85,000,000 





The Best Flooring for 
ing f 

Apartments and Hotels 

The natural beauty and wonderful 
durability of Maple, Beech and Birch 
flooring have won the admiration of 
hundreds of architects of apartment 
buildings and hotels. This is evidenced 


by the nation-wide distribution we 
have enjoyed for years. 


Home builders also show a marked 
preference for our 





We have manufactured more Maple, 
Birch and Beech flooring than any 
other manufacturer, in fact, we have 
furnished probably 20% or better of 
this flooring sold. This fact is evidence 
of the superiority of our products and 
of their salability for dealers. 


Is Your Name on Our 
Mailing List? 


If not, just fill out and mail the cou- 
pon below and we will see that you re- 
ceive all of our stock lists and special 
offerings as they are issued from time 
to time. 


We also manufacture Maple, 
Beech, Birch, Elm and Hemlock lumber 


Grand Rapids Trust 
Company 


Receiver for WILLIAM HORNER 


Perkins Building, 
~N GRAND RAPIDS, MICH. 


aN Plant: 
Goan’ lies ~ Newberry, Mich. 
Trust Co. MAIL 


Receiver for aN 
COUPON 


William Horner 
Perkins Blidg., 7" TODAY 


Grand Rapids, Mich. 
Gentlemen:—Please send me 
your latest stock list of Hardwood 

Flooring, also see that my name is put “~ 
on your regular mailinglist. Thisdoes not § 
obligate me in any way. i 
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Cc LOUISIANA Coo 


Real Values in 
Southern Hardwoods 


1 car 5/8 Qtd. Sycamore 
> 1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 
Gum 50,000' 4/4 FAS Pl. Sap Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 


Sycamore Sap Gum 


Red Gum 1 car 4/4 No. 1 Com. Red Gum 
Willow | 1 car 4/4 FAS Red Gum a, 











Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 


HARDWOODS 


Our band sawn hardwoods, 
well manufactured, will please 
you. Grades guaranteed under 
rules of National Hardwood 
Lumber Association. 

We solicit your inquiries. 


Bonita Lumber 
Company, Inc. 


BONITA, 
CE”) 
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Manufacturers of Long and Shortleaf 
Southern Pine Lumber 
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We can most always furnish orders for 


Se wutre. Oak Cross Ties 


Standard 6x&-3' 0” 
Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, 


Company, Inc. 
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Manufacturers 


Short Leaf Pine and Hardwoods 


feet to date, which is less than for the same period 
last year. Shutting down of the mills at Queen 
Charlotte Islands and Swanson Bay has caused 
most of the reduction. 

Activity in timber is noted in the last week. 
There appears to be more than usual interest in 
suitable logging areas throughout the Coast dis- 


rict. 
COOS BAY, ORE. 


Oct. 10.—-Mills in Coos County are running full 
time, and there appears no change in sight for the 
winter months. The veneer factories are all busy, 
three in Marshfield and one at Bandon. Logging 
camps are all operating and the outlook for busi- 
ness is bright. The Western White Cedar Co. has 
opened a new logging camp on Rock Creek, a 
tributary of Coquille. 

Shingle mills in some sections of southwestern 
Oregon are partly closed owing to exhaustion of 
supplies of red cedar. The Coos Bay Logging Co. 
mill at Old North Bendis closed until about Dec. 
1, awaiting accumulation of stock. A mill at 
Prosper has been opened recently by Harry Hunt, 
who is running one 8-hour shift. 

It is quite generally believed that the Sitka 
Spruce Co. mill at Coquille, idle for the last six 
or seven years, will be opened soon by S. S. Fair, 
of Seattle, who is said to have purchased mill and 
holdings. 

The Hakatatsu and Parana have taken lumber 
cargoes, the former for Japan, the latter for Syd- 
ney, Australia. Each took about 1,800,000 feet 
from here, and were to eall in northern ports to 
complete cargoes. The Bolivia will call early in 
November for a cargo for Sydney, Australia. 

According to reports from Reedsport, the Ump- 
qua Mill & Timber Co. has closed a deal with the 
Coos Bay Lumber Co. for a _ tract that will 
eventually cut out 350,000,000 feet. The timber 
lies principally on Smith River, a tributary of the 
Umpqua. 

Frank Boutin, of Minneapolis, owner of areas 
of spruce, white cedar and fir in southwestern Coos 
County, is here to dispose of some to George W. 
Moore, of the Moore Lumber Co., Bandon. 


LOS ANGELES, CALIF. 


Oct. 10.—-Local retail, as well as wholesale, 
business is showing a decided improvement, retail- 
ers buying in larger volume. According to local 
dealers, optimism is apparent in all branches of 
the trade. The rather large amount of home con- 
struction throughout southern California has _ re- 
sulted in increases in practically all lists. <A fea- 
ture of last week was the noticeable strengthening 
of shingles. 

Internal difficulties in China, which have dis- 
rupted shipping to the Orient, have been settled to 
such an extent that the movement of commodities 
from the Orient is now large. This was the re- 
port brought to Los Angeles Harbor yesterday by 
Capt. G. M. Curtis, master of the West Cajoot. 
The steamer has 750,000 board feet of hardwood 
on board for China, 


ABERDEEN-HOQUIAM, WASH. 


Oct. 10.—Twenty-three vessels were loading at 
Harbor mills Oct. 6; sixteen are in today. Load- 
ing for California are the Point Loma, Schafer 
sros., Montesano; William Donovan, North West- 
ern Lumber Co., Hoquiam; Point Arena, North 
Western mill; Charles Christensen, American mill; 
Idaho, Anderson & Middleton ; San Pedro, Bay City 
Lumber Co.; Svea, FE. C. Miller Cedar Co.; Kath- 
erine Donovan and Carlos, Donovan Mill No. 2. 
Loading for the Atlantic seaboard are the Oduna, 

gay City Lumber Co.; George Allen, Eureka Cedar 
Lumber & Shingle Co.; Commercial Traveller, Ab- 
erdeen Lumber & Shingle Co.; Vinita, Hoquiam 
Lumber & Shingle Co. The Regulus, FE. K. Wood 
Lumber Co., is loading for South America; Gisla, 
Anderson & Middleton, for Australia; Yojin Maru, 
Anderson & Middleton, and Golden Cape, Grays 
Harbor Lumber Co., Australia. 

Five mills affected by the strike of employees 
are still idle. They have been making general re- 
pairs. The men demand a 50 cent a day raise all 
along the line, with a minimum wage of $3.75. 
The owners say it is not possible to grant it. A 
committee of local business men has been asked to 
assist in settlement. The mills affected are Aber- 
deen Lumber & Shingle Co., Donovan Lumber Co. 
Mills Nos. 1 and 2, Wilson Bros. Lumber Co. and 
Schafer Bros. Mill No. 4. 

J. Clifford Shaw, manager Eureka Cedar Lum- 
ber & Shingle Co., returned last week from a two 
weeks’ visit in California. Mr. Shaw, accompanied 
by Mrs. Shaw, made the trip by motor. Mr. Shaw 
stated that he found California business men op- 
timistic, and that while business was a little quiet, 
volume is not very far below the high level of re- 
cent years. 

L. T. Kniskern has announced that the sales of 
shingles manufactured at Carlisle will be handled 


through the Evergreen Shingle Corporation, Aber- 
deen, Wash. 

Albert Trotter, of the Trotter Lumber Co., To- 
ledo, Ohio; George B. Jobson, of the Gauley River 
Lumber Co., Baltimore, Md., and W. H. Prentiss, 
also of Toledo, were guests during the week of 
E. L. Connor, of the Grays Harbor Sales Corpora- 
tion, Hoquiam. 

‘F. W. Duttweiler, of the F. W. Duttweiler Lum- 
ber Co., Toledo, Ohio, accompanied by Mr. Weiler, 
of the Cleveland office, and Mr. Rouse, of the To- 
ledo office, were on the Harbor recently en route 
from California. 

tobt. Ingram, manager E. C. Miller Cedar Co., 
was in Eugene, Ore., officiating as head linesman 
for the Oregon-Idaho football game. 


SPOKANE, WASH. 


Oct. 10.—Demand for Inland Empire lumber con- 
tinues slack. While some say that it is good for 
this time of year and in comparison with other 
years, it is not what has been expected this year. 
Prices are holding with remarkable firmness, as 
there is a general feeling that the present condi- 
tion is only temporary. While there is a lot of 
lumber in pile, assortments are broken. Talk of 
a curtailment is beginning to be heard. 

The monthly meeting of Weyerhaeuser Sales Co. 
trustees will be held in St. Paul, Minn., on Mon- 
day, Oct. 12. T. J. Humbird, president, and L. S. 
Case, general manager, Weyerhaeuser Sales Co.; 
A. W. Laird, general manager Potlatch Lumber Co., 
Potlatch, Idaho, and Huntington Taylor, general 
manager Edward Rutledge Timber Co., Coeur 
d’Alene, Idaho, will attend. 

Thomas H. Goodhue, of the Weyerhaeuser Sales 
Co., who has been spending some time at its vari- 
ous Inland Empire mills, leaves tomorrow to in- 
spect its mills at Snoqualmie Falls and Everett, 
Wash, and will then return to his new territory 
with headquarters at Kansas City by way of Boise, 
Idaho, where he will visit the Boise-Payette Lum- 
ber Co.’s operation. He is accompanied by Mrs. 
Goodhue. 

J. A. Kennedy, formerly with the Edward Rut- 
ledge Timber Co., Coeur d’Alene, Idaho, and J. A. 
Robertson, formerly with the Humbird Lumber 
Co., at Sandpoint, Idaho, leave the first of the 
week for Iowa points, where they will represent 
the Weyerhaeuser Sales Co. 

Charles B. Monday, of Lock, Moore & Co., Lake 
Charles, La., was in Spokane Monday and Tuesday 
of this week visiting various mills. He was on his 
way to Seattle and Vancouver, B. C. 

David Brown, vice president Long Lake Lumber 
Co., returned Wednesday from a short trip to the 
Coast. 

Ike Wilson, traffic manager Boise-Payette Lum- 
ber Co., Boise, Idaho, was the guest of Dave Spoor 
at the Hoo-Hoo Club luncheon yesterday noon. 

R. E. Slaughter, of the Caseade Lumber Co., 
Yakima, was a Spokane visitor this week. 


PORTLAND, ORE. 


Oct. 10.—W. J. Kuhl, Portland manager Doug- 
las Fir Exploitation & Export Co., is authority for 
the statement that Japan and Australia are buy- 
ing considerable lumber. But domestie business is 
lagging, and so the situation is about as it was 
several weeks ago, when the domestic demand was 
quite active but foreign demand light. 

On account of the marked inerease in business, 
the General Steamship Corporation will add two 
steamers to its service betweén Portland and the 
west coast of South America. The company will 
have six vessels in the trade, all of them large 
earriers. Five are motorships. 

Harvey C. Miller, president Boston Tidewater 
Terminals, the Atlantie Tidewater Terminals of 
New York, the Philadelphia Tidewater Terminals 
and the Norfolk Tidewater Terminals, was in Port- 
land this week and interviewed lumber shippers. 

Several Portland dealers have been down Cali 
fornia way recently looking over the field, among 
them H. P. Dutton, who is now on his way home 
from San Francisco. 

Iferbert J. Anderson, of the H. J. Anderson Lum 
ber Co., was in the Inland Empire pine district 
this week getting in personal touch with the man- 
ufacturers there. 

R. J. Knott, traffic manager Western Pine Man- 
ufacturers’ Association, was in Spokane the latter 
part of this weck attending a traffic conference. 

L. A. Nelson. Oregon secretary West Coast Lum- 
bermen’s Association, spent a couple of days at 
Longvi'w., Wash., this week in the interest of the 
association. 

The Cobbs & Mitchell Co., Valsetz, Polk County, 
Oregon, is installing four new dry kilns, supplied 
by the Moore Dry Kiln Co., of North Portland, 


Ore. These will be completed late in October. 
They will be of the Moore ‘‘Moist Air’ charge type, 
with Moore multiple heating system, and will be 
¢cquipped with automatic temperature and humidity 
controls. 
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DULUTH, MINN. 


Oct. 12.—Trade in mixed lots of medium and 
lower grades of northern pine is being well main- 
tained on this market, carlot shipments, especially 
to agricultural districts, showing increases. Re- 
tailers are conservative in ordering, so that total 
present volume is gratifying. Steady demand for 
medium grades of northern pine is resulting in re- 
ducing mill stocks materially. Somewhat of a 
spurt has come about lately in orders for box 
lumber, factories receiving an influx of inquiries. 
Sales departments look forward to an active spring 
in view of the apparent improvement in economic 
conditions over the Northwest. An inquiry for a 
round lot of No. 3 & better northern pine was 
received from an eastern dealer this week. With 
the loading of 800,000 feet of No. 2 and better 
from a Duluth mill this week, cargo shipments are 
cleaned up. 

Sawmill companies at Cloquet, Virginia and In- 
ternational Falls, Minn., are waiting for freezing 
weather to put in camps. It is now figured that 
production of saw logs and woods products will 
reach about the same total this winter as last. 
Labor is expected to be in ample supply. The 
wage scale for common labor is starting in at $35 
to $40 a month and board, with skilled labor com- 
manding full average scales. Conditions in the 
pulpwood trade are still regarded as uncertain ; 
buyers for the paper mills are feeling out the 
market. Rigid specifications are a hindrance to 
closing tie contracts. 


KANSAS CITY, MO. 


Oct. 13.—October, so far, has not lived up to 
the expectations of sales managers as to volume 
of yard business. Demand from industrial con- 
sumers has run about as expected, and indications 
are that it will be seasonably good. The bad 
weather of last week upset the calculations of the 
sales managers. Orders being placed now are 
wanted in a hurry, and wire orders to the mills 
are becoming more frequent. Incidentally, many 
of these wire orders are on the way within thirty- 
six hours. 

Cc. A. Pratt, representing the Louisiana Red Cy- 
press Co., will leave tomorrow for New Orleans, 
and before returning here will make a visit to 


Florida. 
OMAHA, NEB. 


Oct. 12.—Both locally and throughout the State, 
business seems to be slowing down. Fall trade 
will be close to a normal, but no rush can be 
looked for. Conservatism seems general. Most 
business men are keeping their money rather close, 
and buy only when they are reasonably sure of sell- 
ing. Collections from small town dealers are as good 
as at any time all summer, and banks have good 
deposits. It is no trouble to borrow when security 
is good. Most dealers seem to be on a very sound 
basis. The local house shortage has been over- 
come. Reports from over the State indicate a 
fair amount of business building construction. 


MINNEAPOLIS, MINN. 


Oct. 12.—There has been heavy building in the 
cities, and housing has caught up with needs in 
many centers, but a tremendous amount of build- 
ing is about to be done in the country districts. 
Therefore country trade is receiving first consider- 
ation, and already there are evidences that it is 
opening up. There has been some dissatisfaction 
over volume of fall trade, but the new hand-to- 
mouth buying policy has brought a change which in 
many cases is being misinterpreted. As a whole, 
lumber business is of fair volume in this market. 
Northern pine manufacturers and wholesalers re- 
port a good volume of orders and shipments. 
While current inquiries are not as heavy as they 
were in the late summer and early fall, a summary 
prepared by W. A. Ellinger, secretary Northern 
Pine Manufacturers’ Association, shows that the 
outlook is for fair fall business. Most manufac- 
turers have normal stocks, and some have orders 
well in advance. Hardwood manufacturers are 
selling a good volume in small quantities, but 
competition with southern hardwoods and between 
salesmen of the northern wholesalers is keen, re- 
sulting in some price shading. Red cedar shingles 
are going in fair quantities, only enough being 
offered to meet demand. Northern white cedar 
post and pole distributers and manufacturers have 
done a satisfactory business, mostly in shorter 
length poles being sold to utility companies. Post 
business is quiet, awaiting the finishing of fall 
farm work. 

North Dakota farmers are delaying cashing in 
on their crops by taking storage receipts instead of 
cash, retarding lumber business in that territory, 
according to Oscar Bye, Minneapolis district rep- 
resentative of the Booth-Kelly Lumber Co., of Eu- 
gene, Ore., who just has returned from a tour of 
that State. Farmers, also, are busy in their fields 
this year, doing fall plowing because of the favor- 
able late fall weather. Stocks in the hands of the 


retail lumbermen are being gradually depleted, but 
there is no disposition to order anew until actual 
business is in sight. 

Dealers in the ivon range territory in northern 
Minnesota forecast that business for 1925 will be 
in excess of that done in 1924, according to L. D. 
3ishop, of the Central Warehouse Lumber Co., who 
has returned from a three weeks’ trip through that 
territory. 

Minneapolis men last week incorporated the L. D. 
Kellogg Lumber Co., capital $50,000, and have 
taken over the P. M. Parker Lumber Co. L. D. 
Kellogg is to be the active manager. R. F. Duncan 


and John H. Rowe are among the stockholders. 
T. M. Parker died recently in Minneapolis. The 


sawmills taken over are at Little Falls, Fort Rip- 
ley and Akeley, Minn. 

J. L. Davis, manager Soo Lumber Co., Glidden, 
Wis., which last spring bought the Northern Wood 
Products Co., of Glidden, and added a large, mod- 
ern flooring plant, was in the Twin Cities market 
in the last week. 


LAKE CHARLES, LA. 


Oct. 12.—Demand for southern pine, especially 
common stocks, is not quite as keen as it was two 


weeks ago, and prices are somewhat less firm. But 
finish items, siding and flooring remain in good 


eall, and trade in timbers is well maintained. In 
the South and the central States, call for building 
material continues very satisfactory. Total orders 
are fairly close to normal, there has been a slight 
increase in production in this territory recently, 
and shipments increased last week. Straight cars 
did not move so freely, but mixed cars continue 
popular. Manufacturers have noted a further im- 
provement in export demand recently, and pros- 
pects are very good. Oil field material is in good 
demand. There has been a slight improvement 
noted in demand from wholesalers. 


HOUSTON, TEX. 


Oct. 12.—Low grade southern pine 1-inch yard 
stocks had been selling at concessions during the 
last weck or ten days, but these concessions have 
been withdrawn and it is believed the market will 
continue stable at present levels until dealers in 
the central, northern and eastern States begin 
their spring buying. High grade flooring continues 
to advance, and finish seems to be scarcer than 
for many years. There are fewer mills operating 
than at any period in the last three years, and les- 
sened output will undoubtedly benefit prices on 
straight carloads of common yard stock. 


NORFOLK, VA. 


Oct. 12.—There has been no improvement in de- 
mand for North Carolina pine. Some items are 
moving well, but most are sluggish. Much stock 
is being offered, but shipments are hard to secure 
from small mills. Large mills seem to be shipping 
regularly, the weather being good. To date, ac- 
tual production of North Carolina pine has been 
much in excess of orders and shipments, although 
it is hard to understand why there should be such 
a wide variation between orders and shipments for 
the year. Weather in the South is still very dry. 
Prices are holding firm. 

Demand for 4/4 edge No. 2 and better, band or 
circular sawn, has been light. Edge 4/4 No. 3 con- 
tinues very quiet. No. 2 and better 4/4 stock 
widths have not been very active. Band sawn 
stock in mixed cars is moving a trifle better, but 
circular sawn is quiet. No. 3 4/4 stock widths 
have shown more activity in 10- and 12-inch 
widths, but the other widths are very quiet. Edge, 
5/4 and thicker, No. 2 and better, has not been 
active recently, but 6/4 and 8/4 edge appear to be 
very scarce. There is some 5/4 to be had for 
prompt shipment. Stock widths in these thick- 
n’sses are moving better. Nos. 1 and 2 bark strips, 
rough, continue very quiet, but miseuts are in good 
demand and hard to buy. 

Sales of 4/4 edge No. 1 box rough were a little 
larger, several cargoes being sold in the East at 
fair prices. Local box makers are not much inter- 
ested unless in bargains, due to having large stocks. 
No. 1 4/4 stock box, rough and dressed, has been 
moving very well. Most big mills are sold up and 
are refusing further large orders. It is rather dif- 
ficult to purchase a cargo of kiln dried box con- 
sisting of edge and stock widths. Edge 4/4 No. 2 
box, dressed, has been moving a little better, but 
rough stock is very quiet. The dressed stock 
seems to have been sold at rather low prices. No. 
2 4/4 stock box has not been very active, a little 
6- and 12-inch being sold dressed. Prices remain 
about the same. Box bark strips, 4/4 rough and 
dressed, have not been very active. Mills in posi- 
tion to dress strips are pretty well sold up on 
strips at good prices. 

Sales of flooring, thin ceiling ete. about equaled 
those of the week previous. Sales of solid cars of 
one width of flooring were very infrequent. Solid 
ears of 24-inch face No. 2 and better flooring can 
be sold rather easily, but this item is hard to buy 
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THE MARK OF 


aU 


ON EVERY STICK 


“Fifty-Clear” 


We want to tell you a little 
more about “Fifty-Clear.” 


“Fifty-Clear” is a factory 
grade of lumber producing 
50% of clear cuttings in the 
sizes required in No. 1 
Common. 


It is a much better grade 
than No. 2 Common as No. 
2 specifies sound cuttings, 
while our ‘‘Fifty-Clear’’ 
gives you clear cuttings. 


The only difference between 
“Fifty-Clear” and No. 1 is 
that No. 1 specifies 6624% of 
clear cuttings, against 50% 
in “Fifty-Clear.” 


“Fifty-Clear” is all usable 
and works economically. 


It is an 
strictly. 


HDE product 


Hillyer Deutsch 
Edwards, Inc. 


Hardwood Lumber 
Oakdale, Louisiana 


BRANCH OFFICES:— 
CHICAGO DETROIT 
223 Railwa 11-239 General 


Motors Bldg. 


Exchange Bldg. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 


S right and our quality 
* unexcelled in 


‘%S Partition, Ceiling, 
cy Moulding, Trim, 
Lath, Dimension, 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 











“ Why Worry 


about holding your trade when 
you can get lumber like our 


200 N.C. Pine 2 


Roofing 


Long and Shortleaf Yellow Pine—rough 
or dressed—Car and Cargo Shippers. 


Ellington & Guy, Inc., "ricumonn: Va" 











QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 


Rowland Lumber Co., “°folk. ., 
Operating John L. Roper Lumber Co. 











Machine Molder Practice 


A manual on molder work, the operation and 
euperintendence of the molding machine. Pub- 
lished by a practical woodwor Coe who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.5 50, 
postpaid. 


American Lumberman “! $9,Destbam St 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama -Pactic GRAND PRIZE 
meneame 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3600 Axes& Tools 








for quick shipment. Prices remain the same. Kiln 
dried roofers continue to move well at good prices, 
but air dried have not been very active. 
air dried are holding steady. Framing and lath 
have been very quiet. 


JACKSONVILLE, FLA. 


Oct. 12.—The movement of southern pine to 
Florida points is moderate, on account of embar 
goes. Inquiry from northern and eastern dealers 
is not as active as could be desired. Prices are 
firmly maintained by producers, who seem to be 
finding a ready market for all their product. A 
good volume is being shipped by southern Georgia 
mills to Savannah, for water shipment to Miami. 
Shipments are being made from here by regular 
steamer line and by schooners and barges to Miami. 
teports indicate that rail transportation conditions 
in Florida are improving. A heavy fall and winter 
business is expected. All mills are operating and 
production is at a high point. Reeent rains have 
given small mills a better water supply. 

Demand for shed stock continues strong and all 
of the planing mills are sold ahead on high grade 
flooring. Mill stocks ure low. East coast yards are 
in urgent need of stock and have large orders 
placed. Most sales are to the wholesale trade. Or 
ders from the North and East are for straight cars 
of flooring and mixed cars of other items, and 
quick shipment is always wanted. Sales of 4-inch 
B&better flooring are being made by Florida mills 
at $50; No. 1 is moving slowly but its price is 
firm: No. 2 brings an average of $20.50: No. 3 sells 
at $12.50 to $13. Orders for 38-inch B&better are 
hard to place for quick shipment at $60; No. 1 did 
not sell as readily, but price is firm; No. 2 is mov 
ing freely at $18 to $19; No. 8 is a slow seller at 
$11 to $12. Sales of 6-inch have been light for 
several weeks, but Florida mills are holding their 
quotations firm. 


Prices of 


shipment. Prices of No. 2 boards for Florida ship 


ment are firm, but the mills in the western section, 


shipping to the central western markets, have re- 
duced prices slightly, especially on 8-inch shiplap, 
which sells at $21. No. 3 boards are in good de 
mand direct from the yards at firm prices. 

Large dimension and timbers are not moving in 
large quantities to the North and East. No yard 
schedules have been placed for several months, 
Most orders are for one or two cars of random 
sizes and lengths. Some shipments are being made 
from here and Tampa by boat, but not in the usual 
volume for this season. Mills in this section have 
about all the business they can handle from south- 
ern dealers and are not much concerned about the 
demand from other seetions. Prices show no ma- 
terial change. Special cutting and plank are in 
strong demand at good prices. Longleaf mills can 
not supply Florida demand for small framing and 
vards have to depend on shortleaf mills for speci 
fied lengths, which are bringing good prices. cane. 
leaf, No. 2 and better, shows a tendency to go 
higher. 

Railroad material continues in good demand by 
southern roads, and specializing mills are well sup- 
plied with orders for thirty days at satisfactory 
prices. A few orders have been booked for small 
lots of decking, siding and lining. The car com- 
panies seem to be purchasing only to meet imme- 
diate needs. 

The export market shows more strength. Sawn 
timber is in strong demand and has advanced $1 
to $1.50. Thirty cubic average brings $45 to $46 
at Gulf ports. South American schedules are fre 
quent and shipments to Cuba are of fair volume, 

No. 1 pine shingles sell at $5.50; No. 2, $2.50. 
Lath are in strong demand at exceptionally good 
prices. 

Walter KE. Gardner, traffic 


formerly manager 





Owing to embargoes, 





sales of %-inch ceiling to 
Florida trade through 
wholesale channels are 
not large. Most straight 
car orders are for No. 2. 
Prices are firm. Remill 
ing plants report no de 
cided change in the mar 
ket for thin ceiling. 
Southern yards continue 
to be the best customers. 
Sales of ,-iInch are 
mostly on mixed orders 
at firm prices. All grades 
of #,-inch are in fair de 
mand in straight cars. 
Prices are steady. A 
small amount of partition 
is moving on mixed or 
ders at firm prices, 
Mills that manufacture 
bond siding have full or 
der files. No. 2 is the 
most active at $27.50. 
East coast yards” are 
short of this pattern. 
Novelty is in strong de 
mand from all sections, 
especially No. 2, which 
sold at an average of 











$25.50; B&better” brings 
$45 and No. 1, $42. Ala- 
bama mills are selling No. 
2 at $22.50 for shipment 
to northern markets. 
Bevel and square edge 
are slow sellers. Prices 
show no material change. 

Demand for air dried 
roofers has been some- 


would cover 


The Hooker Oak, growing in Bidwell Park, Chico, Calif. This tree, a 
valley white oak, is named after Sir Joseph Hooker, a famous naturalist, 
and is approximately a thousand years old. It is 101 feet high, 25.7 feet 
in circumference at the ground, 
circumference of its outside branches is 446 feet, which, it is estimated, 
7,585 people, allowing 2 square feet to each person 


28.4 feet 8 feet above the ground. The 





what less active owing to 

embargoes in effect in Florida and the tendency of 
prices to reach a lower level. Mills have heavy 
order files for Florida and large quantities ready 
to ship. Central western and eastern buyers are 
taking only what they need for ,immediate use. 
Alabama mills have also reduced prices on = stock 
shipped to the North. Average for 6-inch is $20, 
wider widths $21, on Georgia main line rate. Most 
orders booked during the week were for one and 
two ears. Manufacturing conditions continue fa- 
vorable and labor is more plentiful. Longleaf kiln 
dried stock is moving freely to unembargoed Flor- 
ida points at steady prices. 

Demand for both rough and dressed B&better 
finish is strong and prices have advanced; 4/4 by 
6- to 12-inch, rough, bringing $42 to $43; dressed, 
$47 to $48. Specified widths are wanted on nearly 
every mixed order and prices obtained are satisfac 
tory. Florida affords the best market, although 
considerable thick stock, in the rough, is being 
shipped to northern planing mills. Most small 
mills are being booked ahead three to four weeks. 
No. 1 D4S boards are also in good demand in speci- 
fied widths and prices are satisfactory. It is not 
an easy matter to find kiln dried stock ready for 


Georgia-Florida Saw Mill Association and president 
Southern Traffic League, was this week appointed 
manager of the Jacksonville Traffic Bureau, suc- 
ceeding Thomas ID. Guthrie, resigned. 

The Norman Monarch, with 5,000,000 feet of 
west Coast lumber aboard, will arrive in Key 
West Oct. 25 to unload one of the largest lumber 
shipments ever received in that city. The lumber 
is to be shipped to various points in Florida. 

The Atlantic Pulpwood Corporation, New York, 
recently established a plant at Palatka. The com- 
pany operates a hardwood sawmill at Palatka, and 
owns 65,000 acres adjacent. It gets out consider- 
able white bay for pulpwood. General Superin- 
tcndent J. W. Carr estimates it has 500,000 cords 
of this wood. 

Hfomer C. Hester has been made Florida repre- 
ventutive of Mixer & Co., Buffalo (N. Y.) whole- 
sulers. His headquarters will be at Leesburg, Fla. 

F. Benemelis, of F. Benemelis & Co., lumber 
wholesalers, Havana, Cuba, stopped off here last 
week on his way to New York. He was accompa- 
nied by Mr. Cahiga of Cahiga & Bro., large im- 
porters of Havana. 
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BEAUMONT, TEX. 


Oct. 12.—-The southern pine market looked bet- 
ter last week than at any recent time, practically 
all mills reporting increased sales of yard stock 
and all the timber orders they could possibly saw 
for months. Upper grades are very scarce and 
mill stocks, except those of a few lower grade 
items, are broken. The market is steadier than it 
has been in quite a while. Some mills are still 
complaining about timber dying, due to insufficient 
rains. 

The hardwood market showed increased activity. 
While buyers generally are continuing to place or- 
ders only as stock is needed, this policy is produc 
ing a very nice volume, and more and more busi 
ness is being placed for future shipment. There 
are few distress offerings, and sellers are by no 
means so ready to meet buyers’ price views, but 
the tone of the market is distinctly healthy. 


NEW ORLEANS, LA. 


Oct. 12.---The week registered slight increases in 
southern pine bookings and production, with a 
slight decline in shipments. The upper grades are 
in strong demand and prices rule very firm but 
lower grade items are in larger supply and prices 
are rated a little weak in spots. Cypress bookings 
are still above production, but slightly below ship 
ments. Prices rule firm and the outlook is for im- 
proved business through the month. Wardwood 
demand increased slightly, with red gum, oak and 
sap gum as the leaders. Request for the box 
grades is improving and cottonwood is in active 
eall. Prices over the whole list are firm and bet 
ter held. 

The assessment lists of Rapides Parish, already 
approved by the State tax commission, show a de 
erease in assessments of $879,526. This decrease 
is due to the fact that a large number of sawmills 
have ceased operations, and the greater part of 
pine lands have been cut over. 

At a recent special meeting of the board of su 
pervisors of Wilkinson County, Mississippi, which 
was called to consider the order of the State tax 
commission that a 25 percent increase in the tim 
ber assessment be made, it was decided that the 
timber is assessed at its true value. A committee 
composed of W. F. Tucker, county attorney, T. B. 
McCurley, representative of the Foster Creek Lum 
ber & Manufacturing Co., and Nolan S. Cage, pres 
ident of the board, was appointed to appear before 
the State tax commission in reference to the action 
of the commission. 

Dr. W. R. Mattoon. of the Forest Service, vis 
ited Baton Rouge last Friday to confer with the 
extension officials and Mai. J. G. Lee, of the Loui 
siana Stute University’s school of forestry. 


SHREVEPORT, LA. 


Oct. 12.—-Southern pine buyers appear deter 
mined to place‘orders at lower figures. Jusiness 
booked by larger mills during the week ran about 
10 percent less than in the preceding week, as they 
are reluctant to accept lower offers. Bumper cot 
ton crops encourage hopes for improvement in busi- 
ness this fall. The mills have been able to keep 
their shipments on a par with orders received, 
Some small mills have reported a scarcity of labor. 
The larger and better organized mills, however, 
seem to have all the labor they need. Weather has 
been favorable, 


TUSCALOOSA, ALA. 


Oct. 12.—Prices on high grade shed stock con 
tinue to show gradual improvement, but common 
dimension remains about the same. Common board 
prices in the East, North and middle West have 
shown some weakness, but boards for southern de 
livery remain unchanged. Orders are ample, 
though perhaps around 15 percent less in volume. 
Mills making a good assortment of items, and hav 
ing fair stocks, find no trouble in booking all the 
business they can handle. In faet practically all 
such mills have already loaded themselves to the 
limit. Production is about the same as last week. 
Car shortage has developed at only a very few 
points and shipments are moving satisfactorily. 


LAUREL, MISS. 


Oct. 12.—Southern pine demand and prices 
showed some improvement last week. Special cut- 
ting is very strong. and many orders that would 
have been desirable two weeks ago are now being 
turned down. Exporters are still having trouble 
in finding enough sawn timber to meet their re- 
quirements. West Indies trade is showing improve 
ment. The local trade is more active and heavy 
fall business is expected. Lath continue strong. 

Dawson W. Winn, sales manager Eastman, Gar 
diner & Co., is making a trip through the central 
West and East. 

A. L. Dueote and H. J. Ducote, of the Orleans 
Lumber Co., New Orleans, La., are here on business. 

A. T. Buckwalter, of the Buckwalter Lumber Co., 


Union, Miss., and Vern C. Rutledge, of the Rut- 
ledge Lumber Co., Laurel, left recently for a busi- 
ness trip to Calgary, Alta. 

E. B. Baldinger,of Baldinger & Vernon, New Or- 
leans representatives of the Wausau-Southern 
Lumber Co., is a local visitor. 

Alfred J. Glassow was a visitor to New Orleans 
last week. 

S. H. MeLaughlin, export sales manager Wausau 
Southern Lumber Co., is’ in Mobile, Ala., on busi- 
ness, 

Frank G. Wisner and Philip S. Gardiner, of 
Eastman, Gardiner & Co., have just recovered from 
dengue fever, which is now prevalent here. 


PITTSBURGH, PA. 


Oct. 13.—Wholesale lumbermen report business 
volume holding up to that of the previous week, 
with no decided price changes in the last few 
days. Some items in hardwoods continue scarce, 
with an accompanying strengthening in prices. 
Quartered red gum, 4/4, FAS, is especially scarce 
and has advanced to $100, and white oak flooring 
has jumped to about $10 above red oak flooring, 
although only $2 above normally in the Pittsburgh 
district. All grades of white oak, the upper grades 
of red oak, some grades of poplar, and common 
and better red gum and sap gum continue scarce, 
with a stronger trend. Southern pine and all 
grades and varieties of white pine continue in 
about the same positions as last week. Due to 
shortages at the mills, shipments of pine are not 
coming out as fast as desirable. Activity in hem 
lock is marked, some yards which have been 
pushing southern pine looking upon it with favor 
even at the difference in price. Retailers report 
continued good prospects for winter home build 
ing. Many visiting lumbermen were in Pittsburgh 
last week attending the world’s series games, and 
a number of the lumber dealers’ offices virtually 
declared holidays. 

KE. Hk. Stamm, of the Acorn Lumber Co., is ab 
sent on a ten days’ trip, visiting mills in Mis 
sissippi and Louisiana. 

C. V. MeCreight, of the (. V. MeCreight Lum 
ber Co., is in Washington, D. (., this week on 


business. 
BALTIMORE, MD. 


Oct. 12.—Wehr & Edwards (Ine.). who have 
gone quite extensively into marketing Pacifie coast 
woods, received in the last month four shipments 
of about 200,000 feet of fir lumber, and about 200.- 
000 fir lath. The company r ports business in 
these woods expanding. 

R. E. Wood, president R. E. Wood Lumber Co., 
which about two months ago took over the Hotch 
kiss (Va.) sawmill of the Millboro Lumber Co., 
with about 5,000 acres of timber land, and some 
19,000 acres of land and rights from the United 
States Timber Co., visited Hotehkiss to go over 
details preparatory to resuming operation about 
Nov. 1. His brother, Maj. G. L. Wood, is in charge 
there. For the present no important additions 
will be made beyond installation of a surfacing ma- 
chine. 

J. F. Batchelor, of the Tennessee Oak Flooring 
Co., was here last Friday and expressed himself 
as encouraged by recent developments in the hard- 
wood trade. Mr. Batchelor left for Philadelphia, 
intending to go to New York and into New Eng 
land, and from Pittsburgh home by automobile. 

T. B. Bledsoe, of the Brown-Bledsoe Lumber 
(o., hardwood wholesaler, has been as far as Ala 
bama visiting sawmills and getting in touch with 
consumers, 

Henry P. Duker has stated that he will probably 
retire from Otto Duker & Co., vardmen and mill 
operators, at the end of the year. leaving his 
brother, Herman H. Duker, to continue the busi 
ness. H. P. Dukcr has an option on the property 
formerly owned by the Baltimore Box & Shook Co., 
and is considering the erection of a mill for turn 
ing out building material. 


BOSTON, MASS. 


Oct. 13.—Some departments of the New Eng 
land market for lumber have been rather slow, 
though building is active and the general outlook 
is reasonably good. Eastern spruce frames con 
tinue at $42 base, but buyers are placing few orders 
and the market is not at all firm. Several sellers 
of transit lumber from the Coast are reported to 
have granted concessions of $3 to $4. Business in 
western pines has fallen off, but prices are well 
maintained. fecent advances on southern pine 
flooring, partition ete. are firmly held, although 
new business is moderate. Hardwood merchants 
are optimistic and speak of slow but steady im 
provement in inquiry. Susiness activity in New 
England is greater than in the early part of the 
summer, and considerably better than at this time 
last year. Considering the approach of winter, the 
building industry in this distriet reports an un- 
usually large volume of new construction in pros 
pect. The New England crops have in recent weeks 





SOFT 
TEXTURED 


OORING 


AND TRIM 
FINISH 


REATE more 
Cc interest in re- 

modeling the in- 
teriors of old homes 
during the fall and 
winter months. Mc- 
Minnville Oak floor- 
ing, finish and trim 
will appeal to your 
customers because 
of its beauty and 
durability. In manu- 
facturing these three 
items we use Ten- 
nessee Mountain 
Oak which is fam- 
ous for its beauty 
and soft texture. 











Order in straight 
or mixed cars to suit 
your needs. 


ILLE 
MINNY GGo. 


McMINNVILLE.TENN. 














The Logger Knows 


the kind of logs which make the 


best lumber. Our woodsmen 
and “‘drivers’’ in the log ponds 
keep our mills well supplied 
with the finest quality 


Goldsboro 
. C. Pine 


In fact, all employees exercise ex- 
treme care in the milling, grading and 
shipping of our products. If you are 
interested in lumber that se!ls on merit 
and builds a good repeat order business, 
get in touch with us. 


Johnson & Wimsatt 




















WASHINGTON, D. C. 
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We Want Every 
Hardwood Buyer 


to know about our facilities 
for supplying dependable val- 
ues in Oak, Gum, Ash and 
Elm. Our lumber is cut from 
trees that have reached per- 
fection in the rich delta region 
along the Arkansas and White 


Rivers. 


Oak, Gum 
Ash, Elm 


We now have a fairly good 
assortment of dry stock. Fine 
quality, accurate milling, ac- 
curate grading. Exclusive 
hardwood operation. It will 
pay you to give us a trial. 


THE 


Breece- White 


Manufacturing Co. 


ARKANSAS CITY, ARK. 


Sales Agent: 
Chicago Lumber & Coal Co., St. Louis, Mo. 

















a 





26 Railroads 
toShip Over 


By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 85 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 
LUMBER COMPANY 


St. Louis, Mo. 








SA 





been assisted by generally good growing conditions. 

Another big cargo of west Coast lumber arrived 
last Friday, the Etna Maru bringing 1,250,000 feet 
of fir and some hemlock from British Columbia. 
The steamer had discharged lots at Philadelphia 
and New York. 

A new corporation, capitalized at $90,000, has 
been organized by Fred R. Basley, head of the 
sasley Lumber Co., of Newtonville, and president 
of the Massachusetts Retail Lumber Dealers’ Asso- 
ciation, to operate the retail yard of the George J. 
Zarker Lumber Co. in Waltham, Mass., recently 
purchased, and to be continued under the same 
name. The incorporators are Mr. Basley and W. 
Royce Taylor, of Waltham, and George J. Barker. 

Siegfried Hirsch, treasurer B. L. Tim Lumber 
Co., East Boston, left last week for an extended 
European trip. Mrs. Hirsch accompanied him. 


HATTIESBURG, MISS. 


Oct. 12.—The woods labor shortage at small 
mills and some Jarge mills is seriously affecting 
production, and frequent rains are an additional 
handicap. The mills are well loaded up with or- 
ders, and buyers are covering a great deal of ter- 
ritory in trying to fill their requirements, Large 
longleaf timbers are especially hard to buy. Lower 
grades are showing more. activity, and prices are 
better. Local demand is increasing and is ex- 
pected to be heavy during winter, as crops are 
extra good. Many mills are now shipping consid- 
erable stock to Florida, which was hardly thought 
of a few months ago. 

J. Ed. Ruff, director of farm demonstration 
work, codperating with county agents in the cut- 
over land section of southern Mississippi, is en- 
couraging farmers and cut-over land owners to re- 
forest. Seeds will be furnished free. The real 
enemies to young timber are forest fires and razor 


back hogs. 
JACKSON, MISS. 


Oct. 13.—Southern pine orders were in excess 
of shipments and production last week. Produc- 
tion remains low on account of labor shortage. 
Demand for No. 1 common and better stock con- 
tinues good, and added improvement was noted in 
demand for Nos. 2 and 3 stock. Florida demand 
continues exceedingly heavy, and the Mississippi 
coast is also using considerable lumber from mills 
in this section. Demand in the Delta section is 
light now, as yards there have no labor to unload 
lumber, all labor being fully employed picking cot- 
ton. Prices of all pine items have remained firm. 
The cotton crop will be harvested in a few weeks, 
and the demand from that section, especially for 
low grade lumber, is expected to be the best ever 


experienced. 
DENVER, COLO. 
Oct. 12.—The September report of the United 


States Department of Labor on building trades 
conditions, showing an increase of 4 percent in 
the average price of lumber as compared with the 
average of 1924, brought forth a number of com- 
ments from prominent lumber dealers to show that, 
compared with the rest of the country, Denver 
and the Rocky Mountain region in general are for- 
tunate with regard to building costs. 

“Lumber in this territory,’ said William P. Mc- 
Phee, president McPhee & MecGinnity Co., “is 40 
percent below the peak prices of four years ago. 
Lumber that sold for $63 then is now selling for 
$38. Denver and the Mountain territory are es- 
pecially fortunate.” It was pointed out that ac- 
eording to an official publication, No. 1 boards are 
quoted as follows: Buffalo, $65; Toledo, $73; 
Houston, $65; Kansas City, $50; St. Louis, $50, 
and Denver, $39. 

It is the opinion of local dealers that even 
though building costs are lower in Denver than 
in almost any other city in the United States, the 
building activity is due to slacken. According to 
Mr. McPhee, apartment as well as home building 
will decrease here, whereas building of business 
blocks and hotels will show a decided increase, ‘TI 
look for a great revival, moreover, in our country 
districts in the way of general improvements,’’ he 
said. “Intensive farming and diversified cultiva- 
tion are doing much for the State.” 

With these general statements, B. Coldren, 
president Hallack & Howard Lumber Co., is in 
hearty agreement. “The volume of lumber busi- 
ness in Denver and surrounding territory in the 
Rocky Mountain region has been somewhat greater 
thus far during 1925 than during 1924. As to the 
future, we feel that the market for the smaller type 
of residence has about reached the saturation 
point, and this also applies to apartment buildings. 
There is, in our opinion, room for a considerable 
increase in office building and hotel construction, 
and we look for a good deal of activity in that line 
for some time ahead.’’ Mr. Coldren touched upon 
the mining districts, saying that business there is 


reviving slowly, and that they are surely coming 
back, There are prospects of a considerable in- 
crease in demand from those sections during the 
coming year, he said. 

The general feeling seems to be that no great 
changes will be made in the price of lumber in and 
around Denver. The present prices are expected to 
prevail at least for another year. 

An immense sailfish, measuring seven feet three 
inches from tip to tip and weighing sixty-five 
pounds, was attracting crowds of Denverites the 
latter part of September when it was put on dis- 
play in an uptown store window. ‘Three fisher- 
men needed an hour and a half to land it from the 
Gulf Stream. One of three Colorado men responsi- 
ble for its capture was W. E. McClung, president 
Newton Lumber Co., Colorado Springs. 

John McPhee, son of William P. McPhee, has 
entered the offices of the McPhee & McGinnity Co. 
Ife is the first third-generation member of the 
firm. 

The Pacific Lumber Co. is erecting a new shed 
for housing hardwoods, adjoining the extensive 
mill located at 1736 Platte Street. 


PHILADELPHIA, PA. 


Oct. 12.—Aside from a further tightening in 
buying by retail yards, there was little change in 
market conditions last week. Judging by permits 
issued, building will continue unabated through- 
out winter. Permits last month attained the 
highest total ever. reached here. Much suburban 
building is also being undertaken. While southern 
woods remain firm, there has been a perceptible 
falling off in sales of Pacific coast lumber. Sales 
of fir transits have fallen off considerably. Lum- 
bermen generally are of the opinion that trade in 
this wood will be slow until mills and yards are 
able to move spot supplies in greater quantity. 
There is some price cutting in lath. Cedar shin- 
gles, both red and white, are moving steadily, with 
no apparent price resistance in evidence. Southern 
pine flooring sales have increased in the last few 
weeks, with prices somewhat higher than during 
the previous month. Common oak is moving 
slowly, but in steady volume. The hardwood mar- 
ket shows no change, being still rather dull. 


The Brady-Hindle Lumber Co. has purchased a 
new property, immediately adjoining its own, and 
will shortly erect an additional warehouse. 


NEW YORK, N. Y. 


Oct. 13.—Demand for lumber has eased off 
somewhat, but the general opinion is that there is 
still enough business to keep things moving briskly 
for some weeks. While wholesalers and yards are 
all hustling to keep pace with the demand, despite 
the slowing-up, they complain that margin of 
profit is too small to make the situation attractive. 
The feeling is not that mills are getting more for 
their lumber than they should get, but that lumber 
is selling too cheaply. Just at present the con- 
struction market is most active, with a continu- 
ance of announcements of big operations. Experts 
figure that this will be a billion dollar year. The 
estimate takes in the Greater City, eliminating, of 
course, Long Island, New Jersey and Westchester, 
in all of which localities building has been, and 
still is, exceedingly brisk. 

William H. Gillespie relinquishes his position as 
president of the Dunbar Box & Lumber Co. He is 
to retire. The new president is C. A. Hamilton, 
who also becomes secretary, and T. G. Gray be- 
comes vice president and treasurer. Both had 
been associated with Mr. Gillespie for more than 
twenty-five years. Mr. Gray said that business 
would be continued along the same lines. ‘We 
expect to make some changes in the plant,” he said, 
“and we may enlarge the scope of the business to 
a certain extent.” 

William P. Youngs & Bros., who have main- 
tained a large yard at First Avenue and Thirty- 
fifth Street for many years, are to move to the 
waterfront in Astoria, Long Island. The company 
has disposed of its site in Manhattan. It has a 
long term lease on 115,000 square feet on Vernon 
Avenue extending to the East River, just north of 
the Queensboro Bridge Pier. The move indicates 
the tendency of old-established firms to get into the 
suburbs, land values in Manhattan having in- 
creased to an extent that they can relinquish city 


holdings at an enormous profit. 


The Cedarhurst Lumber Co., Cedarhurst. Long 
Island, has just acquired property adjoining its 
present site that will give it substantial frontage 
on Washington Avenue, and enable it almost to 
double the plant’s capacity. 

Henry R. Woods Lumber Co. is the name of a 
new firm just established in Queens Borough. The 


directors are H. R. Woods, Jamaica, L. I.; R. M. 
Grown, Manhattan, and I. Sherman, of the Bronx. 

The Latham Bros. Lumber Co., Mineola, is sup- 
plying the lumber for a building operation under 
way for the Mineola Housing Co. 
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pearing completion and fifteen others will be 


started in the near future, 


The South Shore Lumber Corporation has just 
peen organized at Roosevelt, Long Island. The 
directors are H. C, Albers and M. C. Albers, of 
Roosevelt, and C. M. Flint, of Freeport. 


SEATTLE, WASH. 


Oct. 10.—R. Ryland Sizer, jr., president Robert 
R. Sizer Lumber Co., New York City, is spending 
several days this weck on Puget Sound. While in 
Seattle he has been in conference with Lyle S. Vin- 
cent, of Lyle S. Vincent & Co. Mr. Sizer came to 
Seattle by way of San Francisco and Portland, and 
will visit Vancouver, B. C., before returning east. 
His organization is a strong factor in intercoastal 
trade, and among other activities maintains an 
office at Jacksonville, Fla., where large quantities 
of west Coast lumber and fir lath have been dis- 
tributed. He stated that the east coast is stead- 
ily increasing its use of fir lumber, and predicts 
that there will be a large business in west Coast 
woods next year. 


J. J. Starks, of the Starks Manufacturing Co., 
reports that the present month opened with the 
biggest business in stained shingles ever enjoyed 
by that firm, shipments going principally to New 
York, Pennsylvania, Ohio and Texas. The pros- 


pects are that 1925 will show a good record, he 
says. Donald H. Clark, manager of Starks Stained 
Shingles, who is now making a tour of the East 
and middle West, will be absent sixty days, and 
during that time will work for trade extension, 
making a lucid explanation to wholesalers and re 
tailers of the advantages of staining shingles in 
transit, through the medium of the plant in this 
city. 

W. P. Frambes, president of Fletcher & Frambes, 
wholesale lumbermen of Los Angeles, Calif., is in 
Seattle. 3uilding operations continue active in 
southern California, he says. Building permits are 
about as usual, although the volume of construc 
tion has shifted somewhat from the residential type 
to larger buildings. 

B. F. Simmons, sales manager Mumby Lumber & 
Shingle Co., with headquarters in this city, an- 


nounces these new sales representatives: Minne- 
apolis, Minn., R. S. Campbell; Watertown, S. D., 
A. H. Thiele; Lincoln, Neb., Jack Frost. 


Among visiting lumbermen in Seattle this week 
were George B. Jobson, Gauley River Lumber Cor- 
poration, Baltimore, Md., and A. H. Stevens, Irwin 
Lumber Co., Erie, Pa., both of whom were guests 
at the Hoo-Hoo luncheon Thursday. 

Alfred Millard, of Alfred Millard & Co., Seattle, 
exporters, who is now in Japan, is expected home 
by the last of the month. Mr. Millard cables that 


consumption of lumber is fairly good, and that 
there is a demand for spot shipments. Steamship 
space for early loading out of Puget Sound is 
hard to get and pregiums are being paid for it in 
some instances, because of the heavy movement of 
other freight. 


Nordquist & Nelson (Inc.), of Seattle, manu- 
facturers of millwork, including hardwood trim 
and fixtures for banks and office buildings, are 


building two fireproof tile and concrete dry kilns, 
11x84 feet, for drying fir and American and Philip- 
pine hardwoods. These kilns are of the progres- 
sive type, fully equipped and modern in every 
detail, and were designed and equipped by the 
Moore Dry Kiln Co., of North Portland, Ore. Au- 
tomatic temperature and humidity control will be 
obtained by use of Foxboro recorder-controllers. 
Other features are fireproof doors built of asbestos 
protected metal, and dry kiln trucks having Ale- 
mite pressure lubricating system. 


WINNIPEG, MAN. 


Oct. 12.—Continued snow and rain have cur- 
tailed retail sales, as roads are impassable. There 
is still a tremendous amount of grain to be 
threshed. Wholesalers report that there is prac- 
tically no business coming in. Prices on Coast 
stock are still holding pretty firm. Northern spruce 
mills are getting pretty well caught up on all their 
back orders. They are preparing for winter log- 





ging. Retail business in Winnipeg continues very 
fair. 
TORONTO, ONT. 
Oct. r trade in Ontario is quiet. 


There is a pretty fair volume, but not so much 
as is usual at this time of year, and prices af- 
ford little if any profit. In some lines of white 


pine there is now a little more activity. Twelve- 
inch in all thicknesses of common and _ better 
grades seems to be almost off the market. There 


is not much demand for mill culls, but dead culls 
are showing considerable activity and strength. 
Volume of trade in red pine and spruce is small. 
There is a scarcity of lath, and the demand in this 
line is good at firm prices. Hemlock appears to 
be a little weaker. Cutting-up and shop grades 
in pine, both Idaho and California white pine, 
are hard to secure in mixed lots. Shingles, as 
usual at this time of year, are showing a weaker 
tendency. 

A. R. Smith, of Clark & Smith, 
dealers, Weston, Ont., is the 


wholesale lumber 
winner of the Laid- 


law golf trophy, competed for annually by members 
Association, 
the trophy Mr. 
N. Dudley, 
twentieth green. 


of the Wholesale Lumber Dealers’ 
Toronto. In the final match for 
Smith was successful against A. 
Toronto, but had to go to the 











Demand for sash, doors and millwork in the 
Chicago territory continues to hold up well, ac- 
cording to sales executives of local factories. Sep- 
tember sales were about equal to those for the pre 
ceding month so that there has been no thinning 
out of order files. Many of the factories have 
enough business ahead to keep them operating at 
capacity for the next two months. Within the city 
proper, the activity has not been as pronounced, as 
the yards and jobbers do not wish a contraction in 
building activity to find them with heavy stocks. 
Tride with surrounding cities, however, has been 
brisk, and an increased inquiry from yards in the 
agricultural sections is reported. Prices hold about 
steady. 


The first touch of winter in the Minneapolis-St. 
Paul (Minn.) district in the last week, with light 
snowfall and temperatures below freezing, turned 
attention to storm sash and doors. ‘This business, 
however, just is beginning to develop. In another 
few weeks, the volume is expected to become large. 
Fall building in the rural districts is light, thus 
far, for the farmers have been busy in their fields. 
Fall plowing is about completed and attention will 
now turn to building. The city fall building pro- 
gram has just started, and it is too early for any 
marked effect on the sash and door mill output. 
There is a fair run of business, however, with 
prices holding firm. 


Operators of sash, door and interior finish plants 
at Duluth and Superior (Minn.) are still booking 
good average orders to complete new construction 
Projects under way at points through that terri- 
tory. Plants are running full time, with normal 
forces employed. Prices are being well maintained. 

Despite the colder weather which has prevailed, 
there still is a good demand for millwork of all 
kinds in Columbus and central Ohio territory. Most 
of the mills have considerable business booked 
ahead, and@ almost all are operating to three- 
fourths capacity or better. Prices are steadier 


than several weeks ago. Mill men generally pre- 
dict good business through the winter months. 


The sash and door outlook as concerns Omaha, 
Neb., and surrounding territory is reported about 
the same as a week ago. While possibly there has 
been a slight falling off in orders locally and 
from the nearby larger cities, the volume of small 
town trade remains about the same as recently. 
Inquiries being received indicate that the amount 
of business coming in will probably not show much 
change during the next month. 


Kansas City (Mo.) plants report demand last 
week fairly well maintained so far as city orders 
were concerned, but not so good in the country. 
Sash and door prices are weak, with competition 
very strong. Millwork prices are firmly held. 


The door and millwork trade at Buffalo, N. Y., 
has been hampered to a large extent lately by cold 
and rainy weather. which has caused much building 
work to be deferred. There is not so much dispo 
sition to go ahead with new buildings as was re- 
cently the case. but a fair amount of work for 
this fall is looked for. 


The sash and door concerns of Baltimore, Md., 
are getting enough business to encourage them, 
despite decidedly active competition, which at 
times serves to bring profits down to narrow mar- 
gins. Much of the building in progress is of the 
special type that calls for extra-size doors and 
sash, and it is in this field that the Baltimore mills 
find their opportunity. Plants are being operated 
for the most part on full time, with some of the 
establishments even running after regular hours, 
and no signs of a serious diminution in the demand 
are discernible. 


In the window glass field there is a shortage of 
the better qualities and larger sizes, according to 
trade reports. This shortage is said to have been 
due in part to inability of factories to maintain 
previous schedules in quality as well as in quantity. 

















| Cummer Gypress 


Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
‘ measure and old-fash- 
ioned square dealing. 





Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 





OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 





Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 


tion. 





GOODFELLOW 


Lumber Company 
Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 
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WATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills ot Office. 
GANDY. LA. RUSTON, LA 


Co. | 














Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 





Sales Office, 300 Madison Ave., New York City } 
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OF NEW YORK 
511 Locust St. 1045Il).Mer Bank Bid. 80 Maiden Lane 
_ St. Lous Mo. Chicago, New York, N. ¥. 


Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s ‘otal covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
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| CHICAGO 








The Straw That Breaks 
the Sawmill’s Back 


is Sales Expense to smaller or single mill operators. 
Let us lighten the load— invoice your stock direct 
to us. We handle for 5%, carry accounts and 
advance promptly on receipt of papers. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago. IIl. 








Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
Conway Blidg., CHICAGO, ILL. 








Lumber and 


HUTCHIN Storage Co. 


Saw Mill, Band Resaw and Planing Mill 


Douglas Fir, 
Yellow Pine, 
White Pine, 


GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 

139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 

Blue Island800 = Pullman 8020 (No Toll) | ORDERS SOLICITED 











ro BUY 
on SELL 
TIMBER 


Intelligently 
You Must Have An 


ACCURATE CRUISE 


Trained Judgment and Exper- 
ience at Your Service 


Drolet & Steenson 


Timber Estimators 


108 South LaSalle Street, CHICAGO 
Southern Office, - . - Tuscaloosa, Ala. | 

















Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 


Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and whotesale lumbermen to collect their 
— Just advise us the amount due you. We'll 
get it. 


LumBermen’s Crevit AssociaATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 








Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for loggin superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


American Lumberman “! @;2ez>em St 


Chicago. III, 
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Kurt Stoehr, sales manager of the Oconto Co., 
has been calling on the consuming trade in south- 
ern Michigan this week. 


J. R. Andrews, northern hardwood manufac- 
turer of Escannba, Mich., was among the northern 
lumbermen visiting Chicago this week. 


Clifford I. Lamb, commission lumber salesman, 
of Aurora, Ill, was in the city the first of the 
week giving attention to business matters. 


J. L. Travers, of the Travers Timber Co., Du- 
luth, Minn., while visiting in Chicago this week, 
called on several of his friends in the trade, 


J. F. Higman, of the J. 
wholesaler, St. Joseph, 
Chicago this week on 
mills. 


W. C. Lawton, of Parks & Lawton, wholesaler, 
Seattle, Wash., made a few calls among the trade 
here this week enroute to the company’s New 
York office. 


P. L. Berke, manager of the Zenith Lumber & 
30x Co., Duluth, Minn., was in Chicago this week 
transacting business and making a general survey 
of market conditions. 


C. J. Gerster, sales manager of the H. B. Waite 
Lumber Co., wholesaler of white pine, fir and red 
cedar, Minneapolis, Minn., was in the city this 
week calling on the trade, 


F. Higman Lumber Co., 
Mich., passed through 
his way to the Wisconsin 


John Brennan, sales representative of the R. 
Connor Co., Marshfield, Wis., was a business vis 
itor in the city this week. Mr. Brennan was call- 
ing on the consuming trade. 


Nils Gregertsen, of Gregertsen Bros. Co., eypress 
manufseturer, spent the week end at Cypress Lodge 
near Eagle River, Wis. Mr. Gregertsen expected to 
do some fishing but found the weather unfavorable. 


Donald H. Clark, manager of the Starks Manu- 
facturing Co., Seattle, Wash., has been visiting in 
Chicago this week. Mr. Clark was formerly en- 
gaged in association work on the Coast and is a 
prominent Hoo-IHoo. 


0. O. Russell, general manager of the Colorado 
Continental Lumber Co., pine manufacturer and 
wholesaler of forest products, shook and crates, 
was in the city this week. Mr. Russell was look- 
ing over conditions in this territory. 


Russell J. Hubbard, of the Winchester Bay Lum- 
ber Co., Reedsport, Ore., arrived in the city last 
week to look after some business matters. Mr. 
Ifubbard ran up to Oshkosh over the week end, 
returning to Chicago the first of the week. 


Fred Cline, manager of the Tllinois Lumber 
Yards, left this week for the Coast where he will 
visit some of the mills and principal lumbering 
centers. Mr. Cline’s organization is planning to 
open a large lumber yard at Newark, N. J., similar 
to its present Cairo yard. 


A. B. Ziegler, manager of the western pine de 
partment of the Hilgard Lumber Co., spent the 
greater part of last week in Saginaw, Mich., super- 
vising the removal of his household goods from 
that city to Chieago. Henceforth Mr. and Mrs. 
Ziegler will make their home in Chicago. 


John D. Spalding, manager western sales for the 
W. R. Pickering Lumber Co., Kansas City, Mo., 
stopped in Chicago this week for a short confer- 
ence with W. L. Godley, manager of the company’s 
Chicago office. Mr. Spaulding was on his way 
home from a short visit in Wisconsin. 


«. C. Hubbard, manager of the hardwood depart- 
ment of George D. Griffith & Co., left the first of 
the weck on a trip through Missouri and Towa. 
Mr. Hubbard will eall on the consuming trade in 
Cairo, Tll., St. Louis, Mo., Kansas City, Mo., and 
lowa points, returning to Chicago in about two 
weeks. 


P. D. Flanner, secretary and treasurer of Flan 
ner Co., Blackwell, Wis., was in the city this week 
on business. While calling on the John H. Shook 
Lumber Co., which hus exclusive sales rights for 
his maple flooring in this territory, Mr. Flanner 
reported that the company’s flooring factory has 
heavy order files. 


Mrs. John A. Speneer, wife of John A. Spencer 
of the John .A. Spencer Lumber Co. recently un- 
derwent a serious operation at the St. Lukes Hos- 
pital in this city. She is making a good recovery 
and expects to be out of the hospital in another 
week or ten days. 


A. T. Brink, treasurer of the Tri-State Lumber 
& Shingle Co., Kansas City, Mo., was in the city 


several days this weck in conference with L. J, 
Emerson and H. E. Woodcock of the local office, 
Mr. Brink was accompanied by his wife, and jn. 
cidentally, they took in several good shows While 
in the city. 


Emil J. Stuhr, president of the Stuhr & Gerard 
Lumber Co., Minneapolis, Minn., was in Chicago 
this week calling on the consuming trade. Mr, 
Stuhr, who specializes in box material and lath, 
found the local box factories active, although 


_ still purchasing on a hand-to-mouth basis. 


W. R. MeMillan, manager of the Chicago office 
of the Hammond Lumber Co. (Ine.), redwood 
manufacturer, returned last week from Cleveland 
where he spent several days conferring with the 
company’s Ohio and eastern representative and 
looking over business conditions. Mr. MeMillan 
found the business situation brighter in Ohio than 
in this territory. 


A. B. MacAlpine, of Los Angeles, Calif., has re- 
cently arrived in the city and opened an office for 
E. J. Stanton & Son, manufacturer of California 
sugar and white pine, Los Angeles, Calif., at 307 
North Michigan Avenue. Mr. MacAlpine is well 
qualified to look after the interests of the Stanton 
organization, as he has wide experience in the 
sales and production ends of the California pine 
industry. 


W. H. Greene, of the West Michigan Flooring 
Co., Manistee, Mich., was in the city this week 
conferring with the George T. Mickle Lumber Co.. 
which has exclusive sales rights on the northem 
concern’s Acme brand maple flooring. Mr. Greene 
reported a greatly increased demand for maple 
flooring and said that the manufacturer has been 
greatly encouraged by the way business has devel 
oped this fall. 


Tom Crenshaw, eastern representative of the 
Exchange Sawmills Sales Co., with headquarters 
in New York City, was in Chicago a few days ago, 
Mr. Crenshaw’s son, who is a cadet at Culver Mili- 
tary Academy, unknowingly fractured his arm a 
few days before leaving home to take up his school 
work, and Mr. Crenshaw brought him to Chicago 
to have it reset. 


J. B. Deutsch, president of the Lake _ Inde- 
pendence Lumber Co., Big Bay, Mich., and Mrs. 
Deutsch stopped in Chicago several days this week 
on their way to Indianapolis, Ind., where Mr. 
Deutsch is exhibiting some of his pure bred Guern- 
sey cattle at the International Cattle Show. The 
raising of pure bred stock is one of -Mr. Deutsch's 
hobbies, and his herd contains many blue ribbon 
winners. 


T. D. Higgins, manager of the local office 01 
Turner-Farber-Love Co., hardwood manufacturer, 
on returning from company headquarters at Mem- 
phis this week, reports that many of the mills are 
closed down on account of the labor shortage and 
that the advent of the fall rains will bring further 
curtailment of the output of the hardwood mills. 
These factors, he believes, will be reflected in a 
stronger market. 


A recent addition to the staff of James D. Lacey 
& Co., in that concern’s New York office, is Alex- 
ander W. Dodge, who is specializing in timber land 
sales. Mr. Dodge is a graduate of Yale Forestry 
School, was acting State forester of California in 
1916, later was private forest expert for John I. 
Rockefeller, jr., and for some time was southern 
States representative for the logging department 
of the Lidgerwood Manufacturing Co. 


L. B. Sanders of the L. B. Sanders Lumber €o., 
southern pine operator of Atlanta, Ga., and Mrs. 
Sanders were Chieago visitors this week. Mr. 
Sanders was looking over the business situation in 
this seetion and conferring with the Charles L. 
saxter Lumber Co., which is his exclusive repre- 
sentative in this territory. From here Mr. ani 
Mrs. Sanders went to Detroit where they expected 
to make a short visit before proceeding to New 
York. 

Robert S. Carpenter, manager of the southern 
branch at New Orleans, La., of the Chicago Belting 
Co., has been spending several days in Chicago 
and nearby points. He attended in Milwaukee last 
week the funeral of his old friend John Monaghan. 
of the Filer & Stowell Co., whose death occurred 
suddenly in San Francisco, Calif. Mr. Carpenter 
is just recovering from a severe illness himself. 
and his host of warm friends throughout the in- 
dustry will be delighted to know that he is begin- 
ning to feel himself again. 


H. H. Bates, sales representative of the Stand- 
ard Lumber Co., Birmingham, Ala., was‘in Chicago 
this week calling on the trade, Mr. Bates makes 











', 1925 


a 
see, 
ed 


L. I, 
Office, 
nd in. 
while 





erard 
hicago 
, Mr, 
1 lath, 


hough 


» Office 
wood 
veland 
th the 
e and 
Millan 
> than 


as re- 
ce for 
fornia 
it 307 
$ well 
anton 
n the 
| pine 


oring 

week 
r Co.. 
‘thern 
reeng 
maple 

been 
level 


othe 
urters 
§ AZo, 
Mili- 
rm a 
chool 
icago 


Inde- 
Mrs. 
week 
Mr. 
uern- 
The 
sch's 
ibbon 


e Ol 
urer, 
Vem- 
S are 
and 
rther 
nills. 
in a 


acey 
\lex 
land 
ASTIN 
a in 
n I). 
hern 
nent 


Co., 
Mrs. 
Mr 
n in 
s I. 
pre- 
and 
cted 


New 


ern 
ting 
ago 
last 
han, 
rred 
nter 
self, 
in- 
gin 


ind- 
‘ago 


ykes 





OcTOBER 17, 1925 


AMERICAN LUMBERMAN 81 





his home in Henderson, Ky., and represents his 
concern in Indiana, western Kentucky and Chicago 
territory. Mr. Bates formerly was manager of the 
New Deemer Manufacturing Co, at Deemer, Miss., 
until that concern was taken over by the Adams- 
Banks Lumber Co., with which he remained until 
last spring, when he made his present connection. 
He reports a fairly active demand for lumber 
throughout the territory in which he visits the 
dealers and large industrial buyers. 


H. J. Barrington, manager of factory sales for 
the Weed (Calif.) operition of the Long-Bell Lum- 
per Co., was in the city this week visiting with 
(, W. Lawranee, manager of the Long-Bell organ- 
ization’s local office. Mr. Barrington devotes his 
attention, in the main, to the millwork depart- 
ment of the business and at present is making an 


extended trip through the consuming territory. 
He expected to visit some of the lorger centers 
in Wisconsin and Michigan, ineluding Detroit, 


after leaving Chicago, and then proceed East, with 
New York as his ultimate destination. Comment- 
ing on business conditions, Mr. Barrington says 
that his company has done a good volume of 
business throughout the year but prices have not 
peen satisfactory. Just now the southeastern part 
of the country, which includes Florida, is most 
active, although a good amount of business is be- 
ing secured from the middle West and also in 
California, where the large fruit crop has created 
an almost unprecedented demand for the output 
of the box factories. On the whole, Mr. Barring- 
ton is optimistic and expects the total volume of 
pusiness for the year to be satisfactory. 


J. BE. McKelvey, of Rochester, N. Y., president of 
the American Wood Working Machinery Co., passed 
through Chicago this week, en route to Beloit, Wis., 
where he expected to spend several days looking 
after matters in connection with the recent union 
of the P. B. Yates Machine Co., of Beloit, and the 


American Wood Working Machinery Co., of 
Rochester. This union of two of the largest and 


best known firms in America engaged in the manu- 
facture of wood working machinery, easily makes 
the largest concern in the world in that line of 
business. The union of these two companies under 
the name of the new organization, Yates-American 
Machine Co., indicates the trend of the times. ‘The 
uniting of these two companies, it is expected, will 
result in substantial economies in manufacturing 
and distribution, and will permit the better carry 
ing on of the engineering and research work so 
necessary in this industry. The larger financial 
foundation makes for production on a larger scale, 
and tends to eliminate much lost motion in both 
production and distribution, all of which should 
result in economy and better service to the users 
of the product. It was expected that a meeting 
of the board of directors of the Yates-American 
Machine Co. would be held in Chicago on Friday 
of this week, at which time officers were to be 
elected and the general policies of the new organi 
zation worked out. 


(gqg@aee@aaaan: 


Hardwood Men Hold Golf Tourney 

Postponed from Tuesday on account of rain, the 
golf tournament planned by Division C of the Lum- 
bermen’s Association of Chicago was held Wednes- 
day afternoon, Oct. 7, at the Harlem Golf Course, 
with a good attendance. The division met for 
luncheon at the association rooms and then pro 
ceeded to the course. Several good scores were 
turned in on the eighteen holes play. First blind 
bogey prize went to Ansel J. Olson, second to John 
Hansen and third was split between J. W. Cisar 
and J. C. Cisar, who tied. KE. L. Baker, with a net 
score of 70, was first in the low medal play ; A. H. 
luth, with a 71, was second, and Ray Smith, with 
a 72, was third. 


Chicago Golfers Cop Prizes 

Chicago Jumbermen adequately demonstrated 
their prowess as golfers by carrying off five prizes 
at the annual tournament of the Lumbermen’s 
Golf Association of St. Louis, held in that city 
Friday, Oct. 9. F. HW. Burnaby, of Burnaby Bros. 
Lumber Co., won second prize for turning in the 
lowest gross score over the east course; BF. L. 
Williams, of Burnaby Bros. Lumber Co., first prize 
for lowest net score, over the west course; R. M. 
Biddle, of the Kirby Lumber Co., second prize for 
lowest net score over the east course; R. K. Katon, 
of the Dollarhide Lumber Co., first prize on match 
play against par over the east course, and E, M. 
Dollarhide, of the Dollarhide Lumber Co., second 
prize in the fourth flight. The awards, which were 
donated by interested parties, were valuable and 
well chosen. Incidentally, J. H. Vanlandingham 
was the only Chicago participant who did not win 
a prize. The Chicago group report that they re- 
ceived fine treatment at the hands of their hosts 
and that the tournament was a great success, not- 
Withstanding the damp weather. 


Ce'ebrate Golden Anniversary 


MILWAUKEE, WIS., Oct. 13.—H. J. Steinman, 
president Steinman* Lumber Co., of this city, is 
receiving the congratulations of the lumbermen in 
Milwaukee and Wisconsin over his golden wedding 
anniversary which he and Mrs. Steinman cele- 
brated last week at the home of their son, Alfred 
Hf. Steinman. Mr. Steinman, despite the fact that 
he is 78 years of age, is still taking an active part 
in the management of the company which he 
founded fifty-three years ago. He is the son of 
Alfred H. Steinman, who settled in Wisconsin in 
1846. More than a quarter of a century ago he 
was prominent in the political life of Wisconsin 
and served two terms as alderman, and was city 
treasurer and commissioner of public works. His 
son, Alfred, and his daughter, Mrs. C. J. Meyer, 
will both celebrate their silver wedding anniver- 
saries early next month. 
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Retains Keen Interest in Industry 


Announcement of the recent dissolution of the 
well known Chicago law firm, Moran, Paltzer & 
O'Donnell, 112 West Adams Street, has its point 
of interest in lumber circles, as C. W. Paltzer, 
who was one of the original members of the firm, 
is vice president of the C. A. Paltzer Lumber Co. 
and a son of C. A. Paltzer, a veteran in the Chi 
cago branch of the industry. 

Although the younger Mr. 


Paltzer has been 


practicing law for sixteen years, he has always 
been more or less intimately associated with the 
industry, 


through his father’s business, 
and has maintained a 
keen interest in its prob- 
lems. As a boy he did 
odd jobs around the yard 
or helped out in the of- 
fice, accepting more re 
sponsible work as he 
grew older. 

On graduating 


lumber 


from 





Cc. W. PALTZER, 
Chicago ; 

Will Practice Law 

on Own Account 





Chicago Manual Training 
Iligh School in 1901 he 
entered the University of 
Chieago, where he won 
credit through excellent 
scholastic work. During 
the summer vaeations he 
was assistant shipping 
clerk in his father’s office, 
Working under C. H. Nichols, who is now secretary 
of the company. He was somewhat handicapped 
in this work, however, by poor penmanship and 
on the advice of Mr. Nichols postponed his study 
at the university six months to take a course in 
penmanship, bookkeeping and stenography at ‘the 
Metropolitan Business College. 
tesuming his work at the university, he 
uated in 1905 and entered the lumber 
a salesman for his 





grad- 
business as 
father’s concern. He first 
called on the trade in the stock yards district and 
later upon contractors in the city. Young and 
Inexperienced, Mr. Paltzer came in for a lot of 


Joshing on the part of the contractors who 
kidded” him about the size of order he was to 
vet and did their best to confuse him on some 


technical point in the manufacture and grading 
of lumber. However, he stuek by the work and 
brought in the orders, 

After a year of selling lumber, Mr. Paltzer de- 
cided that he wanted to take up law, and so in 
1906 he entered the law sehool of the University 
of Chicago, graduating in 1909. That same year 
he successfully passed the bar examinations and 
immediately entered the employ of Alden, Lathan 
& Young, where he remained for three years. In 
1912, he and Julius A. Johnson organized the firm 
of Johnson & Paltzer, which subsequently became 
Johnson, Moran, Paltzer & O’Donnell. With the 
death of Mr. Johnson in 1923, the firm became 
known as Moran, Paltzer & O’Donnell and _ re- 
mained thus until last summer when by mutual 
agreement the partnership was dissolved. Mr. 
Paltzer, however, will continue to practice law at 
the same address. 

Mr. Paltzer’s father, C. A. Paltzer is one of the 
historic figures of the Chicago lumber industry. 
Originally employed as a bookkeeper in a St. Louis 
lumber concern, he came to Chicago in 1873 to 
take charge of the yard of Thompson Bros. & Co., 
and the following year became a partner in the 
business. With the organization of the C. A. Palt- 
zer Lumber Co. in 1894, he advanced to the presi- 
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Millmen! 


Sell Through 
These Firms— 


The firms listed below—mem- 
bers of the National Association 
of Commission Lumber Salesmen 
—offer you one of the most eco- 
nomical ways of distributing your 
lumber. 


The facility with which they 
move large blocks of stock is re- 
markable. The low cost of selling 
through them is also remarkable. 


And they offer you responsibil- 
ity, too, for the National Associa- 
tion of Commission Lumber Sales- 
men stands firmly for square and 
upright dealings. 


THE TOMBAUGH LUMBER CO. 
Canton, Ohio 


R. D. HUNTING LUMBER CO. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, III. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, IIl. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. | 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 


332 So. Michigan Ave., Chicavo. 31). 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W.,.Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (i382: 
11 So. LaSalle St., Chicago, Ill. 


( Other members of association are 
invited to join in this advertising. 








a 














AMERICAN LUMBERMAN 


Octosrz 17, 19% 





—E —— 


idewater ) 
Red 











ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


| 
F. Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 
Odessa, Fa. 


PINEORA MANUFACTURING 
COM: aNY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO. 
Gabie, S.C. 
BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 





Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger - Sullivan Lumber Co. 


CENTURY. FLORIDA 














Lest You Forget 
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You who use Aprons do so for their adver- 
tising worth. By paying no more than for 
old style patterns you can almost double 
this service and at same time get your ad- 
vertisement on every workman. 


Get a sample of “N.S.” 


The Allied Belting Co. 


Dept. B-2 GREENVILLE, OHIO 











dency of the company and has continued to hold 
that position until the present day. The retail 
end of the business was disposed of to the Herman 
H. Hettler Lumber Co. in 1914, but the wholesale 
business was retained and is actively managed by 
the elder Mr. Paltz r, although he will reach his 
eightieth birthday on the fourth of next month. 
Even though Mr. Paltzer did not choose to fol- 
low in the footsteps of his father, the name of 
Paltzer is not destined to die out among the local 
trade, as his chubby-cheeked six-year old son, 
Charles A. Paltzer, jr., says that he is going to 
carry on in his grandfather’s business. Clarissa, 
a bright eyed daughter of ten, also displays con- 
siderable business acumen in securing movie money 
from her dad by spelling down her class in school. 
Although only 40 years old, Mr. Paltzer has been 
eminently successful as an attorney and has an 
enviable record to his credit. A man of engaging 
personality and high integrity, he has made many 


friends among his profession, 
him a greater future. 


Returns from World Tour 


PORTLAND, ORE., Oct. 10.—Aubrey R. Watzek, of 
the Crossett-Western Lumbcr Co., returned thig 
week from a trip around the world, the most inter. 
esting part of which perhaps wns the tour ACTosy 
Russia and Siberia. His traveling companion wag 
Jennings Sutor, news editor of the Oregon Journal, 
of this city. They also visited the British Isleg, 
France, Belgium, Holland, Germany and the Seap. 
dinavian countries. Mr. Watzek's parents, Mr. and 
Mrs. J. W. Watzek, of Davenport, Iowa, were jp 
Europes, teo, the greater part of the summer, spend 
ing considerable time in Sweden and Norway, 
where Mr. Watzek was particularly interested jp 
observing the methods of reforestation employed 
there. 
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Overhead and Undertoot 


{By E. E. Hayes] 





There was a little sawmill in east Texas that 
was a marvel in efficiency in that its overhead 
labor expens® was so negligible as to be almost non- 
existent. The sawmill foreman did almost all his 
millwrighting, filed saw and engaged himself in 
other tasks in the operation of the sawmill. The 
planing mill foreman had three machines, a_rip- 
saw and resaw to look after and did all the set-up 
work, ground knives and laced belts. A friend of 
mine who takes a shot at overhead expense at 
every opportunity would have cried ‘Eureka !” had 
he seen this plant in operation. There was not 
a non-productive man on the job. The machine 
feeder and grader at one machine stood and watched 
the foreman set up another machine while they 
waited for him to lace a belt or babbitt a box. 
The whole plant was run on this system of low 
overhead and high underfoot. The company went 
broke. 

It is not at all unusual for the heads of an 
operation to insist on crowding innumerable detail 
and routine work on their foremen, superintendents 
or other executives. The idea is that these men 
ean just as well take care of this work in addition 
to their other duties, the theory being that work 
handled in this manner involves no additional 
cash outlay. But in almost every instance the 
cash outlay is greater than if someone else had 








that he is cutting down the operating cost of his 
department. He often puts in half of his time 
doing things that-he could well delegate to another 
at less cost. He is wasting the time of a $10 or 
$15 a day man on tasks that could be better done 
by a $83 or $4 man, and while he is handling these 
details it is almost certain that there are things 
going on in the way of slackness and lost motion 
that are costing his company several times the 
amounts he thinks he is saving. The larger the 
operation the greater the necessity for complete 
supervision at all times. In the shipping de- 
partment of a large operation the shipping clerk 
attempted to take care of all the office work in 
his department, such as writing up tally cards, 
machine orders, bills of lading, car service reports, 
stock sheets, checking footings, footages and esti- 
mated weights on outgoing shipments, and other 
numerous clerical detail. After finding that his 
organization was lagging, he delegated this work 
to a clerk or assistant and went outside and 
weeded four excess men out of his crews, getting 
more work done with the reduced crews than he 
had been getting done when he was devoting a 
large part of his time to detail. We increased his 
overhead expense by the addition of an assistant, 
but much more than offset the increase by the 
reduction of the “underfoot.” 





business. 





SEVEN GOOD BUSINESS DEALS 


Keeping the quality of the goods up to the level of the advertising. 
Paying enough for the help to get the best. 

Treating old customers as if they were new ones. 

Keeping the original price so fair it will not have to be cut to get 


Keeping still about the competitor you can’t boost. 
Placing a higher value on good name than on good profits. 
Showing the greatest consideration to even the smallest customer. 








been hired to take care of these routine tasks, as 
a foreman or other executive buried in routine 
tasks can not possibly give any but divided atten- 
tion to his real work, which suffers greatly in con- 


sequence. It is sometimes held that one man may 
as efficiently supervise the activities of a large 
number of men as half that number. But in 


actual practice it is found that up to a certain 
number is a golden mean, and when the number 
is increased above that amount additional juris- 
diction assistance is required. It is also found 
that the efficiency of a certain grade of labor is 
affected directly by the efficiency of the grade 
directly above it. A foreman ranking 70 pereent 
with a 90 percent crew is a 63 percent organiza- 
tion, while a 90 pereent foreman raises the same 
organization to 81 percent. a 100 percent foreman 
raising it to 90 percent. The 100 percent foreman 
will also in a short time bring his crew to a 
higher percentage on account of the fact that he 
will be of the type that weeds out the inherently 
weak. While a 100 percent foreman, who has 30 
percent of his time engrossed in routine, may not 
grade but 70 percent, yet in most cases he is better 
than the 70 percent foreman who requires all of 
his time at supervision to rank his percentage. 


Employ Men for Detail Work 


We very often see at a first class sawmill plant, 
a head of a major department “run to seed” tak- 
ing care of all kinds of minor tasks on the theory 


Every department head who is alive to his re 
sponsibilities is continually studying his work to 
find short cuts for reduction of expense and for 
facilitating the handling of the commodity that is 
being monufactured. Sometimes an hour spent 
in devising some labor-saving device or method 
will save hundr-ds, and even thousands, of dollars 
a year. Free time to study the various problems 
at a large lumber manufacturing plant is essential 
to progress, and the absence of that free time to 
the department head or executive always results 
in the operation following beaten paths and well- 
worn trails. 

A well known writer defines extravagance and 
waste, and explains the difference in the two with 
examples. The loss of a $20 bill or the needless 
expenditure of money, he explains, can not be 
defined as a waste, for the reason that nothing is 
destroyed and the values exist just the same after 
the loss of money or extravagant expenditure as 
before. Waste is represented in the willful loss 
of something that can never be recovered. On the 
basis of this writer’s definition, we can term ex- 
cessive overhead expense as extravagance, and 
excessive underfoot expense as waste in that the 
excessive underfoot is a real economic Toss, being 
almost invariably a combination of waste and et 
travagance. The waste lies in the fact that there 
is a retrogression in the thinking, planning and 
visioning facilities of progressive and imtelligent 
supervision. 
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1 Latest Reports on Lumber 


Prices 








The following f.o.b. mill prices are 
Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
La. Miss. Mo. 
Flooring 
ix” EG B&better. csucs Cite SO2S 
RY ueeateee wanes Ls 5!) Pee 
, @ieesdns. seeae. Cae OL.S4 
No. 2 36.00 37.00 
¥G LB&better 8.90 DELO 
DP séstsise «vous cacus. Shee 
No Be he geg. Seed IS.S7 sesbo 
No, 2 « 28.00 19.14 LZOLS4 
foe” GB  vikse wes Tee ec ewe 
eae 73.11 74.34 
Me sleweas cneeen "| re 
D aimee cavers 49.255 
by Se ie 31.05 
Fa B&better 49.71 47.17 45.69 
EP ReGeeRRe detache és 38.60 
NO. 2s $0.25 40524 wees 
No. 2. 22.59 «18.94 25.07 
INO Oe 8kave-a 3.19 . 
mr” Me. 4; C. Biss sceus _ eee 
tk a le as eae | SO ae 
ja a ae eer 15.50 
Ceiling 
Set” Bikbetter 6.66 coves 38.50 
Oy EF atecess, ov aue ee ce eu 
%x4” B&better H).00 40.00 38.65 
Pe asenwes 31.25 33.50 31.59 
Le een 22.50 18.43 19.36 
a eee re oe Meets ue 
4x4” B&better .... ....- A!) eee 
Ok, Ge “hase ae Geene 10.67 38.75 
A Sere ee o« Sees . 
Partition 
1x4 & 6” B&better. ..... 51.00 47.41 
ON Ra rere hes 23.00 
BOE OCIGE ssccc Sskse eee u% 19.75 
Pe Ee waewwenen, exes 17.75 
Bevel Siding 
%x6" B&better .... ..... $2.25 
4x6" B&better 15.00 
Drop Siding 
1x4 or 6” B&better.., 46.75 48.00 46.72 
No. 1 39.50 39.06 41.26 
No. 2 28.00 24.61 28.97 
Longleaf Timbers 
No. 1 Sy. E&S S45, 20’ and under: 
Ka paeeieeeeUee, Ae eney |. Meta 28.28 
| parr nr rrrree. 36.36 
ME. CVANGCCRANEORER Keene 10.94 
DS GRRE SUSREEG! wee leauae 51.638 
DT hatin tCawe eae ° 98.21 





SOUTHERN PINE 


taken from 
Hat- Kan- 
Alex-_ ties- sus 
andria, burg, City, 
La. Miss. Mo. 
Finish 
B&better rough: 
EEO 1G Pe cckcucee Senos GEAP sivas 
EA” Geuncheawanen Skene “ene 53.03 
PAW deci uawadaws SE neces 53.00 
1% and 2x4 to 12” ..... 15.50 a 
B&better surfaced: 
Mar ve tp cneg daweas 55.00 53.15 56.5! 
BAG “auccevewnews 55.50 52.04 58.24 
wae” SM tcadenaenns 53.40 57.10 59.39 
x5 and 10”...... 63.00 63.84 67.58 
EMEA = Sgdiniccaues 69.00 68.91 TO.94 
BAS tO Ee ccncws . sneee wenn 
EES . Vw vintwanwwan Sakae eee 68.98 
VERE “cabuctucs (ctcee swaes 81.56 
Bawa th Be vaeee eames ‘cana 50.70 
ee 2. rr ee 63.67 
GPG a BPG seve: accew Seaws 82.25 
( surfaced: 
RSG 1G Sa sccucoxe sawne ao) ee 
BED. aeackcavencs sanne aades 44.92 
Rees cewweuete meres 47.00 42.13 47.25 
Ree Sacudueawe aes aa “Se aaewe 
ESO ONG TO .cucacce veurs 46.81 61.44 
SRGE:. <seeacseane <eger 57.33 63.36 
NAGE -<adeeeeese.. scace -« 62.75 
Uae, weheseetvus cance wacea 69.75 
OF4 (SIA cece Caees icone 59.00 
Casing and Base 
B&better: 

S OU Oi vssecew Sanus 62.13 63.72 
SON ee teeters «cous 67.00 73.70 
Jambs 

B&hetter: 
%4,1% &2x4&6" ..... 70.25 
Fencing, S18 
NOn By E64", Tacs “SEG saces teens 
Other lgts. ..... 39.76 33.85 
ix6”, 1¢° . TE axane «suds 
Other Igts. ..... 31.11 38.23 
No. 2 (all lengths): 
ESO” -wecntacs 17.41 16.25 15.17 
ENG. cencudes 20.50 22.14 20.24 
No. 3 (all lengths) 
Eta ec veevese 12.50 12.96 11.45 
Fk ikawcdawe <oawe 16.82 14.73 
Grooved Roofing 
wo. J 
Es10",~, 34 @ WG ss seca cscs “SR 
Other Igts. ..... éacuw Gee 
Roofers 
No. 2, x6" steve cacce. Glee 
BAD «(tashaese (xcucs TRAD secais 


sales made during week ended Oct. 10 in sections named: 











Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
La Miss. Mo. 
Dimension, S1S1E 
No. 1— 
Sa AS actwaas 27.50 29.11 26.96 
ie aecduns 27.37 25.00 28.22 
I. cecéues 29.00 30.00 26.95 
18 & 20 34.67 27.90 33.00 
10’ to 20 
2G", OD secanee 
a> wasiqaes 
IG ccadada 
iS & 2’.. 
10’ to 20’. 
Se Te” wsidadaa. “ances 26.00 26.85 
We -éesadad) <eute: “Ssaed 25.07 
IGS feuvadas: ccaus dawn eee 
1S & Wiese cocse 26.51 30.28 
Sate, WS lncectes seuns 27.00 27.90 
Se a eudeus 28.00 27.73 29.41 
NG adacaud. coeds 26.06 32.41 
1S & Wiese cts 28.32 31.48 
SWF" IO asddeie cette sxeas 32.44 
a eaueans eade eens 33.10 
O néeaneue “seuss 27.63 37.87 
18 & 20 29.19 38.31 
No, 2— 
23 <4 19.75 
21.10 
23.91 
| 2G", TS scecewe eens 19.00 18.72 
21.60 18.00 18.51 
22.93 21.32 19.98 
25.20 20.67 21.71 
PED scice saves 
oe ee rr ae Cee 17.25 21.48 
25.00 19.75 « y 
25.50 19.97 21, 24 
osewe 21.56 23.30 
2a", ID cacsece cases 17.00 21.67 
saune 21.27 22.0 
éseae 20.62 24.22 
1S & Wisca coces 21.26 28.02 
ea; TE cdcwess “36000 (eee 
-a ~awaseen veous 20.89 33.44 
EO dcdedue  suene 20.59 30.71 
18 & Wrice cccce 24.35 33.33 
Now DB, Zee ccacece tessa vaade 13.53 
On] ccscane “eeee auaue 12.88 
2 ee “inne, mawes 18.50 
RIG? ccackew catae caves 15.90 
BEES” caceeke sacws 15.00 




















Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
La. Miss. Mo. 
Boards, $1S or 82S 
No. 1 
1x 8” 14 and 16’. Ds 
Other Igts. x 
1x10”, 14 and 16’. tag 7. 
Other lgts. ..... 38.33 37.44 
1x12”, 14 and 16’. aa wena 53.87 
Other lIgts. .... 44.67 53.87 
No. 2 (all 10 to 20’): 
> ee 
RE < ctccwnenedns 
BMG étcueaucecedes 
EGG cadececcesss 
No. 3 (all lengths) 
BMG Seeenacaces 17.90 16.17 
1x10” 18.63 17.15 
BREE stivcondaces 18.33 17.70 
No. 4, all widths 
and lengths ... Se Ui rersed 9.25 
Shiplap 
No. 1, 1x8”, 14 & 16’ 35.50. ..... wees 
Other fgte. ..ces ccvce 35.34 
1x10”, 14 & 16’ waa 37.5 
Other iste. .cccc acess 37.50 
No. 2 (10 to 20’): 
Sia aetees 22.00 21.76 22.00 
SEMG ‘vce cane aces 22S 2aa 
No. 3 (all lengths): 
BS -oduccaes 18.53 16.75 
EMI ca wens 17.75 17.63 
Shortleaf Timbers 
No. 1 S48, 20’ & under: 





IL cisceucéccne ‘aisas ee 
Plaster Lath 

Nees 5 Bon f.., 6.24 5.19 

No. 2, %", 4’ 100 4.35 4.10 


4 eM O@ viccéescns 15.14 
Sone WW occecen: 15.54 
12’ and longer.... 18.46 
Car Material 
(All 1x4 and 6”): 
No. 1, 9 and 18’.. 42.67 
10 and 20’. 40.00 
No. 2 random. . 21.93 
Car Sills 
S48, SqE&S: 
Up to 9’, 34 to 36’ 38.00 
Up to 14”, 37’. 5.00 

















Jacksonville, Fla., Oct. 12..-Following is the recapitulation of f.0.b. mill prices obtained in this territory fur the two weeks ended Oct. 10: 
Week ended— Oct. 10 Oct. 3 Week ended— __ Oct. 10 Oct. 3 Week ended— Oct. 10 Oct. 3 Week ended— Oct. 10 Oct. 3 
Floorin Siding Boards ion, No. 2 and Bet- 
Ix4B&better ....... 9 546.80 $48.95 | Bond, 1x6”— B&better— me 
No. 1 com......... 43.12 43.43 NO. 2 icace decewovcastecees 27.50 14S, 10/4 12 B4Si ic. cvs: 50.75 10 to 20’ Straight cars 
INO. 2 COME. 2055500: 20.61 20.20 Novelty, 1x6”— ms a ae aaa 
J ‘ ‘ ‘ ey Vs 220 \ , oo SO sadaddawdecderas 32.52 $31.64 
Mo. 3 G0GB..sss0%:s 3.00 12.50 R&better 45.00 | No. 1 common 2x65 30.20 30.72 
1x3 Bae better Pilt.<6<5 ss0c: 75.00 a + on 42.3% 41.50 ED AGE ss iesene nd otek 45.00 ong ihe debate oad ea: 29 87 33°00 
s& better flat ..... 56.00 58.15 Wa Oo onli... 95 29" 5 RNS EA ods cns cece ceca 45.75 pe SR ahigg) aaa Ree re ee 
— 1 com. flat..... n 1524 NO. 2 COlcscccaccss 25.40 23.50 x 5 ‘ Specific lengths 
No. 2 com. flat.... 18.26 17.40 Square edge, %x6”— No. 2 common— Delis sows ages Sf ere 
No. 3 com. flat.... 11.00 11.00 ING) GD civc cece nacanne 20.00 ...0- Sa 3” re es os, 
PEGING, I COMP. oss vce 220. 45.50 NOD. scevcsdaweccsas 15.00 14.62 a hi a a eee 26.00 Ceiling 
No. S COM ck ewnc 20.50 20.50 ING “cacnemeceaeeae Cae ee 10.00 SY Py 7 eee Ae ee 25.00 Ta a a 44.33 
ING. SD COMM s cc ceaeus 6% oe. 14.00 ? PSS Re a cedancsane cewes 22.69 Nis © CCN Ee La sxware? neces 22.3 
Partition Pine Shingles ERIOTR a wastes cecce 2eas 25.00 x3%, B&better ...... 36.00 ..... 
ix4N NGe Ditccecivedewnecacas Pewee No. 1 com...... 23.00 33.00 
- No HM ye Ee eh hp NO. DS ccvevescdencacous ROU asaws No. 3 common— x34 B&better ...... 25.00 25.00 
FO AERTS See ON EE Ter 16.00 No. 1 com...... 137 23.29 
Roofers Lath, Std., 4-Foot 1x8 Shiplap ......... 1 ee No. 2 com...... 13.83 13.64 
me Wo. 2 COUR. di csuccs 19.75 Wen 2 GRO isc ccc ceccs «neds 6.19 1x6 & up D4S....... cee. 17.00 Woe 2 COU sacws coun 7.00 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Oct. 2: 
Flooring Finish—Dressed Dimension—Dressed S$2S&CM—Shiplap 
i y N . . y . 
age, grain— i gn B&better "Cr No. 1 Ne. 2 1x 6” $36.50 32150 $1650 
bien 22s $81.00 69.50 | 1X4") os pees ees teeeeees -$64.75 $52.25 | 12,14, 10, 18, SAG FRM hte Oo cic ccee wanes 22°50 18.50 
i = pie Seca ; MO SSG OO cceccuebhecceuees 68.50 041.50 16 20 16 20 10" hb 18.50 
. seer 63.50 = ow c 9 > a! arr . eccee 22.75 8. 
EP cavupanenev ness Se AxG, 10, 22 «sro -+++ 75.00 60.25 | $03.09 $31.00 2x 4” $25.00 ...... oa se 
ee ay Soe ak 1%, 13, 2"x4 to 8,5 .. 78.00... "26.00 28.00 2x 6” = 21.00 $23.50 Ceiling and Partition 
Flat grain— 14%, 1%, 2”x5, 10, Fe TR wanes 27.50 29.75 2x 8” ike 25.50 Ge he a. Part, 
or .. 60.50 50.5( 28.25 30.75 2x10” 25.60 ..... tig. Clg. Clg art. 
Tr i eee alas 45:00 40.80 Fencing and Goards 29.50 31.75 2x12” 27.00 -.... B&better $42.00 $45.00 $46.50 $51.5 
pea Vecsecees 22-25 28.50 No.1 No.2 No.3 i deaness <eane. a Saeed 40:00 
a ane be re .$33.50 $18.00 $15.00 Casing and Base eB ekaies see 2180 1... 27.50 
Moldings 1x 6” ......... 36.50 22.00 16.75 id 
1x 8” ..i...... 84.00 22.25 18.00 i B&better ee 
1% and under...26 percent discount | 1x10” ......... 38.00 22.50 18.00 | 1x4, 6, 8”. secsccsccccsscecces oS a $475 $4.08 
and over....21 percent discount TRIS” sececces . 50.00 28.25 20.00 PE IS cxccuscnces éudceueande 79. % £x1%%—4" ...... ee aaa 
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Iekdge, rough— No. 2 & better No. 3 
4/4 wee ee cece se $49.00@51.00 $29.00@32.00 
5/4 Cece eee eee 93.50@57.00 33.00@ 35.00 
6/4 .ccccccccccccces 94.900@61.00 35.00@ 37.00 
8/4 ere errr 61.00 @65.00 39.007 41.00 
Rough 4/4 
Rs cm. aue'd. are en .. ee DD.OOMS7T.00 36.00@38,00 
 - hanes ec bie ke 57.000 59.00 39.00@42.00 
ie sess eheteses .. 63.000 66.00 43.00@47.00 


Bark strips, Nos. 1 & 2.$31.00@32.50 Bark strip partition, 
1 & 


Pox ....... 18.50@14.00 Nos. 


Cull red he art 


Nowh 


OO 23.00 
00 @ 24.00 
50 24.50 


9048.50 
004 11,00 





NORTH CAROLINA PINE 


Norfolk, Va., Oct. 12.—-The following prices for North Carolina pine have been obtained f.o.b. 


Cull & red heart 
$19.50@20.50 | Lath, No. 1.$ 5.75@ 6.00 

No. 2. 4.00@ 4.25 
Factory, 2”. 28.50@32.00 


Norfolk: 
ng . & be etter 


Roofers, 67% .$26.50@27.50 [4S, 6”. 
8”. 27.50@28.50 ee 
10”. 28.50@ 29.50 eo". 


Sizes, 2”.... 20.50@26.00 12”. 30.00@ 31.00 12”. 
Finished widths- No. 2 & better No. 3 
Flooring; +$%x2%. and 3” rift... $77.50@ 82.50 @. 
Ces BN BIR Sicee wocwiwiecs 48. 00@58.00  $38.00@43.00 
CORTIID). (a &: nd wis we wsesinwin ee eee 50@ 30.50 24.00@ 25.00 
a” peananeei 25.50@ 27.00 
se gal ah. ¢ ii Mae ied eae 4$9.004@59.00  39.00@44.00 





Duluth, Minn., Oct. 13.—There is a good volume 


COMMON Boarpbs, RouGi 


6' 8’ 10’ 12’ 

MO: 1 Bo rics 6 eande $55.00 $57.00 $62.00 $62.00 
| ree 61.00 63.00 69.00 71.00 

| 65.00 68.00 75.00 75.00 

Pe: Ss, BW swsvisases 38.00 40.00 47.00 49.00 
I casera 41.00 43.00 50.00 50.00 

ae eenawees 46.00 48.00 57.00 57.00 

NG. oi 8 ss0000a0 29.00 31.00 33.00 32.00 
ee 29.00 31.00 33.00 33.00 

DY .icteawets 31.00 32.00 34.00 34.00 


For all white pine, Nos. 1 and 2, add $1 


3oards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5 , 
For S1 or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 


Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 PIEecr STUFF, — - 
6’ 


10’ 12’ 14’ 
DS 3.008 “ts 00 $28.00 $30.00 $30.00 $29.00 
2x 6" ...008 20.00 27.00 29 00 29.00 28.00 
A eee 27.00 29.00 30.00 32.00 31.00 
SEIO” .66:00% 31.00 32.00 34.00 36.00 34.00 
4 < bg 32.00 33.00 35.00 37.00 35.00 
BRAS 6 e200% 37.00 38.00 40.00 42.00 40.00 


No. 2 piece stuff, $3 less than No. 1; pine, rough, 


or S48, add $3. : 
Minnesota larch, 2x4- and 2x6-inch, $3 under 


deduct 75 cents; 


20’ 


$65.00 


71.00 
75.00 
55.00 


55.00 


63.00 
33.00 
33.00 
34.00 


’ and up, add $1.50. 


20’ 


$33.00 


32.00 
34.00 
36.00 
37.00 
43.00 


D&M 





NORTHERN PINE 


shipments with prices steady. 


FENCING, RouGH— 


6’ 8’ 10,12&14’ 16’ 
SE): a ee oe $55.00 $60.00 $62.00 
PON Giese creaasneews 37.00 41.00 42.00 44.00 
Os Bs oss nacsmaak 26.00 28.00 29.00 30.00 
Eg ANION Min tsa¥o-0 as eine Gue a 50.00 53 00 55.00 61.00 
POs ee sa ois a,c wauscietace 32.00 38.00 39.00 45.00 
tO, Beco NGswmneeaus 27.00 27.00 29.00 30.00 


Quotations f.o.b. Duluth are: 


No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 


5” fencing same as 6”. 


All white pine, Nos. 1 and 2, add $1. 
S1 or 28, add 75 cents; S1S1E, add $1. 


Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 


Drop siding or partition, add $1.50 
Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 To 20’— 
” 


B&be cy ll on eS $40.00 $44.00 EB 
sihatscahv we se-519 wtb ca awe atee 33.00 38.00 Norway, C&better.... 34.00 


” 


D ei SetNg Weaceeie waren a See 28.00 31.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the s 


grades. 


Beaded ceiling, %-inch, 


$1.50 more than same grade of siding. 


SAE To UO $20.00 





CROSS TIES 


St. Louis, Mo., Oct. 12.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face.....$1.40 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.30 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.15 1.00 
No. 2, 6x7”, 8’, @-inch face..... 1.05 .85 
No. 1, 6x6”, 8’, 6-inch face..... 95 15 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. . 
Switch Bridge 


Ties Plank 
he | a eres” $42.00 $41.00 
BORGO 604046685000 080s4enennee 38.00 37.00 





CALIFORNIA PINES 


San Francisco, Calif., Oct. 10.—The following 
are average prices, Oct. 4 to 10, of California 
pines, f.o.b. mills, those on common being 1-inch 
stock only: 


California White Pine Mixed Pine 
Price Common- 


Nos. 1 & 2 elr...$82.25 a re $46.00 
A BBIOCE. oes eece 75.00 NO: 2 s.icccuce SOO 
> WOWCE 6.0.06 600s 59.25 MO: BS sw-amaieucwd 20.50 
No. 3. clear... .. << 66.00 MOSS sewssdss 16.25 

Inch shop ....... 34.00 No. 5 assorted. 12.00 
No; 1 shop......<< 51.75 No. 1 dimen..... 20.00 
No. 2 Shop........+% 31.50 No. 2 dimen..... 15.25 
No. 3 shop....... 21.25 Form stock ..... 18.75 
C&btr., short.... 37.50 Timbers. 2.22.65 28.50 
Panel, % a. w... 83.75 Beveled siding— 
B&btr., std. ..... 58.75 Bel tr, occ cee $39.25 
No. 3c ir. std.... S150 Coo... iicssccen 36.25 
Shop, std. ....... 16.50 ie se heamseusteie aie 11.00 

Sugar Pine - Douglas Fir : 

Nos 0 e-Sctr,..cones Gee ge'+->- ae 
: : set oe malas Sib oe aH Common 4/4..... 16.00 
“4 SE le o teense 71.00 Com. 5/4 & thkr. 14.50 
ack abe sigh te: azyo Lies & timbers. . 23.75 

SMOP 2... eee “. ; Nai D4 

No. 1 shop....... 5S 25 Dimension ...... 16.25 
NO. ZiBROD 6s o:..5:6.0 38.50 Box 
No. 3 ehop....... 22.50 Sugar pine 
Nos. 1&2 clr., std. 69.75 Ll ee $14.75 
DSCDET., BtG. .4505 65.75 Mixed pine— 

No, 3 clr., std.... 62.00 5/4 & 6/4...... 20.00 
Shop, std. ....... 29.50 i i ee ae 19.50 

White Fir ine Lath 
nt Ee ci ts “Ee ee $ 5.75 
No. 4 common... 78:00 jonah oo °°*°*°* 

“és MO) 2 case towcs 4.50 
No. 1 dimen..... 20.25 No. 3 .: 2°50 
No. 2 dimen..... 17.00 - ........... a 

Export Cedar 
Australian ...... $57.75 Miscellaneous ...$22.75 


Portland, Ore., 


ix 8” and 10” 


Bra 6/4x4” & _, 
8/4 and wider..... 


Shop, S2S, .0.b. Chicago 


grades, add $5. 


Oct. 
f.o.b. 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
13.—The following are 
Chicago shop, prices on 


Boards, S2S 


No.2 No.3 
com. com. 


Mc canindca@aesiowen sxe $33.00 $18.00 
Bap citekevawimeatoaaae 34.00 19.00 
eer cn en ony .. 28.00 19.00 
ba Suis aiede wnesnres 29.00 20.00 
semaine 34.00 24.00 


No.4 No.5 
com. com. 


5 5A aw swede vere $15.00 $ 8.00 


Selects, S2S 


» 10 to 20’. 


98.00 ‘ 
10 to 20’ = 00 91.00 74.00 


ee 


“B&btr. ” — 7? 
+ -00 $66.00 $45.00 
0 


oS 
~. 
~] 
—) 
Oo 
ao 
~~] 
So 
o 


00 93.00 76.00 


No.1 No.2 No.3 


eee 00 $43.00 $33.00 
«ee 68.00 53.00 33.00 
"Above prices are for oe. of No. 3 and 
For straight cars of spooled 


Spokane, Wash., Oct. 10. Following : 


f.o.b. mill: 


PUNDOSA OR WESTERN PINE, 16-F'., INCH— 
No.1 No.2 No.3 No.4 


CT $42.50 $34.00 $19.00 

BS coseeetg as 43.50 35.00 21.50 

eS a biwe évee Swe 30.00 20.50 

Me. einantenieass 41.50 30.00 20.50 

ROO se wecwenes 45.00 30.00 21.00 
De WOR icc lecens. Sasa  sceutes $16.00 


WESTERN PINE Suop, S2S— 
Factory 


Cc 01 No.2 No. 
sf * 6/4.. <— 50 $50.50 $33.50 $23.50 
BV: oes ae 80.50 60.50 43.50 23.5 
CIR. cae wwaiccas Soret, <ileclais: vopereets 
IDAHO WHITE P1 me 16-Foor— 

No. No.2 No.3 No.4 
Be Agiseuiasiee $50. do $47. 00 $21.50 
BS. 6 éaiens ---. 51.00 48.00 26.50 
KL, precosaRtacaterets 49.00 43.00 25.50 
ME sre teudtetere vs 52.00 43.00 25.50 
hice peewee pas 71.50 45.00 26.50 
2 ONE WOR cis acai eases saves S1Gl00 


WHITE Fir, 6 TO 20-Foot, INcH— 
” 6” 8&10” 


- Biie 25\0 a 50 $25.50 $26.50 $27. 50 


Biirocs sie 19.50 20.50 21.50 
No Revs: vi0is SCOR Ieee. neat 





Portland, Ore., 


Factory stock, “ 
1 


, green 


Oct. 


x4 to 1xi0.... 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


13.—The following are 
rican for nee cars prevailing here today: 


peaiieren's oe cccccececGt5.00 
901000 6:0:0:0)0:6 06 60s-0eeiecie GIROU 
© 660010 00¥00tcccs eens. BOL00 
seccccesescccceccce ObeO0 
5 


KG oe eincaueanie ee . 29.00 

fh inleiareiscaloretorarevers cel biate Seioree' - 32.00 
Da: in Goin 9 6 60100 alta wre aero: Storave --. 33.00 
i sibin wisiaid ors\ore aero piGweee 36.00 
BYR. FWplewie Somniee ais 4a seerewines - 41.00 
SB.  Ssepaewie eiececscus cccces 48.00 
ba inieibiaiwi sesccccceccccccce 18,00 








CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Oct. 13.—The following are 
average wholesalers’ carlot prices today f.o.b. 


Shingles 


Best Primes Economies 


ky $3.20 weve 


70 4.85 $3.90 


+sxeon ae 5.45 4.30 


sinelebionenawiss ste 5.45 4.30 
Lath, 4-Foot, 3gx1!/2-Inch 
. 88,90 


WD Bais daids sieasae £7.90 





RED CEDAR SHINGLES 


Seattle, Wash., Oct. 10.—Eastern prices f.o.b. 


mill are: 
Per square 


4 bunches 4 or 5 bunches 
First Grades, Standard Stock 


Bextra Stars, 6/256 .66600006 $2.28 
Extra stars, 6/2...6.0006 o< 2000 
TURAN ICICOER: 6 occcks.cosecse 2.60 
POMeCts, B/S. .kccvaciciesrscc 3.13 
ISUPCHGS oiccceces Sa Rusier «. 2.77@2.81 
POTTOCTIONG) o.6:0.0vin.crsiere.scarsers 3.54@3.58 
First Grades, Rite-Grade Inspected stock 
ERTS StOrg,. 672 ic ceciesc.0%s $2.28 
Extra stars, He ee - 2.44 


PINUPS CIGOTS. « .o0:000:6000000. Bee 


POTICCR, GS oie dicccccsve 3.17 
Le rere rece 2.84@2.88 
POrieCHOne osscicice<ccsescie OLOL 

Second Grades, Standard i 
Common. stars, 6/2......+« $ - 
Common stars, 5/2...... -< oe 
Common clears .....--.... 1'48@1.66 


British Columbia Stock, Seattle Market 
Memo CORMAGIOTN) -.26.00'0:0i060i,2040006-006% 
XXXXX (U. _\eenoegee 
WUT OMAS sc sccncieseccecaes Bae 
POMGCUIONS: p.cicsicccecn00s vos BeOS 
am 6/2 16” (Canadian).... svescssese 
ee Bie IO” OU. Bo. sinsace 1.43 





Se 
paid 
toda! 


1x4” 


1x8” 


(Casi 
4x4 
1x4 
1x6’ 
1x8 
1x1. 


2x4 


>) 








» 1925 


better 
4.59.09 
@ 61,00 
W 63.00 
@69.00 


0. 4 


@ 25.50 
17.00 
@18.00 
@ 26.50 


——-.. 


6” 
$22.00 
36.00 


as it 


prices 


eeeee 
weeee 
eens 


eeees 


pesos 


ewes 


OD, 


M 
ches 


3.85 
4.85 


3.96 


1,95 


1.70 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Oct. 14.—-The following prices 
paid for yard items, f.o.b. mill, were reported 
today: Pre- 
High Low vailing 
prices prices prices 

Vertical Grain Flooring 

ie eng as $44.00 $36.50 

REV LOREE RES DERE 31.00 
Slash Grain Flooring 

1x4” No. 2 and better..... 29.00 

IO iesineccaehee cee SaeeO 

1x6” No. 2 and better..... 39.00 

BNQe oO ine aia aS 


x4” No. ¢ 


2 $42.00 
No. 3 


19.00 
35.00 
24 00 


Stepping 

and better.... 65.00 60.00 

Finish No. 2 and Better 
tek” ONE SO. os <ceciainwises 71.00 
Casing and base.......... 63.00 

Ceiling 
“x4” No. 2 clr. & btr..... 31. 00 
PU Me aed os uee ie ua cath 
ixd” No. 2 clr... & bBtr.... 30. “00 
POO BN oc wa vase cee 24.00 

Drop Siding 
1s” No. 2 ele. & btr........ 37.00 34.00 : 
INO. 2 CMRP oiicccewe ec 29.50 27.50 29.50 
No. 1 Common Boards and Shiplap 

ANG SO os ic cietecesicnns 18.00 15.50 16.50 
WEEE. Soikaa ONE ews Kw ORS 19,00 17.00 
Dimension, No. 1 Common S4S 
i aM ARE) |e 17.50 13.50 16.00 

Plank and Small Timbers, No. 1 Common 
i 4", 22 to 16" S48... <0 21.50 18.50 
$xi2” 12 to 16’ S4S. 20.00 
Timbers, a and ‘Under, No. 
6x6” S48 


No. 2 clear 


61.00 


27.00 


1 Common 
re er ee 50 20.00 
Shop 

& 8/4 Vertical grain, kiln 
UNO Be kk a exc beidaadeuns $30.004 35.00 
6/4 & 8/4 Vertical grain, kiln dried 
82S 
POMS IB are wcrnueeine ts kan lecule Ek RR ON $2.00@33.00 
melrect and better.....ccscceeie 10,0004 41.00 
84 Kiln dried, rough 
BPIOCE MU HOCUS. cis ci ces ved eee ces 36.50 
No. 1 D 
DN altace stories oblate eater tara ia eee a Wk Kae e 
54 Vertical grain, kiln dried, rough— 
WOICOE BMG DCU... <ccc ck on ccecwauves 10.00 
No. 
RO BE kaise ROEM Ale Smad eae a ue 29.00 
1/4 P anel stock, POUR BYFCOR... oiscccccccocrss See 
*. Vertical grain, kiln dried, rough 
Select and better alaieters werd ae eee cre oes 41.50 
No. 


5/4, 6/4 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Oct. 13.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 
EEO” ING: TF ClGOP. oc cnceciccctddaceucseeenasean 
DNOs. @ GlORE se cadcaccscucescscnncecs ciass 
ING. OS GGG cc nvcccecseecancuas 
Ix8and 14” No. 
No. 3 clear 
Slash Grain Flooring 





1x4” No. 2 Cleaf and DettePicccvccccvicvess 29.00 

IOs SGU wocceocgeueswescacecesesens 24.00 

1x6” No. 2 clear and better......cccccccees 36.00 

ING: © GIGR® cccvworcrnsdantasavdcenanees 28.00 

Vertical Grain Stepping 

1% and 1%” No. 2 clear and better........ 64.00 
Finish 

No. 3 Clear GME DOCCOR acd cc. kgs sc ceccticscuves 55.00 
Ceiling 

%x4” No. 2 clear and Detter... ...ccccsccces 28.00 

IN@e- 2 GIGMD anccocsenusecseenss i eduaes 22.00 

1x4” No. 2 clear and BetteP.....ccsccscecss 29.00 

ING: D GICGE cecccnvcvcasseescccces tees 24.00 

Drop Siding and Rustic , 

1x6" Neo.. 2 Gnd Detter < ccc ccndcccvcsuccceses 36.00 

ING:  GIGGE ciccicacccccecsdeveccecuees 28.00 
Boards 

Met Lorca wracoeeace LncsPaecadecetseke es $16.00@ Lee 

A rn errr rr eT rer ret ree 1.00 

Dimension—2x4-Inch, S4S 

NO: 1, 212 GN FA aciccvcccsccicccssceccceses 17.50 

OU: SE osc spa cAk rade in ees cenueRnnaee 12.00 
Timbers 

UND suinhi lines aeduslen MKAdn eee Gel cne eed Ramee 18.00 

axe” GUNG VARB OE orca ncccideccdectindecccacaaee 19.00 

Miscellaneous Items 
California, TANGOM .cccccccccccoccsecoscces 15.00 
DE, TAC, GEG occ cccdncssacceeeKeccadecesvens 3.25 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Oct. 13.—Present log quotations 
are; 

Cedar: $15 to $17 

Yellow fir: $20, $16 a $12. 

Red fir: $16, $15 and $14 

Spruce: $26, $18 and $12. 

Hemlock: $10 and $12. 





Everett, Wash., Oct. 10.—Log quotations: 

Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 

Hemlock: No. 2, $13; No. 3, $11. 

Spruce: $1 higher than fir. 





CYPRESS 


Current f.o.b. Chigago prices are: 
GULF RED CYPRESS, NEW GRADES— 
Factory, Rough 
Factory 


Tank FAS Selects Shop Box 
4/4”...$118.50 = 50 $ i nH = = = 50 $34, $0 
5/4”... 123.50 108.50 36.50 34.50 
6/4”... 126.50 111.50 e160 20 36.50 34.50 
8/4”... 185.25 119.25 92.25 69.25 35.25 35.25 
10/4"... 144.25 125.26 98.26 [5.20 cece cccce 
42/4"... 140.265 326.35. 96.25 ([S.2d cccce aeces 

16/4”... 146.25 130.25 103.25 $0. err 47.50 


Common, $1S or S2S to 13/16-Inch, 8- to 20-Foot 


No. No. 2 No. 3 No. 4 
TRS vis nada $52.50 $41.50 $32.50 $28.50 
BG dtauduaeus 52.50 43.50 34.50 28.50 
BE éencceeuc 52.50 41.50 34.50 30.50 
EWING snacacace 54.50 45.50 35.50 30.50 
BMGE saccaeuas 61.50 50.50 36.50 30.50 


No. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1l-inch; for 
8/4, add 75 cents. 


Finish, S2S, Random 8- to 20-Foot 


Clr. Hrt. A B Cc D 
1x4 to 10”.. “$104.00 $ 99.00 $ 94.00 $84.00 $74.00 
WERE Ssekss 111.00 107.00 102.00 92.00 81.00 

For 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, /2-Inch, Standard Lengths 


A B Cc D 
424, S OF OF ..60% $49.25 $45.75 $41.75 $28.75 


Bungalow Bevel Siding, 8-Inches Wide 
—From “a Stock— —From 5/4 Stock— 


A C&btr. A B Cé&btr. 
$53.75 $45. 75 $43.75 OT ames ee anaes 
64.75 55.75 53.75 54” $71.25 $62.25 $60.25 
even Sanee eaaee %” 71.25 62.25 60.25 
Lath, 4-Foot 
No.1 No. 2 
TEE «o Nakudadsdaghesvesceeuntedas $9.00 $8.00 
RED CYPRESS, OLD GRADES— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects wre com com. 
4/4, seg? 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 
S/4 ..-e 110.6 100.00 80.00 50.00 40.00 
10/4 ..-.. 135.00 120.00 Geen)  «aeees” weeded 
12/4 .... 135.00 120.00 Ge 060 édaue denne 
16/4 345.00 190.00 100.00 occ cases 
Beastie Sai No. 1c —_ x Peck 
1x4, be Ce gare ee $53.50 aauee 
EMEA dcuvkwouduacawacaoawe 60.50 £2.00 ror 
1 Se cai RiGecaeewadehGesede. _wawtad $33.50 
YELLOW CYPRESS— 
Factory, Rough— No, 1 No. 1 No. 2 
FAS Selects shop com. com 
bs EEE $ 85.00 $64.00 $43.06 $37.00 $32.00 
CLG we iwes 95.00 69.00 55.00 39.00 33.00 
J ar 95.00 69.00 55.00 41.00 33.00 
it eer 100.00 76.00 60.00 42.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com Peck 
PEO ciweciaes $75.00 $44.00 $37.00 $29.00 
BES cvcasacne 75.00 44.090 37.00 29.00 
(>) en 77.00 44.00 38.00 29.00 
TRIS secccecs 85.00 54.00 41.00 31.00 
BY FOmitieces couue ceeen  “etane 27.00 








Cincinnati, Ohio, Oct. 13.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
4/4 $69.25 $44.26 
56.25 
59.25 
/ 66.00 
Common, Rough— No. No. 2 com. 
1”, random widths and lengths. $53. re $42.25 
Finish, $1S or S2S— 
| nen 
a eee $102. 50 sor 50 $92 50 $82, 50 $72) 50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory, ee No.1 Rand. — 


Sel Shop No.1 No. 

Ge oswcwea s7sqa5 $60@65 $37 @ 42 $33 $25 

5@6/4 .... 80@90 70@75 52@58 38 27 

WIG nwedias 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 

BG Mit ee ca daddsccscuceund $40.00 $33.00 

ESIG GM ES ccddceddcadcasaus 47.00 30.00 
St. Louis, Mo., Oct. 12.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects Sho Box 
GIA iccnweasodes $116.75 $ 68.75 $48.7 $32.75 
DRO cncdaccaeaga 121.75 78.75 60.75 34.75 
CLE sb icuwcedacas 123.75 81.75 63.75 34.75 
SEG cucaccadaace 131.75 94.00 71.50 33.50 
NGGe deceducatace 136.75 102.75 cf ee 
Vb ee ee 136.75 102.75 SLae edeae 
Cl, rrr 41.75 107.75 SEM _s06as 
PGGM VOM B/E occ ccccccccccccecccassases $24.75 

Common Rough— No. 1 No. 2 No. 
ERGGNS “ccccuceucdacdaiees $52.75 $43.75 $31.75 
SE wcaubeuveaenkansseess 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S18 or S2S— 


—— 

B Cc D 
1x4—10” . ivr 00 $. 99 = $ Pr 00 $ 82.00 $72.00 
EMUG caceuda 110.00 108 110.00 90.00 79.00 
EERO. séddces 127.00 122. 00 112.00 104.00 ..... 
j> 3 | aes 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B Cé&bdtr 
SURE ccndcccdsccatsnendses $74.75 $65.75 $63.25 
PI oa ciccisinaddcvaaceades 79.75 70.25 68.26 
eer Siding— A B Cc D 

eévadecdecaaues $48.50 $45.00 $41.00 $28.00 

“esau CYPRESS— 

Factory— No.1 No.1 No.2 
FAS’ Select shop com, com 
$ 75 $60 $38 $31 $26 

3 50 - 35 28 
80 65 52 35 29 
85 70 55 37 2 
105 80 70 
No. 1 com. No. 2com. 1” randon 
cihddddnwade $42.50 $33.00 aoe 
Judcadadewewa 42.50 34.00 ee 
wiacdadadnens 43.50 35.00 oases 
uaseadkennesee 53.00 36.00 anand 








REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, Y2-Inch, S1S1E 


— lear—, ver tater | “B” 

3°-7' 8’-20’ 3’-7’ 8’-20’ 3°’-20’ 

¢ ocakavauaes 7 se oe. oe > = - a © i = 

6” canes aa 3028 2208 $298 3638 

Bungalow _—- oF 4 = 20-Foot 

%x8 %x8 4x8 %x10 %x12 

Clear <> 25 $47.25 seit 28 $66.75 $68.75 $70.75 

MEE vaueuas 5.25 42.25 51.25 64.75 66.75 68.75 
yg liver Drop Siding 

Clear heart ‘“A”’ mete 

Mee vids vecwadadens $49.25 $43.50 $37.75 

GPa Bee ecadevauesaxaeane 45.50 40.75 34. 15 


Prices of 7” based on shipping 5 percent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 


ra. 
Random ee Rough or S2S, 8’ to 20’ 
” ux 1%” ; ad 24%” ta 
5” to 12”.$43.50 $57.50 $53.50 
14” & up. 53.50 62.50 63.50 


4-6” 


$75.00 $73.00 $77.00 


Wide Clear Finish, “All Heart,’”’ Rough or S28, 
Random, 8-20’ 
1” 1%53%° 2 3” 4” 5” 
14”,..$107.50 $116.50 $115.50 1“ 00 $131.00 $134.50 
0 131.00 136.00 139.50 


16”... 0 120.50 
18”... 117.50 136.00 141: 00 
20”... 122.50 141.00 146.00 
22”... 127.50 151.00 
24”... 156.00 
26”... 137.50 161.00 
28”... 142.50 166.00 
171.00 


a 
4” & 
* 112.50 120.50 131.00 136.00 139.50 
Add = Ras" se: add for specified Gen $2. 


. 
we 
ha 
oa 





Clear and Tank, Rough or S2S, 8 to 20’ 








Width— 6” 8” 10” 12” 6-12” 
Thickness— 
Oe cdccswdddcsasctaame $107 “ $108 ty os 
a écéaicaadanacenenes 111 113 (114 
Finish, Rough, om or S48 
Clear “All Heart’’ — iy 3 + 
1-inch— 3-4%%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
= $50.50 $60.50 $76.50 $42.50 $49.50 $63.50 
4” ....... 50.50 60.50 82.50 42.50 49.50 69,50 
5” 59.50 69.50 84.50 61.50 68.50 73.50 
6” 52.50 62.50 82.50 44.60 61.50 69.50 
Se dvwkues 69.50 74.50 84.50 59.50 64.50 73.50 
nO weuadad 79.50 84.50 88.50 69.50 74.50 78.60 
ae. déaaadea 81.50 86.50 90.5@ 71.50 76.50 80.50 
3 to 6” 50.50 60.50 ..... 42.50 49.50 enn 
Ot WE caccvace  daaae SES cece ee 
1% to 1% inch— 
“endaue $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
MM? éatddes 55.5 5.50 87.50 47.50 58.50 78.50 
tt wegneac 64.50 74.50 93.50 61.50 71.50 .50 
oe ee 57.50 67.50 89.50 51.50 61.50 80.60 
ae adecada 78.50 81.50 93.50 73.50 76.50 88.50 
rr 90.50 93.50 97.50 85.50 88.50 92.60 
Sa cadadee 92.50 95.50 99.50 87.50 90.50 94.50 
3 to 6” 55.50 65.50 ..... 47.50 68.50 ..... 
© 0 1 nic cccce cesses Ce ave eeene 50 
2-inch— 
” aeudas $54.50 $64.50 $80.50 one 60 $53.50 $67.50 
y errors 54.50 64.50 .50 50 653.50 73.50 
oe -exauas - 63.50 73.50 .50 és: 50 62.60 79.50 
6” ....... 56.50 66.50 86.50 48.50 55.50 73,60 
we seeee 13.50 78.50 90.50 69.50 72.50 
SO cucdane 87.50 92.50 96.50 79.50 82.50 . 
i” wanes 9.50 94.50 98.50 81.50 384.50 
3 to 6” 54.50 64.50 .... 46.50 LO cccne 
© GO EP bee ceerc ceece GED ivces sceue : 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Oct. 13.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, sg Virginia and Tennessee hardwoods today: 





























QUARTERED WHITE Osak— — 4/4 gia ies 5 ky 7 BEECH— 4/4 5/4&6/4 8/4 
~ rr ee 95@105 ong 105 | $ 65@ 70 0@ T5 T5@ 8 
Pigs eee _— No. 1 com..... @. 65@ 70 65@ 70 No. 1 com... 2a 43° ata 90 at of 
FAS ....0-. $135 @145 $145@155 $155@165 No. 2 COIN .:<.6.+.« .@ 35@ 40 385@ 40 INO: 2) C010 :..6-5-5.: 27@ 30 =30@ 33) 33@ 35 
Selects ....... 105@110 110 Otte 115@120 yA, vt ws 
No. 1 com..... 80@ &5 85@ 90 90@ 95 : vag 4/4 ss 5/4&6/4 8/4 10&12 /4 16/4 
No. 2 com... .. 45@ 50 54@ 59 boa 60 = gg ll elle a a at - * ae . $ re. 4 $ ap ter eae 
Ss » 3 5 52 - 5 5f * ANNO. E COM. oo. cere ee cerereceee ‘ ( ‘ ” L JIG ao « Hy] 
ound wormy.. 43@ 45 52@ 57 55@ 60 ic civaves cosas eae 38@ 43 40@ 45 38@ 43 40@ 45 45@ 50 
QUARTERED Rep Oak— White ASH— 
tS ee $110@115 MOss2 hss RE eta ota a Measles oc fetid: ane einarcdtateel ouster $ 90@ 95 $105@110 $110@115 $125@130 $155 @ 160 
No. 1 com..... 60@ 65 MO sia: a Q. es NOs, 2C0My ABO MALS 0 66:9. 6a65 05.0 Oe 55 70@ 75 75@ 80 100@105 95@100 
No. 2 com..... 40@ 45 ...@... oe PDs, se SOI sso 5 5101s pie eared ae 30@ 32 33@ 38 388@ 43 45@ 50 50@ 55 
PLAIN WHITE AND Rep OAKkK— 
BAS oo... ses $105@ 108 $115@125 $130@ 140 VALLEY HARDWOODS 
ce, eee O@ 75 80@ 85 85@ 90 ils 
a 1 COM ..60.0 60@ 65 70@ 75 70@ 75 Cincinnati, Oct. 13..-Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40@ 45 45@ 47 5@ 49 GuM— 5 /4&6 ‘ Ww ee 5 3 
io. ttm. 21@ 23 22 25 O36 26 en 4/4 5/4&6/4 8/4 COREE ree 4/4 ans 8/4 
Sound wormy.. 43@ 48 55@ 60 55@ 60 ee. 8 $974 @102 $ 90@ 95 $ 95@100 2 re 38 oo oe 
: ah AR += ) OR No. 2OM..... 35 @ ‘ --@... 
BAsSSWoop-— ae = hype - pore li oe 65@ 70 W@ TT No; 2.COm:...:..<+ 300 32 32.@ 34 7 
tong A ati $ fog z: $ B30 4 $ ag os TS oe Kai ko 54 59 64 QUARTERED WHITE OAK— 
No.2 com..... 25@ 31 33@ 38 38@ 43 ge : — - “ ” BAS owe e cece: $120@125 $125@130 $130@135 
‘ ee ain red: - ; | YOM 95 95@100 100@105 
CHESTNUT— J eee 95@ 97 98@100 90@ 95 No. 1 com..... TO@ 75 T5@ #0 SU@ 85 
ee $105@110 $115@120 $125@130 a ee ee: ae No. 2 com..... 40@ 45 = 45@ 50 = 50@ 55 
No. 1 com..... 65@ 70 W@ 7 T@ 80 : : 217" G0O@ =) JARTERE 3 — 
No. 3 com..... 20@ 21° 21@ 22-0 21@ 22 Hxhis.. 13 mt 6O@ 65 ‘- seu ee _ poe @ @. 
Sd. , , or BS Ss a: LP a ee ee q aed «WM... 
toa. 33@ 35 35@ 37 35@ 37 = wider... SOG 5S S3@ co Be © No. 1 com..... 9 ae ae ee 
Sa. wormy and ’ “9 1 — 2. oe 4 3o0 = No. 2 com..... 35@ 40 ...@... .@ 
No. 1 com. & a aS ee SRE ee i as os > fe rattan ate : 
“A Bia. ig . se matey MAPLE— . PLAIN WHITE AND RED OAK— 
wetter .-00.. S56 St BIG 8d 39@ 0 Spot_worms N. WOM cecexs ..$ 80@ 85 $ 95@100 $105@110 
Birci— , log run. .$ 38 $52 $55 OIRO o50si'¢.s01 60@ 6 65@ 70 TW@ 7 
A EE $115@120 $120@125 $125@130 Sort fee 4/4 5/4 6/4 8/4 NO. 2 COM. 5:05. 50@ 5d 55@ 60 60@ 65 
No. 1 com. and BOATS site sovsuatsle $63 $65 + $70 No. 2 Com:,..<:s.. 30@ 38 40@ 45 45@ 50 
sel. ........ 67@ 72 T2@ TI %72@ 77 No. 1 com 45 48 55 No. 3 com..... 20@ 22 22@ 25 25@ 30 
No. 2 coni..... 33@ 35 385@ 40 40@ 42 No. 2 com.... 24 26 36 26 Sound wormy.. 82@ 34 385@ 43 48@ 48 
9 3 Cincinnati, Ohio, Oct. 13.—The following are 
Present values f.o.b. Lower Michigan mills are as follows: average wholesalers’ carlot prices, Cincinnati 
No.1 No.2 No.3 No. 1 No. 2 No. 3 base, on ‘soft texture’? poplar, from Virginia, 
FAS Selects com. com. com. FAS Selects com com. com West Virginia, Kentucky and Tennessee, and on 
mn} eee 70 $ 55@ 60 $ 45@ 47 $28@30 $22@21 Sorr ELM— Mississippi Valley poplar: 
2G 59G 5@ 2 ¢ 22@2: @115 95@ = F 
5/4 10@ 75  G0@ 65  48@ 60 30032 22024 | 12/5 Tee TOD peoien cheep. .o.. | SOrz rextome—. 4/4 5/480/4 he 
= oY : voy hod MM ocleds h 16/4 125@130 110@115 100@105 55@60 ..@.. FAS e ed 9st 2105 $105@112 ee ae 
6/4 75@ 80 65@ 70 538@ 55 338035 22@24 isan Merta— Saps & select. 72@ 77 82@ 88 82@ 88 
ok Sete S83 NS BGS cS | UP "Bae ew poe ce wes sen | Neem. de a go ioe o 
, > 4 85@ 9 0 5 60 35@37 16@18 0. 2 com, -- 386@ ¢& 2 5 5@ 
BrecH— = yr +4 90 po 75 ah 65 38037 He 14 No. 2 com. B.. 25@ 27 27@ 29° =238@ 30 
5/8 No. 2common & better 33@36 12@14 8/4 44 95 75@ 80 65@ 70 38@40 18@20 VALLEY— 
4/4 65 55@ 60 40@ 45 26@28 16@18 | ; 90@ 95 ( 45 225 vAS 92 9 
—- 26@2k 1 10/4. 105@110 90@ 95 80@ 85 40@45 23@25 Ce ee. 87@ 92 $ 92@ 98 $ 98@103 
5/4 70@ 75 60@ 65 45@ 50 32 18@20 | 1274 115@120 100@105 90@ 95 45@50 26@28 Saps & selects. 60@ 65 T0@ 75 75@ 80 
6/4 75@ 80 65@ 70 50@ 55 35@37 18@20 ‘ BY Bap? ec oh roan re =a 59a) BS BR aD 
8/4 8 90 75 0 60@ 65 ; 14/4 1380@1385 115@120 105@110 50@55 ..@.. INO: L-COM. + 66: 45@ 48 52@ 55 55@ 60 
ti 5@ 5@ 8 @ 65 40@42 18@20 | 1674 145@150 130@135 120@125 50@55 ..@.. No. 2 com. A.. 33@ 35 37 40 40 42 
(re No. 2 : Bes ZO 2 26@ 238 27@ ; 
4/4 105@110 85@ 90 50@ 53 30@32 17@19 —- — sere wee 30@33 20@23 Poca sans pes - 
5/4 110@115 90@ 95 55@ 58 32@35 18@20 | f44 q . % Bom 85 82085 BOE . 
s/4 Hoared Soma Too 1 igi swe | Sore Mane “| POPLAR BEVEL SIDING 
wT20 95@ 0@ 75 40@45 ..@.. | SOFT MaArtE— = ones 
10/4 120125 IHU Id 5 90 SomG5 -w:. | W/4 TOW TE SoM os 15@ 5) 24090 18020 | Cincinnati, Ohio, Oct. 12.—The following are 
16/4 140@14s i2@i2 110g118 oO 220.2 | 674 Soe WES SES Ser ee | as =. wide 
Sort ELm— 8/4 8$5@ 90 75@ 80 60@ 65 40@45 20@22 base, quoted on. poplar bevel siding: ‘i 
4/4 65@ 70 50@ 55 40@ 45 28@30 18@20 END DRIED WHITE MAPLE— : . a No. 1 NO. 
5/4 75@ 80 60@ 65 45@ 50 30@32 20@22 4/4 110@115 ...@... 85@ 90 ..@.. ..@.. ” Clear Select 32.00 $22.00 
6/4 80@ 85 65@ 70 50@ 55 33@35 20@22 | 5/4 115@120 ...@... 90@ 95 1.@.. 1.@.. | BM weeeeeeeeeee —— Ve SS Ee 
8/4 90@ 95 7@ 80 60@ 65 40@45 ..@.. 6/4 1200125 ...@... 95@100 ..@..  ..@ie | OP vee ee eee eeee 55.00 45.00 30.0 13°00 
10/4 100@105  85@ 90 70@ 75 50@55 ..@.. | 8/4 125@130 ...@... 1OO0@105 2.@..  ..@.. | A cece eee renee 50.00 40.00 23.00 ' 
Following are prices of Wisconsin hardwoods f.o.b. mill points: Louisville, Ky., Oct. 12.—There have been no 
No.1 No.2 No.3 No.1 No.2 No.3 changes in the price of poplar siding within the 
™ FAS Selects com. com. com. FAS Selects com. com com last week. Quotations f.o.b. Louisville are: 
pa Rock ELmM— : J 
Ve Se No. 2 com. 
4/4 $100@105 $ 85@ 90 $ 62@ 65 $83@35 $19@21 4/44 100%. ..:@... 47 25@28 19@21 | ¢-inch aeaen gegrect Ne. ; 0830 22 
5/4 110@115 95@100 67@ 70 38 0 21@23 5/4 80@ 82 ...@... 50 30@32 20@22 | cinch |............ 55 40 30 
6/4 115@120 100@105 80@ 85 45@48 23@24 6/4 83@ 8 ...@... 55@ 60 32@35 20@22 | ginch 211.22 77277: 50 40 24 i 
8/4 120@125 105@110 85@ 90 50@52 23@24 | 8/4 85@ 90 ooe@... ae 4 35@40 21@23 Jo 
Bass woop— 10/4 <CGERse> Be 5 45@50 ..@.. 
4/4 68@ 7 12/4 1000108 --.@... 76@ 80 50@55 ~ 
fi SQ 70 se 60 soe $0 30@31 20088 | ao MarLe HARDWOOD DIMENSION 
6/4 783@ 80 68@ 70 58@ 60 34@36 23@25 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 Chicago, Oct. 14.—Actual sales of clear short 
8/4 83@ 8 73@ 75 63@ 65 38@40 ..@.. Yr 4 Fe ka D be = ma cond 1921 hardwood dimension, maple and birch selling at 
BircH— g g the same price as oak, were made f.o.b. Chicago 
4/4 110@112 20@ 95 50@ 63 33@35 18@20 | 16,4 j)G 08 E0@ 8 CoG 70 ANG ss §20@22 | this week at the following prices: 
6/4 113@115 93@ 95 58@ 60 38@10 2o@z2 | 19/4 WM10s BOG 9s WO Bo S8a0 ..g. , 
6/4 116@120 96@100 60@ 65 40@45 20@22 / @ @ @65 ..@. Furniture stock— Plain oak Gum 
8/4 120@125 100@105 75@ 80 45@50 20@22 Sorr MarLa— BEI acc wa vesacnresseesmuend $50.00 $48.00 
10/4 125@130 105@110 90@ 95 565@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | 24%x2%xl9” .... sees eeeeeeeeee 55.00 60.00 
12/4 ...@... ...@... 95@100 ..@.. ..@.. e/4 15@ 80 85@ 70 50@ 55 segs af ee ee. sige enereetaeN sane os yg 
Sorr ELmM— a 5@ COTE us ca de osesivae sawes + 5. 65. 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 85@ 90 T5@ 80 60@ 65 40@45 21@23 | sx8x30” .... cece cece cree eens 80.00 70.00 
5/4 T@ 78 65@ 68 50@ 55 30@35 23@25 | Oak— Chair stock— ¥ 
6/4 80@ 85 70@ 75 55@ 60 32@35 23@25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 ie” and Wider AN" ccc cewsons 55.00 55.00 
8/4 85@ 90 75@ 80 60@ 65 35@40 23@25 5/4 100@105 80@ 8 65@ 70 40@42 22@24 1iix4” and wider x 197.6... 60.00 60.00 
E ¢ (  - /4 105@110 85@ 90 70@ 75 44@46 22@24 Oxe” and Wider S 19" o60.ccwsesce. 5. ).00 
10/4 95@100 85@ 90 70@ 75 50@55 @ 6 @ Al i ie 75.00 70.06 
12/4 100@105 90@ 95 75@ 80 55@60 ..q@.. 8/4 110@115 90@ 95 75@ 80 47@50 23@25 1b <4 >< | deen 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarps, $1S— HEMLOCK, No. 1, S1S1E—- 
v 8’ ; 0-4 14° : 16’ 18-20’ 8-16’ , 10-14’ 16’ 18-20’ 22-24’ 
1x 4 $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4’ $30.50@31.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
1x 6” 29.50@30.00 29.50 31.00 32.00@32.50 35.00@35.50 31.00@31.50 2x 6” 27.50 @ 28.00 28.50@ 29.00 30.50@31.00 33.00@35.00 35.00@36.00 
1x 8” 31.50@32.00 32.50@33.00 34.00@34.50 — 37.00@37.50 — 33.00@33.50 2x8" 29.50@30.00 30.00@32.00 31.50@32.00 33.50@35.50  35.00@36.00 
1x10” 32.50@33.00 33.50@34.00 35.50@36.00 38.00@38.50 34.00@34.50 2x10” 29.50@30.00 32.50@23.00 33.50@34.00 35.00@37.00 36.00@37.00 
1x12” 33.50@34.00 34.50@35.00 36. 00@36.50 39.00@39.50 35.00@35.50 2x12” 30.50@31.00 33.50@34.00 34.50@35.00 36.00@38.00  37.00@38.00 
For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. | No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, sste@oe. 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Oct. 12.—The following is a summary of Chicago/Cleveland average hardwood 



















































































prices obtained during the week ended Oct. 6, as reported to the Hardwood Manufacturers’ 
Institute: 
RED GUM SAP GUM-CONTD RED OAK HARD MAPLE BASSWOOD-CONTD 
Quartered Plain Plain 
Figured 
Chgo Clev Chgo Clev . Chgo Clev Chgo Clev Chgo Clev 
Firsts & Seconds No. 2 Common Firsts & Seconds Firsts & Seconds 0.1 Com & Sels 
4-4 135.00 eee 4-4 25.75 eee 5-8 68.50 eee 4-4 eee 95.00 4-4 e+e 60.75 
8-4 134.50 eee 5=4 28 .00 eee 3=4 80.25 eve 8-4 eee 108.00 6-4 eee 67.00 
Jo.l Com & Sels 6-4 27.00 eee 4-4 89.25 111.75 0.2 Common No.2 Common 
4-4 79.00 eee 8-4 26.25 evo 5-4 103.00 119.25 |] 4-4 eee 41.50 |} 4-4 coe 21-50 
5-4 91.75 eee 6-4 110.00 110.50 8-4 eee 48.50 5-4 eco 33.75 
BLACK GUM 8-4 129.00 115.75 
Quartered No.l Com & Sels HICKORY WILLOW 
Firsts $ Seconds Quartered 5-8 45.00 eee i) ised 
5-8 2.75 ee. ||Firsts & Seconds 3-4 50.00 ees [Firsts & Seconds 0-1 Com & Sels 
4-4 oT. 00 eee 4-4 53.50 eee 4-4 60.00 63.50 8-4 176.50 eee 4-4 42.25 e 
5-4 97.00 eee 5-4 62.75 73-00 |j12-4 280.75 ee» ||No.2 Common 
6-4 98.50 coe TUPELO No.2 Common No.l Com & Sels 4-4 28.00 eee 
8-4 100.00 eee 3-4 1.25 eee 6-4 64.50 eee 
4ool Com & Sels Firsts & Seconds 4-4 42.00 45.50 || 8-4 68.75 coe MAGNOLIA 
4-4 65.00 cee 5-8 . +++ |}Sound Wormy 
5-4 70.50 eee 5-4 46.75 coe || 424 37.00 eee WALNUT Firsts & Seconds 
6-4 66.50 eee ||No.l Com & Sels —— 4-4 78.75 
8-4 71.580 eee 4-4 32.75 37.25 POPLAR rirsts & Seconds O.l Com & Sels 
No.2 Common balan tacit 4-4 eee 225.00 4-4 50.25 coe 
Plain 4-4 soe 32-75 Quartered 5-4 +++ 230.00 |fNo.2 Common 
Firsts & Seconds No.l Com & Sels 6-4 «++ 230.00 4-4 27.75 wea 
424 96.50 96.00 WHITE OAK 4-4 ecoe 68.75 8-4 eee 240.00 6-4 35.00 eo5 
5-4 106.75 106.25 = Firsts & een 8-4 35.00 coe 
No.l Com & Sels Quartered 5-8 ee 97.00 SOFT ELM, 
4-4 63.00 see || Firsts & Seconds 4-4 100. :50 110.50 nied BIRCH 
5-4 67.75 ows 3-8 60.75 ove 1110-4 «++ 136.25 ||No.1 Com & Sels 
6-4 63.75 eee 1-2 81.25 eee []12=4 eee 146.50 || 4-4 34.50 coe ee Common 
8-4 72.25 ede 5-8 90.25 soe 1116=4 e+e 160.25 ||No.2 Common 4-4 eee 46,50 
tlo.2 Common 3-4 104.50 «oe ||Saps 4-4 28.00 ane 
4-4 35.25 eee 4-4 135.50 eee 4-4 ere 83.25 6-4 25.00 eee BUCKEYE 
6-4 39.25 eco 5-4 149.50 eee ||No.1l Com & Sels 10-4 32.25 eoe 
6-4 152.00 eee 5-8 37.00 e+» ||No.3 Common Firsts & Seconds 
SAP GUM 8-4 156.25 cee 4-4 52.00 72.00 4-4 21.50 ece 4-4 eee e 
ee No.l Com & Sels 5<4 ere 72-50 
Quartered 1-2 58.75 ee» |{No.l Common COTTONWOOD CYPRESS 
Firsts & Seconds 5-8 63.75 eve 4-4 53.50 62.00 ” 
4-4 59.25 eee 3-4 74.75 coe 5-4 eee 70.75 |{13-17" Box Boards Firsts & Seconds 
5-4 63.25 eee 4-4 84.25 eee 8-4 cece 73-75 aed 73.50 occ 4-4 80.75 coe 
6-4 62.75 cee No.2 A Common 9-12” Box Boards 5-4 85.25 ees 
8=4 64.75 eee Plain 4—4 37.00 40.00 4=4 65.50 eee 6-4 92.00 eee 
10-4 65.25 coo No.2 B Common Firsts & Seconds 8-4 98.75 eee 
No.l Com & Sels Firsts & Seconds 4-4 eos 30.75 |] 4-4 55.75 eee ||[Selects 
4-4 46.25 eee 3-8 25 eee || No.2 Common No.l Com & Sels 4n4 70.25 coe 
5=4 45.00 eee 1-2 65.25 ceo 6-4 «es 48.00 4-4 38.00 coe 5<4 77.25 coe 
6-4 48.00 cee 5-8 76.00 coo No.2 Common 6-4 76.50 eee 
8-4 51.50 eee 3-4 84.00 ASH 4 31.00 occ 8-4 86.75 eco 
12=4 60.00 eee 4-4 95.00 109. 125 —- 10-4 98.75 bec 
16-4 65.00 eee 5-4 115.00 123.25/|| Firsts & Seconds CHESTKUT 2-4 91.25 eee 
6-4 116.00 133.00 3-8 376 bo eco ee 6-4 108.50 eee 
Plain 8-4 130.75 132.75]] 1e2 52.7 waa Plain 01 Shop 
13-17" Box Boards No.1 Com & Sels 4-4 84, 00 113.00 ||/Pirsts & Seconds 4-4 43.75 eee 
4-4 66.00 oe 3-8 39.75 eee 6-4 98.25 eee 4-4 «e+ 103.00 5-4 56.75 eee 
9-12” Box Boards 1-2 48.50 eee 8-4 115.75 eee 8-4 eco 139.75 6-4 60.50 eee 
4-4 64.25 eee 5-8 49.00 e+e 1}No.l Com & Sels No.1 Com & Sels 8-4 60.50 eee 
13" & War. F.A.S. 3-4 61.50 coe 4-4 57.00 eee 4-4 «++ 64.25 |ffo.1 Common 
4-4 62.7 ood 4-4 64.50 79.25/|No.2 Common 5-4 ese 673-25 4-4 39.25 eee 
Firsts & Seconds 5-4 65.25 eee 4-4 33.75 eve 6-4 eoe 73.25 5-4 47..00 eee 
5-8 42.25 cae 6-4 75.25 eco 5-4 31.25 ev6 8-4 e+e 78.25 |fPecky 
3-4 48.25 “en 8-4 78.75 112.25 || 6=4 36.25 +++ ||/No.3 Common 4-4 24.00 owe 
4-4 57.25 eee 10-4 «++ 104.50 4-4 eos 42D 
5=4 60.50 eee 12-4 ++ 109.50 SOFT MAPLE Sound Wormy 
6-4 61.75 oae No.2 Common saison incr aad eieiiaa 4-4 coe 36-50 
8-4 69.75 eee 4-4 45.75 52.00 ||No.2 Common 6-4 eee 43.50 
No.l Com & Sels 5-4 39.25 coe 4-4 24.50 cee 
5-8 28.00 eee || 80.3 Common 8-4 39.75 cee BASSWOOD 
3-4 31.00 eco 4-4 3.00 30.25]/No.3 Common SS 
4-4 37.50 eee 5-4 27.50 eee 5-4 20.50 «oe ||Firsts & Seconds 
5-4 40.75 eee |] Sound Wormy 6-4 20.50 wee |] 4-4 sax Weeae 
6-4 40.75 eee 4-4 36.50 50.50 5-4 85.25 
8-4 45.75 eee 
St. Louis, Mo., Oct. 12.—Current quotations on southern hardwoods f.o.b. St. Louis: 
GumM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtd. red: QUARTERED RED OaAK— 
BAS: wc csces $ 90@ 92 $ 90@ 92 $ 90@ 92 i) eee - ae $120@125 $130@135 
No.1lcom... 60@ 61 63@ 65 65@ 66 NO. 1 com..... 65@ 6 W@W 72 W@ 77 
No. 2 com. $2@ 33 35@ 37 37@ 38 NO. 2 COM....0% 44@ 48 5U@ 53 57@ 60 
— red, S.N.D ‘tee 2640 Gee “eee 
ies en eS me OI at Ch aciaie 83@ 84 108@110 118@120 
sel. .. 42@ 43 45@ 46 48@ 50 2 i Oe 56@ 57 “@ eS 68@ 70 
No. 2 com 2@ 26 28@ 29) 80m 31 No. 2com..... 36@ 37 39@ 40 42@ 44 
Plain red: No. 3 com..... 20@... 24@ 26 24@ 26 
_— wtralee ee 2@ % 95@ 97 36 97 Sound wormy.. 31@ 32 48@ 49 55 57 
No. l com... 56@ 5 62@ 63 5@ 66 
No.2 com... 32@ 33 35@ 36 37@ 38 PLAIN Rep Oak— 
MS sc awcwks 81@ 82 98@100 108@110 
Plain sap: No. 1 com. and 
BERS orive wide: 50@ 51 53@ 54 54@ 55 eae 54@ 55 60@ 62 65@ 68 
No. 1 com 32@ 34 35 36 39 40 No. 2 com 35 36 38@ 40 28 44 
No. 2 com... 21@... 23@. 23.50 Sema 
Corton wooD— a 
ities 49@ 50 53@ 54 : = re = ge = * 1 a 
No. 1 com..... 33@ 34 36@ 37 ...@. a. SS” oe bi 50 «B1@ 52 
No. 2 ¢omi.....% 29 30 33 34 -@. No. com..... = 9 51@ 
0. 2 com. A.. 3S3@ 34 386@ 38 37@ 38 
mene WHITE } cea <tentian No. 2 com. B.. 27@ 28 30@ 31 81@ 32 
As eeteeesene “ v 
No. 1 com. and Sort MaPLe— tienes _ 
eae see 70@ 72 82@ 84 90@ 95 7 40@ 55@ 60 65@ 70 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ As- 
sociation, averaged as follows, f.o.b. cars flooring 
mill basis during the week ended Oct. 3: 


MAPLE— Clear No.1 Factory 
BE veka i enns $78.29 $60.77 $34.55 
? 2 ae oe 83.0 GuG ~~ asus 
Be av wetgd was 90.96 71.07 39.64 
Se acilaO senwaeleenes Ut sere? 
Se Oe saceass Goan 71. 33 aunties 
RIT, Cad waiagoaala ake 80.25 36.25 
WMG .cwewec@ave 61.75 Game “weak 
>” a ee aN Ma? o 63.80 Gane - .waeas 
BrEcCH— 
SRI aba Swtcswe ck wowed Gage © «<eea 
BrrcH— 
SERRE 2h earatwwaelawwe Ghee  wawvead® “ate 
ME dé sidbnatacdwieman 64.90 36.60 
TERE < tdewaudeaes Gee oo Sdves wee 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Oct. 3, as reported by the Oak Flooring Manufac- 
turers’ Association: 


18x14” 18x2%" %x1%” %x2” 
Cir. Gtd: WERssa cs Soe $130.63 ..... Batata 
sn Gt iy BS" Se OEZBS. ~ cccus ade a 
Re OS, WEN eas wcaea 80.00 $58.89 ..... 
Clr. pln. wht $77.84 89.53 62.50 $66.12 
Clr. pin. red..... 70.17 83.07 55.04 58.0 
Sel. pln. wht. 59.39 77.13 49.15 46.78 
Sel. pln. red..... 63.75 75.38 49.50 49.14 
No. 1 common... 51.48 63.68 21.45 26.12 
No. 2 common... 13.10 36.56 cecce eeeee 

Yx1Yy” Yx2” fexl4e” fyx2” 
CO ONG: WEEE ccs. ck was Saas .dseeu- eouas 
a A re SO Gan we., ead 
Cie gl. WHE... ccane 81.60 $76.00 = = 
Civ. Of: red..... $75.64 pi | har 
Sel. pln. wht 65.41 Quan  “aaaas 
Sel. pln. red..... 68.83 67. 2 60.00 58:49 
Ne. 3 compmiem... GET, GRR ccccs* Secen 





OAK FLOORING STRIPS 


Chicago, Oct. 14.—The following are carload 
prices, f.o.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 








——White—— Red 
Qtrd. Plain Qtrd. Plain 
CD é eececcceds = 00 $78.00 $112.00 $75.00 
SOW CIMT. «2 wccce SORGe: axacs- <wadi éatee 
SONGEG > Ke caexawite 85.00 67.00 85.00 67.00 
No.1 
COMMUN i as ditcradia as cduecaneskedéiudededeuiee $38.00 
Cincinnati, Ohio, Oct. 13.—The following are 


today’s prices of American black walnut f.o.b 
Cincinnati: 
FAS, 4/4, $215; 5/4, $225: 6/4, $230; 8/4, $240. 
Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $176 
No. 1, 4/4, $95@100; 5/4, $105@110; 6/4, $110@ 
115; 8/4, $120@1265. 
No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 





HARDWOOD LOGS 


Memphis, Tenn., Oct. 12.—Following are aver- 
age quotations on logs in Memphis, and at points 
in the Memphis territory, based on average di- 
mensions, 14-inch and up in diameter, and 12- 
to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 

Red & white oak. .$25.00 to $36.00 $17.00 to $22.00 
GUE osccneda tances 20.00 to 22.00 12.00to 14.00 
WH) a dcewescade 27.00 to 33.00 20.00 to 26.00 
{ree cere 20.00 to 22.00 12.00to 14.00 
Ash (12” and up). 30.00to 45.00 23.00to 38.00 
Hickory (12” & up) 25.00 to 35.00 17.00to 27.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
suposed to cover the average prices paid for 
both. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 
wider distances; while gum, poplar and elm can 
be profitably drawn into Memphis only from 
nearby points. 
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Watchclock Protection 


A watchclock is a mechanical device. When 
cleaning, replacement or repair is imperative 
you want your watchclock system restored to 
its protective function with the least possible 
delay. 
Wherever you are, there is a DETEX service 
4 station less than 500 miles away, competent to 
render complete aid. In most parts of the 
country there is a service station much closer. 
a All repair, replacement and cleaning orders are 


4 
4 Means Continuous 
4 
4 


handled as emergency work to be shipped thc 
same day, if within human power. 


Consider the service you may expect. It’s a 
factor in watchclock system satisfaction. 


DETEX WATCHCLOCK CORPORATION 
+142 Ravenswood Ave., CHICAGO 
71 Varick Street 28 Beach Street 
STON 





4 NEW YORK BO 
One night o DETEX Watch- 
ith ful watchi 

- 4 + “ere an clock Systems 
4 months of non- Alert Portable 

production. , 

TEX ‘Watch. Patrol Portable 
4 ics od is Bi Newman Portable 

faithful watch- Eco Portable 


ing every night Boston (Magneto Type) 





Wire Rope for | 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 





Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
a. ~ Chicago 



































WELDON, WILLIAMS & LICK 


~y ; 
The Coupon 


FORT SMITH. ARK. 


Makers 
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NORTHERN PINE 


MINNEAPOLIS, MINN., Oct. 13.—A fair vol- 
ume of business is being done by northern pine 
manufacturers. For the year, to date, the orders 
and shipments are in excess of those of 1924 
for the corresponding period. Box manufacturers 
are placing some orders. Prices are unchanged. 


BUFFALO, N. Y., Oct. 12.—The demand for 
northern pine is spotted. Local yards are car- 
ryving fair assortments and have not been add- 
ing to them as much as in some recent years, 
hardly any lumber having arrived here by lake. 
Prices hold about steady. 


BOSTON, MASS., Oct. 12.—The local northern 
pine market remains quiet and steady. Buyers 
do not find present price levels especially attrac- 
tive and sellers say lists are too low to be 
remunerative. 

s 

NEW YORK, Oct, 12.—-Fair demand character- 
izes trading, with stocks small and the _ price 
situation generally unsatisfactory. 


NORTH TONAWANDA, N. Y., Oct. 13.—North- 
ern pine sales are being made with greater fre- 
quency and in an increasing volume. All grades 
are moving. Industrial demand is consuming 
greater quantities than at any other time this 
season. There is considerable’ building’ in 
progress, but adverse weather has retarded new 
construction. Prices are steady. 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 12.—Eastern spruce 
trade is quiet. Prices have shown a slightly 
easier tone during the last week. The recent 
heavy arrivals of western lumber has interfered 
with the spruce business to some extent. While 
$42 is still the base price for frames, some orders 
have been accepted within a few days at $41. 
The full range for yard orders of dimension is 
now $40@42. The call for random is fair. Boards 
are very quiet. Quotations: Dimension, rail ship- 
ments, f. o. b. Boston, 8- to 20-foot, 8-inch and 
under, $42; 9- to 12-inch, $43@46. Provincial 
random, 2x3 to 2x7, $34@35; 2x8, $37@38; 2x10, 
$39@40. Covering boards, 5-inch and up, &8-foot 
and up, D1S, $33@34; matched, clipped, 8- to 
16-foot, 1x5, $35; 1x6, $36; 1x7, $37. Furring, 1x2, 
$34; 1x3, $33. 





NEW YORK, Oct. 12.—Eastern spruce is weak, 
especially in comparison with western stock. 
Arrivals are becoming lighter as the season ad- 


WHITE CEDAR 


MINNEAPOLIS, MINN., Oct. 13.—Until farm- 
ers in the Northwest complete their fall work, 
wholesalers of northern white cedar posts do not 
anticipate any material improvement in the de- 
mand. There was a fair but scattered demand in 
the last week, however. Retailers are showing 
a disposition to hold off until stock begins to 
move from retail yards. There is a fair move- 
ment of poles. Prices are firm. 


HARDWOODS 


CHICAGO, Oct. 14.—Demand for hardwoods has 
Improved in the last week and the market shows 
signs of a new firmness. Although there is a 
good movement to the box and flooring factories, 
the bulk of the business is now being secured 
from the automotive, millwork and furniture 
groups. Most sales are for small lots of stocks, as 
the consuming industries have not yet abandoned 
their policy of purchasing to cover immediate 
needs. Prices are steady. 

NEW ORLEANS, LA., Oct. 12.—Demand 
showed some increase in volume for the week, 
with red gum continuing as the leader, oak still 
among the active items and good call for sap 
gum. <A considerably improved request for box 
grades is reported. Cottonwood is in active call. 
Premiums are obtainable for certain items of red 
gum which are scarce, and quotations over the 
entire list are better held. 


INDIANAPOLIS, IND., Oct. 13.—Hardwood de- 
mand continues to be good. The last week did 
not witness any big gains, but jobbers say the 
situation is healthier than they have seen it at 
this time of the year for some years. A good 
volume continues to come from the rural yards 
and city yard business is fair. In the industrial 
field, there has been a decline in buying on the 
part of the flooring factories. This applies par- 
ticularly to hard maple and oak. The demand 





from furniture factories is spotted, but is holding 
up well in spite of the fact that some plants 
have curtailed their production. Red gum js 
scarce in the local field, and prices are somewhat 
stronger. The automobile factories are buying 
only for present needs, but the outlook is good 
for larger production than last fall. Railroads 
continue to buy timbers and car stocks. 


KANSAS CITY, MO., Oct. 13.—Hardwood de- 
mand is better than a month ago and prices 
show a tendency toward greater strength on 
numerous items. Red gum prices are very firm 
and consumers find it difficult to place orders 
for some grades. Oak flooring and oak and gum 
finish are in good demand with retailers. Oak, 
ash, hickory and pecan stock for implement 
manufacturers is in fair demand. Cabinet 
woods, notably walnut and gum, are in govod 
demand and there is a fair call for poplar. 


ST. LOUIS, MO., Oct. 12.—Red gum shows an- 
other advance this week on the hardwood list, 
due to lessened production in the South where 
the cotton fields are drawing away much labor. 
The condition is aggravated by the prospect 
of a wet fall which will further curtail pro- 
duction. Stocks are generally low, and furni- 
ture factories and automobile body concerns 
have found it necessary to place orders fo: 
December and January delivery. Oak and 
maple are also scarce. A large volume of in- 
quiries, especially in red gum, were received 
during the week which some dealers were forced 
to turn down owing to the scarcity of the de- 
sired materials. FAS plain 4/4 red gum is ex- 
ceptionally difficult to obtain. 


CINCINNATI, OHIO, Oct. 15.—The hardwood 
market has continued to show good form in the 
last week with fairly active buying by furniture 
and automobile manufacturers. There is some 
future business being placed for delivery in the 
winter months. Prices have been steady to firm. 





COLUMBUS, OHIO, Oct. 12.—Automobile and 
furniture factories are actively in the hardwood 
market, and musical instrument and box con- 
cerns are buying in fair volume. Retailers are 
replenishing stocks. Hardwood flooring is the 
strongest feature. Dry stocks are not large, but 
shipments are coming in promptly. Oak prices 
at the Ohio River: 


No. 1 No.2 No.3 

FAS com. com, com, 

Guartered ......:. $155 $90 $50 ee 
ANS hia asain earciate 107 79 “45 $20 


= g eaeeree ares 

BALTIMORE, MD., Oct. 12.—Hardwood de- 
mand is gradually attaining larger proportions 
and prices are firm. The assortments in the 
hands of consumers seem to be sufficiently low 
to make additions desirable, and the domestic 
situation is aided by some further improvement 
in the foreign trade. 

MINNEAPOLIS, MINN., Oct. 13.—Northern 
hardwood manufacturers and wholesalers in this 
market are coping with the hand-to-mouth buy- 
ing policy, aggravated by keen competition with 
southern hardwoods. Industries, while they are 
using a fair volume of the woods, are buying for 
immediate needs only and salesmen are eager 
for the orders. There have heen no changes i! 
prices this week. 


BUFFALO, N. Y., Oct. 12.—Improvement is 
shown in hardwood inquiries. Plain and quar- 
tered red gum are strong and wholesalers find 
difficulty in obtaining supplies. Other woods 
show little change in price. Maple, oak and 
ash are among the leaders in demand. 


NEW YORK, Oct. 12.—Hardwood market ac- 
tivity has eased off somewhat, but a _ strong 
comeback is expected, especially in industrial 
items. Maple and oak flooring are moving better 
than most other items, and prices are holding 
their own. Some grades are scarce and arrivals 
are less brisk than they were earlier in the 
month. 


BOSTON, MASS., Oct. 12.—Demand for hard- 
woods is fair. The piano trade is picking up. 
Furniture and chair manufacturers are coming 
into the market more freely and show especial 
interest in red gum, which has lately become 
scarce and costly. Some buyers in urgent need 
are reported to have paid very stiff prices for red 
gum lately. <A fair business is being done in 
flooring. Quotations on }$x2%-inch clear floor- 
ing and 1-inch are unchanged. 


OMAHA, NEB., Oct. 12.—Hardwoods are quite 
firm with demand the 


heaviest for oak and 
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raple flooring. Not many large orders for in- 
(uctrial hardwoods are being booked, yet there 
is « brighter tone to the market. Local trade 
has fallen off a little. 


NORTH TONAWANDA, N. Y., Oct. 13.—A 
stronger demand from furniture manufacturers 
and other industrial consumers is reported. Deal- 
ers are preparing for an active call for stock 
during the remainder of the season by getting 
supplies forward from producing points. Sup- 
plies are reported in better assortment than 
usual at this time. Prices are somewhat firmer. 


FIR. SPRUCE, CEDAR 


CHICAGO, Oct. 14.—The larger Douglas fir 
mills are making an effort to maintain the August 
price level by quoting the old prices on their 
published lists, but actual sales are being made 
regularly under these quotations. Heavy transit 
shipments of dimension have had an adverse 
effect on commons, and the inactivity of the 
yard trade keeps the price weak on uppers. Yard 
stocks are sinking lower and lower with dis- 
tributers expecting early replenishment. 

NEW YORK, Oct. 12.—Fir continues to move 
in heavy volume. Terminals have considerably 
less lumber than they had at this time last fall. 
Prices are steady and bargaining scarce. 


BOSTON, MASS., Oct. 12.—There is more 
Douglas fir on the New England market than can 
be quickly absorbed and prices have softened. 
Concessions of as much as $3 to $4 have been 
given during the last week by urgent sellers 
offering ordinary schedules of fir dimension for 
spot delivery. Quotations for direct mill ship- 
ment are steady, local merchants getting $34 
ship’s tackle Boston for an ordinary schedule of 
dressed fir, but little new business is being 
booked at present on account of the pressure to 
sell transit shipments. 


KANSAS CITY, MO., Oct. 13.—Demand for 
tir still is comparatively good and there seems 
to be a larger proportion of common grades in 
the orders, especially for dimension. Consider- 
able white fir dimension has been sold of late. 
Country demand is not so good as it was, but 
city demand is a little better. Prices in fir have 
shown no change in the last ten days. 


OMAHA, NEB., Oct. 12.—The demand for fir 
is below normal and meager buying is for mixed 
cars only. Prices remain unchanged. 


SAN FRANCISCO, CALIF., Oct. 12.—Fir in- 
quiry is still quite active here with export busi- 
ness looking up. With retail stocks at low mark, 
there has been an abundance of inquiries from 
domestic yards. In creosoted timbers, demand 
keeps pace with the supply. Prices are firm at 


recent advances, 
CYPRESS 


NEW ORLEANS, LA., Oct. 12.—Mill-group re- 
ports show orders above production, but a frac- 
tional percentage below shipments for the week. 
By local reports the outlook is for improved busi- 
ness through October. Prices rate unchanged 
and firm and there is no featurable change in the 
character of the current call. Mill stocks con- 
tinue in good assortment and shipments are 
prompt. 


CHICAGO, Oct. 14.—There is a fair call for 
red cypress from the industrial trade, but orders 
and inquiries from the country yards are both 
light. Local distributers are not looking for an 
immediate resumption of buying on a large scale. 
Prices are steady. 


KANSAS CITY, MO., Oct. 13.—Bad weather 
is blamed for some falling off in the volume of 
cypress business placed last week by country 
retailers. City demand, both from yards and 
industrial consumers, remains at about the same 
volume. 


BOSTON, MASS., Oct. 12.—There has been 
little variation in demand or prices of cypress. 
Dealers are calling for some yard items and fair 
orders are being placed for mixed cars of shop 
lumber. The insistence of most buyers on quick 
delivery confirms reports that cypress is being 
lightly stocked in New England territory. Quo- 
tations on yellow cypress: 


Z FAS Selects Shop 
LL EEC re $ 90@ 98 $73@ 83 $5363 
CYT, 100@110 85@ 98 65@71 
LL OIE att 105@121 92@101 75@85 
It eee Re eae 125@13 ey Ne <a, 


NEW YORK, Oct. 12.—Cypress is in a fair 
position, considering it is mid-fall. Arrivals 


- You Can’t Beat Nearwhite' |} 
for Retail Yard Sale 


Nature fitted it for all build- 
ing requirements. 
the fine, soft texture and work- 
ability that carpenters like, the 
quality that brings buyers back 
Stock it. 
it a profit-maker. 


for more. 


SUMTER LUMBER CO. 


ELECTRIC MILLS, MISS. 


E. E. HALL, Sales Manager 





She gave it 


You'll find 





—_ 





Birch, Maple, Elm, 
Basswood, Beech, 
Soft Maple, 
Hemlock. 









Northern Hardwoods 


When you need Northern Hardwoods, 
give us an opportunity to figure on your 
needs. We start with quality in the tree 
and maintain it throughout our opera- 
tions. We have been supplying some of 
the most exacting buyers in the industry 
for many years. 


Stack Lumber Company 


MANISTIQUE, MICHIGAN 








have continued in fair volume and prices have 
consistently held their own. 


BALTIMORE, MD., Oct. 12.—Local cypress 
requirements are rather modest, but sellers 
manifest no disposition to hold out price induce- 
ments as a means of stimulating the movement, 
which attains proportions that absorb the out- 
put of the mills at the present rate of produc- 
tion. 


INDIANAPOLIS, IND., Oct. 13.—Cypress is 
gaining in strength here. Local jobbers say 
orders are a little more frequent and for some- 
what larger amounts. Most of the call is for 
red cypress, vellow cypress being in small de- 
mand, Just at present the bulk of the orders is 
coming from the country yards. This is believed 
to be due to the condition of stocks in these 
yards rather than to any big increase in actual 
construction. A large volume of inquiries comes 
from this source also, which would indicate a 
fair volume of business for the remainder of this 
month. Most present orders run to mixed cars 
and jobbers say they are having little difficulty 
in getting them filled. Industrial demand is hold- 
ing its own. Prices remain steady. 


CINCINNATI, OHIO, Oct. 13.—The cypress 
situation has been satisfactory. The demand has 
been steady during the last week or two with 
considerable business originating from _ the 
smaller communities. Cypress is a favorite wood 
with the farmer for outdoor construction about 


the farm. 
HEMLOCK 


CHICAGO, Oct. 14.—Northern hemlock trading 
has shown a rather marked improvement the 
last week, following a period of dull trading 
throughout September. The country yards, with 
stocks af.a low point, are adding to their hold- 
ings and the city trade is holding up well. Rush 
shipment is invariably demanded. Prices are 
fluctuating between $3.50 and $4 off list. 


NEW YORK, Oct. 12.—Western hemlock is in 
zood demand, but eastern stock is rather scarce 
and prices are against brisk sales. Yards are 
fairly well stocked with western lumber. 


BOSTON, MASS., Oct. 12.—Hemlock boards are 
moving slowly. Demand has been very quiet for 
several weeks. Random boards are offered at 
$30@31 and clipped, eastern lengths, at $32@33. 
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Praise 
For Our 
Flooring 


Vernon Parish Lum- 
ber Co., 
Kurthwood, La 


We are tc-day un- 
loading the car of 1x3 
Edge Grain Flooring 
shipped us by your 
company, and we just 
want to compliment 
you on the quality of 
the stock you have 
shipped to us. 

We know that com- 
pliments are usually 
not what the Mills re- 
ceive from the dealer. 
They never hear of 
the good things, but 
they usually do hear 
When the dealer has 
a complaint to make, 
and we just want you 
to feel that we do ap- 
preciate it when an 
unusually good lot of 
stuff is shipped us. 


Yours very truly, 
Ed. Steves & Sons, 
Ernest Steves, 
San Antonio, Texas. 


each company. 








NOTE:— 7 
All Texas sales 
handled by An- 
gelina County 
Lumber Co. — 
All sales outside 
of Texashandled 
separately by 








We're Featuring Quick 
Service Direct From Mill 


In view of the demand of retail lumbermen for 
quicker shipments these days, we are making a 
specialty of “Sudden Service.” We can get ship- 
ments of all regular items out within 24 hours 
after receipt of order. 


This enables you to buy in small quantities 
and often so that you can keep stock investment 
down as so many dealers are doing these days. 
And remember, we pay the same attention to our 
quality as we do our service. 


*Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 





An s calleatietit ee een 2 iif 3B 
Loading mixed car at Vernon Parish mill. 


ANGELINA COUNTY LUMBER Co. 


KELTYS, TEXAS 


VERNON PARISH LUMBER CoO. 


“ANGELINA COUNTY STOCK 


KURTHWOOD, LA. 


IS NOW GRADE-MARKED 











If We Lumber; If You Lumber; If They Lumber; 


“That Good Ewing Stock” 


priced, and measured right. 


for prices: 


2 cars 4/4 C&B Quartered Red Gum 

lcar 4/4 C&B Figured Red Gum, 3% FAS 
car 8/4 FAS Quartered Red Gum 

car 8/4 C&B Quartered Red Gum, 35” FAS 
cars 4/4 No. 2 Common Plain Red Gum 

cars 4/4 C&S Plain White Oak, 9” and wider 
car 4/4 FAS Plain White Oak 

car 5/8 C&B Plain White Oak, 50” FAS 


wt et OND ee 


reduces kicks to a minimum. It is 
faultlessly fabricated, reasonably, 
The following can be loaded instantly, wire us 


lcar 8/4 FAS Plain Red Oak 

lcar 5/4 C&B Plain Red Oak, 507 FAS 

2 cars 4/4 FAS P’ain Sap Gum (Steamed) 

2 cars 4/4 No. 1 C&S Plain Sap Gum (Steamed) 
2 cars 3/4 No. 1 C&S Plain Sap Gum (3teamed) 
2 cars 5/8 No. 1 C&S Plain Sap Gum (Steamed) 
lcar 4/4 C&B Quartered Black Gum, 40% FAS 
2 cars 6/4 Log Run Elm 


Angelina Hardwood Co. 


EWING, TEXAS 








Large shipments of western hemlock dimension, 
plank and boards have lately been received by 
water and more is reported to be on the way 
and still unsold. While quotations for direct 
mill shipment from the west Coast are reported 
steady, the pressure to move the spot and transit 
hemlock is bearing down prices. 

BUFFALO, N. Y., Oct. 12.—Some Wisconsin 
mills have reduced prices on hemlock $1, owing 
to the slowing down of demand. Building js 
keeping up pretty well in the cities, but in the 
country not much work is being started. 


WESTERN PINES 


CHICAGO, Oct. 14.—Softening of prices in 
western pines has not brought a resumption of 
buying on the part of the yard trade, and few 
sales of shop are reported at this time. Yard 
stocks have reached a point demanding early 
replenishment, distributers believe. Most of the 
weakness has been noted in yard items. 


SAN FRANCISCO, CALIF., Oct. 12.—There 
has been a slight strengthening of the upper 
grades of pine. Commons and shop grades have 
strengthened considerably due to the efforts of 
box men to buy material to take care of the 
grape crop. Shortage of box grades has caused 
a great deal of No. 3 shop to be cut for lugs and 
the supply of this material is exhausted. 


NEW YORK, Oct. 12.—Prices on Inland Empire 
stock are holding up well. C selects, 1x6- and 
1x8-inch in 16-foot lengths are scarce, and there 
is no great surplus of any lumber. Demand is 
not as brisk as when the month opened. 


KANSAS CITY, MO., Oct. 13.—Large orders 
for western pines are scarce and retailers now 
are buying only for immediate requirements. 
Orders from industrial consumers are_ pretty 
much on the same basis. The yard demand is 
mostly for mixed cars in which common boards 
and small dimension figure largely. Prices are 
easy. 


BOSTON, MASS., Oct. 12.—The trade in west- 
ern pines is fair. Pondosa pine is moving slowly. 
No. 2 common is getting the most attention at 
the following price range: 1x4, $49.25@51.25; 1x6. 
$49.50@52.25; 1x8, $47.25@48.25; 1x10, $46.75 @48.25; 
1x12, $47.75@49.25. <A fair volume of business in 
Idaho white pine is being booked and while 
prices are unchanged, they are well maintained. 

OMAHA, NEB., Oct. 12.—There has been a 
falling off of western pine business as buying 
takes on a very conservative tone. Prices are 


stable. 
REDWOOD 


SAN FRANCISCO, CALIF., Oct. 12.—There 
has been a slackening of redwood demand dur- 
ing the last week, although a considerable num- 
ber of inquiries were received today. Shipments 
have been in excess of production with orders 
dropping to about 80 percent of the cut. There 
has been some difficulty in obtaining certain 
grades and sizes in dried condition, the recent 
spurt in orders having cleaned stocks in certain 
sizes. Prices are steady. 


KANSAS CITY, MO., Oct. 13.—-Redwood buy- 
ing is closely restricted to actual needs and 
these are not large. Industrial demand was ex- 
pected to be better this fall, but these consum- 
ers have not yet begun to place their require- 
ments. 

BOSTON, MASS., Oct. 12.—There is a seasonal 
demand for redwood. Prices remain steady 
3uyers are ordering for their nearby require- 
ments and are calling for quick delivery. Whole- 
salers making replacements find a firm feeling 
among producers. 


NORTH CAROLINA PINE 


NEW YORK, Oct. 12.—Demand for flooring. 
ceiling, partition and roofers is holding up fairly 
well, but other items are less active. Prices, 
however, continue firm. 


BOSTON, MASS., Oct. 12.—Demand and prices 
of North Carolina pine are steady. A fair volume 
of orders is being booked for rough edge at 
prices ranging from $55 for 4/4 under 12-inch 
circular sawed stock up to $61 for the best band 
sawed lumber. The spread of prices quoted for 
roofers has widened during the last week. Sellers 
are quoting $31@32.50 for 8-inch air dried roofers. 
Shortleaf flooring is very firm. The lowest prices 
reported for 1x4 flooring are: B&better rift, $89; 
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C rift, $65; B&better flat, $58. B&better parti- 
tion, 34-inch, is offered at $56.25. 


BUFFALO, N. Y., Oct. 12.—North Carolina 
pine consumers are ordering for immediate 
needs. Six-inch roofers are $30, although occa- 
sional transit cars are being picked up at less. 
Box lumber holds steady. 


BALTIMORE, MD., Oct. 12.—North Carolina 
pine orders are increasing with yards more dis- 
posed to enter into new commitments. Box 
lumber and construction items are moving in 
petter volume. Prices are firm. 


SOUTHERN PINE 


CHICAGO, Oct. 14.—Demand for southern pine 
has shown further recession in the last ten days 
and the market is weaker. The frequent call for 
transit cars indicates that the yard trade has let 
stocks fall to the lowest possible point and dis- 
tributers believe that there will be an early re- 
sumption of buying, although not on a heavy 
scale. The dull trading of the last month has 
affected practically all items, and prices run from 
50 cents to $1 under early September levels. 


NEW ORLEANS, LA., Oct. 12.—Mill reports 
for the week reflect moderate increases in book- 
ings and production, with a decline in shipping 
volume that brings all three items close to a 
parity. The call is said to be strongest for 
upper grade items, with prices well held. Lower 
grade stock is more plentiful and there is more 
competition. Mill assortments are broken, with 
stocks below normal volume. 


ST. LOUIS, MO., Oct. 12.—There was a good 
demand during the week for upper grades of 
southern pine on mill shipment orders, while 
the lower grades slackened somewhat and re- 
ceded a little in price. Mixed car orders con- 
tinue to lead. No. 1 common dimension and 
No. 2 common and better dimension are slight- 
ly lower, while straight No. 2 common dimension 
is still weaker and difficult to move. However, 
cars of No. 2 common and better dimension 
moved well, especially when loaded with 16- 
foot. Transit lists are about normal. 


KANSAS CITY, MO., Oct. 13.—The volume of 
orders for southern pine last week held up well 
with the volume of the previous week, which 
showed some little loss over the earlier weeks 
in September. Prices, which had weakened a 
little in the iower grades, showed no change. 
Demand, however, was closer to immediate re- 
quirements and included a larger proportion of 
mixed cars. Demand in the South still is re- 
stricted by the effects of the drouth. 


INDIANAPOLIS, IND., Oct. 13.—There has 
been a slight decline in demand for southern 
pine. While there continues to be a good volume 
of orders from the country yards, the volume 
is hardly what was expected earlier in the fall. 
The city yards also are curtailing their buying, 
even though their stocks are low. All orders 
seem to be for immediate delivery. Even with 
this condition, the outlook for fall is good. Deal- 
ers in this area report that there is a large 
volume of construction planned for the remainder 
of this year, and most of it will go through. 
In view of their low stocks, any appreciable 
amount of construction this year will mean im- 
mediate buying. Prices of the better grades 
appear strong, but weakness has developed in 
some of the common grades, 


CINCINNATI, OHIO, Oct. 13.—The southern 
pine market has been somewhat uncertain, buy- 
ing being good in spots. Prices are fairly steady 
with an inclination to weaken. Buying is still 
largely confined to small commitments. Retail 
yards are slow to do much future buying, though 
stocks are in need of replenishment. 


NEW YORK, Oct. 12.—Heavy lumber is in 
good demand, but yard items are moving less 
briskly. Inward shipments have shown some de- 
Cline, although general conditiéns are described 
as “healthy.” There has not Keen the slightest 
retrogression in prices. 


BOSTON, MASS., Oct. 12.—Demand for south- 
ern pine is fair. Prices are firm. Southern pine 
Producers say they will maintain all recent ad- 
vances and insist that buyers in need of replace- 
ments have nothing to gain by holding up their 
orders. Longleaf flooring, 1x4, is selling to $90 
for B&better rift, $72 for C rift and $62.50 for 
B&better flat. Partition is firm; the top price 
reported for B&better, }j-inch, is $61.25. The 
trade in No, 2 common southern pine is restricted 








- 42 A New Way to 
“ca, | Lubricate Dry Kiln Trucks 


Ke Moore Trucks can now be furnished with 
Alemite Pressure Lubricating System. By us- 
ing high temperature grease it is only neces- 
sary to lubricate trucks a few times each 
year. Receptacle formed by pressing washer 
into the hub accomodates the grease and pre- 
vents waste. Inserted washers also prevent 
grit and sawdust reaching the roller bear- 
ings. All Moore Trucks have solid webs and 
staggered spokes; and can be furnished with 
either lathe-bored steel or smoothly-cored 
malleable wheels. The additional cost for 
equipping Moore Trucks with Alemite Lubri- 
cating System is moderate; price will be 
quoted on application. 


Remember! Moore Trucks are 
long wearing and easy rolling. 


Patent Pending 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


Jacksonville, Fla. © 2 Fully Equipped Plant. North Portland, Ore. 
| 




















Hemming »=s: 8-Wheel Trailer 


HEMMING WAGON FACTORY, Meridian, Miss. 








This trailer is preferred by lum- 


bermen who use tractors for haul- on Ml goby a” & f, 
ing trains of logging trailers be- _ me ; j 
cause they give a steel center line ere PF Gj j 





draught through the entire train. 





The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers one ray emma 
: : x ickory. 
insure long wear at rock bottom maintenance SKEINS 39,” x 10” a 4” x12", iene deawe 
cost. They are especially designed to meet maileable. 
the needs of lumbermen. That’s why so eee eet temager Bt They 
many of them are in use today on the most poor bar, 414"*y6! one ith 305" built-up 
difficult logging operations. bars. 
TONGUE 4’’x6’’, 5’long;reach,4’’x6’’,11’long. 
Write for Complete Catalog Today. CAPACITY 10 tons. 
































iH 
‘THE LUMBER UNDERWRITERS 


with unquestioned ability to maintain an un- 

broken record of satisfactory payment of claims, 
offer Lumbermen 

Profit Participating Insurance 


With No Liability for Assessment. 


A. B. Banks & Company, Managers 


FORDYCE, ARK. 


Western Office, 1421 Northwestern Bank Building, Portland, Oregon 
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by the urgency of sellers of western lumber to 
dispose of transit shipments. 


BUFFALO, N. Y., Oct. 12.—There is consider- 
able strength shown in B and better flat floor- 
ing, which is $2 higher. Dimension is firm, De- 
mand in the cities is on a satisfactory scale, 
but country business is slow. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Oct. 13.—Transit cars 
of red cedar shingles provided for needs in this 
market this week. The demand appears to be 
tapering off. Prices are holding at the level 
reached three weeks ago. 


KANSAS CITY, MO., Oct. 13.—Some 
men report business was good last week and 
that they got list prices for their orders, while 
others reported that prices were not so firm and 
that competition was becoming keener. Clears 
are $3.15, and stars, $2.70, with cars reported 
selling at 5 cents Jess, and mixed cars at list or 
5 cents above. Lath demand is only fair and 
prices are easier for southern pine. Other va- 
rieties show no change. Demand for siding is 
not so good and prices are a little lower. 


shingle 


ST. LOUIS, MO., Oct. 12.—The shingle market 
has shown little change for several weeks. Extra 
clears continue to be quoted at $3.25, mill base, 


and $4.76, St. Louis; and extra stars, $2.75, mill 
base, and $4.09, St. Louis. Business is quiet, 
the country trade supplying most of the de- 


mand. Straight 


desired, 


ears of extra clears are most 


COLUMBUS, OHIO, Oct. 12. 
improvement in shingle 
buying by rural dealers. Retail stocks are not 
large and dealers are replenishing to some ex- 
tent. Suilding is still brisk. Red cedar grades 
are steady at $4.85 for extra clears and $4.20 for 
extra stars. Other varieties sell briskly. The 
demand for lath is slightly better and a fair 
business is reported. 


There is a slight 
demand, due to better 


NEW YORK, Oct. 12.—Arrivals of spruce 
have fallen off. Prices are very 
positive advance has been noted, 
in good demand, much better in the suburbs 
than elsewhere, and prices are very firm. Yards 
are well stocked with western shingles. 


lath 
firm, but no 
Shingles are 


BUFFALO, N. Y.,. Oct. 12. 
shingles, XXXXX, are 
XXXXX, $5.61; extra clears, 
Retailers are adding only 
as needed, 


—British Columbia 
$5.91; Washington 
$4.96; stars, $4.31. 
sparingly to stocks 


BOSTON, MASS., Oct. 12.—The shingle trade 
is quiet. The present range for white cedar 
shingles is $4@4.50 for clears and $4.50@5 for ex- 
tras. Some of the manufacturers who were quot- 
ing the lower figures have advanced their list 25 
cents. The lath market has quieted since prices 
began to stiffen a few weeks ago, and quota- 
tions on eastern spruce lath are easier. Buvers 
are cautious in the local market and are placing 
moderate orders for immediate requirements 
only. Quotations on eastern spruce lath: 1%- 
inch, $7.25; 15g-inch, $8@8.25. 


INDIANAPOLIS, IND., Oct. 13. 
demand for shingles is reported. Most of this 
demand comes from the rural yards which are 
ordering to replenish their stocks-that have been 
depleted by early fall building. The orders show 
caution in buying, for they are for small quanti- 
ties and ask for immediate shipment. Red cedars 
are most popular here. Thus far there has been 
no interruption of shipments from the west Coast 
and the jobbers are finding no difficulty in filling 
orders at once. The local jobbers are predicting 
a good shingle business until cold weather. Lath 
demand is spotted, some sections buying rather 
heavily and demand being quiet in others. Prices 
are slightly weaker. 

NEW ORLEANS, LA., Oct. 12.—The demand 
for cypress shingles is slow. Prices are un- 
changed and well held. Cypress lath remain in 
active call, the mills preferring to ship this item 
in mixed car orders, though occasional straight 
car orders are accepted. Prices rate firm and 
unchanged. Pine lath are in strong demand. 


CLAPBOARDS 


BOSTON, MASS., Oct. 12.—A fair 
orders is being booked at steady prices. 
of builders are draining retail stocks and forcing 
dealers to make replaceme” ts. Offerings of east- 
ern spruce clapboards are scanty and prices are 
firmly held at $120 a thousand pieces for 4-foot 
extras and $110@115 for clears. The bulk of the 
current trading is in west Coast stock. Red 
cedar clapboards, 3%4- to 6-foot, are offered at 
$32@35 a thousand square feet, and western 
spruce clapboards at $35@38. 


-A fairly heavy 


volume of 
Demands 





Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

ht words of ordinary length make one 
ine. Count in — 

Heading counts as two 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisement« received later will be placed 
under heading Too Late to Classify. 











112 READERS FOR ONE CENT 
CAN YOU BEAT IT! 


A five line advertisement inserted in the Wanted and 
For Sale Department costs $1.25 for one insertion. The 
AMERICAN LUMBERMAN prints and delivers about 
14,000 copies every week—your five line ad could be 
delivered at a cost of 1 cent to each 112 subscribers. 
No other way to reach the Lumber World and Wood- 
working Industries so quickly and cheaply. We carry 
your message. Advertise in the 


AMERICAN LUMBERMAN, 
431 South Dearborn Street, 


Chicago, Illinois. 


DO IT NOW. 





PLANING MILL FOREMAN WANTED 


We have permanent position to offer for a competent 


Planing mill foreman. State experience and give ref- 
erences,  Locati ion Wisconsin. 
Address ‘A, 182,”? care American Lumberman. 





EXPERIENCED MILL FOREMAN 
Must know machinery and be able to handle men. 
references. Address A. KE. VAN NAT 
COMPANY, Indianapolis, Ind. 


WANTED: TO ENGAGE A YOUNG MAN 
Reliable and with experience to work up a car trade 
business in northern hardwoods and possibly fir. Loca- 
tion would be in the Upper Peninsula, Only one who 
is competent to go ahead on his own resources and who 
ean furnish references, reliability and conservativeness 
need apply. Salary and_ profits. 

Address “A, 121.’ care American Lumberman, 


WANTED EXPERIENCED 
Retail yard manager. State age, salary expected, ref- 
erences and when you can report for work. 
STOW LUMBER & COAL COMPANY, 
1018 Commerce Bldg., Erie, Pa. 


WANTED AN UP TO DATE 
Woods superintendent to take charge of railroad, over- 
head skidder, teams, camps, ete., in # mountainous 
country in the Appalachian Mountains. Must be expe- 
rienced and highly recommended, 
Address “A, 110,”’ care American Lumberman, 


WANTED, BY MILL IN NORTHERN OHIO: 
A competent man to operate planing mill machines. 
Steady work and good living conditions guaranteed. 
Address ‘A. 102,’ care American Lumberman. 


SALES MANAGER 
With established trade to organize hardwood depart- 
ment with highly rated concern, Address ROOM 1203, 
36 _West 47th Street, New York. 


~WANTED—EXPERIENCED ~ LUMBER BUYER 
Eastern wholesaler has opening for competent Pacific 
Coast buyer, headquarters Seattle. Must possess trad- 
ing instinct and be familiar with and good judge of 
West Coast products, including British Columbia. State 
age, — wanted, experience and give references in 
rst letter. 


Give 
TA LUMBER 


























Address ‘““W. 39,’’ care American Lumberman. 
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HIGH CLASS WHOLSALE CONCERN WANTS 
Man thoroughly familiar with wholesaling of lumber, 
especially yellow pine. 

Address “Ww. 40,’ care American Lumberman, 





ASSOCIATION 


tequires services of high class experienced, male, 
private secretary. Prefer man about thirty-five years 
of age who has had city experience in trade organiza- 
tion activities. Reply in detail stating age, nationality, 
salary expected, references, position you now hold, and 
date services will be available. 


Address ““W. 16,’’ care American Lumberman. 





WANTED—SASH AND DOOR FOREMAN 
In special millwork factory, only first-class mun wanted, 
THOMASVILLE VARIETY WORKS, Thomasville, Ga, 


ESTIMATOR 
With cost book ‘‘A’’ experience. This position to call 
for a man with experience in all Classes of detail con- 
struction as it applies to the sash-dvoor and millwork 
business. Prefer man capable of supervising work of 
other estimators and capable of digging out disagree- 
ments between the plans and specifications. In reply- 
ing mention age, nationality and salary expected to 
start. Address ‘‘W. 17,’’ care . American Lumberman, 


WANTED—EXPERIENCED | MAN TO ASSIST _ 
IN MANAGEMENT OF PLANING MILL, RETAIL 
LUMBER YARD AND BUILDERS’ SUPPLIES 
Must be an experienced lumberman, bookkeeper, esti- 
mator, salesman and collector. Location: Uniw. eteady 
employment; references required. Stute age, experience 

and salary expected. 
Address “*W. 15,’’ care American Lumberman., 


WE HAVE PERMANENT POSITION 
For first-class millwork detailer and biller, on special 
millwork. Must be capable of taking quant.ties and 
details from plans und can make cutting bills for the 
mill. State age, experience and salary wanted. 
THOMASVILLE VARIETY WORKS, Thomasville, Ga. 


MILLWORK ESTIMATORS WANTED 
For positions in office, also in sales organization. Good 
opportunity for men interested in selling. Several 
choice territories available in central states and south- 
east. Address 
MORGAN SASH & DOOR COMPANY, 
Blue Island Ave. and Wood St., _ Chicago, Ei. 


WANTED—YOUNG MAN 
About 25 "years old with experience in lumber office 
detail to enter general sales offive of large northern 
pine manufacturer, Some stenugraphic experience de- 
sirable, Excellent opportunity for advancement, 
Address “T, 18,’’ care American Lumberman, 


WANTED 

Retail lumber yard manager, thoroughly experienced 
man only, who understands estimating stock and odd 
millwork, has some knowledge of the contracting busi- 
ness and a fair knowledge of figuring labor costs. One 
who knows how to sell lumber at retail and take com- 
plete charge of a retail yard with a $50,000 inventory 
in a Western Pennsylvania town of approximately 30,- 
000. Give age, if married, experience and salary want- 
ed, in first letter. Profit sharing arrangement to right 
man. 

Address 























“T, 1,’ care American Lumberman. 
WANTED 


Experienced detailer and biller for sash, door and in- 
terior finish factory: steady position. Address HYDE- 
MURPHY COMPANY, Ridgway. Pa. 
WANTED—LIVE COMMISSION MEN 
With established trade to sell soft tupelo wvod, finish, 
moulding, trim and boxing. 
Address “S. 7,’? care American Lumberman. 


WE NEED TWO FIRST CLASS MEN 
Who can do drafting, listing of plans, and millwork 
estimating. Do not apply unless you are sure you can 
qualify. NATIONAL SASH & DOOR COMPANY, P. 0. 
Box 1550, New Orleans, Louisiana. 

















WANTED MILLWRIGHTS AND HELPERS 
(i00d) wages. 


CONNOR LUMBER & LAND CO., 


Laona, Wis. 





WANTED 
Six first-class bench men, two good machine men, for 
woodworking factory. No labor trouble, steady work. 
THOMASVILLE VARIETY WORKS, Thomasville, Ga. 





DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and 
reaches every state in the Union. If you did not want 
it known you were advertising, we could key the ad- 
vertisement. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Il. 
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